oo 





ESTABUSHED 1873. 


COPYRIGHT 1923 BY AMERICAN LUMBERMAN 


America 


NORTHWESTERN (UMBERYAN 








AT. 
Kasi tisesy 






THE TIMBERMAN 
1666, 


ESTABUSHED 





WHOLE NUMBER 2531 


CHICAGO, NOVEMBER 17, 1923 





The Exponent of the American Lumber Industry 


~ Amevican{iimberman 











Where You Will Find It This Week 


we Editorial Successfully Solves City Yard’s Adver- 
Published Weekly by Grae cteA ella Fc rca rere re 35-37 CINE NT RQUNCIIE "sd ood xcnacacae es 45-46 
THE AMERICAN LUMBERMAN _— - COMMING. on 2 ce vcccenees 38 October Building Contracts and Per- 
¢. W. DEFEBAUGH. &. C. BOLE, yo Current Lumber Trade Con- in mits UE hccecequsssnnedsaadhusas 48 
President. Si, ft FROeRERSTAT RAR EI SA OLE N EA Designs Portable Mill for Small Timber 49 
OFFICES: EIGHTH FLOOR, MANHATTAN BUILDING Departments To Retire After 22 Years’ Service.... 51 
431 South Dearborn St. DON sd hicecicernnnacns 70 Tours Montana Mill Section and Finds 


CHICAGO, ILLINOIS, U. S. A. 
Cable Address, **Lumberman, Chicago.” 











Building, Notes from the Realm of... .48-49 
Business Changes, Incorporations etc.99-100 
Foreign Fields for Industrial Endeavor 75 


Lumber Stocks Low—Producers Are 
Optimistic and Busily Preparing for 
PGi ak cdadwavescecndaruenes 54-55 


TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: Late News .............+..+.+++.++-37,59 Retail Association Executives Study 
IN TER UNITED WtaTas AND MEXICO, $4; CANADA, eee 41, 51, 52, 53, 66 Manufacturing Problems at First 
} IN FHS UNITED KINGDOM AND Ald, hous — horse TETTTTULT LETTE pose SEE bc ccesdvencncvscniscvocecer 57-58 
VERSAL POSTAL UNION, $8. UMHEL NOUAVISUICS. «2... - sees ee eee eee ‘ Selective Logging Suggestions 67-6 
getouytinn joy ieee thee s year owe taken at Leroy and Dealer, For the..... 71 wasiiiitinarieuaia i 
e yearly rate if pai n advance. emittance arkets LETC ORE CREEL - 7} 
upon yearly subscriptions is expected within the Motor Teuek Department - = Index to Advertisers 
frst sixty days; after that time they are subject : Gane seen eens Lumber .. 106 
to sight draft with exchange upon due notice. Obituary SC OSCESCHSESOHREORECECRH BRECK OEHS 72-73 Machiner Ba ee nay oe i cee 107 
Orders to discontinue should be accompanied by Poet, The Lumberman............... 65 Miscell ee 
—- date. In requesting change in address, Realm of the Retailer............... 42-43 easananeaiie niall Sea ME lino _ 
se give o as well as new 8, St ‘ j : 
= addres ingle a gh tom agay Ideas i News from the Lumber World 
, Doors an RMON Db can eniceaea 
ENTERED AS SECOND CLASS MATTER JANUARY 27, Timber Land Sales 73 Aberdeen-Hoquiam, Marinette, Wis... 77 
1899. _ cl * id Sales..........-.+-+0-- 
is” Gan ee ee Transportation, Lumber.............. eo woe . eee a 
Washington, Notes from............ 62-63 ‘Baltimore, Md... 85 Milwaukee, Wis.. 77 


Copy for new advertisements should be in this 
office not later than Monday, changes in current 
advertisements not later than Tuesday of the week 





Association Activities 


Beaumont, Tex... 83 
Bellingham, Wash. 79 


Minneapolis, Minn. 85 
New Orleans, La. 82 


YEARLY SUBSCRIPTION $4 





previous. Coming Conventions................. 60 Boston, Mass.... 84 New York, N. Y.. 84 
MEMBER AUD Empire State Forest Products Asso- Buffalo, N. Y..... 77 Norfolk, Va..... 83 
ans ee OF Cea CUM ois sc de wa hise ce deciesanace 56 Centralia, Wash.. 81 Omaha, Neb...... os 
Northeast Missouri Lumbermen’s As- Columbus, Ohio.. 76 Philadelphia, Pa.. 85 
rae Detroit, Mich.... 76 portland, O 79 
BOCTMMIOE oo ciicc ess s caweaneneeesus 58 ayo A areal 
Nort! i a die. Duluth, Minn.... 84 gan Prancisco 

ort 1ern Logging Association . teeeees 58 Elkins, W. Va... 82 Calif t 80 

Associated Cooperage Industries of Evansville, Ind... 77 in 
° - ’ Seattle, Wash.... 80 
yy. TCT RCT OC 59 Hattiesburg, Miss. 85 gi venort, La 85 

What the Associations Have in Pros- Houston, Tex.... 83 este: . 
Oe aed vales vies 00-6) Jackeen, Mise.... 2 Butane, Domes <~ oe 
Lumber Clubs and Exchanges........ q, sen, Fm. © Toronto, Ont..... 77 


Kansas City, Mo. 98 
Lake Charles, La. 85 
Los Angeles, Calif. 82 
Louisville, Ky.... 76 
Macon, Ga......- 82 


Tuscaloosa, Ala.. 85 
Vancouver, B. C.. 77 
Warren, Ark..... 83 
Winnipeg,- Man... 85 


Of Special Interest 


The Engineer in the Lumber Business. . 40-41 
COWNGRR MAING ae cicgeacaveuanawea sd 41 





READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 


Write “Homes First” on Nation’s Heart 


HE QUESTION ASKED IN BOLD, rugged type in the center 

of the front cover of this issue expresses in a few words some- 

thing that a good many lumbermen are thinking about. Not 

long ago one of the largest retailers of the Northwest said to the 
AMERICAN, LUMBERMAN, in effect: 

“If lumber manufacturers, wholesalers, and retailers, as well as 
dealers in hardwood flooring, roofing, paints, hardware, and every- 
one else handling products that go into the building of homes, 
would unite for a year at least in a codperative campaign for ad- 
vertising homes, showing the need for them and what a valuable 
asset they are to the country, and picturing the comforts, con- 
Vveniences, and beauties of the home, as is done by the automobile 
dealers in advertising their product, it would help in a wonderful 
way to stimulate the building of homes.” 

In an article beginning on the front cover and concluded on page 
46, the proposition advanced is discussed from the viewpoints of 
the lumber dealer and the community banker. 


Published Weekly—In Its Fifty-first Year 











The suggestion that the interests dependent on the building and 
equipping of new homes codperate in advertising the home as the 
one possession of paramount desirability, opens a vista of unlimited 
possibilities. The facts that practically all of these industries and 
interests have their national organizations, and that they are 
already codperating to some degree at least in encouraging home 
building, makes the suggestion that has been advanced anything 
but utopian or impracticable. 

As concrete evidence that the desirability and practicability of 
codperation to promote home building already is widely recognized 
may be cited the fact that representatives of almost fifty national 
associations representing industries directly interested in home own- 
ership, met in Chicago last week for the purpose of raising the 
standards of “Own Your Home” expositions thru codéperation and 
coérdination. The diversity of the fields covered by these associa- 
tions is surprising to anyone who has not given the subject thought. 
As a matter of course, one would expect that there would be rep- 
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resented such industries as lumber and all other building materials, 
heating and plumbing supplies etc., but relatively few would trace 
the home owning proposition out into the fields occupied by the 
national associations representing wall paper manufacturers, flo- 
rists and ornamental horticulturists, manufacturers of washing ma- 
chines, vacuum cleaners and other household utilities, and numerous 
others which had representatives at last week’s meeting. 

It is of timely interest to note that the opening gun of such a 
campaign as has been suggested has already been fired—and by a 
lumberman. As related in a news item appearing in the Tacoma 
(Wash.) correspondence this week, in an address delivered on Fri- 
day of last week before the real estate association of that city, a 
prominent lumberman outlined a plan under which all the interests 
which benefit by the building of homes would codperate in raising 
an advertising fund. The speaker is quoted as saying that the 
retail lumbermen of Tacoma stood ready to contribute $2,000 for 
such a fund. 

With the contacts that have already been established, the propo- 
sition of getting the various interests to codperate efficiently in pro- 
moting the common object of home ownership would not seem to 
present insuperable obstacles. 





Small Farm Owners on Cut-Over Lands 


N MANY OF THE ATTEMPTS that have been made to colo- 
nize lands suited to agriculture some of the essentials on which 
success is conditioned have been overlooked. ‘Most such lands 

must be cultivated by persons who now are in cities or who will 
settle in cities if not attracted to the farms. It should be no ob- 
jection to a family that it comes from the city, and experience in 
the city ought to qualify rather than disqualify a family for farm- 
ing. Viewed in some of its aspects, city life is an easy life. It is 
easy because it demands almost no foresight at all in the person 
who is content to live from hand to mouth; and that unquestionably 
is the average man’s way of living. 

Life on the farm, if it is to be in the least successful, must be one 
ef foresight. Soil must be plowed; seed must be planted; crops 
must be cultivated; some of them must be sprayed, pruned, thinned; 
and finally must be harvested, all in the proper time, and sorted, 
graded and packed. Still later comes the marketing, which often 
is the most difficult of all the duties and problems connected with 
the earning of a livelihood by the cultivation of the soil. 

It must be apparent that as between choosing a city life where 
so little is required to make what passes for a home, and choosing 
raw land covered with stumps, remote from neighbors and dis- 
tant perhaps from kith and kin, there would be and could be little 
hesitation on the part of the family of small means and doubtful 
courage. For certainly courage is required to make a home out 
of the raw materials under pioneering conditions. 

Yet after all the difficulties of farm home making have been 
recounted, they are not insurmountable, nor are they so great as to 
discourage those who see or can be made to see the differences in 
results after ten or twenty years in the city and similar periods in 
the country. 

The AMERICAN LUMBERMAN sees in agriculture the basis of all 
prosperity, and it sees in country life the richest promise of a peo- 
ple healthy in body and mind; a citizenship sound in political prin- 
ciples; secure in the means of livelihood and stable in all the quali- 
ties that count for progress toward a higher and better civilization. 
Because of its faith in agriculture, not only as a means of liveli- 
hood but as a mode of living, the AMERICAN LUMBERMAN welcomes 
every sincere effort that is made to establish families of small 
means upon the land in secure and self-respecting independence. 

Such an effort is being made at Laurel, Miss., and from informa- 
tion at hand it is believed that this effort will be successful. It is 
the plan to clear the land of stumps and make it ready for cultiva- 
tion, erect houses and other needed buildings and then to offer the 
small farmsteads to families able to raise only $400 or $500 as an 
initial payment. The aid does not stop there, however, for the 
occupants will be given assistance by expert county agents and 
farm demonstrators who are familiar with soil and climate. The 
plan even goes so far as to include a marketing service that assures 
ae new farmers of adequate returns for the products of their 
abors. 

Here is an experiment of vast significance, not only to the South, 
but to the nation. It is a demonstration that is greatly needed in 
order that the people of the United States may be brought to a 
clearer realization of the part that agriculture must play in national 
life. Owners of cut-over land everywhere and all other good citizens 
will watch the Laurel experiment with interest and sincere wishes 
for its success. The work is being carried on by A. J. Glassow, 
general manager of the Wausau Southern Lumber Co., at Laurel, 
Mississippi. ' 


Clean up and Reduce Mill Fire Hazard 


IRE IS THE LUMBERMAN’S WORST ENEMY; causing him 
great anxiety, requiring considerable expenditures for in- 
surance premiums and periodically inflicting heavy losses, 

Of late years, however, as a result of the efforts of the lumbermen 
themselves thru the agency of mutual insurance organizations, 
many of the causes of lumber plant fires have become known and 
are being removed; for fires, like other evils that afflict mankind, 
may be traced to their ultimate causes. 

Experience shows that the neat and orderly lumber plant offers 
few opportunities for the start and spread of fire. Conversely, 
most of the lumber plant fires can be traced to causes that might 
have been foreseen and removed. Hence, mutual companies have 
achieved their greatest success thru inspection calculated to enforce 
habits of neatness about risks. They have, in fact, made neatness a 
condition of the insurance contract; and neglect or refusal to observe 
safety measures prescribed may operate to cancel a policy. 

Closely related to the system of inspection are the statistics of 
fire causes and the preventive measures suggested by a study of 
them. This phase of mutual fire insurance is treated in Bulletin 
No. 154 issued by the Lumbermen’s Underwriting Alliance, of 
Kansas City, Mo. This bulletin and others issued by the Alliance 
deserve the most careful perusal by owners of lumber plants and 
those responsible for conditions affecting the fire hazard. In them 
are numerous reminders of fire causes that may be overlooked and 
neglected. 

It seems hardly necessary to point to the losses inevitably in- 
flicted in case of fire, even when the property is insured. The loss 
of profits and the demoralization of working forces may equal or 
even exceed the actual fire losses. The interruption of the relations 
with patrons in itself lessens the value of good will and nullifies 
selling efforts. A mill fire is almost a disaster, despite insurance 
protection. It affects not only employer but employee, and there- 
fore all efforts to clean up and reduce fire hazards should enlist 
the interest of all the people in the mill town. Lumbermen should 
find it profitable to drive this fact home to employees as a part of 
a fire prevention program, and they will find in the bulletins referred 
to an abundance of material for such a campaign. 


Building Thruout the Twelve Months 


ANY INDUSTRIES, LIKE SOME ANIMALS, pass thru a 
period of hibernation each year. Grain farmers engage in 
their major vocation eight months and then go into retire- 

ment, or at least perform labor that is not directly productive of 
profit. Coal miners work only one-third or one-half of the twelve 
months. Carpenters and contractors in large numbers look upon 
the winter season as one of idleness. 

This practice of working part time in many industries and voca- 
tions exerts a great influence on others that operate thruout the 
year and affects general conditions in an injurious way. To per- 
form in six months the work of twelve requires a doubling of me- 
chanical equipment, a temporary increase of man power or a length- 
ening of the work day. Some kind of adjustment must be made in 
order to carry the peak load. During the idle period overhead costs 
can not be eliminated wholly, because investment in plant and 
equipment is a constant factor. Indeed, labor itself must be paid 
for six months’ work almost if not quite the compensation of twelve. 
Idleness, paradoxically, is made an excuse for higher wages. 

In many fields largely and in some to a degree idle periods have 
been abolished. Farmers have mixed dairying and livestock produc- 
tion with the cultivation of the soil and have thus distributed their 
labor and their income thru twelve months instead of seven or 
eight. Logging wherever practicable is now carried on in summer 
as well as in winter. Everywhere are noted efforts to maintain a 
level of production and consumption thruout the year in order that 
labor may be more steadily employed, that work may be performed 
when needed and that operations generally may be made more 
efficient. 

One of the most serious offenders among the part time industries 
has been that of construction. Building in large part goes on during 
only part of the year. The wastefulness of this practice has been 
long recognized, but it needed the critical housing shortage to arouse 
building interests to action designed to lengthen the annual building 
season if not to keep it up thruout the year. The obstacles as well 
as the advantages of an all the year building program are discussed 
In a@ progress report made by the committee on methods of the 
Associated General Contractors, Washington, D. C., entitled 
“Lengthening the Construction Season.” 

Space is not available to present the report, which deals with 
“finance, contracts, climate, transportation, material supply, labor, 
mechanics and working methods” as elements in a constructive 
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program. The mere mention of these phases of the problem will 
suggest to lumbermen its many ramifications. A careful perusal of 
the report will, however, be necessary to a proper understanding 
of the part that each of the interested branches of the construction 
industry must perform in order to keep building going all the year. 
What the success of such a program would mean to the lumber 
industry can readily be imagined. Certainly it would greatly sim- 
plify the transportation problem, and thus would help the railroads 
as well as all branches of the lumber industry. It may be expected 
to reduce the costs of construction in general and thus give added 
impetus to home building and the consumption of lumber for that 
purpose. Building is an industry of such magnitude and its influ- 
ence is so widespread that an all the year building program might 
be expected to benefit everybody, regardless of his vocation or busi- 
ness interests. Efforts to put the program into effect should and 
doubtless will receive the most hearty support of all lumbermen. 


A Forest Pest That Can Be Controlled 


WNERS OF SOUTHERN PINE from several sections of the 
producing regions have recently reported serious inroads of 
the southern pine beetle, an insect that at intervals finds con- 

ditions favorable to its rapid multiplication. While in such cases 
the beetles kill many trees, the actual loss need not be great if it is 
practicable to cut the trees promptly after they have been killed. 
Moreover, as the cutting of the infested trees is an effective means 
of destroying the insects, and preventing their further spread, 
it is only necessary to recognize such trees in order to take preven- 
tive measures. 

An announcement of the bureau of entomology of the Department 
of Washington, D. C., as printed on page 62, indicates the danger 
of serious losses that threatens owners of southern pine and offers 
its help in avoiding them. It is necessary that control measures 
be taken over considerable areas and therefore the bureau desires 
pretty general codperation of timber owners. On receiving assur- 
ance of such codéperation the bureau will send a competent man 
into infested sections to identify stricken trees with a view to 
their cutting. 

Timber owners will quickly realize that the assistance thus 
offered by the bureau is exactly the kind that is needed in the pres- 
ent situation, because skill and experience are needed to insure the 
cutting of infested trees and preventing the destruction of those 
not attacked. Owners are urged to investigate conditions in their 
holdings and to communicate with the bureau of entomology in 
order that unnecessary losses of valuable timber be avoided. 





Co-operation Between Woods and Office 


OOD TAKES FIRST PLACE in the number of uses to which 
it may be adapted. That fact in itself suggests the import- 
ance of knowing at the earliest possible stage of manufacture 

to what use the product of the tree is to be put; for the dimensions 
and character of the raw material cut from the tree determines 
largely whether its ultimate use shall be efficient or not. Care in 
cutting the log may serve to forestall waste in working up the 
lumber. 

It is idle to theorize about lumber manufacture. All manufac- 
turers practice at least some economies and all conduct some parts 
of their operations efficiently. None, however, will argue that no 
opportunities remain for improvement in methods and practices in 
woods and at mills. Manufacturers who are looking for such oppor- 
tunities will read with ‘interest and profit the address delivered at 
the meeting of the Southern Logging Congress by V. H. Sonde- 
regger, forester of Louisiana, printed. on pages 67-69. 

Fortunately for Louisiana and the lumbermen of that State, Mr. 
Sonderegger is an experienced logger. He has also the viewpoint of 
the lumber manufacturer as well as that of the technical forester. 
This fact is repeatedly and conclusively demonstrated in the paper 
referred to. The theme chosen by the speaker is coédperation between 
the logging superintendent and the sales manager; such a working 
together as will enable the woods force to cut what the salesmen 
can sell and to enable the salesmen to sell to the best advantage 
what the woodsmen must cut. The paper bristles with concrete 
facts and illustrations from actual experiences. 

Incidental to his main theme the speaker dealt with some of the 
practical aspects of reforestation. Louisiana is moving in the 
direction of sound forestry and lumbermen will be glad to note the 
observations of the State forester on certain phases of woods work 
in relation to forestry. Some may question the wisdom and economy 
of “selective logging,” as a theoretical proposal; but if the thing 
has been done in one forest it may be practicable in others. The 
address is printed in full because it is believed to be a valuable 
contribution to an important subject. It is recommended for read- 
ing and study. 





THAT THE BIBLE IS ABOUT the only piece of literature now read 
which does not picture the allurements of the automobile, is as- 
serted on the front page of this issue. But how about Nahum, 
2:4? The passage reads: “The chariots shall rage in the streets, 
they shall jostle one against another in the broad ways; they shall 
seem like torches, they shall run like the lightnings.” Looks as 
tho the Old Testament writer had a hunch as to what was coming. 











Apprentice Plan for Building Trades 
[Special. telegram to AMERICAN LUMBERMAN ] 


WASHINGTON, D. C., Nov. 15.—Secretary of 
Commerce Hoover has advised the research de- 
partment of the National Lumber Manufactur- 
ers’ Association that he has appointed a special 
committee to work out the apprentice phase of 
the building problem with a view to increasing 
the supply of skilled labor in the building in- 
dustries. Briefly, Mr. Hoover hopes to see the 
general adoption of a plan by which apprentices 
in larger numbers may be employed by the 
building trades. 

It is recognized by Mr. Hoover and by indus- 
trial leaders that construction work of all kinds 
could proceed at a more rapid pace in all sec- 
tions of the country if adequate numbers of 
skilled laborers in the building trades were 
available. The present system under which 
builders are forced to the necessity of engaging 
in sharp competition for labor is considered 
a factor which is preventing building from 
attaining its maximum status. In fact, build- 
ing experts who have surveyed the situation 
over the country have concluded that the scarcity 
of certain kinds of labor must be overcome be- 
fore construction work ean go ahead in propor- 
tion to the needs of the country. 

A special committee has been named by See- 
retary Hoover to undertake a solution of this 
phase of the building problem. Representatives 
of the American Federation of Labor have 
been asked to serve upon this committee. It 
1s proposed that builders generally adopt in 


practice a system for the employment of appren- 
tices in larger numbers. Secretary Hoover be- 
lieves builders themselves can remedy the pres- 
ent situation. 

In their study of the question, Government 
experts found as one of the chief obstacles to 
the greater employment of building trade ap- 
prentices, the peculiarly seasonal nature of such 
employment. Such obstacles, however, can be 
met by building contractors individually. In 
Mr. Hoover’s opinion, building contractors 
should work out individual plans for employ- 
ing apprentices: upon a basis which will assure 
employment for a greater part of each year, 
rather than in the months of greatest construc- 
tion activity. 

The committee on seasonable operation in the 
construction industries appointed by Secretary 
Hoover as chairman of the President’s con- 
ference on unemployment, held a meeting here 
Tuesday to discuss a progress report of the sur- 
vey being made for the committee under the 
direction of the division of building and hous- 
ing, Department of Commerce. Ernest T. 
Trigg, a Philadelphia manufacturer, is chair- 
man of this committee, members of which rep- 
resent different sections of the country and dif- 
ferent branches of industry and labor. John 
W. Blodgett, president of the National Lum- 
be Manufacturers’ Association, is a member. 

While not yet ready to present its recom- 
mendations, the committee Tuesday discussed 
these factors: Periods of greatest and least 
employment for workers in the different build- 
ing trades, the seasonal work of architects in 


the office and in the field, seasonal activity of 
contractors’ organizations and equipment, 
seasonal activity of building material produc- 
ing industries, some of which have climatic 
limitations of their own and most of which are 
forced to irregular production by the demands 
of construction, the seasonal problems of build- 
ing supply dealers, the seasonal movement of 
building materials in relation to railroad trans- 
portation, the effects of seasonal construction on 
public utilities, such as gas, electric, telephone 
and water companies. 


Japan Places‘Fir Contract 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, ORE., Nov. 14.—The Japanese am- 

bassador at Washington on Tuesday placed a 
contract with the Douglas Fir Exploitation &. 
Export Co. for 100,000,000 feet of lumber, to 
be shipped during the next few months. Ace- 
cording to Ralph H. Burnside, vice president 
of the Douglas Fir Exploitation & Export Co., 
this order is not only for the usual Japanese 
squares, but a substantial proportion is for 
‘*side lumber,’’ including flooring, boards and 
dimension lumber. 

It is understood that this material is for the 
use of the Japanese Government, in connection 
with its part in reconstruction work following 
the recent fire and earthquake disaster, and 
that it in no way takes the place of the private 
commercial demand for lumber from that coun- 
try. 

(Continued on page 59) 
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What Are Dry Pine Lath? 


On an order calling for one car of 4-foot dry 
No. 1 southern pine plastering lath which the mill 
accepted for No. 1 dry plastering lath, a car of 
lath was shipped which upon arrival were found 
to be soaking wet, heavy, moldy and badly blued. 
The shipment was accordingly refused. Now 
shipper contends that air dried lath were shipped 
and that air dried would not be dry; that latn 
tied in bundles from the saw would never dry out. 

Who is right, the customer who bought dry lath 
or the shipper who accepted the order for dry lath 
and shipped wet lath? The question of air dried 
or kiln dried never entered into the transaction ; 
simply dry lath being called for and required.— 
Inquiry No. 1,139. 

[So far as the AMERICAN LUMBERMAN is in- 
formed in the matter it is the universal custom 
to air dry or kiln dry southern pine lath. 
Hemlock and northern pine are commonly air 
dried, requiring from 60 to 90 days for drying. 

Inasmuch as southern pine lath are invari- 
ably dried either in the air or in the kiln the 
term dry as used in the foregoing letter must 
signify one or the other. Hence there can 
hardly be a basis for the contention made by 
the shipper. From the facts as stated in the 
inquiry it is to be inferred that the lath were 
shipped directly from the saw or were exposed 
to the weather afterward. Comment by read- 
ers of the AMERICAN LUMBERMAN is invited.— 
Eprrvor. | 


Tree Felling Machine—Again 

The writer is lumbering in New England cut- 
ting spruce, Norway pine and birch. The spruce 
and Norway pine average 12 inches on the stump 
and the birch 8 inches to 24 inches. There are 
a number of reasons why it would be of great 
advantage to fell these trees in some way other 
than with an ax or a saw. Do you know of any 
way? We have thought of an electrically heated 
wire.—Inquiry No. 1,134. 

[If the number of inquiries the AMERICAN 
LUMBERMAN receives for machines to fell trees 
is a criterion, there certainly is in prospect a 
splendid reward for the person with sufficient 
inventiveness to devise such a machine. Nu- 
merous inquiries similar to the foregoing have 
been received by the AMERICAN LUMBERMAN 
and several inquiries have been published, but 
thus far no evidence is at hand to indicate that 
there is a practical tree felling machine in 
existence. The inquiry is published in order 
that readers of the AMERICAN LUMBERMAN 
may be advised of the interest in this subject 
and to enable any that may know of such a 
machine to pass information about it along. 
The name of the inquirer will be supplied upon 
request.—EDITOR. | 


Manufacture of Crates and Boxes 

If you have any books or other publications re- 
lating to the construction of crates and boxes I 
will appreciate receiving a catalog from you as 
soon as possible.—INQuiIRY No. 1,143. 

[The foregoing inquiry is made by a repre- 
sentative of a company manufacturing a house- 
hold necessity. The construction of crates and 
boxes has been a subject of experimentation 
and instruction at the Forest Products Labo- 
ratory, Madison, Wis., for several years. The 
laboratory has conducted courses and has made 
experiments in the presence of representatives 
of lumber concerns and others who desire to 
get definite information regarding the princi- 
ples and methods involved in the proper con- 
struction of boxes and crates. 

From time to time the AMERICAN LUMBER- 
MAN has published reports of these experiments 
and the laboratory itself has issued technical 
notes, together with illustrations, that should 
prove valuable as guides in box and crate con- 
struction. One of these technical notes is de- 
voted to the ‘‘Common Styles of Wooden 
Boxes;’’ another to the nailing of boxes, and 
still another to ‘‘ Details of Nailing for Com- 
mon Styles of Boxes.’’ One also is devoted 
to metal straps on boxes. There may be other 





technical notes issued by the laboratory that 
have not been mentioned. The box bureau of 
the Western Pine Manufacturers’ Association, 
Portland, Wash., some time ago published a 
booklet entitled ‘‘The How and Why of Wood 
Boxes,’’ which contains some suggestive infor- 
mation. The Weyerhaeuser Forest Products, 
Spokane, Wash., published an instructive book- 
let entitled ‘‘ Better Crating.’’ The name of the 
inquirer will be supplied on request.—EbITor. | 


Ground Rent as Operating Cost 


Have you published any tables in your magazine 
showing what percentage of sales is a proper 
amount to charge for ground rent used in the busi- 
ness? We know that many factors enter into a 
question of this kind. We understand that from 
2 to 3 percent of sales should carry rent.—INQUIRY 
No. 1,141. 

[This question is asked by an Illinois bank- 
er. The AMERICAN LUMBERMAN has published 
numerous articles on the cost of doing business 
and methods of cost keeping, but none of them 
contain information regarding ground rent 
specifically. However, several indicate the per- 
centages that should be added on account of 
rent. In one article the statement is made 
that 9/10 of 1 percent of the selling price 


Sycamore Makes Beautiful Trim 

Referring to Inquiry No. 1,135, sycamore is or 
was principally used for boxes for plug tobacco. 
We never heard of its use for any other purpose 
until manufacturers began to quarter it when it 
was found to be fine for interior trim. It was 
quite a fashionable wood for trim thirty or forty 
years ago but has now long been in the discard. 
We have not heard of a call for any in a long time. 
It certainly makes a beautiful trim and now is the 
cheapest quartered stock that there is. It “stays” 
as well as any wood when quartered.—INQUIRY 
No 1,135A. 

[The foregoing comment, made by a New 
York lumberman, has reference to Inquiry No. 
1135 in the AMERICAN LUMBERMAN of Nov. 3 
for a market for 4/4 sycamore.—EpITor. ] 








Mexican Hardwood Opportunities 


Can you advise me what part of Mexico would 
be the best location for a sawmill cutting oak for 
flooring? I would like to get close to a railroad or 
on a river that would pass close to a railroad so 
as to be able to ship the flooring to the United 
States. . 

Also kindly let me know whether Mexican oak 
is the same as that in the United States. Is the 
growth thick or just a few good places occasion- 
ally? I would like to have some idea as to the 
price per acre as well as the advantages or disad- 











New million dollar stadiwm of University of California at Berkeley, seating 72,000 and to be 


dedicated Nov. 24. 
plank being required for this purpose 


The concrete seats are all covered with wood, many thousand feet of 





should be allowed for rent; another indicates 
that 1 percent of the gross business, that is to 
say $500 on a $50,000 business should be al- 
lowed for rent. Still another estimates that 1.7 
percent of the price per thousand feet of lumber 
is properly chargeable to rent. Readers are 
invited to comment on this inquiry, giving their 
experience.—EDITOR. | 





Costs of Skidding and Loading Logs 


We would like to hear from people who have ac- 
curate data on costs of skidding and loading logs 
with a swinging boom, 2-line crane or as some 
term them “drag-line shovels’ driven by gasoline 
motor, the whole mounted upon “crawler” treads. 
Also from those who have accurate cost data on 
logging and long distance hauling of logs and lum- 
ber as far as twenty miles or more. If manufac- 
turers of such machinery are prepared to furnish us 
such data we shall be pleased to hear from them. 
Our operation is in rocky and hilly country with. 
no soft ground whatever.—INQuiry No. 1,140. 

[This inquiry comes from an Arkansas manu- 
facturer, who has been referred to a number of 
manufacturers of machinery similar to that de- 
scribed and the inquiry is published for the 
benefit of others. The name of the inquirer 
will be supplied upon request.—EprrTor. | 


vantages that are connected with hardwood manu- 
facture in Mexico.—INQuiry No. 1,142. 

[Information regarding conditions in Mexico 
is so meager that hardly a suggestion can be 
offered in reply to this inquiry, which comes 
from a southern hardwood manufacturer. The 
recent book, ‘‘ Forest Resources of the World’’ 
(Zon & Sparhawk) published in two large vol- 
umes at $12 contains information of a some- 
what general character, but hardly definite 
enough to serve as a guide for a prospective 
operator. It is understood that oak in Mexi- 
co is in part of the evergreen or live oak 
variety and in part of the deciduous variety, 
and that more oak grows in the State of 
Coahuila than in any other single Mexican 
state. It is understood also that the oaks do 
not grow in solid stands but are intermixed 
with other hardwoods. Readers of the AMERI- 
CAN LUMBERMAN who can give additional in- 
formation about conditions in Mexico are 
invited to do so. The name of the inquirer 
will be supplied upon request.—EDITOR. | 


MoreE THAN 50 percent of all of the remaining 
saw timber of the United States is in the three 
Pacific coast States. 
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Southern Pine Trade Features 


The southern pine market has reached the 
‘*between season’’ state, but the undertone is 
strong and sales managers look for an early 
recovery of demand. Bookings at Southern Pine 
Association mills last week slumped heavily 
compared with the previous week, registering 
68 percent of normal, and 27 percent below pro- 
duction, which remains high. Shipments remain 
steady, at 84 percent of normal. Orders on 
hand decreased 5.43 percent during the week, 
leaving the average of unfilled orders per mill 
at 1,688,403 feet, equal to twenty days’ pro- 
duction at the current rate. 

Favorable weather permits building opera- 
tions to proceed uninteruptedly, and retailers 
enjoy splendid business. Their stocks are ill 
assorted, necessitating frequent buying; but 
transit cars are preferred to direct mill ship- 
ments, because the former can be had imme- 
diately. The number of transit cars, which was 
large a week or two ago, is being steadily re- 
duced. It appears that some of them are being 
snapped up for stock purposes when offered 
really cheap. Wholesalers also are beginning to 
look around for speculative opportunities, being 
convinced that prices are now at the bottom 
and that they will be materially higher shortly. 

Distributers expect that the present dullness 
of the market will quickly pass. Dee. 15 
is the date usually set for the prospective 
turning point, as it is figured that the mid- 
winter inventories will be generally completed 
then. Indications point strongly to unusually 
brisk building thruout the winter season, and 
to another record building year in 1924. The 
volume of building contracts awarded during 
October showed the surprising increase of 25 
percent. as compared with those of Septmber, 
while building permits issued in 198 cities 
reached the enormous valuation of $262,477,877, 
which not only by far exceeds the showing for 
any previous October, but equals the highest 
point ever attained prior to the present year. 


Southern Hardwood Trade Steady 


Demand for southern hardwoods remains 
steady and the market is strong. The automo- 
bile interests are still the largest factors in 
the market. A report received this week from 
Detroit says that demand from automobile 
concerns there has increased markedly in prep- 
aration for capacity production in 1924. Sev- 
eral of the larger companies announce that 
their production of motor cars will be doubled 
as quickly as possible. All hardwood items 
entering into automobile consumption are low 
in supply and strong in price. The furniture 
industry is also active, but continues to buy 
cautiously and for immediate requirements 
only. This policy will probably be adhered to 
until after the winter shows. However, orders 
for both lumber and veneeys from this source 
are very frequent and their total is sizable. 
The railroads are still buying considerable 
quantities of cross and switch ties as well as 
car stock. There have lately been some rather 
large sales of No. 1 and better plain and quar- 
tered white oak and plain red oak, the quar- 
tered going to the furniture and building 
interests and the plain largely to flooring manu- 
facturers. The result has been a strengthening 
of these items. Plain white and red oak FAS 
in 5/4 and 6/4 thicknesses have advanced $3 
in some markets. The oak flooring producers 
are enjoying a good volume of business and 
expect it to continue thruout the winter. While 
production at the plants of members of the Oak 
Flooring Manufacturers’ Association during 
October totaled 29,267,000 feet, orders on hand 
Nov. 1 amounted to 34,868,000 feét. Manu- 
factured stocks on hand Nov. 1 were 38,646,000 
feet. This means that 91 percent of the stock 
held was covered by orders. Box and miscel- 
laneous consumers remain as factors on the mar- 
ket. Foreign demand is at the peak for sev- 
eral years, the United Kingdom furnishing the 


bulk of orders, but the Continent also taking 
notable quantities despite the weakness of all 
European exchanges. 


Northern Hardwoods and Softwoods 


Strength continues to feature northern hard- 
woods. Automobile, flooring and interior finish 
manufacturers are active in the market, and 
furniture plants are buying a good deal of stock, 
tho conservatively and hand to mouth. There it 
a big demand from box manufacturers for No. 3 
common birch, maple, beech and basswood, and 
automobile and furniture concerns are taking 
large quantities of these items for crating pur- 
poses. Prices are firm, no changes being re- 
ported from Wisconsin territory and only one 
from Michigan, this being a $5 advance on 16/4 
FAS hard maple. 

Northern pine manufacturers report that 
while Minnesota and North Dakota retailers 
are careful to buy only for immediate require- 
ments, not wishing to lay in any stocks until 
after the inventorying period, their business 
remains good on account of the open weather 
and that the total of their orders is substantial, 
these coming from both town and country. 
Industrial demand is also fair, there being an 
especially brisk inquiry for mine timbers from 





Statistics on production, orders and 
shipments appear on page 50 





the iron ore regions. Prices are steady and 
the market is showing a strong undertone. The 
navigation season has come to its close and it 
is believed that the total of water shipments 
this year was ‘somewhat less than in 1920. 
Hemlock manufacturers report that building 
in both Wisconsin and Michigan remains very 
active, but that retailers are buying cautiously 
and always demand immediate shipment when- 
ever they place an order. The hemlock market 
is steady and prices are firm. 

Estimates received by the Northern Hemlock 
& Hardwood Manufacturers’ Association in- 
dicate that the log input this winter will exceed 
that of a year ago, if weather and labor con- 
ditions permit. Fifty-five firms, that last year 
put in 561,000,000 feet, plan this year to put 
in 620,000,000 feet, including hardwoods, hem- 
lock and white pine as well as logs sold to 
paper mills. This summer’s input is calculated 
at 234,000,000, feet, compared with 107,000,000 
feet during the summer of 1921 and 216,000,000 
feet in 1920. Present indications are that 
labor will be more plentiful this winter than 
last, altho sawyers and swampers may be scarce. 


Douglas Fir Remains Strong 


The feature of the Douglas fir situation is 
the placement by the Japanese Government this 
week of contracts for 97,150,000 feet of lum- 
ber to be shipped during the next month. This 
is part of the 120,000,000-foot order that was 
recently announced would be placed for tem- 
porary construction to relieve the needs of the 
earthquake sufferers of Japan. These con- 
tracts do not call entirely for the usual Japa- 
nese squares, a substantial proportion of side 
lumber, such as flooring, boards and dimen- 
sion, being included. Ambassador Hanihara 
at Washington states that ‘‘no definite plan 
for permanent reconstruction has yet been 
evolved, but the Japanese Board of Reconstruc- 
tion is working steadily on the matter. Plans 
are going forward slowly, as much research 
work and study is necessary before the board 
can transmit its recommendations to the Japa- 
nese diet for approval.’’ It is further re- 
ported that while temporary construction on an 
extensive scale is in progress in Tokio and 
Yokohama, a large company financed by the 
Japanese Government is being organized in 
Tokio for the purpose of undertaking the con- 
struction of commercial and industrial buildings 
on the unit basis. 


Demand from other foreign markets mean- 
while remains sizable. The California cargo 
market has recently been crowded past the 
point of absorption, which accounts for the 
slowing down of demand from that quarter 
and weakening of prices; but latest reports 
from Los Angeles indicate that the worst con- 
gestion has now been passed and that the 
California fir market is gradually righting 
itself. Building both in California and the 
Pacific Northwest meanwhile remains very 
heavy. Trade with the Atlantic seaboard is 
slow and probably will remain so until spring. 
Comparatively little business is being trans- 
acted with the middle West, but industrial 
business is sizable. The railroads are big buy- 
ers, and it appears that they are beginning to 
stock up in order to avoid possible trouble in 
securing required material in the _ spring. 
Orders for rough cutting are plentiful, the 
inland mills getting a good share of this busi- 
ness. Stocks everywhere are low and badly 
broken and prices show no change. 

The mills are operating at capacity. Pro- 
duction iast week was 27 percent above normal, 
while bookings were 15 percent above and 
shipments 7 percent above. Fifty-six percent 
of new business booked was for water ship- 
ments—25,861,877 feet being for domestic 
account and 31,313,825 feet for export. Un- 
filled orders on hand Nov. 10 totaled 434,- 
000,000 feet, of which almost half, or 205,650,- 
269 feet, was for foreign shipment. 


Western Pines More Active 


Continued slight improvement in demand 
for Inland Empire western pines has been 
noted. Latest statistics placed bookings at 19 
percent below normal and 13 percent below 
current production, which is the best show- 
ing western pines have made since last May, 
excepting one week toward the end of Sep- 
tember. Demand remains spotty, however, 
and the recent increase in volume can prob- 
ably be attributed more to the lack of com- 
petition of Douglas fir in Inland Empire ter- 
ritory than to any material improvement in 
eastern trade. Continued excellent weather 
has made it possible for the mills to continue 
operating full time, the output having some 
effect on stocks, but most mills will soon shut 
down for the winter. The movement of shop 
lumber is fair and prices are generally firmly 
held in the expectation of heavy buying soon 
after the midwinter inventories by sash and 
door manufacturers and other consumers. 
However, a slight shading of prices on No. 1 
commor has been observed in some cases, and 
a reduction of $1 on Nos. 2 and 3 common is 
reported. A survey of Inland Empire stocks 
shows that there is a shortage of Nos. 3 and 
4 boards of both Idaho and western pines, as 
well as of all fir and larch items. Stocks of 
other descriptions have increased during the 
year, leaving the mills in a fair position to 
supply dry stock for the spring trade. 


Eastern Softwoods Reviewed 


The North Carolina pine market continues 
to lack activity, demand at the beginning of 
this month having dropped down to 52 per- 
cent of normal and 30 percent below produe- 
tion. Reports from producing territory state 
that buyers are continuing their attempts to 
hammer down prices, but that manufacturers 
are holding to the lists with a remarkable 
degree of firmness, believing that both busi- 
ness conditions and manufacturing costs 
warrant higher prices instead of lower. Of 
the fifty-three North Carolina pine quotations 
published in the AMERICAN LUMBERMAN, twen- 
ty-three this week show declines compared with 
last week, these declines averaging 50 cents, 
while there were three increases, on Nos. 1 and 
2 bark strip partition, 13/16 No. 2 and better 
partition and 12-inch No. 2 and better D48. 
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The Engineer in the Lumber Business’ 











The engineer, the organizer, the trained thinker, 
no longer ranks midway between the artisan and 
the so called learned professions, but is recognized 
the world over as one who has won a place in 
the aristocracy of brains. 

Medicine, law, the ministry, teaching, author- 
ship, require certain qualities of mind. Building 
railroads, streets, electric and hydraulic develop- 
ment, mining and the extraction of metals from 
their ores and the hundred subdivisions of human 
effort directed by engineers of various names and 
degrees, require c different but not less important 
quality of brain development. 

This is the age of the engineer. He has anni- 
hilated time and space. Communication, trans- 
portation, attack, defense, construction and de- 
struction all acknowledge him as master. 

It is less than a century since the Czar of all 
the Russians, laid a rule on the map between Mos- 
cow and St. Petersburg and said: “Build the rail- 
road there.” There was little of scientific thought 
in the command—it was the spirit of autocracy ; 
but engineers constructed the road approximately 
as required and it stands today a memorial to their 
skill. 

Because the modern czars of Russia—Lenine 
and Trotsky—killed or drove out her engineers, 
Russia today suffers collapse of power and in- 
dustry such as no modern nation has known. 

In the great engineering palace on Thirty-ninth 
Street, in New York City, America has a fitting 
home for her four leading engineering societies— 
civil, mechanical, electrical and mining— and their 
branches thruout the world (of which you are 
one) keep aflame the torch of civilization. 

Technical schools of high standing teach the 
specialties required and at the same time impart 
the broader knowledge of language, literature and 
art which mark the educated man from the tech- 
nician. 

Work of the Engineer 


So much for the engineer. Now for his work. 
On land and sea, in the depths of the earth and 
heights of the air, at risk of life and limb he 
works that his fellow men may have necessities, 
conveniences and luxuries unknown a few gen- 
erations past. He has come to his own. DeLes- 
seps at Suez, Stevens and Goethals at Panama, 
Steinmetz aud Edison in the electrical world, Bogue 
and Hood as railroad builders, your own R. H. 
Thomson in city building, and scores of others 
have shown the world what the brains of man 
can do. 

The ancient engineer, with few tools but with 
armies of men, built the pyramids, the great ir- 
rigation systems, the tombs and temples, the 
roads and viaducts of Europe, Asia, northern 
Africa, Mexico, Central America and Peru which 
are still the wonder of archaeologists. They 
lacked steam, electricity and dynamite but they 
accomplished construction that is the wonder of 
all time. 

What has all this to do with the lumber busi- 
ness? Simply to remind you of engineers and 
their work. Production of lumber in the’ State 
of Washington began less than seventy years ago 
when tools were few and primitive and the great 
size of the trees was measurably mastered by 
cutting in short lengths to suit the power of the 
ox-teams hauling over skid-roads to the nearest 
river or bay. 

At the mill a single circular head-saw, a cut-off 
and possibly an edger served to convert the log 
into merchantable sizes for further treatment in 
the planer. ‘Today note the contrast. First in 
the woods. ‘The ox-team divided honors with 
horses for a few years and then gave way to 
steam, hardly twenty-five years ago. The steam 
engine grew in size and steam pressure until 
today we have consolidated units on steel cars 
heavier than many locomotives and capable of 
bringing in logs weighing twenty tons from points 
one thousand feet away (five hundred preferred) 
at high speed; and, once landed at the spar-tree, 
the auxiliary on the same car, drawing steam 
from the same boiler, picks the log up and loads 
it on a railroad car without interfering with the 
main occupation of yarding. In a few camps, 
notably that of the Snoqualmie Falls Lumber Co., 
electricity successfully replaces steam in these 
operations. Within thirty days the first high- 
power Diesel engine will be tried at the Bloedel 
Donovan camp at Silvana, fifty miles north of 
Seattle. If successful it will replace steam be- 
cause it solves the problems of water supply and 
fire danger from donkey engines. 





*Address before Seattle section of the Ameri- 
can Society of Civil Engineers, Oct. 29. 


[By J. J. Donovan] 
Washington Large Lumber Producing State 


The lumber industry is the leading business 
of the State of Washington and its payroll is 
larger than that of all other industries combined 
reporting to the State industrial insurance de- 
partment, being 65 percent of the total. Wash- 
ington has for several years stood at the head 
of the list of lumber producing States. The lum- 
ber industries of Washington employ about 125,- 
000 men and the annual value of products is about 
$200,000,000. The Forest Service preliminary re- 
port for 1922 gives a total production for the 
United States of 31,426,922,000 feet, which is 9 
percent less than the cut of 1919. 

Of this amount there was produced by Washing- 
ton, 5,703,569,000 feet; Louisiana, 3,386,000,000 
feet; Oregon, 3,015,768,000 feet; Mississippi, 2,- 
267,695,000 feet; or these four States produced 
nearly one-half and Washington nearly one-fifth 
of the total lumber product of the country. 

It is worth noting that the above production 
is only two-thirds of that fifteen years ago, and 
that the consumption of lumber has fallen from 
520 feet per capita in 1907 to less than 300 feet 
in 1922. This is primarily due to the increased 
use of substitutes. Italy uses about 20 feet per 
capita annually. 

The five timbered States of the Northwest have 
the following amounts of virgin timber: Cal- 
ifornia, 284,505,000,000 feet ; Oregon, 395,776,229,- 
000 feet; Washington, 
282,645,481,000 Feet: 
Idaho,  84,440,000,000 
feet; Montana, 54,000,- 
000,000 feet. Of this 
amount 45 percent is 
owned by the State or 
Federal governments, 
standing on 68 percent 
of the forest area. 





J. J. DONOVAN, 
Bloedel Donovan Lumber 
Mills, Bellingham, Wash. 








Depletion from fire and 
cutting is going on at 
these rates: California, 
0.7 percent; Oregon, 1 
percent; Washington, 2 
percent; Idaho, 1.4 per- 
cent ; Montana, 1 percent. 
If there were no growth, 
Oregon’s timber would be 
gone in one_ hundred 
years and Washington’s in fifty years. But nature 
on the Pacific coast grows a good saw-log in 
eighty years and with proper fire protection our 
industry will continue indefinitely. 


© MOFFETT 





Fire the Great Enemy of the Forests 


We hear much of forestry and reforestation. 
It is well that we should do so, but there is no 
occasion for the hysterical fear which finds ex- 
pression frequently in the press. Much of this 
comes from residents of States which have de- 
nuded their own forests with little regard for re- 
production and would now apply restrictions in the 
West which were unheard of east of the Rockies. 

The valleys of western Washington and Oregon, 
once heavily timbered, now are the homes of 
many thousands of prosperous farmers, dairy- 
men, and orchardists. 

With the Government owning nearly half the 
standing timber in these States and pursuing 
an intelligent forest policy, I trust the head-lining 
reformers may find some new subject to view with 
alarm. 

The great enemy of our forests is not the ax, 
but fire. There is evidence of great destruction, 
probably by lightning fires, long before the white 
man came, 

For 1922 there was spent for fire protection, 
outside of the national reserves in the five Pacific 
States, by the National Government, $122,525.00— 
6 percent; by States and counties, $292,232.00— 
15 percent; by private owners’ associations, $1,- 
530,886.00—79 percent. 


Private owners of 55 percent of the standing . 


timber spent four times the amount for fire pro- 
tection expended by the State and nation. 

Private reforestation is not an economic pos- 
sibility under existing tax laws. It is for the 
State and nation to see that their forests are pro- 
tected from fire and so cut as to, secure reforesta- 
tion with the least possible expenditure. 


Our best authorities estimate that 90 percent 
of the five million acres of cut-over land in Wash- 
ington will reforest naturally if protected from 
fire. We have over fifteen million acres of virgin 
forest area today, or an area more than one-third 
of the entire State. 

Operating Methods 

Returning again to operating methods: 

Only seven years ago there was a general change 
from ground yarding to high lead logging. This 
meant the placing of a lead-block 160 to 200 feet 
in the air, hung on a sound fir tree which had 
been stripped of its branches and rigged with a 
dozen 14-inch guy-wires, 400 feet long. 

With the main line strung thru such a block 
a strong lift was given to the front end of the 
log, especially when within 400 feet of the spar, 
and the problems of the hook-tender were made 
much simpler. Cost of engines and rigging were 
increased, but the net cost of moving the log was 
lessened. 

With the timber along the waterways mostly 
gone the logging railway has developed to a 
degree unthought of twenty years ago. There are 
hundreds of such railways in the timber States, 
nearly all standard gage with rail 56 to 90 pound 
weight and generally well located and constructed. 

Some companies have over sixty miles of main 
line and many miles of branches. The importance 
of careful surveys and high class construction on 
main lines is now generally recognized, but the 
short lives of the branches justify steep grades, 
sharp curves and the use of low grade material 
where it does not cause danger. Small hemlock 
ties—timber cribs instead of concrete walls—are 
cases in point. 

All steep grades and sharp curves are objection- 
able but can not be avoided in the mountain dis- 
tricts producing much of our timber. Five percent 
grades and 18-degree curves are the usual limit 
for main lines and 8 percent and 24-degree curves 
for branches. Wven these limits are often ex- 
ceeded but the penalty is derailments, meaning 
expensive delays, an occasional runaway and 
wrecked train and constant maintenance expense. 
A good engineer who can balance costs of trans- 
portation by various methods will save many times 
his salary. 

For such operations the old light locomotives 
and logging trucks are gone. In their place we 
have heavy, geared locomotives, burning oil, 
equipped with the best of air brakes and other 
safety devices and hauling special 42-foot logging 
cars similarly equipped. These trains, handled by 
skilled men, give excellent efficiency with few 
accidents, 

Civil Engineer’s Duties 

The logging superintendent should not be ex- 
pected to have this knowledge except in a general 
way. ‘The trained civil engineer must determine 
between railways, inclines, cableways and com- 
binations thereof to secure the most economical 
handling of the log. Water supply for camp and 
steam-engine use, and occasionally for electrical 
development also comes to him for solution and 
he must consider and coédperate constantly with 
the mechanical engineer who is providing improved 
steam and internal combustion engines for the 
work in hand. 

Twenty years ago the entire cost of equipment 
of an ordinary logging camp rarely exceeded $20,- 
000. Today it is more likely to be ten to twenty 
times that amount. Truck loggers are gathering 
in small, scattered tracts near the markets but 
the day of the small logger, as of the small shingle 
mill, in the State of Washington, has passed. 

Bridge construction in the woods has always 
been somewhat primitive and original. In the old 
days, when a gulch was reached by skid-road or 
railway it was customary to crib with big logs, 
using many times the quantity of lumber that a 
trestle or truss would require. Later came the 
pile driver, using methods not sanctioned by the 
standard railways but giving structures that are 
safe and of lower cost. The lumber journals oc- 
casionally print photographs of such structures 
creditable to the ingenuity and engineering skill 
of their designers. 

I have in mind a bridge now under construction 
in northern Washington across the double gulch of 
Cavanaugh Creek, 1,000 feet long, 110 feet high 
in one gulch, 125 feet in the other, which has two 
distinctive features, First, all the piles are single 
length, and in the high portions of the five-pile 
trestle are driven butt downward. Second, the 
main stream is crossed by a Howe truss whose 
chords are single sticks, 108 feet long hewed in 
the woods at the bridge site. It requires care 
and skill to handle piles and timbers of this 
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character with an ordinary pile driver and logging 
pridge crew. 

To summarize: 

The engineer in the lumber business is called 
upon to locate and build railroads with trestle, 
trusses and occasional tunnels; to develop water 
supply and sometimes power; to build camps, 
shops and terminals; to advise and often buy and 
maintain mechanical equipment of many kinds be- 
fore he passes the logs on to his brother at the 
mill. There the mechanical engineer has sway 
and with steam, electricity and gasoline cuts 
the timber, finishes it, transports it on the ground, 
jn the water or by wire to its place awaiting 
shipment. 

The engineer is constantly in demand from the 
day the cruiser reports until the finished product 
goes to car or ship. He must plan so a bulky 
product of low value per pound may be produced 
at a cost which will permit transportation over 
three mountain ranges to the great competitive 
field more than two thousand miles away. There 


a manly philosophy which I commend to you in 
closing : 
WHEN I GO WEST 
I would go westward with the sun, 
Still clinging to the closing day; 
I know my work will not be done— 
The evening’s last expiring ray 
Shall find me at some labor still, 
And working with a right good will. 


I am not one of those who dream 

Of some appointed time of rest; 
Ahead I shall behold the gleam 

Of some new task or some new quest, 
And all I ask my God and Friend 

Is strength to labor to the end. 


I ask you, Lord, for toil, not ease; 
I ask for years my task to do. 

If God will only grant me these— 
My task, and time to see it thru— 

I shall go westward satisfied 
Because I lived until I died. 





“COURTESY PAYS” 


A California lumberman says: “I am reminded of a little incident 
which happened during my early life, while attempting to work my way 
as near to the top of the lumber industry as possible. 


“I was waiting upon a Chinaman in a Los Angeles office at the order 





desk. In those days, you will recall that the Chinamen came with a long 
string with which to make their wants known, instead of having a speci- 
fication or like form of rule. I was very sincere in the desire to be 
courteous (since the disposition to be courteous seems to have been 
instilled in me from boyhood days) and do my best for this particular 
Chinaman. At that time, a call was made for me to appear in the man- 
ager’s office. I did not respond immediately, being interested in the 
Chinaman’s efforts to explain to me what he wanted. The manager 
happenee to step out in the main office and saw that I was waiting on 
this customer. He stepped over to the cashier and asked if I was wait- 
ing on ine Chinaman at the time he called. Being advised that such 
was the case, he went back into his office. A few minutes later, I hur- 
ried into the manager’s office and said: 


““Mr. X—, 1 know that you do not want me to take up your time 
trying to explain why I was a little late in getting into your office after 
being called, but I merely wish to say that I was busy waiting on a 
gentlemen at the time the call came and could not get away.’ 


“This occurred between the the twentieth and twenty-fifth of that 
particular month, as I recall it and in fact the incident had entirely gone 
out of my mind until the first of the following month, when I found my 
pay check had been increased $25. Being at sea to know why this oc- 
curred, I went to the cashier for an explanation (and to express my 
appreciation) at which time he recited that little incident which hap- 
pened four or five days previous. He said, “You will recall that you 
told the manager that the reason you had not responded immediately to 
his call, was because of the fact that you were waiting on a gentleman.” 
He knew it was a Chinaman and took the position that if a young, hard- 
working clerk considered everybody (even a Chinaman) who came into 
the office a ‘gentleman’ he was satisfied that that certain young chap 
would be a good boy to encourage. 


“I have never forgotten that incident and while I did not play that 
up for notoriety, | was sincere and believed, as I.do now, that every 
man, woman or child that comes into an office is entitled to the best 
service and attention that can be extended.” 








western lumber encounters its rival from the 


Tells of Conditions Abroad 





South, produced close at hand on a ten-hour day 
and lower wage scale. That a great trade has 
developed is due to the intelligent codperation 
of the owner, the sales manager, and the engineer. 

The Panama Canal has opened the eastern coast 
of the United States to Pacific coast lumber of 
medium grades. Formerly only the highest grades 
could bear the rail freight rate. Now shipments 
are made westward from Atlantic ports for five 
hundred miles before the equilibrium of freight 
Tates is reached. We have had little business with 
Europe or Africa since the Great War, but there 
has been great development of trade by water with 
all lands bordering the Pacific. For many months 
approximately 40 percent of the lumber products 
of Washington and Oregon have been waterborne. 

The AMERICAN LUMBERMAN recently published a 
poem by The Lumberman Poet, which breathes 


New York, Nov. 13.—George T. Houston, 
president of the George T. Houston Lumber 
Co., Memphis, Tenn., and Vicksburg, Miss., has 
just returned from a trip thru Europe where 
he went to take a general survey of the lumber 
operations abroad. Mr. Houston said: 


Conditions in the United States are so much 
ahead of everything in the world that we ought 
to be happy and satisfied. I find business is not 
improving there, but is rather on the decline among 
the trade and the consumer. 

In Belgium, the progress in building is on a 
100 percent basis and nearly all the war dev- 
astated area is rebuilt. In the north of France, 
industrial conditions have improved and the people 
are making progress. England seems to have made 
more progress than the other countries. Spain 


is under martial law and conditions in Germany 
are awful. It was really so unbearable that we 
cut our trip short in order to get back home. 

Building and industrial conditions in this coun- 
try are getting to be normal except for the short- 
age of labor. The lumber business is practically 
100 percent and prices have reached a substantial 
and permanent low level. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Nov. 15.—The following 
are f. o. b. mill lumber sales realizations from 
Nov. 5 to 10, of a varying number of southern 
pine mills, being weighted averages of reported 
actual sales at the latest available dates: 
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Siberia May Supply Japan’s Needs 


Kose, JAPAN, Oct. 25.—Shortly before the 
earthquake visitation which destroyed Tokio 
and Yokohama a special commission of the gov- 
ernment, appointed to make an investigation 
of the resources of Siberia and Saghalien, made 
a report to the Japanese authorities. This re- 
port, especially its reference to the possible 
sources of lumber supply for Japan, is regarded 
here as of significant importance. 

The forests of Siberia, especially of the 
coastal regions, and of northern Saghalien, are 
reported to be ‘‘literally inexhaustible.’’ The 
lumber is said to be good for railway ties, 
match splints and building, but its commercial 
value will depend on whether the cost of pro- 
duction will be sufficiently low to permit of 
competition with the American market. The 
abrogation of the export tariff levied by the 
Soviet government will, it is said, go far 
towards helping in this direction. 

That Siberia will be largely drawn upon for 
lumber for the rebuilding of the destroyed 
cities of Japan is said to be assured. Altho 
only about 112,155 koku (each koku equivalent 
to ten ecubie feet of lumber) were shipped to 
Japan from Siberia during June and July of 
this year, there has been a big increase of the 
movement since that time, it is stated. 

Eight Japanese lumber interests are carrying 
on lumber manufacturing in the province, in- 
cluding the Far East Lumber Corporation in 
Samarga, the Tosei Shoko in Kopi, the Nomura 
Lumber Co. in Ang, the Fukushima Shokai in 
Zigeta, the Tsutsumi Shoji Kaisha in Impera- 
torskaya; the Enkai Lumber Co. in Grocewitch, 
the Asia Ringyo Kaisho in Vanina, and the 
Hokkai Ringyo Kaisha in Naftak, all export 
ports along the maritime coast. 

Lumber shipment from the province was pro- 
hibited by the Chita administration, because 
some Japanese lumber merchants deposited 
guaranty money and taxes with the Russian au- 
thorities in foreign cash last June but, after 
negotiating with the Chita government, the 
lumber firms were allowed to ship consignments 
on depositing Japanese money. 

As a business proposition, according to this 
report, the much boomed oil and coal deposits 
in northern Saghalien are not worth the outlay 
that will be involved in developing them. The 
experts, however, state in their report that, if 
the authorities mean to subsidize oil enter- 
prises in this region in ‘the interests of strateg- 
ical necessity, that is another question. As a 
paying business proposition, however, they do 
not recommend commercial projects along this 
line in northern Saghalien, even granting that 
there are large strata of oil, on the ground the 
cost would be so great that this oil could 
not successfully compete with the heavy oil 
imported at a moderate price from America. 
No deep boring has been done yet owing to the 
great expense involved. 
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They Cut His Costs 


As we sat down to write, this gorgeous 
fall morning, a group of college girls trotted 
by on horseback. It was a sight to wake 
admiration in a much older person than we 
are. Brilliant sweaters, flying curls, easy 
precisjon of horses and riders, it was a very 
incarnation of the color and snap and vital- 
ity of the golden autumn weather. The 
frost came too late to Our Town this year 
to give us the reds and bronzes of the fall- 
ing leaves, but we have had every grada- 
tion of yellow from the palest lemon to the 
deepest chrome. There never was such 
another season for dahlias, and the sumac 
has been doing its gorgeous best. Out here 
in the Corn Belt we never have the riot of 
colors of which the northern maple forests 
or the mountains can boast, but we do have 
a loveliness that a man likes to soak up and 
carry in his memory on into the bleaker 
days of winter. 

But the beauty for which we reserve a 
special admiration is the pale brown which 
stretches over the low hills of our endless 
corn fields. Almost within hearing as we 





Corn has regained his regal throne and the 
loyal homage of the middle West, for his 
reign brings prosperity 


write is the monotonous thump of yellow 
and white ears against the farmers’ bang 
boards; the music that means coal in the 
cellars and food in the larders-and money 
for the plate on Sundays, that keeps boys 
and girls in college and that gives elderly 
people the comforts they need on the sunny 
slope of life. By ten o’clock we'll not be 
hearing these banging ears. Wagons will 
be heaped up with this midwestern wealth, 
and as the ears are ripped out of the husks 
with the easy and sure efficiency of long 
practice they will strike with almost no 
sound on the top of the load. Soon the 
wagons will be headed for the cribs where 
the less fortunate huskers will slam off the 
load with a No. 10 scoop shovel, while the 
lucky ones will set the elevators going. 


Corn Again King in Midwest 

Corn is once more king, out in these parts. 
There was a time, for a year or two after 
the big slide, when the midwestern farmer 
had as little respect and affection for King 
Corn as he had for Ex-Emperor Wilhelm. 
He considered each of these royal vegetables 
something of a flivver. Corn slid at a time 
when the cost of producing it was digging 





Get Busy on Campaign to Sell Efficient Buildings to the Farmer— 


and Add to Prosperity of Community and Nation 


in its toes and hanging on. Corn that cost 
90 cents to produce was selling down around 
the dismal side of 50; and it doesn’t take 
much of a statistical education to compre- 
hend that this is not the road to affluence. 
But corn has ridden out the gale. No, we 
don’t say that the corn farmer has pre- 
empted the lap of luxury from now on; but 
he is going to make some money this year. 
In fact he made some last year. He did, 
at least, if he was efficient. The agricul- 
tural college of Iowa made a careful study 
of costs and income on several hundred 
farms last year; and while the general 
conclusions were that farming had paid a 
profit, a no less interesting disclosure was 
that given practically identical conditions 
two farmers might arrive at widely differ- 
ent results. Of course we knew that this 
would be true; but there is so much gen- 
eralization about farms and farming that it 
is just as well to have this fact proved in 
an incontrovertible way. For it is inevit- 
able that whether it rains mortgages or 
bank notes, some farmers will make money 
and some will go broke. Regardless of mar- 
ket and crop conditions, some farmers are 
going to have a grievance and air it. . 


Farmers Will Control Their Business 


But we want to say that the old crack 
about the grumbling farmer has not as 
much wallop in it as it had in former years. 
There’s a lot more efficiency on the farm 
and a lot more practical knowledge of meth- 
ods and markets. And that other hoary old 
crack to the effect that a farmer can’t agree 
with himself, to say nothing of codperating 
with his neighbors in regard to production 
and marketing, belongs in the museum with 
the cartoon hayseed who wears chin whisk- 
ers and leather boots and says “By hek.” 
The persons who came to laugh at farmers’ 
codperation may need the breath expended 
in these guffaws to get them to the cyclone 
cellar. If you think you’ve had a harrow- 
ing time with labor unions and the A. F. 
of L., what are you going to do when six 
million farmers begin regulating the na- 
tional bread basket in the interest of the 
producer? Make no mistake; whether you 
like it or not, and whether you think it is 
sound economics or not, American farmers 
are quietly going about to regulate the op- 
eration of the law of supply and demand. 
They’ve had the “inevitable operation” of 
this famous law whanged into their ears un- 
til they’ve taken the trouble to see how it 
works in other great industries. They have 
found it in operation, but they’ve noticed 
that it doesn’t operate raw. So they’re go- 
ing to take a little of the rawness out of 
supply and demand where it bears on agri- 
culture. Farmers have been burned so often 
by half-baked organizations that over- 
reached themselves that this time they have 
been going slowly. There are plenty of 
reasons for thinking that they’ll not try to 
make an unreasonable or overbearing use 
of the latent political and economic power 
that they undoubtedly have. If their or- 
ganization makes for greater efficiency, as 
it may well do, we’ll all benefit. There 


seems no great cause for alarm, but there’s 
going to be something doing that will be 
well worth watching. 


Will Increase Efficiency of Plants 


But what we started out to talk about is 
something a bit similar and yet a bit dif. 
ferent. It is the fact that a return of bet- 
ter times for the corn farmer can be made 
the occasion of improving the conditions 
and the efficiency of his plant. Please don’t 
get us wrong on this. We’re not suggesting 
that since the farmer has some money we 
all ought to run out and try to get it away 
from him. We don’t want to put this de- 
sirable and mutually profitable matter on 
the basis of wildcat oil stocks or gold bricks 
or plush albums or the World’s Great Liter- 
ature at $1 down and $1 a month from now 
on. We don’t even want it put on the basis 
of luxuries that the farmer can afford and 
ought to have. It doesn’t consist of the 
extra trimmings of life that are pleasant 
to have if a person can get them. Rather 
it consists of a wise investment in efficiency, 
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Putting money in vehicles for personal 
pleasure cuts the fund available for in- 
vestments that increase income 


Investments in the farm plant have 
necessarily been largely suspended for sev- 
eral years. Farmers without a safe mar- 
gin of profit have, doubtless wisely, decided 
to make their equipment do. Many of them 
had to strain their credit just to scrape 
along, and so long as they couldn’t see their 
way out many of them have refrained from 
using the credit that they really had. We 
lumbermen can hardly quarrel with them 
on this score, for we’ve done the same thing. 
But farming, like the retailing of lumber, 
has become a complicated business. It has 
long passed the place where getting up 
early and working hard at manual labor 
until late at night was the one and only 
way of getting ahead. The pioneer farmers 
did just that thing. They had little else 
but labor to invest, and the fund of knowl- 
edge about efficient and scientific agricul- 
ture was lacking. The modern farmer still 
works pretty hard, but he works with his 
head and his proved equipment as well as 
with his hands. 

I know two farmers who have long been 
close neighbors. One came from New Eng- 


land to the middle West and brought with 
him the old New England thrift and the 
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tradition of unresting labor. If he could 
get along without a machine by doing four 
days of hard labor instead of one, he did it. 
His thrift, like that of his ancestors, con- 
sisted in doing without and in making up 
the deficiency by means of investments of 
hard hand labor. But a farmer, like the 
rest of us, has but 24 hours in his day and 
365 days in his year; so following this 
policy this particular New Englander has 
all his life found his operations very strict- 
ly limited. Of course, this is not peculiar 
to New Englanders, but it did happen to be 
peculiar to this man. His neighbor, on the 
other hand, has held to the policy of get- 
ting things done not on the smallest pos- 
sible investment in dollars and cents but 
rather on the smallest cost per unit on the 
basis of quantity production. He has mul- 
tiplied his hand labor by a judicious invest- 
ment in proved farm equipment; and his 
study has been to make this equipment as 
profitable as he could. His farm has long 
been organized as carefully as a factory, 
with complete utilization of time, materials 
and byproducts. The two farms are monu- 
ments to the two policies. 


Fewer Men Produce Nation’s Food 


Both farmers are solvent, and both, I 
think, have shown profits even during the 
lean years just past. But the New Eng- 
lander’s production has been small and his 
neighbor’s large. Had all farmers followed 
the New Englander’s example this country 
would have had a serious problem in getting 
enough food. Not only would the food sup- 
ply have been small and uncertain, but the 
industrial development of the country 
would have been much less notable; for the 
farming population is one of the important 
units buying manufactured goods. This 
country would still be predominantly agri- 
cultural; for when food production is in- 
efficient, more people must work at it, and 
they will have less to spend on manufac- 
tured products. We shall not feel alarmed 
if the actual number of agriculturalists de- 
creases, provided only that those who do 
remain on the land are capable of supply- 
ing food for the rest of us in return for the 
things we have to sell them. 

But it is plain that if fewer men are able 
to supply the food for a growing popula- 
tion their work must be more and more effi- 
cient; and this efficiency is going to depend 
upon a simultaneous increase in practical 
knowledge and in practical tools of produc- 
tion. The two things must go forward hand 
in hand. 


Wise Investments Increase Wealth 


An investment in farm efficiency is to be 
classed as a capital investment; an expendi- 
ture that will return itself to the investor. 
Every sound capital investment means a 
raising of the general standard of living for 
everybody. It is a thing always to be en- 
couraged within reasonable limits. People 
in a desperate mood, who can’t see their 
way out, are the ones who decide to eat, 
drink and be merry since they expect soon 
to die anyway. They will use what they 
have while it lasts. All of us have seen 
examples of these desperate flings. Persons 
80 deeply in debt as to be hopeless are not 
infrequently the ones who induce some un- 
wise dealer to sell them an expensive auto- 
mobile on credit. They travel and enter- 
tain. Their expenditures of what little they 
have and of what credit they can get are 
not wise capital investments, calculated to 
pay for themselves and to leave a modest 


margin of profit. Rather they are an in- 
vestment in personal pleasure, sure to waste 
itself and to leave the person making it 
sunk the deeper in insolvency. This de- 
structive spending tends steadily to strip the 
country of its earning power; and econo- 
mists rightly view it with apprehension. 
Looked at in this way we do not wonder 
that the enormous investment in motor cars 
causes some uneasiness. No one wants to 
check the automobile industry merely for 
the purpose of throwing mechanics out of 
work. As lumbermen we may feel dismay 
at the tendency of our fellow citizens to 
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When a large and modern barn will reduce 
a farmer’s costs and increase his profits, 
he should be advised to build one 


pinch themselves on shelter in order to pos- 
sess motor cars; but the real crux of the 
matter is the feeling that this vast invest- 
ment does not justify itself economically; 
that the hundreds of millions so spent is 
stripping America of individual capital in- 
vestments and that this in time will make 
for a generally retarded if not lowered 
standard of living. As lumbermen, with 
competing goods to sell, perhaps we are 
prejudiced and fail to see the thing in its 
true light. We can’t stop it, but perhaps 
we can help some of our fellow citizens to 
see the wisdom of productive expenditure. 


Surely there never was a better time or 
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A Ford Special 


How about a garage right now 
for that little flivver? Can you 
afford to let it stand out all winter 
or pay rent for storage in a ga- 
rage when you can build one 
yourself for 


$42.90 


We have worked out a plan in 
our drafting department for a 
9 x 14 ft. garage with 8 ft. sides, 
for which we will furnish the 
material at the above price. 

Come in and see the working 
plans, showing where every piece 
goes. You will say that it is easy 
to build, with the plan for a guide. 


Jasper Lumber Co. 


“The Home of Good Lumber” 
Newton, Iowa 
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This advertisement is sure to catch the eye of 
every Ford owner who reads the journal in 
which it appears, and it has the specific ap- 
peal that is ‘‘punch’’ 


a more favorable opportunity to counsel 
sanely and instructively with our farming 
neighbors about this very thing. Our im- 
mediate personal object, of course, is the 
sale of farm buildings. These buildings are 
badly needed, and continued lack of them is 
going to slow down the production of food 
and make its unit cost of production 
higher. This offers us an immediate op- 
portunity and, in a real sense, an immediate 
duty. The lumberman with farmer custom- 
ers can not afford to let this winter go by 
without making what efforts he can to plant 
the seeds of a sound program of country 
building. 

But as we see the thing it is not going 
to be quite enough for the dealer just to 
sell what buildings he can sell, tho of 
course he’ll do that. He can’t and ought 
not to be a building dictator; so he’ll have 
to sell what his farmer customers want. 
But in this case it is distinctly true that 
the good can be the enemy of the best. A 
farmer may decide, with an excess of cau- 
tion, to put up a small and cheap barn 
when his farming operations justify a large 
and modern one. Far be it from us to ad- 
vise anyone to ruin a sale because he can’t 
make a large one. A dealer can’t be the 
farmer’s guardian, but he can be his ad- 
viser. It’s a matter of personal ability to 
make the farmer see that his true interest 
is to make a suitable capital investment. 
Sometimes it can be done, sometimes it 
can’t; but it is something to be kept in 
mind. 


Encourage Better Farm Methods 


Another matter that does not lie so im- 
mediately in our field but that may finally 
be quite important is the general subject of 
better agriculture. The son of the New 
Englander, mentioned above, is growing 
into the image and policies of his father. 
He will never be a highly productive agri- 
culturalist or an important buyer of lum- 
ber unless some outside influence can show 
him where and how he is limiting himself. 
Unless some outsider manages to knock 
down the barriers there will continue to be 
complete insulation between this young man 
and his State agricultural college. It is not 
to be expected that he ever will attend this 
college, for he’s past that age and has been 
taught to think that scientific agriculture 
is all moonshine. But it is not impossible 
that if the extension experts who speak the 
farmer’s own practical language in so kind- 
ly a way, and who know how to translate 
modern scientific agriculture into that 
language, were to come into that neighbor- 
hood it might be the beginning of a revolu- 
tion in that young fellow’s life work. Will 
you help, if the chance offers, to bring in 
these experts? 


But however it is done, this is the chance 
of a. decade, if not of a generation, to turn 
the tide of farm expenditures into produc- 
tive channels. 

Capital Farm Investments! 


Let’s go! 

‘*You CAN NOT say too much in favor of a 
display window for a lumber yard. We make 
very good use of ours all the time. Whenever 
we stock anything new, especially items that 
we want the people to know about immediately, 
we put the goods in our display window and 
call the attention of the public to it thru our 
local newspaper. We arrange displays of paints, 
builders’ hardware, roofing ete., varying the 
arrangement each time, and feel that our effort 
is well repaid.’’—-WILSON-KAREL LUMBER Co., 
Washington, Iowa. 
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News and Business Ideas for Retailers 


Keeping Down the Overhead 


Of practical interest to all retailers are the 
remarks of J. E. Hill, vice president and gen- 
eral manager Panhandle Lumber Co., Amarillo, 
Tex., and newly elected president of the 
Plains Retail Lumbermen’s Association, on 
the subject of holding down expenses and the 
relation of same to sales, embodied in his ad- 
dress before the recent annual convention of 
the organization above named. The following 
condensation of his address covers some of the 
more essential points touched upon: 


The expense of selling goods includes every item 
of cost in taking care of the stock, in selling the 
stock, collecting for the stock, the cost of ware- 
housing the stock, and in our opinion includes 
interest charged for carrying the stock. It also 
includes any waste of stock, depreciation on build- 
ings and equipment, losses on accounts and taxes 
of wh description, as you would not have these 
taxes if you were not endeavoring to transact 
business. We feel that any man who is in busi- 
nes is in business for a profit on both his services 
and his capital over and above their reasonable 
value in the open market. If my time is worth 
$100 a month and my money is worth 8 percent 
in the open market, then I do not make a profit 
in business unless I enjoy a larger return on my 
time and my money than I could secure without 
the business risk. Therefore we include the item 
of interest on all investments as part of the ex- 
pense of doing business. 

For the purpose of showing the many ways in 
which we can save waste of resources and reduce 
expenses we will present the following example: 

We will take a lumber yard doing a business of 
$5,000 a month with an average gross margin of 
20 percent on sales. We will state the investment 


as follows: 

Real estate, improvements and fixtures....$ 9,000 
PEORMIIIOD. 55.0:5:0:5600s'eee0 Dees wan esa wre 18,000 
Accounts and notes receivable............ 10,000 


Sundry items of real estate, cotton gin 
stock, ae and loan stock, telephone 
stock, and other community enterprises. 3,000 

$40,000 

You may not carry all of these items on your 
books as assets, but if you have been in business 
many years you have invested your money in these 
items, and they should properly be considered a 
part of your investment, because if you still had 
the ‘aed you could stop paying interest on that 
much. 

This total investment is $40,000, and at first 
hand we would consider this was a very profitable 
institution. We will outline the following ex- 
penses, which we believe to be conservative, based 
on our common experience. All of these items will 
vary at different points and in different sections of 
the country, but where you may decrease one item, 
someone else will increase another : 

Manager’s salary, one month............... 50 

Bookkeeper and yardman’s salary, one month. 75 

Extra help, one month........... i aheeess aD 

Manager’s bonus for month..............+.. 15 

Ordinary office expense, including stationery 


RSs Ais sins ds. 0 ike bBo thee AA hs eR ee i 40 
Donations and chamber of commerce contribu- 

ORs spe bis ssn ohious nie spk OGh bo 5% oa 15 
Entertainment, car expense and extra trip ex- 

ee Ee en a een Sinaia Gears os 30 
Advertising and sales promotion............ 25 
Collection and legal expense............00. - 385 


Waste of stock—2 percent on purchases..... 80 
Loss on accounts—1 percent of total sales.. 50 
Depreciation on improvements.... 45 


eeeeeeseee 


Interest on real estate..... pineal eae Sheena ee 
Interest on merchandise............ ‘senses SD 
Interest on ledger accounts and notes....... 70 
Interest on odd investments..............2. 20 


ey 


Total cost of doing business for one month. $920 
Gross margin of profit per month, 20 percent 


on sales of $5,000........ baw eies ateemate - $1,000 
Ee Tee OS See $80 


It will be seen that the total cost of doing busi- 

ness is approximately 2744 percent on investment 
and 17 percent on sales. 
_ Now the purpose of outlining the expense items 
is to show the principle of saving expense by being 
careful in small matters, especially in the matter 
of keeping down the waste of stock and the loss on 
accounts, keeping down investment in merchandise, 
keping down the amount of capital tied up in ac- 
counts and notes by prompt collections. To em- 
phasize further the importance of these little sav- 
ings we have made the following calculations based 
upon &@ company owning sixteen yards and in 
business for seventeen years: 

If each manager of each yard on each business 
day would save the value of one postage stamp, 
it will amount to $6.24 per yard a year, or ap- 
proximately $100 a year for the sixteen yards, and 
including interest this sum would amount to some- 
thing like $3,000 in seventeen years. 

We will take also the matter of breaking one 
window glass at cost of 40 cents each week per 
yard, and it is seldom that a week goes by at any 


eee reer eee eeeeeeeses 


yard that there is not a waste of some item of 
merchandise at the value of 20 cents or more. This 
would amount to $20.80 a year for one yard, for 
the sixteen yards would amount to $382.30 a year, 
and you can see yourself that the amount for seven- 
teen years would be a very handsome sum. 

Take the matter of one unnecessary phone call 
per day, or 15 cents. This would amount to $46.80 
a year for one yard, on the basis of 312 working 
days, or $748.80 a year for sixteen yards, and by 
the same token if we can save 15 cents, or gain 
15 cents every day, it will amount to the same 
thing. 

We will also take the matter of substituting 
longer lengths for shorter lengths. If I substitute 
today three pieces of 2x6—-18 on my customer’s 
order for 3 pieces 2x6—16, I have lost 6 feet of 
lumber. If this lumber cost me 4 cents a foot, 
that is 24 cents for the 6 feet; if I do this every 
day for a year, it will amount of $74.88 for one 
yard, or $1,198.06 for sixteen yards, yet we often 
lose more than this on a substitution and do not 
think it amounts to anything. 

Objection may be made to including the interest 
on investment as part of the expense of doing 
business because the Government does not permit 
this to be deducted as expense when making income 
tax returns. We will point out that if you loaned 
your money out for straight interest you would 
pay income taxes on that interest, so that in pay- 
ing income on your business on that part of your 
return, you are merely taking the charge that 
would accrue to you for interest on your money, 
and the purpose of emphasizing this matter of inter- 
est on investments is to show that this is perhaps 
the place where we could cut down our cost of 
doing business more than we have thought. Some 
of us have the habit of trying to cut down our 
little incidental expenses, but often do not realize 


How Retailer ‘‘Got the Idea Across” 


In planning its display booth for a fall har. 
vest festival held recently, the Standard Lum. 
ber Co., of Pine Bluff, Ark., hit upon the 
excellent idea of making the exhibit a refuta- 
tion of the erroneous impression that the cost 
of lumber is too great to permit economical 
construction at this time. The central feature 
of the display, which is shown in the accom. 
panying photograph, was a miniature model 
of an attractive home, in an appropriate set- 
ting. The display was so arranged that the 
center part revolved, thus permitting spectators 
to view all sides of the house in turn. 

‘¢There has been a mistaken idea,’’ said 
Harry E. Miller, secretary of the company, 
‘‘that the lumberman is responsible for the 
high cost of building, and we attempted by 
this display to show that the cost of lumber 
is by no means the chief factor in the total 
cost of the contemplated house.’’ 

The company had three local contractors 
make an estimate of the cost of building a 
full size house of the type shown by the model, 
using figures supplied by the company for 
the lumber and millwork items. The esti- 
mate showed the total cost of building such a 
house complete to be $4,500. 

A sign was posted over the exhibit offering 











Retailer’s exhibit that helped correct wrong ideas about cost of lumber required for a home 


how much we are losing by unnecessary investment 
in merchandise, in slow accounts, and oftimes in 
real estate investments which are not productive. 


Builds Model Home of Wood 


DaLuas, TEXx., Nov. 12.—A model home is 
being built on Garrett Avenue, in the Green- 
ville Avenue section of Dallas, by the Temple 
Lumber Co., in codperation with the Mother- 
hood Magazine, a periodical published in this 
city. The house is of the cottage type, with 
front and back porches, two bedrooms, dining 
room, kitchen, breakfast room, and bathroom. 
It will be completely equipped and furnished, 
a number of local concerns codperating in fur- 
nishing the various accessories. The house is 
built entirely of wood, and in its announce- 
ment of the project, the magazine says in part: 


Those of us who cherish fond memories of child- 
hood habitations find pleasure in recalling, not 
cold, grim, austere dwellings of stone or brick or 
concrete, but warm, livable, lovable homes of wood. 

When the architect designs a dwelling for you 
he will, should you bid him, plan for you a house 
of stone, of brick, of stucco—of concrete reinforced 
with steel, if you demand it. But have you ever 
noticed that when architects build homes for them- 
selves they almost invariably build homes of wood? 

In the oldest settled portion of this country, 
north and south, there are scores of frame houses, 
made conspicuous by historical associations, that 
were standing when the republic was founded, and 
that will continue to house their tenants in comfort 
for many years to come. The same material that 
entered into the construction of these homes is 
readily available everywhere today, and at prices 
extraordinarily reasonable when compared with 
present day cost of competitive materials and of 
other important commodities. 


a prize of $20 for the first nearest correct 
estimate of the cost of the lumber, millwork 
and roof for a full sized house of the type 
shown. There also appeared on the sign the 
statement that the cost of building such a 
house complete, including lumber, millwork, 
carpenter work, brick work, plumbing, painting, 
and wiring was $4,525. 

The very hazy ideas that people have as to 
the cost of lumber going into the average house 
was shown by the fact that the estimates ranged 
all the way from $450 to $12,000. The correct 
amount, as figured by the company, and depos- 
ited with a local architect, was $1,566.64. 

‘‘After the fair, we had quite a number of 
comments,’’ said Mr. Miller, ‘‘as to the rea- 
sonable cost of the lumber and millwork in 
proportion to the total cost. On several occa- 
sions since then, when people have made the 
remark that they would build except that lum- 
ber was too high, we had only to remind them 
of the figures which were on display at the fair, 
to cause them to realize the injustice of their 
position. ’’ 


"SABER EaEAae: 


Campaign Boosts Hardwood Sales 


Los ANGELES, CaLiFr., Nov. 12.—Codperative 
advertising, including newspaper display space, 
direct by mail literature, and an elaborate ex- 
hibit, and likely also soon to embrace a2 
extensive billboard campaign, is building sub- 
stantial business increases for the hardwood 
dealers of Los Angeles. The exhibit is located 
in the Metropolitan Building Materials Exhibits. 
Approximately $600 a month is being expended 
for advertising and so pleased are the dealers 
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with the results that have been obtained that 
they are planning to increase this amount. 

‘*Qur codperative campaign is bringing ex- 
cellent results and we intend to continue it 
indefinitely,’’ said D. J. Cahill, president Los 
Angeles Hardwood Dealers’ Association. 
‘‘Thru our newspaper display advertisements 
and direct by mail literature we believe we are 
reaching about everybody in our territory who 
is about to build, and we are selling hardwoods 
for interior finish to a very gratifying percent- 
age of them.’’ 


Handles Side Lines Galore 


Speaking of diversity of side lines handled 
by lumber dealers, the letterhead of Sions & 
Co., of Moorefield, W. Va., shows that the 
firm handles lumber, mine props and mine 
materials, general merchandise, hay, feed, fer- 
tilizer, fruit, wool, automobile tires, and also 
buys and ships eggs and live and dressed poul- 
try in carload lots. 


Frame for Showing Advertising 

Every retail lumberman receives from manu- 
facturers and other sources advertising matter 
with a strong sales appeal, which if it could 
be seen by customers would in many cases arouse 
their interest and lead indirectly to business. 
Too often, however, such material is filed away 
out of sight and left to accumulate dust. A 
plan used by the Briggs Lumber Co., Oneonta, 
N. Y., for displaying samples of advertising 
literature ete. is described by President Ros- 
coe C. Briggs, as follows: 


We have in our front office a frame, similar to 
a picture frame, 24 inches high and 7 feet long. 
We have pieces of wallboard that will just fit into 
this frame, and buttons on the back to. fasten 
them in. When we receive various items of ad- 
vertising matter we arrange them as attractively 
as possible on these wallboard panels, and insert 
them in the frame. As this display is changed 
frequently it makes an interesting diversion for 
customers who come into our front office. Just 
now we are showing in the frame different garage 
designs, together with blue prints of our window 
frames. The display preceding this consisted of 
about one dozen circulars advertising different 
items, interspersed with pictures. We find that a 
good, bright spot of color in the center focuses 
attention and adds greatly to the attractiveness 
of the display. A great many people ask for 
further information regarding some item that has 
been shown in the frame. 


Texas Retailer Boomed for Governor 


Houston, TEx., Nov. 12.—The great State 
of Texas may have a lumberman governor, if 
the wishes are realized of the many friends of 
Lynch Davidson, prominent Texas lumberman 
and timber owner, who has just made formal 
announcement that he will be a candidate in 
the 1924 primaries, subject to the action of the 
Democratic party. Mr. Davidson is very well 
known to the lumbermen of his own State and 
thruout the South. He formerly was engaged 
in lumber manufacturing, as head of the Con- 
tinental Lumber Co., and now operates a line 


-of retail yards in 


Texas, under the name 
of the Lynch Davidson 
Co. Mr. Davidson has 
already served his State 
one term as lieutenant- 
governor, making a 





LYNCH DAVIDSON 
Houston, Tex. ; 


Lumberman Candidate 
for Governor 





splendid record in that 
important office. 
Among the major 
principles and policies 
announced by Mr. 
Davidson as the basis 
of his candidacy are: 
More business in gov- 
ernment and less gov- 
ernment in business; reformation of the tax- 
ing system, and economic business administra- 
tion; elimination of useless State bureaus, com- 
missions, and offices; better educational facili- 
ties and exclusion of politics therefrom; the 
building of a complete system of hard surfaced 
highways, using so far as practicable the peni- 
tentiary system in carrying out the program; 
absolute enforcement of all laws, including the 
prohibition laws; such amendments to existing 
laws as will make equal all the rights of women 
with men; conservation of natural resources by 
government action; promotion of a plan where- 
by the farmer and producer may receive sub- 
stantially the full market price for their 
output; the right of labor to organize for its 
protection by the promotion of efficiency and 








craft education, but opposition to the militant 
strike, and guaranty of the constitutional right “ 
of every American citizen to work when and 
where he will without interference. 

In view of the fact that-the Ku Klux Klan 
was an issue in the last campaign and promises © 
to be an issue in the coming campaign, Mr. 
Davidson makes the following statement: 

In October, 1921, when I was lieutenant-governor 
of the State, I voiced my views on this question 
and at the same time my opposition to the klan. 
I view the situation now as I did then. I believe 
in the administration of the law by the constituted 
authorities and not by any kind of bloc, group, as- . 
sociation, clique or clan, however pure its purpose. 
Every citizen is entitled to his day in court. The 
creating or fostering of racial, religious or class 
strife among our people by any individual, group 
of individuals or organization, or the taking into 
their own hands the enforcement of law, determi- 
nation of guilt or infliction of punishment, is a 
menace to our liberties, destructive of our funda- 
mental law, and inconsistent with the ideals and 
purposes of the American people. In this same 
connection, I heartily endorse the resolutions 
passed by the American Legion at its San Fran- 
cisco convention, and by the American Federation 
of Labor at its Portland convention. 


Fine Lumber Exhibits at Fair 


BEAUMONT, TEx., Nov. 12.—The South Texas 
State Fair, which closed here Saturday night, 
was remarkable for the number of fine dis- 
plays of lumber concerns. The A. L. Carter 
Lumber Co., had probably the most talked of 
display, showing three model cottages and 
landscape. [The Carter company had this dis- 
play in its show window several weeks prior to 
the fair. A description and photograph will 
be found on page 40 of the Oct. 13 issue.— 
Epitor.| The Turnbow Lumber Co., George 
W. Smyth Lumber Co., and other local lumber 
retailers, and the E. Conway Broun Co., all had 
fine displays. 

The display of W. A. Nichols & Co. was the 
first ever seen here of Pacific Coast red cedar 
shingles. This exhibit was put on by the Red 
Cedar Shingle Bureau under the personal su- 
pervision of Col. J. W. Warden, of Vancouver, 
B. C. There were panels of different width 
shingles and other panels of shingles painted 
and stained in all colors and combinations of 
colors, while literature telling of the wearing 
qualities and cost of red cedar shingles and 
suggesting artistic effects in the way of roof 
and wall shingling combinations was at the 
disposal of visitors. 


Successfully Solves City Yard’s Advertising Problems 


‘«There will be growth, and growth, and still 
more growth—don’t ever forget that,’’ said a 
nationally known authority on business recently, 
in reference to the commercial future of the 
United States. So the expectation must be that 
the Sterling Lumber & Supply Co., will grow 
and grow, because that is what it has been 
doing for many years, and the surest way to 
foretell the future is by what has taken place 
in the past. ‘‘Every year we do something 
to improve our plant,’’ said L. H. Dodd, vice 
president and general manager of the Sterling 
Lumber & Supply Co., to an AMERICAN LuM- 
BERMAN representative. This year the advance- 
ment made has been extensive and includes a 
brick warehouse 273 feet long for flooring, 
moldings and millwork, and a unit system heat- 
ing plant large enough to heat all the main yard 
buildings, factory and office of the company at 
119th and Halsted #treets, Chicago. -This yard 
is 300x600 feet. The new heating plant will 
have sufficient capacity to heat one of the larg- 
est office buildings in Chicago. 

A reinforced, concrete tunnel large enough 
for a man to walk thru and about 100 feet 
long has been constructed connecting the new 
heating plant and the planing mill. Thru this 
tunnel the heating pipes are carried on brack- 
ets set into the concrete. There are also con- 
duties for electric cables, as all the michinery 
in the mill is electrically driven, and the sur- 
plus current from a nearby factory is used as 
it has been for about ten years, but the new 
heating plant is being built large enough so 


that it can also be used for a power house, if 
such a need should arise. At present the sale 
of sawdust and baled shavings almost equals 
the cost of electric power to operate the plant. 
The pay roll for yard, mill and office, in- 
cluding the branch yard at Washington Heights, 
totals about one hundred twenty-five people. 

The yard has about one-third of a mile of 
railway side track in it, so a number of cars 
can be loaded and unloaded all at the same 
time, and can also be set where the loading or 
unloading can be done with the least work and 
at the highest speed. Lumber for the mill is 
taken from the cars so that it goes into one end 
of the planing mill where are located the rip 
and cross cut saws, and thence from one ma- 
chine to another, so that the material con- 
stantly goes forward toward the cabinet shop 
and the warehouses where the finished sash, 
doors, and other products are stored or loaded 
for shipment either by railway cars or by motor 
trucks, of which latter, the Sterling Lumber 
& Supply Co. operates nine. 

All kinds of lumber are kept in stock, and 
material to be used in the mill is brought kiln 
dried, altho the company has its own dry 
kilns, but it has been found cheaper and better 
to purchase kiln dried lumber, as this product 
is more uniform, freight is saved, time is 
saved, there is less danger of case-hardening 
and so on. Mr. Dodd says he has no trouble 
getting kiln dried lumber now, but when he 
began to call for it about ten years ago, he 
often had to hunt some time before he could 
locate what he wanted, but now others have 


also seen the advantages and there is suffi- 
cient demand to make it worth while for the 
sawmills to satisfy it and furnish kiln dried 


* lumber. 


But the best equipped lumber yard and mill 
is not of value unless the material and product 
can be-sold at a profit, so Mr. Dodd has given 
special attention to advertising the facilities 
and equipment of his company, and he says 
that he has enjoyed this work very much and 
has learned many things and new angles keep 
popping up every little while. Some time ago 
a series of about twenty-five large cards for 
street cars were prepared, but they did not 
bring the desired results, because the people 
that must be reached do not ride in street cars 
now. A city yard has a wholly different adver- 
tising problem than a country retail yard, for 
example, which sells to farmers and towns- 
people, because these generally buy lumber di- 
rectly themselves. Advertising in local news- 
papers will-reach them, but in a city the matter 
of who does the buying is wholly different, as 
this is done by purchasing agents, contractors 
and builders, and they have to be reached in 
other ways, and the more directly the better. 

So the street-car cards were reduced to mail- 
ing card size, 4x7 inches—and to blotters, 
314x614 inches, enameled stock on one side 
and blotter on the other. The text used on 
some of these is brief, as ‘‘Prepared to fill 
your order—’’, ‘‘Fifty thousand holes bored 
by the ‘Sterling’ on this job alone. You can 
benefit by this service.’’ A half tone illustra- 
tion pictures the job, as this and every other 
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ecard or blotter is illustrated. Other cards read: 
‘*From the far-off corners of the continent 
come the various woods that form the basis of 
Sterling Lumber Service. If you need a special 
wood, built to any special design,—just—phone 
Pullman. 222.’’ ‘‘Sterling Lumber Service is 
a combination of complete lumber stocks and 
an efficient and fully-equipped woodworking 
plant. If you need any special equipment 
made in wood just—.’’ Wisconsin soft white 
pine is featured by this yard, and so is illus- 
trated on several cards, with text as follows: 
‘*Mr. Purchasing Agent:—When your factory 
asks for pattern lumber, don’t experiment— 
Just play safe—Phone Pullman 0222. Ask for 
‘Dick.’ And say, ‘I want some of that Old 
Reliable Pine you carry.’ He will know.’’ 
Dick is Frederick W. Turner, secretary-treas- 
urer of the company. Other cards read: 
‘*Lumber like this means better workmanship. 
After experimenting with other woods, let us 
send you some of the genuine northern cork 
pine—best for patterns and other particular 
work.’’ ‘‘Note the thickness carried in stock. 


This is the real old reliable cork pine that will 
make your pattern makers happy and their work 
satisfactory.’’ Testimonials from pleased cus- 
tomers are reproduced with illustrations on 
some blotters, with the high-lights in larger 
type, as:—‘‘Excellent service rendered— 
material satisfactory—according to blueprint; 
your deliveries a source of satisfaction.’’ 
‘You have squared performances with prom- 
ises—your prices reasonable—we depend on 
you—.’’ 


Constantly Revises Mailing List 


A city lumber yard has the advantage that 
its customers can be more permanent, because 
purchasing agents, contractors and builders buy 
over and over if material, service and prices 
suit them, instead of just once, as is the usual 
case with a home builder in a smaller town 
or even a farmer, when it comes to a large bill 
of lumber. To keep in frequent contact with 
these repeat buyers the Sterling Lumber & 
Supply Co. has built up a mailing list which 
is kept revised constantly, and to this list 


printed matter is sent at frequent intervals, 
with satisfactory results. In fact, business this 
season has been heavier than any previous year 
in the history of the company, and this firm 
bids fair to keep on growing as the years go 
by. The company needs a larger office building 
to house its retail, bookkeeping, estimating and 
wholesale departments, but the city is consider- 
ing a plan to increase the width of Halsted 
Street at this point to one hundred feet, which 
will take nearly twenty feet along that front- 
age of the Sterling Lumber & Supply Co.’s 
yard, so a new office building has to wait until 
the street widening matter is decided. The 
company’s garage adjoins the office, so the 
erection of a larger garage must wait, altho 
the present one is far too small, as the em- 
ployees also use this garage for their autos, 
and at present some cars have to be parked out- 
side. 

The wholesale department of the company 
is the special activity of Walter G. Moeling, 
president of the company, and that division of 
the business is making excellent growth. 


“Homes First” Should Be Goal of United Endeavor 


(Continued from Front Page) 

‘‘The home is the best selling proposition 
in existence. It only needs organized, efficient, 
and consistent effort to place it first in the 
minds of the public. This coming winter should 
not be allowed to pass without seeing a congress 
of representatives of the various lines inter- 
ested in house construction, to organize a cam- 
paign such as I have suggested.’’ 

Homes First, Then Cars, Says Banker 


A very sane and well poised view of the situ- 
ation under discussion is expressed in an inter- 
view which a staff representative of the AMER- 
IGAN LUMBERMAN had last week with a banker 
situated in a small agricultural city of the Mid- 
west. 

‘<T’ve watched with some concern the buying 
of so many motor cars,’’ said this banker. ‘‘ As 
a banker I have to have some opinion about 
the things for which people spend money, for 
sooner or later, directly or indirectly, I’m 
asked to make loans in connection with these 
purchases. I hope I have an open mind in 
regard to such things. I know that standards 
of living are changing and ought to change. 
New inventions and new developments always 
bring new possibilities for better living. I 
think automobiles as a whole ought to be con- 
sidered a great asset to comfortable living and 
working. I own a modest car, myself, and I’m 
glad that many of my friends and many cus- 
tomers of the bank have their own machines. 
It would be hard to see hew country people 
could keep up a satisfactory standard of living 
without automobiles. Nobody, I think, wants 
to see country people go back to the old isola- 
tion which horse drawn vehicles practically 
forced upon them. I think this better: trans- 
portation has opened the eyes of a good many 
farmers to the value of better farm equipment 
and thus has done something toward increasing 
the earning power of the farms. 

**But it doesn’t follow that the greatest 
possible volume of motor sales is a good thing. 
A man’s medicine should not be made his 
food, and it takes common sense mingled with 
any new development to keep it in the place of 
a profitable servant. I’ve read or heard the 
statement that in the United States during the 
last three years more money has been spent on 
motor cars than has been spent on the building 
of homes during a century and a half. This 
seems beyond belief; but if it is true it indi- 
cates a rather menacing state of affairs. I 
believe the prohibition laws, ineffectively as some 
people think they’ve been enforced, have helped 
the United States immeasurably in coming thru 
the last few years of business depression; and 
I can’t help believing that prudence and common 
sense applied to the buying of motors would 
have done quite as much for the same good 
cause. 

‘*There are good people in this little city liv- 
ing in cramped and unsatisfactory rented quar- 
ters who are at the same time straining their 


credit to buy expensive cars. Scores and scores 
of machines have been bought here this year. I 
suppose their cost would run into six figures, 
and that’s a pretty large sum for a place of 
this size. During this same year not one house 
has been built. I could mention a good many 
instances in which common sense would tell the 
buyers that the money should have been spent 
in better housing. These are the cases where 
the machine is a pure luxury, used only for 
pleasure and not for business. I believe in 
pleasure ¢ars, but only when the margin of 
income over expense is comfortably safe and 
only when needed living equipment has been 
bought and paid for. 


‘*To be sure, I know how people feel. As 
society is now organized a man is judged pretty 
largely by the company he keeps and the way 
he conforms to current customs. I have many 
valued friends among laboring men; persons 
whom I respect and admire. But if I, as a 
banker, should find all my social relations 
among day laborers I would be considered queer 
and would be put on the defensive. In much 
the same way, other persons don’t want to 
be put in the position of explaining why they 
don’t drive cars when their friends do. Among 
business men this would perhaps amount to an 
oddity that might well be a business handicap. 
I’ve no doubt that this situation explains a 
good many machines that cost rather more 
than the owners can afford. 


Reckless Buying of Cars a Menace 


‘“But this ‘Keeping up with the Jones’s’ is 
being sadly overdone in our town, and I think 
I can trace a distinctly bad effect on local 
business directly to this source. Fully eighty 
percent of the houses occupied by the owners 
are loaded with mortgages. Collections are 
very hard to make. Our general condition 
ought to be favorable; for this is a farming 
town, and agriculture has been fairly profitable 
the last two years. But I suppose there never 
was a heavier burden of debt in this little 
city, not even back in pioneer days. People are 
finding their incomes inadequate and their 
credit used up. Merchants are finding that 
they must extend an amount of credit far be- 
yond the safety mark in order to do business 
at all. There have been quite a number of 
failures among them, and I know that several 
others couldn’t at this moment settle up their 
affairs and pay out in full. A disquieting 
number of salaried men are so hopelessly in 
debt that they have no reasonable hope ever 
to be solvent again. All of this is, of course, 
kept concealed as much as possible; for one 
reason, because many of these debtors have 
every reason to be ashamed of their situation. 
For them it represents personal extravagance 
and not investments made in the hope of a 
subsequent return. If we had that $100,000 
or more spent this year for cars it would give 
the town instant relief. If we had half or 
even a third of it there’d be fewer worried 


merchants, and more children with comfortable 
home environments. 

‘*Our people, of course, are due for some 
strenuous education in comparative values. I 
hope they get it by precept and by the revival 
of common sense and not by being dragged 
wholesale thru the debtors’ court. I shouldn’t 
want the sale of cars to cease, as I said before. 
There are persons who can easily afford them 
and who need them for business or health or 
reasonable comfort. I want our garage men 
to prosper; but I don’t think they are going 
to prosper by piling up bad accounts. If you 
lumbermen can and will put on a sensible cam- 
paign of education and persuasion that will 
divert the unwarranted excess of investment in 
motor cars to a needed investment in better 
homes you’ll be the benefactors of all of us, 
ineluding the automobile men. Mere volume of 
sales isn’t a sign of health in the motor in- 
dustry; for that volume can expand, and I’m 
afraid already has expanded, to the point of 
crippling the buying power of the whole coun- 
try. I’m afraid the motor car men are slowly 
‘killing the goose that lays the golden egg. If 
they do kill it, they’ll be among the first to 
suffer. ’’ 

Lumberman Urges Campaign 


In an address delivered before the Tacoma 
(Wash.) real estate association, on Friday of 
last week, John Dower, president of the John 
Dower Lumber Co., urged the inauguration of 
a campaign to educate the public to the impor- 
tance of owning a home before buying a pleas- 
ure car. Mr. Dower outlined a plan under 
which all the interests which benefit by the 
building and equipping of homes would codép- 
erate in raising an advertising fund. Mr. Dow- 
er told the real estate men that the retail lum- 
bermen of Tacoma stand ready to contribute 
$2,000 to the fund. 


PRESSE EEE 


Pay Envelopes with Enclosures 


With a view to promoting morale and adding 
to the interest of the job, the Blakeslee Lum- 
ber Co., Albany, N. Y., gets out a weekly mime- 
ographed bulletin of one sheet, letter size, called 
the Blumeo Booster, which is inserted in the 
pay envelope of each.employee. This bulletin is 
got up in a very readable way, contains some 


‘good advice, a joke or two, and occasional items 


of current interest regarding the business. 

‘“Our idea,’’ says E. L. Blakeslee, ‘‘is to 
stimulate a man’s interest in himself, which 
we believe will be reflected in his work, and 
tone up the morale of our whole organization.’’ 

This company plans also to begin propa- 
ganda in the near future to stimulate inter- 
est in home building among its employees. It 
feels that the arguments which it advances in 
its advertising aimed to convince the public 
of the desirability of home building, apply with 
even greater force to its own employees; in 
short, that its missionary effort along this line 
should begin at home. 
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More Methods of Displaying Doors 


A letter was recently received from a lum- 
ber dealer desiring suggestions for equipping 
his new service room, and particularly asking 
for suggestions with regard to racks for dis- 
playing doors. In the ‘‘Query and Comment’’ 
department appearing on page 32 of the Nov. 
10 issue, this inquiry (No. 1,138) received at- 
tention, two methods of displaying doors being 
described, with a sketch illustrating one of 
the methods. 

For the benefit of this inquirer, as well as of 
other readers who might be interested, the 
AMERICAN LUMBERMAN requested J. E. Penny- 
baker, manager of the sash and door houses 
of the Long-Bell Lumber Co., Kansas City, 
Mo., to describe other types of racks for dis- 











different styles of doors. By making them all of 
the same height and width a beautiful appearance 
is produced. ‘Ten doors represent practically all 
styles of sash and panel doors that the ordinary 
lumber yard would have demand for. 

The accompanying photograph shows the dis- 
play room of the Long-Bell Lumber Co.’s re- 
tail yard at Enid, Okla., which was built and 
equipped under the direction of Mr. Penny- 
baker. This photograph clearly illustrates the 
second plan described by him. 


Plans to Boost Home Owning 


St. Louis, Mo., Nov. 12.—Louis F. Yeckel, 
newly-elected president of the Missouri State 
League of Building & Loan Associations, has re- 
turned from St. Joseph, where the convention 


Illustrating method No. 2 of displaying doors, as used by the Long-Bell Lumber Co. in its 
display room at Enid, Okla. 


playing doors, with which he is familiar and 
recommends. He has complied, describing two 
additional methods as follows: 


Method No, 1. If the doors are to be shown in 
a small room, a rack can be built by laying a 2x4 
flatwise on the floor, inserting some 44-inch bolts 
in such a way as to allow 1 inch in length to pro- 
ject up thru the piece of 2x4 into a hole bored in 
the bottom of the door stile to be displayed. At the 
top of the rack use another 2x4, boring holes in 
same that will admit a 44-inch bolt. Fit the bolt 
into a hole bored in the top of the door stile of the 
door to be displayed. This will permit the door to 
swing either way and enable the lumberman to 
show both sides of the door without moving it out 
of the rack. As many doors can be displayed in a 
rack of this kind as the room will permit, and I 
have used these racks, spacing the doors 4 inches 
apart. By using this style of rack, the top bolt can 
be pulled out, the door removed, and a new door 
inserted by simply boring the small holes in the 
bottom and top of the door stiles. 

Method No. 2. For a better display, a rack can 
be built lengthwise of a room, building a base 10 
inches wide against the wall, 4 inches above the 
floor, extending same up the height of the door to 
be displayed and dividing the space by inserting 
regular door jamb stock to receive the height of 
the doors to be displayed, swinging the doors to 
the door jamb as you would in any opening. Hang 
the doors in the usual way, so that when you open 
the door, behind it will be displayed another door, 
which makes the back of each door separate and 
distinct from the other. 

In this arrangement, we suggest finishing the 
doors in different stains and finish, hanging the 
sash doors and making the panel doors stand sta- 
tionary. This gives pretty much the same effect as 
tho you were going thru the door into a closet, 
when in reality you simply open a door and find 
another door within 4 inches of the one just opened. 

This rack can be built in length to suit the room 
in which it is to be used, and makes a very beau- 
tiful display. A rack 15 feet long will display 10 


was held, with an ambitious program for the 
development of these associations in 1924, 

An advertising campaign to promote home 
owning is one of the plans. Individual and col- 


lective advertising is urged, the funds to be 
raised by’ taking a small part of one percent 
of the dividends. The membership of the asso- 
ciations must be increased, Mr. Yeckel points 
out, and advertising would do it much more 
rapidly than in the past. 

Within the last year the assets of the 225 
associations in Missouri have been increased 
from $60,000,000 to $74,000,000. The new presi- 
dent has set the goal for the coming year at 
$100,000,000. 


The association also will make greater efforts 
to keep unsound promoters out of the home in- 
vestment field, and to strengthen the hands 
of the State finance commissioner in regard 
to the formation of new companies. 
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An Idea for Dealer’s Business Card 


Ordinarily the functions of a business card 
are confined to presenting the name, the line of 
business engaged in, and details as to location, 
telephone number ete., of the firm which it rep- 
resents. A plan employed by Daniel Elander, 
lumber retailer and contractor at Jamestown, 
N, Y., greatly enlarges the field of usefulness 
of this humble but indispensable business ad- 
junct. 

The business card used by Mr. Elander is a 
double affair, folded to the usual dimensions of 
a business card, in this instance 3% inches wide 
by 2% inches high. The face of the card 
bears the information already alluded to, ar- 
ranged in the ordinary manner, so that when 
presented the impression made upon the recipi- 
ent is that of an ordinary business card. As 
soon as it is in his hand, however, he notices 
that it is in double form, and of course opens 
it to see what is printed inside, and there 
finds a complete list of the items handled by 
Mr. Elander. This list is printed below. 


It is quite common for retailers to print on 
their letterheads, usually in a narrow column 
down the left side, a list of the materials han- 
dled, but the printing of such a list on a deal- 
er’s business card is quite unusual. It has the 
advantage of aecquainting the prospective cus- 
tomer, or any one else to whom the card is 
handed, with the numerous items stocked, so that 
he has no reason to buy elsewhere on the ground 
‘‘T didn’t know you handled it.’’ 

For the information of any dealer who may 
wish to have a similar card printed locally, 
it may be added that the size of the unfolded 
card is 4% inches by 3% inches, so that when 
folded down the middle, after printing, the 
measurements are as already given. 





LUMBER AND BUILDING 
MATERIALS 


All dimensions in 
Yellow pine 
and hemlock 
Boards and different 
grades and wood 
Novelty siding 
Bungalow siding 
= siding 
eiling 
Partitions 
White pine for porches 
cornice work etc. 
Mouldings 
Flooring 
Maple in different grades 
Beech in different grades 
Oak in different grades 
Yellow pine in different grades 
Fir in different grades 
White pine in different grades 
Inside trim and finish 
Red cedar shingles 
Wood lath 
Doors and windows 
Wall board 
All kinds of nails 
Asphalt felt roofing 
Roofing cement 
Asphalt shingles 
Building paper 
Deadening felt 
Glass 
Ete. 








MASON AND BUILDERS’ SUPPLIES 


Portland cement 
Keene cement 
Hydrated lime 
(mason and finishing) 
Prepared wall plaster 
(woodfibre and cement) 
Plaster of paris 
Plaster boards 
Wall board 
Metal lath 
Common building brick 
Chimney brick 
Hollow tile 
Different kinds of face brick 
for chimneys and fire 
places in different 
colors and textures 
Mortar colors 
Fire brick 
Fire clay 
Sewer pipe 
Flue lining 
Wall coping 
Sand and gravel 
Ete. 
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October Building Contracts and Permits Soar 


The two chief barometers of activity in building construction thru- 
out the country are the records of building permits issued and of 
construction contracts awarded, the latter data of course being 
‘‘nearer to the job’’ than the former, inasmuch as building permits 
are frequently taken out months in advance of the actual beginning 
of work on the project, whereas the awarding of contract usually 
means that dirt will soon fly on the job. 


The volume of building contracts awarded during October showed 
the surprising increase of 25 percent as compared with September, 
according to report of the F. W. Dodge Corporation. Total contracts 
awarded during October in the 36 eastern States amounted to $360,- 
687,000. The increase over September was 25 percent, whereas the 
normal season increase is 7 percent. 


The large October increase was heaviest in New York State and 
northern New Jersey, and in the residential class. ‘‘ Apparently the 
faet that building costs have declined only slightly is not acting as a 
very strong deterrent on building operations,’’ says the Dodge report, 
continuing: ‘‘The October increase, coming after a steady decline 
since spring, is to be viewed from two angles. A fairly heavy con- 
struction volume, keeping the industry busy thru the winter, is de- 
sirable. If the October record is a forerunner of abnormally high 
construction figures for the rest of this year and up to the opening 
of the next spring season, there is danger of a more severe reaction 
next year than there was six months ago.’’ 

Included in last month’s record were the following important items: 
$173,042,000, or 48 percent of the total, for residential buildings; 
$63,499,000, or 18 percent, for public works and utilities; $35,133,000, 
or 10 percent, for business buildings; $32,721,000, for industrial build- 











ings; and $26,085,000, or 7 percent for educational buildings. 

The total amount of construction started during the first 10 months 
of this year has amounted to $2,947,787,000, an increase of 2 percent 
over the corresponding period of last year. 

Contemplated new work reported in October amounted to $556,- 
491,000, an increase of 43 percent over the September figure. 


Building Permits Also Climb 


October building permits reached the enormous valuation of $262,- 
477,877, according to figures reported from 198 cities to the American 
Contractor. This not only by far exceeds the showing for any pre- 
vious October, but equals the highest point ever attained prior to the 
present year. In forecasting the probable volume of permits during 
the remaining two months of this year, it is worth noting that in 
October, 1921, the permit valuation also rose sharply—but pre- 
cipitately declined in November. 

The valuation of $262,477,877, recorded for the 198 cities during 
October, compares with a valuation of $213,933,110 for 206 cities in 
the preceding month, and with a valuation of $206,519,943 for 204 
cities in October of last year. The increase for the month over the 
amount for October, 1922, is 27 percent; and over the amount for 
September of this year, 22 percent. That the increase is in part 
attributable to the greater valuations of the individual projects 
planned is indicated by the fact that there was not the same percent- 
age of increase with relation to the number of projects. In October, 
1923, permits were issued for 74,855 projects; in October, 1922, 62, 159. 

The following table shows the number and valuation of "permits 
issued in each of the reporting cities during October, 1923, with com- 
parative figures for the corresponding month of last year: 














October, 1923—, -—October, 1922 October, 1923—, October, 1922—, --October, 19283—, ,—October, 1922— 
No. Valuation No. Valuation No. Valuation No. Valuation ’ No. Valuation No. Valuation 

Alabama— Maryland— North Carolina— 

Birmingham 554 $ 1,544,183 530 $ 861,580 = aca ar —— _ —-— pace treed avateieane ais 4% Fmt "ss pero 

Arizona— Jumberland ..... ® : eee % 7, 
Phoenix ........ 71 217,424 53 155,795 Massachusetts— Witeingten  .+... 15 19,550 | 22 84,000 

Arkansas— Boston ....+2.05. 986 8,556,841 950 2,605,286 «= Winston-Salem .. 193 311,750 165 528,518 
Fort Smith ...... 179 128,308 69 223,925 Brockton ........ 119 176,955 157 188,830, No Dakota— 

Little Rock ..... 285 326,698 220 228,276 Cambridge ...... 112 625 124 YR Pe 226,260 847 135,149 

California— Chelsea ......... 39 65,850 29 79,300 es OF 105,250 = 10 16,275 
Alameda ........ 5 je 6S a ew oo! see £ Ee a. 697,765 306 435,018 
Berkele ba 420,400 ra WOP wecctse _o 06 ee. PEER Ce eee ’ , 
Teapten 49,450 Fi tchburg tease 47 95,147 55 100,375 RIL, :6ii6s 6:0 ow esel 355 710,562 226 422,590 
Fresno ..... : 611,352 Holyoke SEIS ASS 106 232,875 67 211,775 CleVelana § ..c.06000 1,786 5,733,300 1,140 2,928,875 
nn Tl aalalaie al 805,506 77 674.935 Lawrence ....... 139 1,018,355 15 "67 Columbus ........ 677 1,345,500 547 2,788,600 
Tong Beach ..... 1,248,801 MD ose cowsicss: 125 303,66 93 20.1 BIAMAIION. 6000000 67 99,740 38 133,845 
les Angeles ..... 11°580,427 Medford ......... 105 845,878 71 7, Mansfield a ee 16 100,290 56 102,285 
SS ae 2,316,833 How Bedserd Bik i= oe 7 be re Try Soringacl ” dapat ase aaa ere 138 teases 

Hf or BMS. 3: : Springfield ...... : ' 
po nee i eretiee ao... 196 621'005 175 461'245 ‘Toledo .......... 648 1,348,419 472 704,502 
Sen Diego ....... : 660,900 Salem .......... 106 135,985 17 47,735 Youngstown ..... 253 515,840 172 420,355 
San Francisco ... 909 3,793,374 679 4,719,394 Somerville ...... 107 264,025 115 511,995 Zanesville ....... 71 334,235 = 62 54,819 
San Jose ........ 119 207,040 79 116/110 Springfield ...... 231 723,815 248 893,720 Oklahoma— 
Santa Ana ...... 154 401,578 175 $61,311 Waltham ........ 52 112,165 62 119,225 Muskogee ....... 34 69,990 43 130,095 

Setemedien Worcester ....... 343 1,269,855 263 =—:1, 607,544 pe es Oe a = sce aee 
eer 630 2,386,600 621 1,484,500 Michigan— " “ia Bee eorerioes 
Pueblo 1...-.---- 97 63,255 91 73,508 Battle Creek. .... a a ae ie ~ oad Ue Oo 

Connecticut— RF OMG saccisece 148 2 160 49,611 
Bridgeport ...... 130 175,770 97 274,216 Detroit ..... 3,426 12,485,880 2,750 8,657,180 is —_— Te Le Tepe 
Hartford ........ 238 1,091,235 269 674,875 Flint ...... 8 1,003,151 198 256,405 Allentown 91 501,030 71 269,373 
New Haven ..... 182 1,586,085 195 830,702 Grand Rapids .... 567 686,660 447 715,500 ‘Altoona ......... 187 216,373 176 : 

create Jackson ..... 2 118 262 99 “40 See 39 107275 «386 on 
Wilmington ..... 100 176,949 111 127,091 Kalamazoo ...... 131 119,972 136 106,211 frie ............. 180 459,900 130 261,647 

District of Lansing vs 276 $12,700 208 285,540 Harrisburg ...... 93 486,470 71 160,075 
Washington ..... 797 2,273,096 877 3,866,253 Saginaw ......... 200 146,850 152 mis foe nance un , 553'290 5 294495 

Florida— Minnesota— McKeesport ...... 64 93,250 52 170,250 
Jacksonville ..... 337 2,442,819 310 427,081. DOUGH 6 0:005.0's 284 439,165 258 618,475 Philadelphia .. 1,972  10,949;310 2,037 9,876,025 
Lakeland Sskeun 88 116,165 i? 133,075 Minneapolis hagee 1,115 2,416,815 952 1,985,015 Pittsburgh Oe 655 2,061,448 561 2,503,486 

ami ........ . 304 560, sf ee ,700,6 1,438,910 | es 9 147,300 292 354,925 
Pensacola ..... + 468 ob 206 a it 201 Mississippi— Scranton ne 113 ; 212,598 115 293,643 

ed se sess ’ CRBON .occcscos r , eee K J 
1 iGoor ie coms <eamans males a a 00 Be'SIT 11 
Angusta a “40 888-221 : 48,087 ogy = ——- 2 ae we -* pe Charleston ...... 28 69,937 27 47,475 

re 194 39,405 . 77,417 St. Joseph ....... ,890 5 Columbia ........ 101 125,505 187 108,929 

Bayannah Sosa Slbrat 52 89,575 70 81,915 pe oe tee eeees 1,603 = 2,111,695 1,227 2,957,283 mY Dakota— ~ 
Oo ontana— oux Valis ..... 33 ,535 28 326,650 
|e 80 82,448 91 49,951 Butte ........... 9 4,480 14 12,500 Tennessee— 

Tlinois— Webreska-~ . Chattanooga ..... 227 122,180 200 121,884 
Aurora ....... ++ 163 | 802,866 = 87 = 148,057 Fincoln ......... 16 06= 08,785 sting )©=- MORNING ....-.. = ,—S SF ofl 
Chicago ....... .. 1,618 27,887,350 1,108 14,996,150 Memphis ........ 474 1,017,250 411 2,178,820 
Decatur |........ 140 315,950 " 96 211,335 Omaha .......... 228 805,910 237 698,525 Nashville ........ 337 "714,916 311 453,850 
Bast St. Louis... 158 306,550 85 160,275 New Hampshire— Texas— 

Maywood pesiess - {2 426, 4 Bi 113,175 Manchester ...... 126 151,390 126 151,390 Dallas ...... ice C2 AB 008,880 - 420 1,844,500 

Sl RE 5 f New Jersey— Ml PRAD. ccs ss css 88 8,350 78 106,619 
a ns awiniee ova f0.710 a oka oes Bayonne ........ 69 1,255,210 52 669,350 Fort Worth ..... 203 Pt 415 220 552,727 

606s ees * ’ eee ae ee 154 239,655 118 437,828 GAIVORION .cscccs 372 154, 444 403 132,418 
Springfield ...... 187 774,408 202 369,908 ast Orange...... 141 234,523 159 379,367 Houston ......... 654 1,278,529 584 1,123,276 
——— - en eanee ene ........ 171 536,926 121 504.356 San Antonio .... 409 568,350 377 874,484 
Evansville .....-. 228 284,860 183 — 246,506 Hoboken ........ S see 2 «ee ane on... 34 47,100 36 58,800 
Fort Wayne i a4 745,600 189 1,883,445 aaule ........., 66 ‘11927759 72'391 Salt Lake City... 125 481,955 108 297,480 
Hammond '....... 123 388,200 67 193,475 « pusealc,.......... 74 862,825 59 476.400 ove 197 340,215 ««152-352,840 
Indianapolis 1,751 2,707,898 1,406 2,481,513 penne — 62 25 Ot 286,355 Richmond ....... 272  1,828;791 267 854.925 

a ‘ 33,525 ew Mexico— 1 436, i 
South Bend 506 042 497 565,045 Albuquerque ..... 54,660 47 51,975 we ane er 
Terre Haute 232 319,680 155 131,514 akew Teh 189 ' 961,875 1 162 . 930.390 

eee «os 725 1,195,344 545 873,253 1219, 01: »249,035 
tage BR a. Oe oougng ‘Binghamton... 443 361,405 478 355,575 283 183,892 3829 223,564 
apo ’ 5 Buffalo .......-- 1,016 2,306,000 824 1,648,000 m : 413 275,636 = 351 220,698 

Des Moines ...... 235 592,520 165 1,626,950 wr y West Virginia— 
t= pala “oe = ae tas . Vernon ...... 114 478,965 172 2,673,475 gi e ‘ 
Sioux City ..... 188 305,775 108 257-445 | New York City: a Ce eras | ibe Fn gn 

Kansas— Boro Bronx .... 1,016 _ 6,847,838 _ 876 6,484,850 Wheeling ........ 127 626,482 110 232/740 
Kansas City .... 165 218,185 118 254,885 Boro Brooklyn. . 2,500 18,000,000 1,449  13,399:033 Wisconsin— ; 

chasse. , f oro Manhattan 562 23,288,740 554 10,827,018 Kenosha ........ 171 265,817 157 159,537 

Kentucky— Boro Queens .. 2,173 13,226,240 1,679 13,273,778 Milwaukee : 6,047,773 8,849 2,865,409 
Covington ....... 58 101,050 62 183,850 Boro Richmond. 186 959,690 231 621,575 Oshkosh ......... 108,112 114 "66,290 
Lexington :...... 79 176,160 100 99,180 Niagara Falls.... 115 282,971 110 280,801 Racine .......... 186,372 84 166,175 
Louisville: cose | SD 848,262 365 744,300 ee anv ie = ro = 153 561,780 Sheboygan 140,930 193 164,078 

‘ TPOY sccccccccces 33 ; 
New Orleans .... 281 1,558,315 209 1,248,725 Utica ........... 257 1,118, 312 © 218 688°005 “oe 21 17,8 

Maine— + ral - 148 165 os. 58 680 FOROS i0scecs ; 2. 7,875 36 91,845 

Portland ........ 118 887,150 107 293,695 Yonkers ......... 106 1,041,200 101 1,093'200 Total...... 


. -74,855 $262,477,877 62,159 $206,519,943 
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Designs Portable Mill for Small Timber 


CHARLESTON, S. C., Nov. 12.—The accom- 
panying illustrations depict a portable mill de- 
signed and built by John W. Williams, gen- 
eral superintendent of the A. C. Tuxbury Lum- 
per Co., and assembled on specially built flat 
ears. This mill is owned and operated by the 
Tuxbury concern, manufacturer of North Caro- 
lina pine, of this city. This is a circular mill 
built on steel flat cars 16 feet wide and 64 feet 
jong, on standard gage trucks. It consists of 
one 40-inch circular head rig, one 24-inch 
3-block carriage and one small 3-saw edger 
and swing saw with roller way from head rig 
to the end of the mill; sawdust conveyor and 
side conveyor for hauling up logs. All con- 
veyors are so arranged that they can be hoisted 
conveniently for moving, and the mill can be 
transported from place to place in a short time. 

In cases where a logging operation has no 
rail connection, the timber is brought to ship- 
ping point by lighter. In connection with the 


illustration of the mill being conveyed by 
lighter to the timber, it is interesting to note 
that the mill was loaded on the lighter at 
9 a. m. one morning, transported fifteen miles 

















Portable mill being transported on deck of 
lighter to timber 


by water, unloaded and traveled twenty miles 
by rail, and was ready to saw next day. 

Mr. Williams states that this portable mill 
was designed to move around in the timber, 
the same as a skidder or loading machine, cut- 
ting up the small class of logs not large enough 
to bring to a larger operation inasmuch as a 
lot of it is refuse, which is cut into short 
lengths and used for fuel. The lumber from 
the logs comes direct to the flat car on the end 
of the mill and is taken to a central point for 
drying and remanufacturing. Steam is fur- 
nished by a portable boiler assembled on a steel 
flat car, and connected to mill with ball joints. 

In commenting on the work performed by 
this portable mill, Mr. Williams said: ‘‘We 
have been operating this mill now for several 
months, and while the output is not large by 
reason of cutting such small logs, yet it serves 
the purpose for which it was designed and we 
have found it very satisfactory in every way.’’ 











ia? 
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Portable mill operated by A. C. Tuxbury Lumber Co., showing log 
deck and log haul-up, also 80-horsepower boiler on steel car 


Notes From the Realm of Building 


Winter Building Is Urged 

New York, Nov. 12.—The campaign for a 
winter building movement has taken on con- 
siderable impetus in recent days and now bids 
fair to have a decided effect on the demand 
for all material during the winter months. A 
number of factors in the building trades have 
joined in the movement and already their efforts 
have been reflected in a greatly increased vol- 
ume of building permits. 

The campaigners have voiced the belief that 
a drive for winter building will have the result 
of greatly relieving the building shortage and 
at the same time put conditions in such a posi- 
tion that the big rush of spring will be cur- 
tailed and costs reduced to a certain extent. 
They point to the fact that a large percent- 
age of construction labor is unemployed during 
December, January and February and as a 
result work awakens in the spring with a big 
tush, accompanied by a tide of rising wages 
with no chance of selecting artisans on a basis 
of quality. Monks & Johnson, New York 
architects, say: 

Experience has shown that winter building is 
possible in most kinds of construction without 
sacrifice of quality. It would cost more to build 
in winter. Materials must be heated, protection 
provided to prevent fresh concrete and mortar from 
freezing. But in winter there is an ample supply 
of labor. Wage premiums and overtime assurances 
are unnecessary. Selection of artisans is possible 
and competition spurs to greater efforts. 

The market for building material ceases. Con- 
tractors, anxious to keep their organizations func- 
tioning, are often glad to forego winter profit. 
These factors all favor winter building and may 
balance or outweigh the cost of heating and pro- 
tection. We believe a larger volume of winter 
building may economically be undertaken. 

Similar views are expressed by Hiter King, 
of the Patterson-King Corporation, who says: 


There is no practical obstacle to building straight 




















thru the winter months, providing only that the 
foundations can be constructed before Jan. 1, and 
we have even had many instances where it has 
been possible to put in foundations as late as 
February. Winter is the ideal building season, not 
only for obvious economies in securing labor and 
materials when dealers are willing to make con- 
tracts on a basis merely to carry their overhead 
and labor can be hand-picked with much greater 
efficiency. A house started in winter can easily 
be completed in early spring when most in demand. 
We have for years been so successful in convincing 
clients of these facts that October, November and 
December have become peak months with us. 


Reconstruction Progress in Japan 


A report just received by the far eastern 
division of the Department of Commerce from 
its representative at Tokio, Japan, states that 
a company is being organized in that city for 
the purpose of undertaking the construction of 
commercial and industrial buildings on the 
unit basis. This company, according to the 
report, is being organized along very exten- 
sive lines, with the aim of specializing in 
4-story reinforced concrete buildings, designed 
to withstand earthquake shocks. The new com- 
pany will, according to present plans, be largely 
financed by funds supplied by the Japanese 
government, at low interest. 

The report further states that temporary 
construction on an extensive scale is now in 
progress in Tokio and Yokohama, but perma- 
nent building is necessarily being delayed until 
after regulations as to industrial and commer- 
cial zones, permissible heights of buildings, 
materials ete., have been promulgated. The 
present outlook is that in addition to having to 
purchase abroad a large part of the iron, steel 
and lumber needed for permanent reconstruc- 
tion, considerable quantities of cement also will 
have to be imported. Ordinarily Japan exports 
considerable cement, but the enormous demands 


Lumber coming from end of mill to log car to be transported by 
logging train to central point for drying and remanufacturing 


of reconstruction, coupled with the fact that 
about 8 percent of Japan’s cement production 
facilities were destroyed, will undoubtedly ne- 
cessitate large importations. In anticipation 
of this need, the government has placed cement 
on the free list, effective until March 31, 1924. 


Report Asks Aid for Home Building 


Boston, Mass., Nov. 13.—In a report just 
placed in the hands of Mayor James M. Cur- 
ley by the Boston Conservation Bureau the 
recommendation is made that the city ask the 
legislature for authority to borrow $1,000,000 
annually outside the debt limit to finance citi- 
zens Wishing to build their own homes. This 
would enable the building of 200 homes each 
year, and it is proposed that the plan be carried 
on until enough single houses are available as 
homes for all Boston citizens who have the 
thrift and ambition to acquire them. 


Indiana Retailers Hold Meeting 


[Special telegram to AMERICAN LUMBERMAN] 


VINCENNES, INp., Nov. 15.—A special meet- 
ing of the officers and directors of the Retail 
Lumber Dealers’ Association of Indiana ‘is 
being held here tonight at the Union Depot 
Hotel under the auspices of the Wabash Valley 
Lumbermen’s Club. C. D. Root, secretary of 
the Indiana retailers’ association, who is in at- 
tendance, advises that the meeting is being held 
primarily as a get-together affair, no special 
program having been prepared. Topies will be 
discussed as they are brought up. The direc- 
tors of the Indiana retailers’ association will 
hold a brief meeting at the same time; and in 
conjunction with the officers of that association 
present, will discuss preliminary plans for the 
annual meeting of the organization, which is 
to be held at the Claypool Hotel, Indianapolis, 
on Jan. 16 and 17, 1924. 
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National Production, Shipments and Orders 


WasuHineron, D. C., Nov. 12.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 








Softwoods: Production Shipments Orders 
Week ended: 1923, Nov. 3; 1922, Nov. 4— 1923 z 1923 1922 923 1922 

Southern Pine Association. - Ne rae a oc wee viphiiie 79,966,863 72,897,104 82,580,058 61,830,054 70,322,412 60,685,053 
West Coast Lumbermen’s Association...........-.0e0000 109,854,044 104,759,753 102,915,836 69,100,763 83,801,089 84,037,194 
Western Pine Manufacturers’ Association............... 31,188,000 29,670,000 ,526,000 13,979,000 — 000 23, 925, 000 
SE EEL RIRON UNCER ISITE NIE 3s oo os 6.0.0 & 0. 0%.5, 4:00:10 010.10 0.6 .0:9. 0 0p lab ea wee NL eo eee ee eee 9, 247,000 
North Carolina Pine AGSOCIRON...«. 26.06 cccsc cvesesovvcess 6,832,699 8,754,919 6,869,274 13,090,967 "4, 472, 708 5,844,180 
Northern Hemlock & Hardwood Manufacturers’ Association 1,595,000 1,310,000 1,894, 2,265,000 1,019, 000 1,675,000 
Northern Pine Manufacturers’ Association............... 5}572,000 7,218,122 9,305,800 8,554,885 7,369,000 8,205,000 

ee eee RE ee re 235,008,606 234,517,898 229,090,968 174,669,669 193,959,209 193,618,427 

Forty-four weeks: 1923, Jan. 6 to Nov. 3; 1922, Jan. 7 to Nov. 4— 

Sentara Pine Association............... . Se eiens sper ennai: 3,404,849,318 3,241,986,562  3,469,850,965  3,114,885,145  3,284,015,874  3,264,008,008 
West Coast Lumbermen’s Association.............eeeee08 4,448,650,960 3,708,766,156 4,624,284,673 3,452,176,450 4,475,126,841 3,509,505,955 
Western Pine Manufacturers’ Association................ 1,260,651,000 1,038,985,000 : 1095, '975, '000 1,052,402,000 1,017,925,000 1,078,225,000 
California. Redwood ASSOCIATION. 2.6. ccccccsecvesesvivces "403,268; 346,761,000 387, 243; 306,418,000 "381 "128,000 326,778,000 
North Carolina Pine AmsOciation ..s « oo.cso:6:00006 0009080008 eran aae 413,807,959 394, ‘599,298 423,087,270 318, 068, 389 411,146,473 
Northern Hemlock & Hardwood Manufacturers’ Association 111,390,000 88,904,000 110,913,000 124,113 *000 95, "165,000 112,823,000 
Northern Pine Manufacturers’ Association...........++6. 469,017,300 385,164,372 358,266,700 360, 986,849 337,482,900 357,824,000 

Wotan; LOCtP-BOUL  WOGEE sc 65.66.4065 445 6s0s iv dsisew acer 10,482,115,405 9,224,375,049 10,441,132,636  8,834,068,714  9,908,912,004  9,060,310,436 
California White & Sugar Pine Mfrs.’ Assn., 44 weeks..... 1,054,014,000 .......0000. PEE. gk gestoctce esCet eens Keeeewe canary 
Michigan Hardwood Mfrs.’ Assn., Jan. to Sept............ y ape CE: ccccc ns rekon, Seilvawinnguae | seewasleacmeny 
Hardwoods: 
Michigan Hardwood Mfrs.’ Assn., Jan. to Sept........... DEBE OOO .cccccvccocss RRND. Adit eccscanes. Geswveicierinee “Meacieeeie.ctes 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 44 weeks....... RAG PRUOO 06.6606 vceews DOUG vlevcescesen | geese ewReele beb6's Vee euen 





California Redwood Data 


San Francisco, Cauir., Nov. 10.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report: 

Member mills reported Entire 
Percent industry 
No. of 


of pro- (estimated) 
mills Feet duction Feet 


Production ... 15 10,254,000 100 13,300,000 
Shipments ... 15 9,171,000 89 11,900,000 
Orders— 
Received ... 15 9,021,000 88 11,700,000 
On hand.... 14 38,302,000 ; 52,500,000 


Detailed Distribution for Week 
Shipments Orders 





15 mills 15 mills 

Northern California* ...... 3,723,000 3,053,000 
Southern California* ...... 3,046,000 3,786,000 
| errr 141,000 104,000 
MINED, 65 .00.800.0%5408 sane 1,243,000 1,207,000 
IN is 555655555 saow oe 1, 018, 000 871,000 
0 ee ee 9,171,000 9,021,000 





*North and south of line running thru San 
Luis Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

TAIl other States and Canada. 





West Coast Summary 

SEATTLE, WASH., Nov. 10.—Robert B. Allen, 
secretary-manager of the West Coast Lumber- 
men’s Association, has compiled statistics of 
the industry, making a remarkable showing 
that during the first forty-four weeks of 1923 
there has been a remarkable increase in every 
phase of activity as compared with the corre- 
sponding intervals for preceding years. The 
percentages are: 

Production—In 1923, 19.95 percent greater than 


1922; 93.08 percent greater than 1921; 31.91 per- 
cent greater than 1920. 


Shipments—In 1923, 33.95 percent greater than 
1922; 92.76 percent greater than 1921; 55.97 
greater than 1920. 

Orders—In 19238, 27.51 percent greater than 


1922; 82.80 percent greater than 1921; 70.25 per- 
cent’ greater than 1920. 


The figures from -which the foregoing per- 
centages have been compiled are: 


Production Shipments Orders 

Lumber—Ft. Lumber—Ft. Lumber—F't. 
|) ae 4,448,650,960 4,624,284,673 4,475,126,841 
ee 3,708,766,156 3, 452,176,450 3, aoe oy 955 
1) 2,304,012,216 2; 398, 938,060 2 448 1,873 
BBs s.c0n0 3,372,574,491 2,964, 858, 823 2, 628, ay 834 





North Carolina Pine 


NorFOLK, Va., Nov. 12.—The North Carolina 
Pine Association makes the following analysis 
of figures reported by forty-seven mills for the 
week ended Nov. 3: 





Percentage of. 
Production Ship- 





Production— Feet Normal; a ments 
Actual .... 8,813,499 76 
Normal .. 11,658,000 ine 
Shipments ... 8, 908, 44 “97 101 'o% 
Orders® ..... ,087, "208 52 70 69 





*As compared with last week, there has been 
an decrease in orders of 25 percent ; last week 
there were reports from forty-two mills. 

“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 





Southern Pine Barometer 


NEw ORLEANS, LaA., Nov. 12.—For the week 
ended Nov. 9, Friday, one hundred thirty mills 
report as follows to the Southern Pine Associ- 
ation: 


Percent Percent 
of pro- of ship- 





{Cars Feet duction ments 

Production .. .... (leh Se 

Shipments ... 3,228 68, 456, 196 a 

Orders— 

Received .. 2,634 55,859,238 73.383 81.60 
On hand end 

week* ..10,3850 219,492,450 ..... cece 

*Orders on hand showed a decrease of 5.43 per- 


cent during the week. 


7As a basis for carload, the average load shipped 
in September, 21,207 feet, is used. 





National Analysis 


WASHINGTON, D. C., Nov. 12.—The National 
Lumber Manufacturers’ Association issues the 
following analysis for the week ended Nov. 3, 
orders and shipments being shown as percent- 
ages of production: 


During During 44 
Week Ended Wks. Ended 
Nov. 3 Nov. 3 

No. of Ship- Or-  Ship- Bes 
Associations— mills ments ders ments ders 
Southern Pine ...... 134 103 88 102 96 
WORE CORRE 6.o.6:6:0.010:0 129 94 76 104 101 
Western Pine ....... 40 82 8&6 87 81 
MOOMIT, PIMOS: 60 cc ces 18 76 67 BO sais 
Calif. Redwood ...... No Report *96 *95 
No. Calif.Pine.:....... 41 101 65 103 83 
Nor. Hemlock & Hdwd. 17 160 105 7108 +794 
Northern Pine ...... 10 167 1382 76 %2 
$389 97 # 82 100) «95 

*43 weeks. 


yIncludes both hardwoods and softwoods. 
t¢Last week there were reports from 415 mills. 





Western Pine Analysis 


PORTLAND, ORE., Nov. 10.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 3 from 
forty mills: 


—Percent of— 

Pro- _ Ship- 

Cars Feet duction ments 

Production .. os SEGROOIIOO saces coves 

Shipments* .. 1,021 25, 526, O00 GLBB ..i:. 
Orders— 

Received ... 1,079 26,975,000 86.49 105.68 


On hand.... 2,974 74,350,000 


*Of these shipment totals, local sales took 50 
cars, 1,251,000 feet. 


Local orders are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipments. 


Bookings for the week by thirty-nine identi- 
cal mills were 121.89 percent of bookings for 
the previous week. 


tee eens 








California Pines Sales 


San FRANcisco, Cauir., Nov. 10.—For the 
period Oct. 21-23, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California —— White Fir 
ee 
Nos. 1&2 clr. 226,000 Clears ........ 18,000 
C BOC. isc 404,000 No. 3 com. & 
ee | ae 286,000 re 196,000 
No. 3 clear.... 609,000 No. 4 common 120,000 
Inch shop .... 279,000 No. 1 dimen. .1,069,000 
No. 1 shop.... pinged No. 2 dimen.. 201,000 
No. 2 shop... .1,898,00 Mixed Pines 
No. 3 shop... 549,000 Common— 
Panel stock, %”, > "ee 27,000 
all widths .. 7,000 a eee 390,000 
No. 3clr., stnd. 27,000 (ere 805,000 
Shop, stnd.... 102,000 ee See 328,000 
se re 55, 
ee ay No. 1 dimen. 154,000 
Nos. 1 & 2 clr. Le 000 
Form stock .. 33,000 
Cc Se er 149.000 Timbers 180 000 
select ...... 26,000 peveled siding— : 
— =. on a gd in. Ft 
nch shop .... : 
No. 1 shop.... 447,000 GRR. cscs 260,000 
Oy eee e Mathias 113,000 
No. 2 shop.... 556,000 D 140/000 
No. 3 shop.... 315,000 yy v"' {titi rte ’ 
D&btr., stnd.. EES Or eo eee tees F 
No. 3 clr., stnd. pyre Export wii 
aia ogo 18,000 
Douglas Fir Geaes 
OF 21) as BODGUDS 7 ee 82,000 
Com., 4/4 .... 673,000 _ 
Com., 5/4 .... 848,000 . oe 
Ties & timbers 91,000 1... 1 mix. pinel,187,000 
Box No. 2 mix. pine 751,000 
Mix. pine, 4/4. 25,000 No.3 mix. pine 200,000 
Mix. pine, 5/ 32” mix. pine. 75,000 


and 6/4 ....1,205,000 No. 1 white fir 291,000 


Footage of commons is of 1-inch stock only, 
no other thickness being included. 


The West Coast Review 


SEATTLE, WasH., Nov. 10.—For the week 
ended Nov. 3, 129 mills report as follows to the 
West Coast Lumbermen’s Association: 





Production . 


Feet 
..109,354,044 24% above normal* 
Shipments .. 


102, 915, 836 23% above orders 


WEGEER. ssc0.00 83.801, "089 24% below production 
Shipments— 
Water delivery: : 

UMAR \55 5045. sielaeaas able 34,111,975 

oo SE Re recon eae mr 15,347,730 

Total Water C4890): cvccveviccccoesoce 49,459,705 
PUAN OO CMO aries 4. s(de cde oe piuivieeene sci 46,890,000 
Local auto and team deliveries....... . 6,566,131 

"TGCG) GUIDTORES eo oic 6 6se cits caciesseune 102,915,836 


New business— 
Water delivery: 


MMI: os ows els slau ea wes 21,383,389 

CEE wtese¥ocece sees cocce 22,461,569 

TOtHE WATE? (62%) 66 vccccscescesecens 43,844,958 
Pe ae en 6 6.6 50:0 6:6 dine 68 0.05 0 6S eee 33,390,000 
Local auto and team deliveries....... . 6,566,131 

Total NOW PUBINCKB. 6. o.0:6.0.0:0 0s:000000: 83,801,089 
Unfilled orders— 

SIOMACBUC COPIES: 266ccccscrccscsc 126,611,661 feet 

BEING ob.54.000.0 904s 460% ee 173,782,351 feet 

ee ree 4,333 cars 





*Normal as reported weekly covering previous 
operating experience, or such operating experi- 
ence as may be available. 
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108,008 
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33,000 
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Osk Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics: 
Production, Shipments and Orders, October, 1923 


Feet 
ROUNIOUI ccc noccc wise ueecsedendoses 29,267,000 
Pit ence merrr eee rrr rere ere 31,117,000 
Orders— 
bE Ore errr rer ere ree ore ee 30,551,000 
Be rer re 34,868,000 
CRE LINO: Basiiccnenetiocan ee Wee wecwas 38,646,000 
Consolidated Figures for 10 Months Ended 
Oct. 31 
RUEONIONE 6c ese wscteneenana eee eaaaes 304,543,000 
PIIGIN Wacclececetcdskucccececeruaes 290,448,000 
CGE Siviengocinadecccnvesnnsenutuases 277,750,000 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tioni has prepared the following statistics as to 
stocks on hand Nov. 1: 














Stocks Unfilled Percent 
on hand orders’ sold 
ME” Waa ces alain siete 4,956,000 1,258,000 25 
MM a crurd wn cisie.w'aieeiees 878,000 144,0 16 
OME eibiclicteceenkiw ce 13,650,000 15,405,000 113 
Total 32" .cccces 19,484,000 16,807,000 86 
SEx11G” ....0cccccees 5,004,000 8,706,000 67 
i lla CEO 5,086,000 3,561,000 70 
ROUGE 9B” civics 10,640,000 7,267,000 68 
WORE” eviews sinsicl neces 1,007,000 1,326,000 132 
WR 5a. ssa ea ea abas 1,626,000 1,734,000 107 
"FOtAl 3%” .eccess 2,633,000 3,060,000 116 
AME. Pe rai grs pang ie 266,000 131,000 49 
WOES Sebarciacew ena’ 1,600,000 4,174,000 261 
Total fe" ccccces 1,866,000 4,305,000 2381 


Grand total..... 34,623,000 31,439,000 91 
Comparative Percentages of Stocks Sold 


Nov.1, Oct.1, Nov. 1, 
1923 1923 1922 
(GRRE Tr rrice tire re 86 93 270 
We eaicninaser din cee cae 68 70 92 
MB gi prarecs Ora ginle wee ou eee RS 116 131 191 
MLCT ‘lard wtunivate Stale iia ate oraie ee 231 118 
91 90 187 





To Retire After 22 Years’ Service 


Houston, Trex., Nov. 13.—B. F. Bonner will 


retire from the active vice presidency of the 
Kirby Lumber Co., Jan. 1, after twenty-two 
years’ continuous service in the management of 
the company’s affairs, 

Announcement that he would retire to de- 
vote his time to outside personal interests was 
made by Mr. Bonner, Saturday night at Camp 
*“Killkare’’ on Clear Lake, the country home 
of John H. Kirby, at a meeting of all execu- 
tives, department heads, superintendents and 
mill managers of the Kirby Lumber Co. 

Many reminiscences 
of the early struggles 
of the present heads of 
the company were ex- 
changed at the meeting, 
which was called by 
Mr. Kirby when advised 








B. F. BONNER, 
Houston, Tex. ; 
Who Resigns Active Con- 
nection with Kirby 
Lumber Co. 








of his associate’s inten- 
tions, in order that Mr. 
Bonner might announce 
his plans to all the ex- 
ecutives collectively. 

Forty years ago Mr. 
Bonner was running a 
ferry on the Neches 
River and Mr. Kirby 
making a crop near by and plowing a yoke of 
oxen, it was brought out at the gathering. 

Mr. Bonner said: 

In announcing my contemplated retirement as 
executive vice president of the Kirby Lumber Co. 
on the first of the year, it is well to state that 
I am not severing my connection with the com- 
pany. I still have my interests with it, and hope 


to be always a part of the organization. But the 
growing demand upon my time by several outside 











personal interests has caused me to make this 
decision. 

It is not easy, however, to contemplate such 
action, as it is much easier to lay your plans to 
retire from taking part in active management of a 
concern with which you have been connected for 
twenty-two years, or since its organization, than 
it is actually to do so, and I can not help but 
confess that the hour of retirement is a sad one, 
tho somewhat compensated for by the plans which 
I have laid during the last year, and the further 
fact that I shall still be a part of the company. 

have been associated with Mr. Kirby always 
and in business with him for just thirty years, 
twenty-two of which have been with the Kirby 
Lumber Co. I have been associated with Mr. Link 
both in a personal ‘way and in various business 
enterprises for over twenty years, and I am glad 
that my plans permit of a continuance of those 
associations. I feel the same way toward other 
members of this wonderful organization, and I am 
very proud of the part I have played in bringing 
together this well-seasoned, efficient organization, 
which to my mind is one big family. While I shall 
not be as active as in the past, I shall watch with 
deepest satisfaction the continued prosperity and 
happiness of those associated with it. 


Mr. Kirby responded by saying: 


Of course, Mr. Bonner is not quitting; he is just 
discontinuing some of the drudgery. Having had 
more than twenty years continuous toil and solici- 
tude in both the executive and operating depart- 


Mills, Tex.; J. B. Stephens, manager, Evadale, 
Tex.; William Traver, manager, Bessmay, Tex. ; 
R. W. Berkman, manager, Call, Tex.; W. A. Hodges, 
manager, Roganville, Tex. ; J. A. Herndon manager, 
Browndel, Tex.; J. B. Sanders, manager, Merry- 
ville, La.; M. C. Rigsby, manager, Bronson, Tex. ; 
and J. T. Crockett, manager, Steep Creek, Tex. 


Oregon Pine Piles Used in China 


SHANGHAI, CHINA, Oct. 15.—Oregon yellow 
pine played an important part in the big con- 
struction work that was recently finished by 
the Asia Development Co. of Shanghai, which 
resulted in diverting the Yellow River into a 
new channel in the Province of Shantung, re- 
claiming an enormous area of overflowed land. 
One of the features of the project was the 
building of a dam across the river just below 
the intake to the new channel. This was accom- 
plished by driving a timber trestle or bridge 
across the river which at low water stage was 
800 feet wide at that point. Oregon pine piles 
from 50 to 75 feet in length were used in 
constructing the timber trestle. Upon the tem- 
porary bridge light railway tracks were laid 
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Building timber trestle for dam across the Yellow River in Shantung Province, China 


ments of the company, it is proper that I should 
not murmur if he side-steps for a breathing spell. 

Forty years ago Frank was running a ferry on 
the Neches River, and a little further down the 
stream I was trying to make a crop and plowing a 
yoke of steers. Thirty years ago, each of us hav- 
ing found our way out of the wilderness and into 
the inspiring atmosphere of this city, we hooked 
up together. We have been more than business 
associates; we have been more than friends; we 
have been comrades and pals. If one had a dollar 
the other shared it; if one had disappointment the 
other was depressed; if one had a duty the other 
aided its observance; if one had a task the other 
assisted in its performance. During all the years, 
and in each month and week and day of all these 
years, we have advanced hand in hand without 
ever having disappointed the one or the other 
in any respect whatsoever. 

Frank is retaining his investments in the Kirby 
Lumber Co. and will remain on the board. These 
investments are quite substantial, but if he had 
no selfish interest he would still have sentimental 
reasons for being a working part and tower of 
strength in our organization. 

While general regret was expressed by the 
Kirby executives upon the announcement, there 
was evidence of gratification that Mr. Bonner 
would remain on the board of directors, ever 
ready to give counsel and advice to those who 
wil] assume the management of the company in 
the future. 

That no further change in the personnel of 
the company was contemplated was indicated 
by Mr. Kirby. The evening was spent pleas- 
antly by the following guests at Camp ‘‘Kill- 
kare:?? 

B. F. Bonner, executive vice president; J. F. B. 
Rawcliffe, vice president; J. W. Link, general man- 
ager; W. N. Sangster, assistant general manager; 
W. T. Hancock, traffic manager; U. C. Coolgrove, 
cashier; M. E. Miller, accounting department; 
Harry T. Kendall, general sales agent ; C. C. Smith, 
assistant general sales agent; A. M. Bowen, man- 
ager hardwood sales; R. A. Myer, manager yard 
stock sales; H. M. Seaman, land and tax commis- 
sioner; John G. Logue, general counsel; J. M. 
Seale, eo agent, all of Houston; H. B. 
Hildreth, general superintendent; T. A. Stone, 
superintendent of logging; A. L. Harris, mill man- 
ager, Silsbee, Tex.; E. 8. Stone, manager, Village 


for transporting the rick which was dumped 
into the river, thus forming the core of the 
dam. The dam was then sealed and made 
water tight by means of bags of earth, kaolin 
pack work, and finally an earth fill which 
transformed the dam into a part of the dike. 

It is stated by Paul P. Whitham, president 
of the Asia Development Co., that at one time 
23,500 Chinese coolies were employed on the 
works. They were paid 30 cents Mexican, 
equivalent to 15 cents United States money, a 
day. All of the dirt was moved by hand in 
baskets by the coolies. The job took four 
months to complete and cost $1,500,000 Mexi- 
can money. 

It was during one of its periodical overflows 
in August, 1921, that the Yellow River broke 
thru the north dike at Kung Chai Ko, and de- 
stroyed 500 villages, drowning thousands of 
people. Farms were laid waste and 250,000 
people made homeless. Now that the river 
has been turned into a new channel, the villages 
are being rebuilt and the land again placed 
in cultivation. 

It is the expressed opinion of Mr. Whitham 
that opportunity is offered in China for many 
construction projects of various kinds, especi- 
ally in the matter of harnessing the erratic 
rivers. 


Idaho Yard Changes Hands 


IDAHO FALLS, IDAHO, Nov. 10.—W. B. Royse, 
who has for three years been the local man- 
ager for the Boise Payette Lumber Co., has pur- 
chased the lumber business of the Train- 
Martens Lumber Co. on First Street. This 
yard has been in operation about five years, but 
for several months has been in the hands of 
creditors. Mr. Royse has had many years’ ex- 
perience as a lumber yard manager and will 
take active charge of his new yard. 
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Vandals Destroy Logging Locomotive 


SEATTLE, WasH., Nov. 10.—The complete de- 
struction of a new 50-ton Heisler locomotive at 
8 o’clock p. m. Nov. 6, at Hartford, Wash., is 
the latest and one of the most atrocious out- 
rages against the logging industry by the I. 
W. W. The loss of this splendid piece of 
equipment can not be explained on any other 
hypothesis. The locomotive was owned by the 
B. & B. Logging Co., in which Brown Bros. 
and the Machias Mill Co., of Woodinville, are 
interested. It is said of the company that 
there had not been any trouble with the em- 
ployees subsequent to May 5, at which time 
five men walked out of the camp. The grievance 
seems to have been the usual demand for the 
‘“release of political prisoners;’’ but whatever 
it was threats have been made off and on that 
the men would ‘‘get even.’’ 

The overt act resulting in the destruction of 
the locomotive caused a loss of $20,000 to the 
company. It was brought about thru an ex- 
plosive placed in the cab; and the substance 
is thought to have been nitro-glycerine, or some- 
thing even more powerful, since the force of 
the explosion was so great that it cut a piece of 
60-pound rail completely out of the railroad 
track under the cab, and hurled heavy portions 
of the locomotive to points a quarter of a mile 
away; also the concussion threw a man out of 
his bed in a house three hundred yards distant 
from the scene. Previously to this outrage, un- 
known parties assumed to be members of the 
I, W. W., had placed emery dust in the bearings 
of two other locomotives belonging to the same 
company. The B. & B. Logging Co. has posted 
a reward of $1,500 for information leading to 
the arrest and conviction of the guilty parties. 

A short time ago someone in the woods in 
the same locality destroyed a donkey engine 
belonging to the Getchell Mill Co. 


Red Cedar Shingle Mills to Organize 


SEATTLE, WASH., Nov. 10.—With the return 
of George Bergstrom, of the C-B Lumber & 
Shingle Co., of Everett, Wash., who has been 
in Washington, D. C., a new development is 
looked for in the red cedar industry. Mr. 
Bergstrom is now on his way home from Wash- 
ington, D. C., where he went as the representa- 
tive of the industry to confer with Herbert 
Hoover, secretary of commerce, with the object 
of securing advice and encouragement in the 
effort to place the industry on a more secure 
basis. It is understood that Mr. Bergstrom’s 
message from Mr. Hoover, as a result of the 
conference, will be one of encouragement, inas- 
much as he was able to assure the secretary of 
commerce that the desire of the shingle manu- 
facturers was at all times to proceed in ac- 
cordance with the law. 


During the absence of Mr. Bergstrom, the 
voluntary shutdown of shingle mills, both in the 
United States and British Columbia, has in- 
ereased until practically 90 percent of the op- 
erations are closed, and the remaining 10 per- 
cent are off the market, contenting themselves 
with merely piling their stock. While demand 
is slack, owing to seasonal reasons and the fact 
that the agricultural districts are not buying, 
the accumulation of shingles at the mills is 
very low. For example, at Ballard, which is 
one of the largest producing centers, it is doubt- 
ful if there are ten carloads available, when 
usually at this time it would not be difficult to 
pick up eighty carloads. 


During the last few days the activities of the 
manufacturers, in their efforts to stimulate the 
industry, have resulted in a general movement 
toward associations; and it is understood that 
next Monday the mills located in and about 
Seattle will organize the Puget Sound Shingle 
Manufacturers’ Association, and that the man- 
ufacturers in Everett, Snohomish and Marys- 
ville will form a similar organization Tuesday, 
to be known as the Snohomish County Shingle 
Association. This association will include Bar- 
ing, King County. The associations will effect 
permanent organization, with the election of 





officers, and establish themselves into local 
clearing houses for the consideration of all 
questions legitimately affecting the welfare of 
the industry. 


During the slump in shingles, and the volun- 
tary action of the mills in closing down, the 
demand for cedar shingles has dropped to the 
vanishing point. The market for logs is under- 
stood to be on the $20 base; but no logs are 
moving. There has been a considerable accumu- 
lation of shingle cedar, and the manufacturers 
believe that the base price could be shaded. 
The price of logs will be one of the most im- 
portant questions to be considered during the 
next few weeks, since the shingle manufactur- 
ers are able to demonstrate that they face ruin 
in cutting shingle cedar at $20 on the present 
market for the finished product. 


Visiting Company’s Sales Agencies 


BELLINGHAM, WasH., Nov. 10.—James H. 
Prentice, of Bellingham, secretary of the 
Bloedel Donovan Lumber Mills, and R. A. 
Clark, of Seattle, the company’s sales man- 
ager, are in the East and middle West visiting 
all the company’s sales agencies and getting 
in touch with the trade. Their tour will last 
six weeks. They are expected to return to the 
coast about Dee. 1. The Bloedel Donovan Lum- 
ber Mills is closing one of the biggest cargo 











J. H. PRENTICE, 
Bellingham, Wash. ; 
Secretary 


R. A. CLARK, 
Seattle, Wash. ; 
Sales Manager 


years in its history and it looks forward to a 
very busy year in 1924, Its rail trade also has 
been good and it expects a heavy rail demand 
in 1924. 
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Enters Wholesale Field in Spokane 


SPOKANE, WASH., Nov. 10.—This city is rap- 
idly becoming a more important wholesale lum- 
ber center. The newest addition to the family 
of wholesalers here is the Northwest Lumber 
& Coal Co., which has just opened up offices at 
415 Empire State Building. 


The head of the new organization is J. H. 
Ehrmanntraut, who is a lumberman with a very 
wide acquaintance, both in the Inland Empire 
and in the Pacific coast district. Mr. Ehrmann- 
traut is an experienced lumberman of many 
years standing, having been engaged in the 
wholesale lumber business in Seattle for a num- 
ber of years, and later for the last several years 
had an interest in a line of retail yards in east- 
ern -Washington. Mr. Ehrmanntraut also has 
same timber interests. 


Mr. Ehrmanntraut enters the wholesale field 
here as a dealer both in Pacific coast and Inland’ 
Empire forest products, equipped not only with 
well balanced experience, but with another 
large asset, namely his reputation for fair 
and square dealing among the sawmill concerns 
of the Coast and Inland Empire, as well as with 
the trade of the middle West. 


Big Order for Fast Feed Planers 


SEATTLE, WaAsH., Nov. 10.—W. T. Pritchard, 
president of the Stetson-Ross Machine Co., Seat- 
tle, is receiving a flood of congratulations on 
having booked what is said to be the largest 
order for exclusively fast-feed planers ever made 
anywhere at any time. 

This most important announcement deals 
with the fact that the Long-Bell Lumber Co. 
will install in its first unit, the west fir mill 
at Longview, Wash., thirteen 100 percent motor- 
ized fast-feed planers manufactured by the 
Stetson-Ross company. 

‘*Can you blame us for being proud of this 
fine order for our finest machines,’’ exclaims 
President Pritchard. 

The contract calls for 100 percent motorized 
Stetson-Ross 7A1 fast-feed planers and match- 
ers; the profile machines have the ‘‘profiler- 
built-in’’ between the side spindles and the 
outfeeding rolls, with individual motor on top, 
and the bottom profilers, individual motors on 
the outside and the inside side spindles, indi- 
vidual motors (two) on top cylinder, in- 
dividual motor on bottom cylinder, and an 
individual multi-speed reversible motor for the 
feed—eight motors on a completely motorized 
profile planer and matcher; no belts. The top 
and bottom cylinders have 9-inch cutting cir- 
cle, and each cylinder is equipped with ten thin 
high-speed steel knives, effecting a direct in- 
crease of 25 percent in the number of knife 
cuts per revolution of the cylinder. Mr. Pritch- 
ard makes this comment:” 


Of course production may be increased 25 per- 
cent, over and above the production of an eight- 
knife cylinder, or the work improved accordingly. 
This is no dream. It is a fact that has been 
proved conclusively by tests to the entire satis- 
faction of the Long-Bell Lumber Co. The Stetson- 
Ross 100 percent motorized 7A1 fast-feed planer 
and matcher with built-in profiler—the model that 
is to constitute the equipment for the first unit 
of the Long-Bell Lumber Co. at Longview—will 
be the finest planer and matcher ever built. There 
is real satisfaction in landing this exceedingly de- 
sirable order. It is the feeling that comes with 
victory, after a long, hard struggle to attain an 
important and strategic objective. It gives us a 
real thrill; and our many friends in the lumber 
and allied industries are rejoicing with us. This 
order was not tanded in a day. Our success was 
not brought about by salesmanship. It was the 
result of the most exacting tests. The Long-Bell 
Lumber Co. has been using in its many southern 
mills all of the standard eastern makes of fast- 
feed matchers of recent design, all of which no 
doubt have given satisfaction. But in selecting 
the planing machinery for this, the largest and 
most modern plant that has ever been designed, 
the company was sincerely desirous of obtaining 
facts before making this very important decision. 

These facts concerning fast-feed planers were 
obtained by and under the personal direction of 
J. W. Martin, construction manager of the Long- 
Bell Lumber Co., Longview, for many years asso- 
ciated with the company in the management of its 
southern operations. Mr. Martin knows planers 
in their every detail; he knows what constitutes 
good planer work, he knows the importance of 
planing, the last chance to improve the manu- 
facture of lumber; and is a national authority on 
standardization and grading rules. After obtain- 
ing the facts, Mr. Martin recommended Stetson- 
Ross machines to J. D. Tennant, vice president and 
general manager for all Long-Bell operation; and 
Mr. Tennant purchased the Stetson-Ross machines, 
with the approval of R. F. Morse, general man- 
ager of the Longview division. ‘This order was 
secured on merit, and for no other reason. For 
the same very good reasons, Mr. Tennant pur- 
chased for the Weed Lumber Co., of Weed, Calif., 
owned by the Long-Bell Lumber Co., within the 
last six weeks, with the approval of J. M. White, 
general manager of that operation, a Stetson-Ross 
7A fast-feed, four-side surfacer, with motor-spiral- 
gear-driven side spindles, which machine will be in 
operation within the next two or three weeks. 


With the machine for the Weed operation and 
the machines on order for the Longview plant, 
the Long-Bell Lumber Co. has purchased four- 
teen Stetson-Ross machines. One of the ma- 
chines for the Longview plant is a large, heavy- 
duty timber sizer that will be installed on the 
timber deck of the sawmill, where it will receive 
and surface four sides at one operation, any 
and all timbers as they are received from the 
sawmill. This machine is a Stetson-Ross No. 
44, 24x30-inch fast-feed, four-side, quick-change 
timber sizer, equipped with motor-spiral-gear- 
driven side spindles. 
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fo Acquire Timber in Lassen County 


Los ANGELES, CaLir., Nov. 10.—The pro- 
eeeds of a $4,000,000 bond issue of the Fruit 
Growers’ Supply Co., which was recently 
laced on the market, will be used in part to 
complete the purchase of the Collins tract of 
timber in Lassen County. 

The Fruit Growers’ Supply Co., which is a 
cooperative corporation owned and operated 
by the 11,000 grower-members of the California 
Fruit Growers’ Exchange, will shortly have ap- 
proximately 71,000 acres of timber and ranch 
lands, including the standing timber, box fac- 
tories, railroad ete. The Hilt property con- 
sists Of more than 27,500 acres upon which is 
growing around 250,000,000 feet of timber, of 
which 76 percent is high grade pine and the 
balance fir. Its operating plant has an annual 
maximum capacity of 50,000,000 feet of lumber. 
The present cutting schedule is on a basis of 
95,000,000 feet annual cut. 

On the Lassen property of the company is 
growing 1,000,000,000 feet of timber, 71 per- 
cent of which is pine and the balance fir and 
other varieties. The new manufacturing plant, 
dectrically driven and modern in every de- 
tail, is located at Susanville, Calif:, which is 
situated about twenty miles from the center of 
the timber. The annual maximum capacity of 
the Lassen plant is 150,000,000 feet of timber. 
It is now being operated on an annual cutting 
schedule of 75,000,000 feet. 

Both the Hilt and Lassen properties are con- 
tiguous to large tracts of timber owned by the 
Federal Government, of which in the Lassen 
operation approximately 1,000,000,000 feet is 
now held under contract by the Fruit Growers 
Supply Co. for removal during the next thirty 
years. 


Western Lumber Concern Reorganized 


SEATTLE, WASH., Nov. 10.—Announcement is 
made here that the Standard Lumber Co., manu- 
facturer of fir, hemlock, spruce and cedar has 
been succeeded by the Standard Lumber & 
Manufacturing Co., the personnel of the new 
concern remaining the same as under the old. 
(. I. Klopfenstein continues as president and 
general manager. Prior to the reorganization 
the Standard Lumber Co. had engaged in whole- 
saling only. The new company will continue 
to wholesale lumber but will in addition engage 
in the manufacture of fir in a modern electri- 
cally driven sawmill. This mill is located in 
Seattle, the mill and yard occupying an area 


_ of 171%4 acres located on deep water and hav- 


ing an 1,800-foot water frontage. The mill is 
also served by four transcontinental railroad 
lines, the Union Pacific, Northern Pacific, Great 
Northern, and the Chicago Milwaukee & St. 
Paul. 

The mill will begin operation Nov. 12. Most 
of the lumber will be handled by an electric 
traveling erane having a 76-foot boom, which 
gives a handling radius of 152 feet over a 
straight tangent of 1,900 feet. The capacity 
of the mill is 100,000 feet in an 8-hour day, 
but the company is enlarging the capacity of 
the mill by the installation or two roller band 
resaws and reédger. This installation is ex- 
pected to be completed by the first of the year 
when the mill will have a capacity of 175,000 
to 200,000 feet each 8-hour day. The company 
is so situated, however, that it can readily 
operate two shifts a day, if necessary, and 
expects that by spring at the latest it will be 
doing so, cutting from 350,000 to 400,000 feet 
daily. The mill is equipped thruout with new 
machinery made by the Sumner Iron Works, 
Everett, Wash., except that all motors are 
manufactured by the Allis-Chalmers Manufac- 
turing Co., Milwaukee, Wis. 

C. I. Klopfenstein, president and general 
Manager of the Standard Lumber & Manu- 
facturing Co., has been engaged in the lumber 
business eighteen years, twelve in the manu- 
facturing end. He was with the Booth-Kelly 
Lumber Co., of Eugene, Ore., at its Wendling 
mill for three years. Later he was connected 
With a small mill in northern Washington for 
three yearg as superintendent, and subsequently 
@ was connected with wholesale concerns and 





for a time was a traveling lumber salesman 
in eastern communities. He held the position 
of sales manager of the Walton Lumber Co., 
at Everett, Wash., for three years, leaving that 
company in 1918 to engage in business for him- 
self under the style of Standard Lumber Co. 

E. A. Darmer, vice president, has been with 
the Standard Lumber Co. for the last five years 
as buyer and will continue in that capacity, act- 
ing also as assistant to the manager. 

A. A. Halden, secretary of the company, is 
superintendent of operations, having acted in 
that capacity for eleven years with the Walton 
Lumber Co. 

Having an extensive water frontage gives to 
the Standard Lumber & Manufacturing Co. 
excellent facilities for handling export and 
coastwise trade. The mill will cater largely to 
export sales, California and East coast business, 
and will eut structural timber, car materials, 
while being open to proposals for the usual 
trade requirements. 


General’s Likeness Done in Wood 


BELLINGHAM, WASH., Nov. 10.—What prob- 
ably is one of the most remarkable likenesses 
of Gen. John J. Pershing that has ever been 
done in wood is the bust carved from a maple 
burl by A. A. Bonnot, a Frenchman, who has fol- 
lowed logging in Washington for about thirty 
years, practically all of that time for William 
McCush and his associates. The Pershing bust 














Maple burl bust of Gen. John J. Pershing 
made by Washington logger 


is now owned by Charles F. Nolte, president 
of the Commercial Shingle Co. Mr. Bonnot years 
ago made maple burl busts of Admiral Dewey 
and Presidents McKinley and Roosevelt. He 
also is a good painter of woodland scenes. For 
years he has been «in the employ of the Christie 
Timber Co. In earving the Pershing bust he 
used a pocket knife, a file and sandpaper. 


Hearings on Proposed New Safety Code 


SEATTLE, WASH., Nov. 10.—Regional hear- 
ings for the consideration of the proposed new 
safety code are now being held at different 
points in the State. The decision to proceed in 
this manner was reached at a recent conference 
between the representatives of the industries 
and State officials, whereby the initial meeting 
was to be held in this city Nov. 6 and the final 
meeting in Tacoma Nov. 27, intermediate hear- 
ings being scheduled for Spokane, Aberdeen, 
Bellingham, Vancouver and Chehalis. 

At the conclusion of the regional conferences 
the safety director will meet informally the 
representatives of the hazardous industries for 
the purpose of smoothing out any points that 
may be in issue. If the industries of the State 


are not fully satisfied at the conclusion of this 
informal conference, the safety director will 
probably call a final State-wide hearing, to be 
held at Olympia, in an endeavor to harmonize 
the situation, to the end that there may be 
promulgated a code reflecting the views of the 
department and at the same time being fair 
to all parties concerned. 


Fir Trustees Discuss Japanese Outlook 


SAN FRANCISCO, CALIF., Nov. 10.—The board 
of trustees of the Douglas Fir Exploitation & 
Export Co. held its monthly meeting at the San 
Francisco office, Nov. 9, with President W. H. 
Talbot in the chair. A harmonious session was 
held, and prospects for an increased volume of 
business with Japan were discussed. George 
C. Thompson, general manager of the company, 
is in Washington, D. C., conferring with the 
Department of Commerce and the Japanese am- 
bassador regarding the adoption of economical 
specifications for the large order which Japan 
plans to place with Pacific coast mills. 

A luncheon was given at the San Francisco 
Commercial Club, which was attended by offi- 
cers and stockholders of the company. The 
commission, which the Douglas Fir Exploitation 
& Export Co. is sending to Japan to report 
upon the lumber needs, was present, including 
O. M. Clark, of Portland; E. G. Griggs, of 
Tacoma, and Chester J. Hogue, of Seattle. 
They sailed from this city Nov. 10. J. E. 
Madison, secretary of the company, came from 
Seattle to attend the meeting. 

Among the stockholders and trustees present 
were: 

J. S. Dickson, Pacific States Lumber Co.; 
Richard R. Hambridge, Canyon Lumber Co.; R. A. 
Stevenson, Eagle Lumber Co.; A. B. Johnson, Wil- 
son Bros. (Ine.); W. S. Cram, Siler Mill Co.; 
C, A. Thayer, E. K. Wood Lumber Co. ; L. L. Doud, 
Defiance Lumber Co.; A. A. Scott, Crown Lumber 
Co.; S. R. Gaynor, Nettleton Lumber Co.; C. H. 
Kapper, Beaver Lumber Co.; M. C. Woodard, West- 
port Lumber Co.; A. C. Dixon, Booth-Kelly Lum- 
ber Co.; J. H. Cosper, Eatonville Lumber Co.; 
William Donovan, Donovan Lumber Co.; F. C. 
Haworth, Charles K. Spaulding Logging & Timber 
Co.; E. D. Kingsley, West Oregon Lumber Co. ; 
W. Gale Henry, Henry Mill & Timber Co.; J. T. 
Gregory, Tidewater Mill Co.; Neil Cooney, Grays 
Harbor Lumber Co.: P. J. Brix, Knappton Mill & 
Timber Co.; James Eddy, Ferry-Baker Lumber Co. ; 
F. F. Knapp, Peninsula Lumber Co.; W. B. Du 
Bois, Du Bois Lumber Co.; Robert Wadsworth, Fir 
Tree Lumber Co.; F. A. Hart, Quinault Lumber 
Co.; C. H. Watzek, Crossett-Western Lumber Co. ; 
J. C. Buchanan, North End Lumber Co.; a 
Boner, Weyerhaeuser Timber Co.; J. E. Manley, 
Manley-Moore Lumber Co.; E. G. Ames, Puget 
Mill Co. ; George Gerlinger, Willamette Valley Lum- 
ber Co.; P. H. Johns, Ship Lumber Co.; Ralph H. 
Burnside, Willapa Lumber Co.; James Tyson, 
Charles Nelson Co. 


Clean Mills Make Good Fire Risks 


Bulletins issued by the Lumbermen’s Under- 
writing Alliance invariably contain information 
of the utmost value to owners of lumber plants. 
A recent bulletin, No. 154, devoted to-‘‘ Inspec- 
tion Results,’’ is especially interesting as sug- 
gesting untidiness as a frequent cause of lumber 
plant fires. In fact, the inspection service of 
the Alliance is one factor in the service of that 
organization that contributes more than almost 
any other to reducing losses, and consequently 
the costs of insurance. 

In the bulletin referred to, methods of clean- 
ing up adopted by numerous mills are described 
in detail. The information given is of such 
practical value that the bulletin should be in 
the hands of every sawmill superintendent. The 
methods described are in every case in use at 
plants carrying Alliance insurance. 

There is so close a relation between fire pre- 
vention and the cost of insurance that lumber- 
men can by adopting the methods advocated 
by the Alliance and doing the cleaning up 
recommended by its inspectors save more money 
than the work costs by reducing the fire hazard. 
Bulletin No. 154 is recommended for careful 
reading by all owners of lumber plants. Copies 
will be supplied upon request by the Lumber- 
men’s Underwriting Alliance, Kansas City, Mo. 


THE SETS FOR a recent moving picture re- 
quired more than a million feet of lumber. 
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Visitor in Montana Mill Section Finds Lumber Stocks Low— 
Producers Are Optimistic and Busily Preparing for Big 192 


Sees Excellent Prospects 


HENDERSON, Mont., Nov. 10.—Scientific 
trout-fishing is one thing, and scientific manu- 
facture of lumber is quite another—but if you 
want to know a great deal about both activi- 
ties, apply to Sam L. Boyd, manager of the 
plant of the Mann Lumber Co. at this point. 
He will grow enthusiastic on both counts, saying 
as to trout that the beautiful St. Regis River, 
which flows rtght past his door, is the best and 
positively the most wonderful stream on the 
face of the globe; and as to lumber—well, when 
Sam declares that his white spruce is actually 
the most fetching counterfeit of the celebrated 
Idaho white pine, he has said something that 
is caleulated to make the other fellows sit up. 

The Mann Lumer Co. is one of the hibernat- 
ing; that is, it does not maintain a hot pond, 
and being located well up in the Montana moun- 
tains it perforce goes into winter quarters when 
anchor ice forms and the snow begins to fly. 
That time is at hand for this year of grace, and 
when it arrives, and the mill becomes silent, 
there will be piled in the yards a large accumu- 
lation of the well assorted stocks for which this 
concern is noted. <A forecast at this time indi- 
cates that the company will go into the winter 
with probably fifteen million feet of Idaho 
white pine and its excellent counterpart, white 
spruce. Under the policy of Mr. Boyd, the 
Mann Lumber Co. has not been keen to enter 
the market at prevailing prices, but has been 
‘‘sitting pretty’’ in confident assurance of big 
business later on. Mr. Boyd says: 

I can’t help but feel that the lumber market in 
the spring will be much better than it is today. As 
an index to the demand for pine and spruce is the 
export trade, heavy shipments of west Coast lum- 
ber now moving to South America, Australia, China 
and Japan; in my judgment the export trade, with 
its favorable psychology, is going to have a decisive 
and, I believe, a very beneficial effect on market 
conditions for the inland mills. With everything 
favorable in all other lines of business, I believe 
that next spring will bring a much stronger lumber 
market. It is my belief that the prices prevailing 
for western pine are not warranted at all; and I 
am convinced that the big producers, by cutting 
prices now, are not selling any more lumber than 
they would have sold if stronger prices had pre- 
vailed. Some discrepancies, reflecting variations 
of spread between one grade and another, show 
that the market is not on a scientific basis. From 
all the information I have been able to gather, I 
have concluded that we are going to have good 
business. It is evident that we can not manufac- 
ture lumber, and live, at the prevailing prices. 


Mill Is Well Equipped 


The operation of the Mann Lumber Co. in- 
eludes an 8-foot band mill for the head rig, and 
a horizontal band resaw. The output of the 
lumber mill is 65,000 feet in eight hours, and 
the yearly cut runs as high as 30,000,000 feet. 
There is a planing mill equipped with Yates 
fast-feed machines, having a daily capacity of 
125,000 feet. There is dry shed capacity for 
2,500,000 feet, and Mr. Boyd will have the 
shed completely filled before the third week in 
December. 

The mill is situated on the main line of the 
Chicago, Milwaukee & St. Paul and on the 
Northern Pacific branch between Missoula, 
Mont., and Wallace, Idaho. The plant is 
specially equipped to handle mixed orders for 
the general retail trade. It supplies large 
quantities of lumber for the mining districts 
of Wallace and Butte. Lumber from the saw- 
mill is conveyed by gravity to the planing mill, 
a distance of a quarter of a mile, down an easy 
grade. There is a log pond with a capacity of 
5,000,000 feet, and it is now being emptied. 
As Mr. Boyd says, ‘‘For the first time in five 
years there will soon be an absolute exhaus- 
tion of our log supply.’’ The company ob- 
tains logs from its own stand of western pine, 
and also from a Government forest reserve 
containing white pine and spruce in which the 
company is operating five miles of 52-inch V- 
shaped log flume, loading to a 9-mile stretch 
of logging railroad and operated by it. 

The Mann Lumber Co. has the distinction 


of being the only Montana concern to manu- 
facture Idaho white pine to any appreciable 
extent. As may be surmised, another of its 
principal products is Montana white spruce, 
which is put on the basis of pine grades. The 
bulk of the lumber is handled in the market 
east of Chicago—in Ohio, Pennsylvania, New 
York, other Atlantic coast States. The white 





SAMUEL L. BOYD, HENDERSON, MONT. ; 
Forecasts Stronger Market in Spring 


spruce, which is an article of special pride of 
Mr. Boyd, has met with great favor in Iowa 
and Illinois, where on account of its white- 
ness and texture it is making its way steadily 
—being, in the language of its manufacturer, 
‘‘the cleanest counterfeit of Idaho white pine 
to be found anywhere today.’’ 

This lumber is Engelmann spruce; is soft 
and white, and is altogether different in ap- 
pearance from the Sitka spruce which grows on 





KENNETH ROSS, MISSOULA, MONT.; 
Says “Coédperation Means Production” 


the Pacific coast. In the grades of ‘No. 2 
common and better it resembles Idaho white 
pine very closely, many of the boards being 
distinguishable only by an expert. Engelmann 
spruce attains its full growth in the high alti- 
tudes of the Coeur d’Alene mountains. 

The spruce logs handled by the Mann Lum- 
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Biggest Message with Fewest Word; = 


MissouLa, Mont., Nov. 10.—The biggest § nect v 
message in the fewest words has gone forth § But t 
from Missoula to the lumber industry of the § know 
United States, in its efforts to cope with the § proper 
everlasting problem of labor. It has been fom. § thrive, 
ulated by Kenneth Ross, manager lumber de 
partment, Anaconda Copper Mining Co.; ani 
it has been emphasized by him on two notabkg Int 
oceasions—first at the Pacific Logging Congres § is J. | 
in Spokane, and more recently at a luncheon § tava . 


of Rotarians in this city. It has been the out § me as 
growth of experiments with camp libraries, anj§ will r 
is believed by Mr. Ross to be a solution of § record 


labor difficulties. He traces three steps, thus: § being 


Acquaintanceship means coéperation ; either 
Coéperation means production ; extra 
And you know what production means. today 


There are exactly twelve words in the mes § (00,0( 
sage; and Mr. Ross, summarizing his views,§ weste 
says ‘‘That’s all there is to it.’’ Lansi 

The lumber plant of the Anaconda Copper— we 
Mining Co. is located at Bonner, near here,§ stock- 


and consists of three double-cut 8-foot bands, pF 
with a capacity of approximately 100,000,000 on 


feet a year. The company will enter the winter} fact t 


with an accumulation of 65,000,000 feet. In » 
the opinion of W. OC. Lubrecht, sales manager,§ that | 


the market has hit bottom, and there is bound— The 
to be an improvement from now on. He says: — ve 


nenta 
Business is better with us. We have noted a ably 
continued improvement during the last few weeks,— some 
and with the showing made in building permits ers, a 
thruout the country I can not see why the im gtijj 1 
provement should not continue. In our accumula § jt wil 
tion of 65,000,000 feet, we have about a normal & are g 
stock, and practically all of this will be available mark 
for fall and spring markets. We expect to discon — Port] 
tinue sawmill operation for about a month in order f it is 
to make the annual repairs, after which work will F Kans 
be resumed and adequate stocks provided for 1924.f the n 
We have found some weakness in shop and No.2 f none 
common items affecting our market, but in line — Dmpi 
with experience we feel that these items will als — could 
get their turn. We are not discouraged, and look — wouk 


for a good normal demand during 1924. confr 
Mr. Lubrecht is widely known as a ven p uth 


sincere, hard working and able manager § the 
sales. At this moment he is expecting an it § norm 
voluntary recession from his usual labors, for § 
he has been drawn on the jury in the court In 
of Judge Duncan, who is inclined to keep the § thing 
‘thigh type of citizen’’ on the jury once he od 
is drawn—and that’s ‘‘Lu,’’ of cours § have 
‘“Well,’’ ‘muses the victim, ‘‘I’ll either be  § boar 
the jury, or on the job; if on the jury, I am f perce 
resolved to do nothing else—not even to carry} tie 
in the wood at my house. I am going to find} usua 
out if there is such a proposition as things ay 
being automatic.’’ will 

Serious reflections, these. Witness ‘‘Lu’’ } pire 
as he utters them turning instinctively toward > 's i 
the great white ‘‘M’’ graven by the students > ty" 
of the University of Montana in the precipi § cent 


tous slope of Mount Sentinel. ing 
Pet Beavers in Mill Pond usus 


‘‘Tf any lumberman visiting Missoula wants A 
an excursion into unwonted paths, let bit jan. 
arrange with Ed Polleys for a drive to the— Mo, 
great plant of the Polleys Lumber Co. The og | 
chances are that Ed, as he speeds down the road The 
way toward the railroad bridge, will point tf the 
a poplar tree on the river bank, saying, ‘‘D0} 099 
you see it? Look at the trunk near the foot 20,( 
of the tree. It is almost cut in two.’’ Dor 

True enough. The visitor observes that the F eon, 
tree, which is perhaps eight inches thru, ba§ the 
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been almost severed, as if some one had at- 
cked it with a wood-rasp. Ed goes on to 
jain, with conscious pride, that the work 
jas been done by his pet beavers, two of which 
fave taken posession of his log pond, making 
it their home. The beavers keep steadily at 
their work of gnawing down the small trees 
glong the bank, being very industrious at night, 
qnd they have progressed so far as to have 
built a mound for themselves. The animal is 
rare and is protected under the laws of Mon- 
tana, but these two unique specimens, taking 
the imagination back to the days of the trapper 
gnd voyageur, are also receiving the special pro- 
tetion of the Polleys Lumber Co. Ed’s 
t beavers, which have become surprisingly 
tame, disport themselves in full view in mill 
pond and river, and oftentimes attract the at- 
tention of boys and dogs. The boys line the 
banks, and the dogs—Airedales—plunge in the 
water, excitedly barking and trying to con- 
nect With the alluring objects just in front. 
But the beavers have been educated. They 
know what to expect, and always dive at the 
proper moment—and Ed’s pets manage to 
thrive, without hinderance or setback. 


Expects Strong 1924 Demand 


In the sales offices of the Polleys Lumber Co. 
is J. P. Lansing, who is president of the Mon- 
tana Lumber Manufacturers’ Association. If 
one asks him, the chances are that Mr. Lansing 
will remark that the Polleys hold the world’s 
record for a 24-hour cut at a single band mill, 
being so close to 100,000 feet that the variation 
either way is not important. The head rig is an 
extra heavy special 7-foot band. In the yards 
today there is an accumulation of about 17,- 
000,000 feet of lumber, of which 85 percent is 
western pine, with a little fir and larch. Mr. 
lansing says: 

We are going into the winter with a normal 
stock—which is better than we did last winter and 
the winter before. We have a hot pond, and work 
straight thru, and this year our total cut will be 
betwen 26,000,000 and 27,000,000 feet. From the 
fact that the market during the last three weeks 
has been running on an even keel, and has been 
steady for the first time in four months, we think 
that it has struck bottom. 

The prospects are encouraging. This year there 
have been good average crops east of the conti- 
nental divide ; and while the merchants will prob- 
ably take advantage of this crop to realize on 
some of the outstanding obligations of the farm- 
ers, and while there won’t be very much surplus, 
still there is bound to be some, and in my opinion 
it will be reflected in a demand for lumber. We 
are selling our product all the way from the local 
market here in Montana to points as far east as 
Portland, Me., and from one-third to one-half of 
it is sold either east of Chicago, or in Colorado, 
Kansas and Missouri. The prevailing weakness in 
the market has been restricted to straight pine, for 
none is to be found in fir or larch; and Inland 
Empire pine is in the worst shape of any. If we 
could get on a real basis for the industry, we 
would not be contending with the things that are 
confronting us now. We figure that with both 
southern pine and Douglas fir enjoying prosperity, 
there is no reason why western pine should not. 
- - of stock in the Inland Empire is below 
ormal, 


Stocks of Most Items Below Normal 


In my judgment, there is no question that 
things will right themselves. Comparative figures 
are interesting just now. The normal bulk of 
stocks of No. 3 boards is 33 percent; the mills 
have only 20 percent. The normal for No. 4 
boards is 1314 percent, while present figure is 414 
percent. Only one item, No. 2 common, shows a 
surplus—with 18 percent as the normal, and the 
present stock at 27 percent; the bulk of this item 
usually goes to the farm trade. Farmers never 
buy in the fall, but they do buy in the spring, and 
it is a practical certainty that this accumulation 
will be worked out early in the year. Inland Em- 
pire mills have been shutting down, and production 
is gradually shrinking, so that during the winter 
months it drops to 30 or 40 percent of normal. 
The peak figure on production has been 115 per- 
cent, but the total is now down to 90 percent, hav- 
ing registered a reduction of about 25 percent ; and 
t will continue to slump, until it reaches the 
usual 30 or 40 percent of normal. 


At the logging end of the industry, Ed Don- 

n, one of the most extensive operators in 

ontana, is making ready to open up a tract 
of 20,000,000 feet at Donlan, near St. Regis. 
The stand embraces western pine, fir and larch, 
the entire setting being estimated at 40,000,- 
000 feet, thereby leaving another tract of 
20,000,000 feet to be opened up later. The 
Donlan operation will supply logs for large 
Concerns, including the lumber department of 
the Anaconda Copper Mining Co. 


Entertain Visiting Easterner 


Missoula radiates the jovial spirit insepar- 
able from the lumber industry. It was quite 
natural a few evenings ago that a number of 
the leading lights should foregather at a re- 
ception and dinner to a luminary who had just 
blown in from the East. The distinguished 
visitor was Capt. M. W. Haney, assistant to the 


president of the William Schuette Co., New. 


York. There were present Mr. Polleys, Mr. Lu- 
brecht, Mr. Lansing, and another one or two; 
and in the seat of honor was the ample figure 
of Capt. Haney, who was destined to tell many 
an entertaining story before the evening was 
far advanced. Another narrative or so dealt 
with the guest himself, relating to his entry 
into the world war. 

“So you’re. Irish, are you? Have you ever 
fought?’ asked the representative of Uncle Sam, 
who was destined to decide whether Haney was to 
go overseas. 

“Ts my nose on straight?’ answered Haney. 

The minion of the military arm was about to 
turn him down when Haney added: 

“Ten years ago I married an Irish girl—and I’ve 
lived with her ever since.” 

“You’re on,’”’ was the answer. 

So Haney went to the war, emerging with 
the rank of captain. What he saw and experi- 
enced may be imagined, rather than told, from 
the fact that his command of a hundred men 
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Whose Mill Holds Record for 24-Hour Production 


had been recruited up to 232 as a result of the 
grim toll, before peace brought the remnant 
of the intrepid fighters home. 

Capt. Haney is now ‘‘somewhere west,’’ buy- 
ing more lumber. 


Specializes on Lodgepole Pine Lath 

KALISPELL, Mont., Nov. 10.—The other day 
G. W. Slack, of the G. W. Slack Lumber Co., 
went deer hunting into the Wolf Creek coun- 
try, which is the fashion in this part of the 
world. The affairs of the company were left 
in good hands, just the same, for Phil W. Pratt, 
junior partner, was on the job. Asked for a 
resume of conditions, Mr. Pratt said: 


We specialize on lodgepole pine lath, and we look 
for good business. Our mill at Coram, Mont., and 
the Lake Five mill at Egan, cut nothing but that 
product, and they have a combined output of 4,000,- 
000 lath a month. These mills are each equipped 
with splitter, bolter and stripper, and each has a 
dry kiln, that at Coram having a capacity of 200,- 
000 lath and that at Lake Five 300,000 lath. Our 
market is in Colorado, Nebraska and Iowa. Our 
lath are made entirely of Montana lodgepole pine; 
they are white in color, and soft in texture; they 
have no blue stain; there is no cross grain stock, 
the output being practically 100 percent vertical; 
our product is chain graded, every piece being in- 
spected on both sides; and finally our lath are 
made in only one size, %x1%-inch, 4-foot, and 
two grades, No. 1 and No. 2. The lath mills run 
all winter, and our operations will go on steadily, 
since we have a good stock of bolts on hand. 

At Nyack, Mont., we own and operate a mill 
cutting practically all Engelmann spruce lumber. 
It is a circular saw head rig, with a capacity of 


about 25,000 feet a day. We have about a million 
feet of lumber on hand. This plant is forced to 
close during the deep snows of winter. 


Other Kalispell Operators 


Harry G. Miller, of the Kalispell Lumber 
Co., is not inclined to take an enthusiastic 
view of the immediate future of lumber, citing 
that steel, copper and wheat, which are good 
barometers, do not offer a great deal of 
encouragement. The Kalispell Lumber Co. has 
been operating one mill near here, and has 
about 2,500,000 feet of lumber on hand, of 
which 25 percent is pine and the remainder fir 
and larch. ‘‘ We expect to run two mills next 
year,’’ says Mr. Miller, ‘‘and our output will 
be approximately 12,000,000 feet. We always 
have a small order file and a small stock on 
hand, and we always ship promptly.’’ 

R. F. Nolan, of Kalispell, is operating a mill 
at Echo Lake, with circular head rig and capac- 
ity of 18,000 feet in nine hours. He has piled 
up a million feet of lumber, which is about 
normal stock. Adjacent to the operation is 
a fine stand of Idaho white pine, fir, larch 
and cedar. 

H. C. Karow, who was at the Somers opera- 
tion for twenty years, rising from shipping 
clerk to general superintendent, is now the 
head of the H. C. Karow Lumber Co., formerly 
the Patrick Creek Mill Co., and is owner of a 
mill eight miles from Kalispell, on property 
originally built by the Somers Lumber Co. 
It is a circular mill, with a capacity of 35,- 
000 feet of lumber in a 10-hours shift, and 
the plant also includes a lath mill for lodgepole 
pine, with a capacity of 50,000 lath a day. 
There is a stand of about 20,000,000 feet of 
fir and larch tributary to the operation. Mr. 
Karow will start the mill when conditions get 
right. He also owns a lath mill at Marion, 
Mont., with a capacity of 50,000 lath in ten 
hours. This mill is not now in operation, but 
will be started about Jan. 1. 


Plans Second Survey of Pine Timber 
New Or.eEaAns, La., Nov. 12.—A second sur- 
vey of the standing southern pine timber in 
sixteen southern States, or a virtual re-check of 
the survey made by the association in 1919, was 
announced here today by Secretary-manager H. 
C. Berckes, of the Southern Pine Association. 
This investigation of the standing southern 
pine is to be started immediately, it was stated, 
and will be made for the association by Frank 
V. Dunham, who made the original survey. 

The 1919 survey of southern pine forests dis- 
closed that there were then standing approxi- 
mately 260,000,000,000 feet of southern 
pine in the sixteen southern States. This study 
made by the Southern Pine Association was the 
first occasion in the history of the lumber in- 
dustry in America that such a survey of stand- 
ing timber of any species ever was made. 
Previously there had been much theory, specu- 
lation and prediction regarding the available 
supply of southern pine, but when the compre- 
hensive and detailed study was completed the 
manufacturers possessed information as ac- 
curate as it was humanly possible to collect, 
as to just how much southern pine was stand- 
ing in the forests. 

New light has been thrown on the survey 
since it was made public. For instance, a num- 
ber of mills that reported they would be cut 
out within two years still are operating. A 
large number of small mills that expected in 
1919 to cut out within a short time changed 
their locations and still are manufacturing 
southern pine. Also in some areas the young 
timber has grown more rapidly than had been 
estimated. Since 1918 approximately 55,000,- 
000,000 feet of southern pine has been cut and 
the amount of timber standing indicates that 
the available supply of this wood will continue 
for a long period, notwithstanding frequent 
alarming predictions that the supply soon will 
be exhausted. 

Directors of the association, at their recent 
meeting, decided that this survey was of so 
much importance to the industry that it should 
be kept uptodate and authorized Secretary-man- 
ager Berckes to proceed with the re-check of 
the 1919 data. 








56 


AMERICAN LUMBERMAN 





NOVEMBER 17, 1993 





——————, 


Empire State Forest Products’ Association 
Re-Affirms Forest Policy at Eighteenth Annual 


Utica, N. Y., Nov. 12.—The eighteenth an- 
nual meeting of the Empire State Forest Prod- 
ucts’ Association was called to order by 
President Ferris J. Meigs at the Hotel Utica 
here last Thursday morning. President Meigs 
read his address which was an able disserta- 
tion upon the need of thoro consideration of 
the problem of proper use of the entire Adiron- 
dack forest region involving a rational use of 
the timber on State lands as well as the proper 
management of privately owned land. 

The report of George W. Sisson, jr., as chair- 
man of the special committee on membership 
showed that there are still about two hundred 
timberland owners and operators who are poten- 
tial members of the association and who should 
be asked to join by personal invitation of 
members. 

The forester and secretary, A. B. Recknagel, 
presented his annual report in which he dealt 
particularly with standing timber insurance, 
research, inventory of resources, and the control 
of publicly owned forests, as exemplified by 
the Rabenold bill. 

Rufus L. Sisson presented the report of the 
finance committee of which he is chairman. 
He recommended the raising of sufficient funds 
to provide a proper margin for the operating 
expenses of the association. This was accepted 
and referred to the directors for appropriate 
action. 

Clarence L. Fisher, as chairman, presented 
the report of the special committee on forest 
fire prevention. ‘‘According to figures fur- 
nished by the Conservation Commission,’’ he 
pointed out, ‘‘during the year up to Nov. 
1, 1923, there were 448 forest fires in the Adi- 
rondacks. These burned 7,903 acres and dam- 
aged timber land to the extent of $21,465. In 
the Catskills 104 fires burned over 9,775 acres, 
the damage amounting to $4,345. Fires in the 
forest region of New York State totaled 552 
with 17,678 acres burnt and damage of $25,- 
810. Nearly 90 percent of these fires was 
due to carelessness. Except for the unceasing 
vigilance and activity of the State fire observ- 
ers and forest rangers supplemented by the 
quick action of woodsmen of the private tim- 
ber land owners, the fire record would have been 
of much more serious and widespread damage. 
Ws ask the earnest codperation of every member 
of our association and lover of the woods in 
this vital matter.’’ 

H. B. Barden in behalf of the industrial 
committee made an interesting report in which 
he emphasized that— 

There is one thing that the manufacturers of 
this country will have to learn: that cheap labor 
alone will not solve our troubles in the manufac- 
turing business. We need to surround our indus- 
tries with high class, technically trained men, who 
know how to select men and machines that will 
produce high grade products at a low cost. The 
industry needs men who will see to it that the 
workmen and the machines are well taken care 
of ;-where this is the case, the business should be 
a success. It isn’t what one pays a man that 
counts—it is what he can produce. 

One of the junior faculty members of the New 
York State College of Forestry has returned from 
a summer spent on the Pacific coast. He was 
employed by one of the largest lumber companies 
in that region and the job it assigned him was to 
“analyze its production methods and suggest im- 
provements.” It is understood that one suggestion 
he made, it was estimated, will save the company 
$40,000 a year. 

Further, a problem referred to the department 
of chemistry of the same institution from the vice 
president of a pulp and paper concern in northern 
New York, was answered in such a way that later 
he assured the board of trustees that the findings 
submitted by that department would, if followed 
out completely, save their company $100,000 a 
year. No doubt similar saving can be made by 
hundreds of other companies. 

The report of the forestry committee, in the 
absence of its chairman, Nelson C. Brown, was 
read by the secretary. In this report Profes- 
sor Brown pointed out: 

Many foresters and others have made a number 
of careful studies and surveys dealing with rate 
of growth, natural reseeding, mortality tables, re- 
sults of growth after fires, what kinds of trees to 


plant and how to plant them and many other 
aspects of the question. Surely these should fur- 
nish the basis of a very intelligent discussion of 
the possibilities of forestry on private land. It is 
a matter in which the executive and the forester 
must get together—the former to consider the busi- 
ness and financial policies and limitations of the 
company involved and the forester to furnish the 
facts regarding rate of growth, methods of cutting, 
future possible yields resulting from forestry prac- 
tice, utilization questions etc. 

The president appointed as a committee on 
resolutions R. L. Sisson, chairman; Ernest A. 
Sterling and Royal 8S. Kellogg. 

In the absence, due of illness, of C. C. Burns, 
the president appointed Dean Franklin Moon 
in his place on the nominating committee. 
While this committee was formulating its re- 
port, extemporaneous remarks from the floor 
were made by Secretary R. 8S. Kellogg, of the 
News Print Service Bureau, and Assistant Su- 
perintendent of State Forests W. G. Howard. 

George N. Ostrander in behalf of the legis- 
lative committee made an informal report in 
which he spoke of the service rendered in com- 
bating the Robenold bill to regulate cutting 
of privately owned timber in the Adirondack 
Park. He believed that it can be demonstrated 
that the proper policy of the State is to allow 
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the cutting of the State timber and to restrict 
the cutting on the private land so that the sum 
of the two will not exceed the growth within 
the Adirondack Park. He urged the appropri- 
ating of a sum for the gathering of data and of 
presenting them to Senator Robenold’s’ com- 
mittee by Jan, 1 with the delineation of a 
proper forest policy for the State of New York. 


Officers and Directors Elected 


W. C. Hull, as chairman of the nominating 
committee, reported the following ‘‘slate’’ of 
officers and directors for 1924, which was 
adopted: 

President—F. J. Meigs, Tupper Lake, N. Y. 

Vice president—W. L. Sykes, Conifer, N. Y. 

Directors—G. N. Ostrander, chairman, Glens 
Falls, N. Y.; E. A. Sterling, New York City; T. H. 
Stirling, Mechanicville, N. Y.; J. N. Carlisle, 
Watertown, N. Y.; W. C. Hull, Tupper Lake, 
N. Y.; C. L. Fisher,.Lyons Falls, N. Y. 

At the directors’ meeting, which immediately 
followed the morning session, W. Clyde Sykes 
of Conifer, N. Y., was reélected treasurer and 
A. B. Recknagel, of Albany, forester and sec- 
retary. 

The afternoon session was in the nature of 
a forum on forest policy for State and Nation. 
The first paper was presented by Prof. Ralph 8. 
Hosmer, of Cornell University, who gave an 
historical review of the movement toward a 
national forest policy in recent years. He urged 


support of the forestry bill in Congress known 
as the Clarke bill and stressed the immediate 
needs of State-wide forest fire prevention, of 
tax reform and the acquisition of additiona] 
land by the State. He also urged proper at. 
tention to the problems of private forest man. 
agement and of forest research. 

He was followed by Dean Franklin Moon of 
the State College of Forestry at Syracuse, who 
dealt with the relation of the forest industries 
to an adequate forest policy. He reviewed the 
basic favorable conditions in New York State 
which make the practice of forestry not only 
possible but profitable. The solution of our 
difficulties, he pointed out, lies in putting idle 
acres to producing wood crops and in the prac. 
tice of forestry by the State on its own lands, 
and by all other public agencies such as coun- 
ties, towns and villages. 

J. R. Simmons, secretary of the New York 
State Forestry Association, spoke on the place 
of his association in the development of 4 
forest policy of the State. 


The subject of forest policy was then thrown 
open for discussion, which was participated in 
by many present, including G. N. Ostrander, 
of Finch, Pruyn & Co., W. L. Sykes, of the 
Emporium Forestry Co., Richard Blunt, of the 
Blunt Lumber Co., Ernest A. Sterling, of James 
D. Lacey & Co., and other members and guests. 
The discussion turned largely on the profita- 
bility of forest planting. 


At the banquet which followed the adjourn- 
ment of the afternoon session George N. Os. 
trander was toastmaster. Contrary to usual 
custom, this dinner, he said, was ‘‘speechless’’ 
except for a round of good stories contributed 
by the members present. The conservation 
commission showed some of its excellent mov- 
ing pictures, illustrating the progress which 
New York State is making in reforestation and 
in forest fire prevention. 


Rufus L. Sisson, presented the following 
resolutions which were unanimously adopted. 


’ In part they are: 


The resolutions of the previous convention, held 
on Nov. 9, 1922, regarding State and national 
forest policies are re-aflirmed and it is with satis- 
faction that we note the steadily imcreasing ac- 
ceptance of the basic principle of Federal leader- 
ship and codperation with the States and timber- 
land owners in all important forestry proposals 
before the country. 

The time has now arrived when the formulation 
of an adequate policy covering the management 
and use of all the forest resources of the State of 
New York can no longer be delayed. We believe 
that the Empire State Forest Products Association 
is eminently qualified to take the lead in the 
formulation of the principles upon which an ade 
quate and permanent State forest policy must be 
based and we recommend to the board of directors 
that this be made the major activity of the ass0- 
ciation for the ensuing year. 


Following adjournment President Meigs ap- 
pointed the following committees for the ensu- 
ing year: 

Legislative—George N. Ostrander (chairman), 
Glens Falls; John N. Carlisle, Watertown; J 
Elmer West, Glens Falls. 

Transportation—W. L. Sykes (chairman), Coni- 
fer; J. L. Jacobs, Tupper Lake; H. R. Bristol, 
Plattsburgh. 

Forestry—Nelson C. Brown (chairman), Syra- 
cuse; W. C. Hull, Tupper Lake; R. S. Hosmer, 
Ithaca; Stanley Sisson, Potsdam; Howard 
Churchill, Glens Falls. 

Finance—Rufus L. Sisson (chairman), Potsdam; 
Thomas H. Stirling, Mechanicville; Floyd 
Carlisle, Watertown. ; 

Industrial—H. B. Barden (chairman), Walling: 
ford, Vt.; Franklin E. Moon, Syracuse; John , 
Johnston, Port Leyden; George Gilbert, Carthage; 
John McDonald, Utica. 

Special committee on water power—C, C. Burns 
(chairman), Watertown; Franklin J. Howes, 
Rochester Gas & Light Corp., Rochester; Elmer J. 
West, Glens Falls. 

Special committee on fire prevention—C. L. 
Fisher (chairman), Lyons Falls; W. C. Hull, Tup- 
per Lake; A. B. Recknagel, Albany. 

Special committee on membership—George W. 
Sisson, jr. (chairman), Potsdam; Clarence 


Fisher, Lyons Falls; Ernest A. Sterling, New York 
City. 
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[Special telegram to 
AMERICAN LUMBERMAN] 
LavurEL, Miss., Nov. 
14—It was a pretty 
well tired out, but thor- 
oly pleased bunch of re- 
tail lumbermen who as- 
sembled for dinner in 
the dining room of the 
Pinehurst Hotel tonight 
after a strenuous day 
that was completely 
filled with something of 
interest. Upon the in- 
vitation of the National 
Lumber Manufacturers’ 
Association, representa- 
tives of fourteen retail 
lumber dealers’ associa- 
tions assembled in 
Laurel today for the 
purpose of visiting the four big mills here, as 
well as one of the logging camps, in order that 
they might see just how the lumber was manu- 
factured from the time the tree is cut in the 
forest until the finished product is loaded on 
the cars. 





P. S. GARDINER, 
Laurel, Miss. ; 
Assisted in Entertain- 
ing Visitors 


Upon arrival, the visitors were met by a dele- 
gation of local lumbermen, headed by A. J. 
Glassow, of the Wausau Southern Lumber Co., 
as chairman of the committee, and escorted to 
the Pinehurst Hotel and made comfortable for 
their three days’ stay in ‘‘ yellow pine’s capital 
city.’’ Practically all of the visitors had ar- 
rived by 6 o’clock this morning, but as a few 
more were expected on a later train, the morn- 
ing was given over to seeing other Laurel in- 
dustries and to playing golf. 

Immediately after breakfast, the party as- 
sembled in the hotel parlors, where an official 
welcome was tendered by Frank G. Wisner, of 
Eastman, Gardiner & Co., as special representa- 
tive of John W. Blodgett, president of the Na- 
tional association. Mr. Wisner explained the 
object of the visit, that the dealers would be 





A. J. GLASSOW, LAUREL, MISS. ; 


Chairman of Committee Having Comfort of 
Visiting Lumbermen in Charge 


given an opportunity to see all phases of lum- 
ber manufacturing and in an informal way 
would, no doubt, discuss among themselves the 
features that might prove of especial interest. 
He assured them that Laurel was glad to have 
them, and in behalf of the local lumbermen, 
extended a hearty welcome. Then those who 
desired to play golf were taken in automobiles 
to the beautiful Laurel Country Club, where, 
amidst the sighing pines, they chased the elu- 


sive ball over the fairways, into the rough and 
on to the greens. 

The larger proportion of the party expressed 
a desire to visit the local industries, and under 
the guidance of Frank Wisner, John Bissell, 
A. J. Glassow and other local lumbermen, were 
taken first thru the cotton mill, the cotton com- 
press, cotton seed oil mill and fertilizer plant, 
and saw every step in the process—from gin- 
ning the cotton until the cloth was packed and 
ready to ship, and the byproduct from the seed 
house to the loading of cotton seed meal, cake 
and oil, into the car. To many, this was a novel 
experience, and they were impressed with the 
importance of such an industry to any com- 
munity. 

Then they visited the hardwood mill of the 
Eastman-Gardiner Hardwood Co. and saw the 
process of both plain and quarter sawing, the 
mill at the time being engaged in sawing syca- 
more timber. 


See Manufacturing at Marathon Plant 


At noon the entire party assembled at the 
hotel, where, instead of the usual lunch, an 
elaborate turkey dinner was served. Here again 
Mr. Wisner made a short talk, outlining the 
program that had been arranged, and calling 
to their feet the local lumbermen whose plants 
would be visited. During the lunch, Chief In- 
spector J. E. Jones, of the Southern Pine Asso- 
ciation, presented to each member of the party 
a calipered rule, so that each could measure 
the lumber he saw at the mills and form his 
own opinions as to the problems of manufacture 
and measurements. 

The first plant visited in the afternoon was 
the Marathon Lumber Co. Beginning at the 
front end of the mill, the process was followed 
all the way thru. Probably nowhere has there 
been more measuring of lumber than was in- 
dulged in there, each dealer being intent on 
finding out for himself the answers to some 
of the questions he had often asked as to the 
whys and wherefores of the differences in green 
and dry thicknesses of lumber. Not a single 
process was overlooked. From the saws the 
lumber was followed on its way thru edgers, 
trimmers, sorting tables, grading chains; thru 
the dry kilns, the yards, the storage sheds, the 
planing mill, and into the cars. Many animated 
discussions, and sometimes heated arguments, 
were heard, proving that the dealers were tre- 
mendously interested, while sawmill superinten- 
dents, dry kiln foremen, shipping clerks and 
others endeavored to answer the innumerable 
questions and supply the desired informa- 
tion. In the sheds bundles of flooring were torn 
apart and graded, and even into the cars being 
loaded went these dealers in quest of informa- 
tion. 

There were many arguments as to shrinkage, 
sizes, thicknesses etc., and at the same time, 
many expressions of appreciation and a better 
understanding of the many manufacturing prob- 
lems. Much. interest was manifested in the 
Mason process of extracting turpentine from the 
lumber while in the process of being kiln dried. 


Visit Longleaf Pine Operation 


From the Marathon plant the party was taken 
to the Gilchrist-Fordney Lumber Co.’s opera- 
tion, where again they inspected and measured 
lumber in the sheds, on the yard and at the 
kilns, and noted some of the differences in the 
problems between the manufacture of short- 
leaf lumber and that sawn from longleaf tim- 
ber, the Marathon mill running principally on 
shortleaf pine and the Gilchrist-Fordney on 
longleaf. The latter part of the inspection was 
made by electric light. So intent had the deal- 
ers been, that darkness had fallen before they 
had finished, and as they bade good-by to that 
plant, their attention was attracted to the long 
line of men lining up in front of the pay- 
master’s window as their day’s work ended. 

Whisked back to the hotel in the line of cars 
awaiting them, the tired lumbermen were given 


Retail Association Executives Study 
Manufacturing Problems at First Hand 


an opportunity for a short rest before assem- 
bling again for dinner at 7 o’clock. 

After partaking of the bountiful chicken 
dinner, the guests enjoyed an hour or more of 
impromptu speaking, those called upon by 
Chairman Wisner being Edward Hamilton, 
Frank J. Ward, John E. Lloyd and Fred H. 
Ludwig, for the dealers; A. J. Glassow, for the 
yellow pine manufacturers; H. S. Stronach, for 
the west Coast, and A. L. Ford, managing edi- 
tor AMERICAN LUMBERMAN. The delightful 
evening was brought to a close with an appro- 
priate bedtime story by Rodney E. Browne. 


Thursday and Friday Program 


The program for Thursday contemplates 
spending the entire day on the logging opera- 
tions of the Gilchrist-Fordney Co., going out 
on the logging train, being served a quail dinnex 
at the camp boarding house, witnessing the 





F. G. WISNER, LAUREL, MISS.; 


Who Tendered Official Welcome to Retail 
Lumbermen 


various phases of logging, and visiting the 
uncut forests to see virgin longleaf yellow pine 
in its native habitat. The problems of refores- 
tation and the development of cut-over lands 
will be seen by those dealers who are the mer- 
chandisers of lumber and who come in direct 
contact with the users of the material produced 
from these forests. 

Friday is to be devoted to visits to the plants 
of the Wausau Southern Lumber Co. and East- 
man, Gardiner & Co., and to informal discus- 
sions by the dealers. 

Every dealer present has expressed the deep- 
est interest in what he has seen, and all feel 
that they are better prepared than they have 
been before to discuss with the consumers the 
merits of the lumber produced in the South 
that they are selling, and certainly, they feel 
that they are better acquainted with the many 
problems of manufacture than they have been 
before. Practically every dealer in the party re- 
ports having had a quite satisfactory year, the 
only places that have not done a normal or 
above normal year’s business being some of the 
smaller town or country yards, but these are 
picking up and all are expected to swing into 
the New Year with bright prospects for busi- 
ness. 

A number of dealers, instead of returning 
directly to their homes, will take advantage of 
this opportunity to visit other places in the 
South and to place orders for stocks that will 
be needed early in the coming year, and it is 
practically certain that the order files of Laurel 
mills will be increased as the result of this 
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visit. The Laurel manufacturers, however, are 
not attempting to take advantage of this oppor- 
tunity to try to sell lumber to these dealers, 
but are devoting themselves strictly to the job 
of making it possible for the dealers to see 
the operations and to carry out the object of 
their visit to Laurel. The personnel of the 
party making this visit are: 


Representing the dealers—Fred H. Ludwig, presi- 
dent, Pennsylvania Lumbermen’s Association; W. 
G. Sweet, president, Northeastern Retail Lumber- 
men’s Association; Edward Hamilton, president, 
New Jersey Lumbermen’s Association; Frank J. 
Ward, Northwestern Lumbermen’s Association ; 
Frank R. Mann, president, West Virginia Lumber 
& Builders’ Supply Dealers’ Association; Hawley 
Wilbur, Wisconsin Retail Lumbermen’s Associa- 
tion; Charles L. Schwartz, Illinois Lumber Mer- 
chants’ Association; Roy Metzger, vice president, 
Retail Lumber Dealers’ Association of Indiana; 
George N. Glass, director, Retail Lumber Dealers’ 
Association of Pennsylvania; E. A. Richards, Lum- 
ber Dealers’ Association of Connecticut; J. : 
Pettus, president, Kentucky Retail Lumber Dealers’ 
Association; M. Phelps, president, Nebraska 
Retail Lumber Dealers’ Association; A. C. Davis, 
Ohio Association of Retail Lumber Dealers; G. 
Floyd Lance, Reading, Pa. 

Representing the manufacturers—Wilson Comp- 
ton, secretary, and W. F. Shaw, assistant sec- 
retary, National Lumber Manufacturers’ Associa- 
tion; H. C. Berckes, secretary, J. E. Jones, chief 
inspector, Rodney Browne, trade extension depart- 
ment, Southern Pine Association; H. S. Stronach, 
West Coast Forest Products Bureau. 


Philip S. Gardiner, vice president, Southern 
Pine Association, has actively assisted the local 


committee in looking after the comfort of the 
visitors. 


Northeast Missourians in Annual 


{Special telegram to AMERICAN LUMBERMAN] 

KirKSvVILLE, Mo., Nov. 15.—Thirty retail- 
ers, members of the Northeast Missouri Lum- 
bermen’s Association, heard addresses dealing 
largely with merchandising problems at the 
opening session of their twelfth annual con- 
vention here this afternoon. In the morning, 
delegates registered, and then visited the col- 
lege of the American Society of Osteopaths, 
which was founded here, and the State teach- 
ers’ college. 


The convention assembled at Elks Hall at 
1:30 p. m. An address of welcome was de- 
livered by Dr. W. E. Neil, mayor of Kirks- 
ville, and a response was made by President 
M. A. Cornell, of Fayette. 


F. A. Cook, of Clinton Bros. Co., told of the 





Nore: A full report of the annual 
convention of the Northeast Missouri 
Lumbermen’s Association will appear in 
the Nov. 24 issue of the AMERICAN LuM- 
BERMAN.—EDITOR. 











value of display rooms and how to get sales 
results. 

B. E. Line, secretary-manager Southwestern 
Lumbermen’s Association, spoke on ‘‘Competi- 
tors,’’? urging that retail lumbermen in the 
same town work more closely together. 


O. E. Renfro, of the O. E. Renfro Lumber 
Co., Kansas City, spoke on ‘‘Quick Lumber 
Service from Kansas City,’’ explaining the 
service the wholesalers of that city offered. 
He also spoke of western woods and the in- 
creasing consumption of them in this territory. 


What the shingle manufacturers are trying 
to do to educate the public to the value of the 
wood shingle was detailed by Col. J. W. War- 
den, Chicago, field representative of the shingle 
branch, West Coast Lumbermen’s Association. 
He said that the manufacturers were planning 
a campaign of advertising to offset the inroads 
made by the promoters of substitutes. 

The advantages of handling lime, and best 
methods of selling it, were discussed by K. J. 
Zinck, of the National Lime Association, Chi- 
cago. 

‘After the discussions, the retailers went into 
executive session. 

The association will hold a banquet tonight, 
at which Charles W. Spiess, a director of the 
Julius Seidel Lumber Co., St. Louis, will be 
toastmaster. 


Northern Loggers Elect New Secretary and Change Headquarters 


MILWAUKEE, Wis., Nov. 14.—About twenty- 
five members of the Northern Logging Con- 
gress, representing leading logging interests of 
Wisconsin, Minnesota, and northern Michigan, 
held a three-hour session in the Hotel Pfister 
here today for the purpose of discussing pre- 
vailing conditions in the lumber industry and 
to hear the report of the reorganization com- 
mittee. As a result of the committee’s report 
and the discussion that followed, it was decided 
to move the office of the congress from Minne- 
apolis, Minn., to Oshkosh, Wis.; to change the 
name to the Northern Logging Association; and 
to elect O. T. Swan, secretary of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion, as secretary of the reorganized body. 

The change of headquarters from Minneapo- 
lis to Oshkosh was made in accordance with an 
invitation extended a short time ago by the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association to combine the two offices, so 
as to cut down considerably the overhead of 
the loggers’ organization, the former body al- 
ready having a complete equipment for the op- 
eration of an office suited to the needs of both 
associations. 

The report of the committee of. the loggers 
which had been instructed to make a survey of 
the situation, and to recommend a course of 
action in regard to accepting or declining the 
proposal, showed that the general sentiment 
of the loggers was to the effect that Oshkosh 
would be a more suitable place to be used as a 
center from which to disseminate the service 
and information given members of the associa- 
tion, due to a number of reasons, which were 
further brought out in the discussions from 
the floor of the conference here. 

It was pointed out that the Minnesota city 
is too far to one side of the territory covered 
by the association, while Oshkosh is centrally 
located, and has become traditionally connected 
with the lumbering and logging industry of the 
northern woods. Furthermore the services 
reridered by the Northern Hemlock & Hardwood 
association and that of the Northern Log- 
ging Association were so much alike that fre- 
quent duplications of statistics were prevalent. 

Slight differences in the figures submitted to 
the two organizations because of the different 
locations of the two offices were said to have 
occasioned inconvenience to the members of 
both bodies, especially those whose interests 
overlapped the two associations. After due 
deliberation the resolution changing the name 
of the congress to ‘‘association,’’? and moving 
the office to the Wisconsin city was adopted. 

Official expressions of appreciation were made 


to Roy V. Norbeck, of Minneapolis, Minn., who 
had served as secretary in charge of the Minne- 
apolis offices of the congress. Mr. Norbeck’s 
services. were characterized as having been of 
a most reliable nature, and the development 
of the congress was declared to have been 
furthered to a great extent during his tenure 
of office. Frequently during the discus- 
sion of the removal, Mr. Norbeck’s faithful 
service was spoken of in glowing terms, and 
assurances were given that the change would 
be made only as a practical means of further 
promoting the interests of the association. Mr. 
Norbeck will continue as secretary of the local 
logging association of Minneapolis, which has 
occupied the major portion of his time during 
his incumbency as secretary of the Northern 
Logging Congress, a position that does not 
require full time. 

Regrets were expressed during the part of the 
meeting not devoted to the discussion of the 
change of headquarters, over the general lack 
of interest shown in the work of the congress 
by the various district associations of which it 
is made up. Those present represented the live- 
ly faction of the congress, intent on making it 
a valuable asset to its membership, and the 
need of interesting a greater number of the 
members in taking an active part in the work 
was discussed at some length. 


Another Record Logging Year Predicted 


Conditions in the logging industry at the 
present time were thoroly talked over, with 
many of those in attendance contributing in- 
formation in regard to their particular end. 
It was brought out that a considerable amount 
of logging would be done during the coming 
winter, with many of the firms working at top 
production rate. However, there was a differ- 
ence of opinion expressed as to the desirability 
of making a large output during the season. 
The opinion was expressed that heavy logging 
operations this year would again cause the 
price of lumber to fluctuate. Nevertheless the 
information given on the floor of the meeting 
would indicate another record logging year. 
The labor situation in the lumbering territory 
was thoroly discussed. The points brought out 
were that a much better class of labor than in 
former years was available for logging, and 
that there was an abundance of men. 

Referring to the future situation in the lum- 
ber trade, as far as the part to be played by 
the logging men was concerned, assurance was 
given that there would be no dearth of 
lumber next year, and that the situation in 
1924 would in many respects be better than in 


the last year, as far as the supply of available 
lumber is concerned. 

In connection with the discussion of the lat- 
est improved methods of logging, which are 
of interest to members of the congress at all 
times, the latest developments in the tractor 
industry were outlined. 


Reforestation Problems 


Efforts had been made to secure several speak- 
ers for the meeting, but it was found impossible 
or impractical, due to conflicting dates, to ob- 
tain more than one to speak on subjects of 
general interest to the lumber world. O. T. 
Swan, secretary of the Northern Hemlock & 
Hardwood Manufacturers’ Association, and sec- 
retary-elect of the reorganized Northern Log- 
ging Association, delivered a talk on the sub- 
ject of reforestation problems, which included 
many Government statistics, as well as the 
deductions he made from them. 

Mr. Swan said in part: 


Wood is the cheapest raw material there is. Its 
cost in the form of lumber is largely in labor, 
freight and tax burden. Trees themselves, as they 
stand before cutting, are still very cheap. ‘The 
wood in a tree sufficient to produce one thousand 
feet of d finished lumber, is over five tons in 
weight. These trees, as they stand, have a market 
value of less than $1 a ton. Therefore, the 
problem of reforestation in this country is to 
grow wood at a cost not greatly exceeding $1 
a ton. 


It takes hemlock and hardwood 200 to 300 years 
to grow to a size large enough to produce boards. 
White pine grows faster, and may be produced in 
100 years. To carry forest land even 100 years 
on the cheapest land, means a cost of $50 to $75 
a ton for the wood produced. During this long 
period there is the danger of destruction by fire, 
insects or tree diseases, which sometimes prove 
fatal to the younger growths. ‘There are other 
parts of the country where trees can be grown 
much more rapidly and cheaply, and the product 
will be in the market to compete with local enter- 
prise. Therefore the local timber owners, while 
desirous of bringing about tree growth, do not see 
how it is possible under present conditions for 
private capital to grow timber for logs in this 
territory. It will be possible much sooner to 
_srow pulp wood, posts, ties, and fuel wood. 

At the present time the lumbermen are co- 
operating with the United States Lake States 
forest experiment station in an effort to develop 
methods by which something definite may be ac- 
complished. A fire protection organization for 
timber and cut-over lands is recognized as the first 
essential. If fires are successfully eliminated, most 
timber land will reforest itself. 

Other speakers scheduled for the meeting 
were W. B. Clubine, of Park Falls, Wis., and 
P. J. O’Leary, of Lake Linden, Mich., both of 
whom were assigned technical problems of the 
logging industry. 

John Landon, of Medford, Wis., president of 
the association, presided at the session. 
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Coopers Plan to Extend Use of Wood Barrel 


New Or.eaNs, La., Nov. 14.—The semi- 
annual convention of the Associated Cooperage 
Industries of America, held at the Grunewald 
Hotel, was concluded today. The convention 
lasted two days, being preceded by a meeting of 
the executive committee on Nov. 12. Tuesday 
was devoted to group meetings of the slack and 
tight cooperage stock manufacturers, slack and 
tight barrel makers and the coiled elm hoop 
group, at which the principal subjects con- 
sidered were trade extension, grade rules and 
specifications. ‘The association dinner was held 
on the evening of Nov. 13, entertainment fea- 
tures being taken care of by the New Orleans 
members. 


A discussion on building up and retaining 
the confidence of the public for the wood barrel 
was one of the features of the general session 
of Wednesday. The principal speaker at the 
luncheon was W. N. Mitchell, general south- 
eastern freight agent of the Baltimore & Ohio 
railroad, who discussed transportation prob- 
lems. 

Stresses Value of Association 


Secretary C. G. Hirt began his annual report 
with a brief review of the business situation, 
saying that the increase in value of farm prod- 
ucts had marked the turning point toward bet- 
ter business, and that there was every reason 
for faith in the cooperage industry’s imme- 
diate future, and that every effort should be put 
forth to extend the use of the wood barrel. Dur- 
ing the last year the trade extension department, 
thru personal demonstration and advice, had 
been successful in developing patronage. Mr. 
Hirt emphasized the need for successful codp- 
eration among members to combat the efforts 
of competitors, and asserted that quality pack- 
ages and stability in prices were of prime 
importance in meeting the inroads of substitute 
containers. The purpose of the association is to 
promote and protect the interests of the cooper- 
age industry, he said, and pointed out the value 
of its activities in promoting better business 
practices, while its traffic and legal departments 
and its trade extension and inspection services 
enhanced its value to individual members. Its 
ability to serve depends upon its receiving the 
wholehearted codperation of members in making 
it a medium thru which their ideas and expe- 
riences may be employed for the benefit of the 
entire trade. That the value of the association 
is coming to be more fully realized is proved 
by the increasing number who take advantage of 
the arbitration service to settle their problems 
and difficulties in a friendly way, he asserted. 
The membership today is 308, and several new 
applications have been received. The efficiency 
of the officers is largely conditioned by the codp- 
eration accorded by members, and Mr. Hirt as- 
sured his hearers that constructive advice and 
even criticisms were always helpful. He then 
briefly reviewed Secretary of Commerce 
Hoover’s analysis of trade association fune- 
tions. Mr. Hirt said that the association is 
simply the means of doing those things which 
individual members must do for their own pres- 
ervation, at less cost than they could do such 
things singly. Promotion of better business 
and technical practices, standardization of 
grades and qualities, research and trade exten- 
sion activities were legitimate ends. Adequate 
service to the public, however, must come first 
from the individual member. Mr. Hirt cau- 
tioned against wasting energy in preserving 
trade secrets, saying that the good will of cus- 
tomers is best fostered by frankness. Those 
manufacturers who codperate in disseminating 
knowledge of common value find their reward, 
for unfair competition grows less and produc- 
tion costs are reduced, to the mutual benefit of 
producers and consumers. 


Results of Promotional Work 


Field Representative Andrew C. Hughes re- 
viewed the progress made in trade extension 
work during the last year. It had been suc- 
cessful in promoting the use of barrels, and 
it is becoming increasingly clear that it has em- 
ployed the easiest, least expensive and most 


effective way of reaching the users of barrels. 
The trade extension committee had decided 
that it was better to inform the buyer of cooper- 
age than advertise it to him, so its methods 
were different from those hitherto used by the 
cooperage industry. It based intensive promo- 
tion work on thoro analysis of the territory, a 
system of follow-up of prospects, personal dem- 
onstration and constructive suggestion. No 
attempt was made to urge the use of a specific 
design or size but, by interviews dealing with 
those details that had a distinct bearing on the 
durability and efficiency of a barrel under 
stated conditions, suggestions were made cover- 
ing methods of packing and even of loading in 
cars, the keynote of the plan being that each 
type of barrel had its own appeal. Future prog- 
ress in the cooperage industry must, Mr. 
Hughes asserted, come thru an inerease in the 
number of shippers who desire the best combi- 
nation of low cost and efficiency in their con- 
tainers and who appreciate the advantage of de- 
livering their products in first class condition. 
In cases where the prospect flatly declared his 
preference for a tongued and grooved barrel 


rather than a straight jointed barrel, to sup- 
plant the paper and fiber container or a non- 
satisfactory steel or wood drum, the good qual- 
ities of the tongued and grooved barrel were 
pointed out. Mr. Hughes’ bulletins had called 
attention to the fact that this type of barrel is 
gaining in appreciation in the chemical and 
dairy industries because it eliminates sifting 
while avoiding the cost of lining. Care has been 
taken not to disturb intentionally the patronage 
of any member, for the department’s purpose 
was to promote the interests of all manufactur- 
ers of the slack barrel. Trade extension had 
filled a long-felt want by advertising exten- 
sively the merits of the wood barrel and giv- 
ing wide publicity to the names of cooperage 
plants, he said, and it had demonstrated to 
thousands that the wood barrel stands alone as 
a survival of the fittest. 


Work of Traffic Department 


The report of Traffic Manager C. A. Brucker 
stressed the advantage of the department to the 
membership, and touched upon a number of im- 
portant traffic matters, action upon which re- 
sulted in considerable benefit to the members. 
The report closed by urging every member of 
the association to take full advantage of the 
traffic service. 


Last Minute News for All Lumbermen 


(Continued from page 37) 


Cut Leads Shipments and Orders 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Nov. 15.—A further de- 
crease in the lumber movement for the week 
ended Nov. 10 is Shown by reports received by 
the National Lumber Manufacturers’ Associa- 
tion today from 393 of the larger commercial 
sawmills of the country, as compared with re- 
vised reports from 388 mills for the preceding 
week, 

While there was a decrease of 26,118,672 
feet in shipments, and 2,991,569 feet in orders, 
production increased 1,304,173 feet. The 133 
reporting mills of the West Coast Lumbermen’s 
Association and the 130 reporting mills of the 
Southern Pine Association show an increase 
in unfilled orders on hand from 630,107,439 feet 
of the preceding week, to 633,598,086 feet this 
week. 

For all the mills of the seven reporting as- 
sociations, shipments were 87 percent, and or- 
ders 82 percent of production. For the South- 
ern Pine Association mills, these percentages 
were 90 and 73, and for the West Coast associa- 
tion mills, 81 and 88. Most of the mills have 


. a normal production for the week, according to 


which actual production was 108 percent, ship- 
ments 91 percent and orders 86 percent. 


The figures follow: Production—248,556,779 
feet, against 247,252,608 feet the week before, 
and 225,227,806 feet the same week last year. 
Shipments—216,613,296 feet, against 242,731,- 
968 feet the preceding week, and 196,804,351 
feet last year. Orders—203,118,640 feet, 
against 206,110,209 feet the week before, and 
203,832,006 feet last year. 


Owing to the incomparability of its current 
order reports with respect to those of other 
regional associations, the California White & 
Sugar Pine Manufacturers’ Association mills 
are no longer carried in the above figures, which 
accounts for some apparent discrepancies in 
these statistics, when compared with earlier 
statements. 

Reports received this week from seventeen of 
the California pine mills, representing 56 per- 
cent of the California pine cut, give their pro- 
duction as 16,296,000 feet; shipments, 13,032,- 
000 feet, and orders 9,944,000 feet. 


Production of 130 Southern Pine Associa- 
tion mills last week was 76,179,103 feet, against 
79,966,863 feet the week before, with 134 mills 
reporting, and 75,436,509 feet the same week 
last year. Shipments were 68,456,196 feet, 
against 82,580,058 feet the week before, and 
66,971,333 feet last year. Orders were 55,- 
859,238 feet, against 70,322,412 feet the week 
before, and 70,428,787 feet last year. 


Production of 133 West Coast Lumbermen’s 
Association mills totaled 114,846,766 feet, 
against 109,854,044 feet the week before, with 
129 mills reporting, and 93,790,103 feet last 
year. Shipments were 92,821,360 feet, against 
102,915,836 feet the week before, and 82,954,- 
345 feet last year. Orders were 101,373,172 
feet, against 83,801,089 feet the week before, 
and 88,766,219 feet last year. 


Compared with the same period last year, 
the lumber movement for the first forty-five 
weeks of 1923 follows: Production—10,744,- 
038,184 feet, against 9,452,777,769 feet; 1923 
increase, 1,291,260,415 feet. Shipments—10,- 
667,563,932 feet, against 9,034,451,794 feet; 
increase, 1,633,112,138 feet. Orders—10,119,- 
515,644 feet, against 9,266,519,442 feet; in- 
crease, 852,996,202 feet. 

The West Coast Lumbermen’s Association 
wires that production for last week was 114,- 
846,766 feet, sales 101,373,172 feet, and ship- 
ments 92,821,360 feet. Production for the re- 
porting mills was 27 percent above normal, new 
business was 12 percent below production and 
shipments were 8 percent below new business. 
Of all new business taken during the week, 56 
percent was for future water delivery, amount- 
ing to 57,175,702 feet, of which 25,861,877 feet 
was for domestic cargo delivery, and 31,313,825 
feet export business. New business by rail 
amounted to 1,298 cars. Of this week’s lumber 
shipments, 45 percent moved by water, amount- 
ing to 41,693,890 feet, of which 30,689,166 feet 
moved coastwise and intercoastal, and 11,004,- 
724 feet went overseas. Rail shipments totaled 
1,529 cars, and local auto and team deliveries 
totaled 5,257,470 feet. Unfilled domestic cargo 
orders totaled 126,815,367 feet, unfilled export 
orders 205,650,269 feet, and unfilled rail trade 
orders 4,082 cars. For the first forty-five weeks 
of this year, production has been 4,563,497,725 
feet, new business 4,576,500,013 feet, and ship- 
ments 4,717,106,033 feet. 

The Southern Pine Association advises that 
reports from 130 mills show shipments were 
10.14 percent below production for the week; 
orders 26.67 percent below production and 18.40 
percent below shipments. Orders on hand at 
the end of the week totaled 219,492,450 feet, 
as against 243,053,427 feet at the end of the 
preceding week. Of the seventy-six mills re- 
porting running time, fifty-five were on full or 
overtime, one of them being on double shift. 


The California White & Sugar Pine Manu- 
facturers’ Association wires from San Fran- 
cisco that the car supply is normal, labor plenti- 
ful, no heavy snow as yet, no fires or other 
extraordinary happenings. 
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Nov. 19-20—Loyal Legion of Loggers & Lumbermen, 
Portland Hotel, Portland, Ore. Semiannual 
meeting board of directors. 

Nov. 19-22—Forestry, Reclamation and Home Mak- 
ing Conference, Grunewald Hotel, New Or- 
leans, La. 

Nov. 21—Southwestern Hardwood Manufacturers’ 
Club, Shreveport, La. 

Nov. 21—Michigan Hardwood Manufacturers’ Asso- 
hae Statler Hotel, Detroit, Mich. Fall meet- 
ng. 

Nov. 21—Southern Cypress Manufacturers’ Associa- 


tion, Mason Hotel, Jacksonville, Fila. Semi- 
annual. 
Nov. 23—Northern Wholesale Hardwood Lumber 


Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Quarterly meeting. 

Dec. 8-6—American Society of Mechanical Engi- 
neers, Engineering Societies Building, New 
York. Annual. 

Dec. 4—Northwestern Hardwood Lumbermen’s As- 
sociation, St. Anthony Commercial Club, Minne- 
apolis, Minn. Annual. 

Dec. 4—National Veneer & Panel Manufacturers’ 
Association, Congress Hotel, Chicago. Special 
meeting. 

Dec.: 5—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Annual. 

Dec. 6-7—Red Cedar Shingle Congress, 
Wash. Annual. 

Dec. 11—National Lumber Manufacturers’ Associa- 
tion, Washington, D. C. Meeting of board of 
directors. 

Dec. 12—General Conference on Standardization, 
Commerce Building, Washington, D. C. 

Dec. 13—Wholesale Lumbermen’s Club of Birming- 
ham, Ala., Tutwiler Hotel, Birmingham, Ala. 
Annual banquet. 

Dec. 13-14—Western Forestry & Conservation As- 
sociation, Seattle, Wash. Annual. 


Dec. 28—Mississippi Valley Lumber & Sash Door 


Seattle, 


Salesmen’s Association, Minneapolis, Minn. 
Annual. 
Jan. 14, 1924—Western Red Cedar Association, 


Davenport Hotel, Spokane, Wash. Annual. 

Jan, 15-17, 1924—Northwestern Lumbermen’s Asso- 
ciation, Minneapolis, Minn. Annual. Exhibits 
at West Hotel and meetings at Minneapolis 
Court House. 

Jan. 15-17, 1924—American Wood Preservers’ As- 
sociation, Muehlebach Hotel, Kansas City, Mo. 
Annual. 

Jan. 16-17, 1924—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual. 

Jan. 16-18, 1924—Ontario Retail Lumber Dealers’ 

Association, King Edward Hotel, Toronto, Ont. 

Annual. 

17-18—National Association of Railroad Tie 
Producers, Muehlebach Hotel, Kansas City, Mo. 
Annual. 

Jan. 17-19, 1924—Mountain States Lumber Dealers’ 
tt icrcmaae Albany Hotel, Denver, Colo. An- 
nual. 

Jan. 18, 1924—Pacific Coast Shippers’ Association, 
Henry Building, Seattle, Wash. Annual. 

Jan. 18, 1924—California White & Sugar Pine Man- 

ufacturers’ Association, San Francisco, Calif. 

Annual, 

19, 1924—San Joaquin Valley Lumbermen’s 
Club, Hughes Hotel, Fresno, Calif. Annual. 
Jan. 22, 1924—Northern Pine Manufacturers’ Asso- 
ciation, Hotel Radisson, Minneapolis, Minn. 
Annual. 

28, 1924—Kentucky Retail Lumber Dealers’ 
Association, Louisville, Ky. Annual. 

Jan, 28-24, 1924—Pennsylvania Lumbermen’s Asso- 
ciation, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 

Jan. 23-25, 1924—Southwestern Lumbermen’s Asso- 
ciation, Kansas City, Mo. Annual. 

Jan. 23-25, 1924—-Western Retail Lumbermen’s As- 
sociation (Canada), Fort Garry Hotel, Winni- 
peg, Man. Annual, 

Jan. 23-25, 1924—-Ohio Association of Retail Lumber 
Dealers, Gibson Hotel, Cincinnati, Ohio. Annual. 

Jan. 28-25, 1924—Union Association of Lumber & 
Sash & Door Salesmen, Gibson Hotel, Cincin- 
nati, Ohio. Annual. 


Jan. 24-25, 1924—Southern Illinois Retail Lumber 


Jan. 


Jan. 


Jan. 


Dealers’ Association, Bellwood Hotel, Effing- 
ham, Ill. Annual. 

Jan. 28-30, 1924—Southern Forestry Congress, At- 
lanta, Ga. Annual. 


Jan. 30-31, 1924—-West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Huntington, W. Va. 
Annual. 

Jan. 80-31, 1924—National Lumber Exporters’ As- 
sociation, Cincinnati, Ohio. Annual. 

Jan. 30-31, 1924—-Canadian Lumbermen’s Associa- 
tion, Statler Hotel, Buffalo, N. Y. Annual. 
Jan. 30-31, 1924—Southeastern Iowa Retail Lum- 
bermen’s Association, Hotel Blackhawk, Daven- 

port, Iowa. Annual. 

Feb. 5-7, 1924—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York 
City. Annual. 

Feb. 6-8, 1924—Michigan Retail Lumber Dealers’ 
Association, Pantlind Hotel, Grand Rapids, 
Mich. Annual. 

Feb. 12-14, 1924—Wisconsin Retail Lumbermen’s 

Association, Hotel Pfister, Milwaukee, Wis. 


Feb. 13-15, 1924—-Nebraska Lumber Dealers’ Asso- 
ciation, Rome Hotel, Omaha, Nebr. Annual. 


Feb. 18-23, 1924—-Weatern Retail Lumbermen’s As- 
sociation (U. 8.), Biltmore Hotel, Los Angeles, 
Calif. Annual. 


Feb. 19-21, 1924—Illinois Lumber Merchants’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 


March 19-20, 1924—National-American Wholesale 
Lumber Association, Cincinnati, Ohio. Annual 


April 8-10, 1924—Lumbermen’s Association of Texas, 
El Paso, Tex. Annual, 


Date for Western Retailers 


SPOKANE, WAsH., Nov. 10.—Announcement 
is made by Secretary A. L. Porter, of the 
Western Retail Lumbermen’s Association, this 
city, that the twenty-first annual institute of 
the association will be held in Los Angeles, 
Calif., on Feb. 18 to 23, with headquarters at 
the Biltmore Hotel. Secretary Porter advises 
that this convention will be an institute where 
retail building material merchants will gather 
to teach and to learn—to share their knowledge 
about their business. The local committee in 
Los Angeles is planning to make this the big- 
gest, best, and most instructive convention in 
the association’s history, and it is expected 
that the attendance will be the largest ever 
known. 


Plans for New Yorkers’ Annual 


New York, Nov. 12.—The Rev. Newell 
Dwight Hillis will be the principal speaker 
Wednesday at the annual meeting of the New 
York Lumber Trade Association. The meet- 
ing, preceded by a luncheon, will be held in 
the Astor Gallery of the Waldorf Astoria Hotel. 
Dr. Hillis has just returned from Germany 
and his speech will be largely devoted to a dis- 
cussion of conditions there. 

The presidents and secretaries’ of a number 
of lumber associations will be the guests of 
honor at the annual, which will be largely in 
the nature of a social gathering. There will 
be no changes in the personnel of officers, 
Joseph F. Murphy having been nominated to 
succeed himself as president, and the entire list 
of officers was named to stay in with him. A 
few reports, including that of Secretary H. B. 
Coho, will be presented. An orchestra will en- 
liven the gathering and a number of impromptu 
speeches will be made. 


West Virginians Set Date 


NEw MARTINSVILLE, W. Va., Nov. 12.—Sec- 
retary H. Eschenbrenner, of the West Virginia 
Lumber & Builders’ Supply Dealers’ Associa- 
tion, this city, advises that the annual conven- 
tion of the organization will be held in Hunt- 
ington, on Jan. 30 and 31, 1924. The program 
is in course of preparation. 


Lumberman to Address Engineers 


At the annual meeting of the American So- 
ciety of Mechanical Engineers which is to be 
held in the Engineering Societies’ Building, 
New York City, beginning Dec. 3 and continu- 
ing for four days, John W. Blodgett, president 
of the National Lumber Manufacturers’ Asso- 
ciation will give an address on ‘‘ Reforestation 
and Timber Conservation.’’ There will be 
eighteen different sessions of this meeting, 
two of which will be of general engineering in- 
terest—one upon the subject of reforestation 
and timber conservation, and the other upon 
hydroelectric development. 

Mr. Blodgett will speak on the afternoon 
of Dec. 5. He will point out:that commercial 
reforestation by private paper and pulp inter- 
ests is being practiced, but that private projects 
for reforestation by lumber and allied inter- 
ests is not now practicable. He will also tell of 
the different species of trees and of the differ- 
ent kinds of land required to propagate these 
species. Also, there'is a great need for fire 
protection, grazing restrictions etc., over areas 


being reforested. He will stress particularly 
the necessity for the purchase and reforesta- 
tion by the Federal Government of cut-over 
lands on a sufficient scale to show measurable 
progress, which heretofore has been impossible 
in private and State reforestation enterprises. 

It is pointed out that the importance of this 
meeting can not be overemphasized, for it vir- 
tually marks the beginning of a definite codper- 
ation long expected from the engineering fra- 
ternity in a more general consideration of the 
forest industries. 


To Push Home Building Campaign 


MINNEAPOLIS, MINN., Nov. 13.—Advancing 
a ‘*Build Your Own Home First’’ campaign, 
just opened by the Northwestern Lumbermen’s 
Association, will be one of the chief objectives 
of the annual convention which will be held in 
Minneapolis, Jan. 15, 16 and 17, W. H, Badeaux, 
secretary of the association, said. 

‘‘Our campaign is to be conducted with a 
view of pointing out the folly of the program 
of many people who surround themselves with 
many luxuries, but fail to acquire a home for 
their family,’’ said Mr. Badeaux. ‘‘The cam- 
paign which we have started is not a selfish 
one in that we are not primarily presenting the 
advisability of the exclusive use of lumber in 
the construction of the home.’’ 

The plan is to have the lumbermen in the 
many districts of the city undertake the cam- 
paign in their special territory. With this in 
view the campaign has been prepared, and 
folders will be mailed to all prospective house 


‘“‘America’s Greatest Need”’ 


Sycamore, Inu., Nov. 14.—On Nov. 22 the 
local Chamber of Commerce will hold a meet- 
ing and listen to an address by James F. Bryan, 
secretary of the Illinois Lumber Merchants’ 
Association, entitled ‘‘America’s Greatest 
Need—Home Building.’? A. H. Holcomb, of 
Holcomb Bros. Lumber Co., is president of the 
Chamber of Commerce, and 8S. S. Simpson is 
secretary. Mr. Bryan has given this address 
several times recently. 


Got Most Members Single-Handed 


BLOOMINGTON, ILu., Nov. 13.—E. P. Krum, 
of the Krum & Krum Lumber Co., together 
with Mrs. Krum and daughter, Mary Ellen, 
made an auto trip to St. Charles and Geneva 
over the week-end to inspect the State institu- 
tion for boys and girls. En route Mr. Krum 
stopped off at several lumber yards, and spent 
Saturday visiting with his old friend, Ed Todd, 
of the Mid-West Lumber & Shingle Co., at 
Aurora. Mr. Krum is a former president of 
the Illinois Lumber Merchants’ Association, 
and recently distinguished himself in the mem- 
bership drive by bringing in the largest number 
of candidates single-handed. 


vaagaaaaaaaaea 


Forestry and Home-Making Conference 


NEw Or.LEANS, LA., Nov. 13.—‘‘ As it appears 
to me, there is nothing of greater importanee 
than the object for which this conference is 
organized,’’ declared John W. Blodgett, of 
Grand Rapids, Mich., president of the National 
Lumber Manufacturers’ Association, in a letter 
to the executive committee, in commenting on 
the Forestry, Reclamation & Home-Making Con- 
ference that is to be held in New Orleans Nov. 
19-22, inclusive, under auspices of the Southern 
Pine Association, Mississippi and Florida De- 
velopment boards and New Orleans Association 
of Commerce, with the codperation of State and 
Federal agencies. 

Mr. Blodgett, one of the nation’s leading 
lumber manufacturers, has given much time and 
attention to the problem of ways and means 
to utilize the large areas of cut-over, swamp 
and overflowed lands of the South, which is one 
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of the main purposes of the New Orleans meet- 


TAs you too well know, we have been going 
along in a haphazard way, with spasmodic ef- 
forts by individuals and corporations, and the 
result has been practically nil. To me it has 
peen clearly demonstrated that nothing but a 
well directed, broad, codrdinated program will 
accomplish the result so essential to the pros- 
erity of the southern States.’’ 

The attractive exhibit of the forestry division 
of the Louisiana Department of Conservation 
will be on display in the Blue Room adjoining 
the convention hall on the twelfth floor of 
the Hotel Roosevelt thruout the conference. 
This exhibit prepared under the direction of 
vy. H. Sonderegger, Louisiana State forester, 
is considered one of the most comprehensive 
and instructive that has ever been collected. 
Various features of the exhibit enable the spec- 
tator to visualize many problems connected with 
forestry, including reforestation methods, 
growth of trees, effects of forest fires on timber 
and methods and ‘propaganda used to prevent 
fires, development of the wood pulp industry, 
the necessity for forests for preservation of 
bird life, as game preserves and numerous other 
matters. 


Discuss Sawmilling Problems 


LAKE CHARLES, LA., Nov. 13.—The East 
Texas and Louisiana Mill Managers associa- 
tions held their monthly meeting jointly at the 
Lake Charles Country Club here Nov. 10. Vice 
president Baker presided in the absence of C. 
(. Shepherd, of the Forest Lumber Co., Oak- 
dale, La. 

About forty members were present. Ques- 
tiomaires having been sent out previously, the 


Lumber 


Southwestern Club Meeting Postponed 
[Special telegram to AMERICAN LUMBERMAN] 


SHREVEPORT, LA., Nov. 13.—The meeting of 
the Southwestern Hardwood Manufacturers’ 
Club which was originally set for Nov. 14, will 
not be held until Nov. 21, when the members 
will be the guests of the Shreveport Lumber- 
men’s Club at a luncheon and banquet, it was 
announced today. The week’s delay was re- 
ported due to a meeting of box manufacturers 
to be held in New Orleans tomorrow. 


Assessments and Taxation Club Topic 
SHREVEPORT, La., Nov. 12.—John W. A. Jeter, 
assessor of Caddo Parish, addressed the Shreve- 
port Lumbermen’s Club at its last meeting, on 
assessments and taxation. He referred to the 
important part played by lumbermen in the 
founding of new communities, and told of the 
good work performed by lumbermen in the up- 
building of Caddo Parish. Notwithstanding 
the fact that many wholesale and manufactur- 
ing firms are centered here now, he stated, this 
_ once was a large lumber producing sec- 
ion. 
He pointed out that some day the virgin 
timber will be cut out and oil and gas supplies 
may become depleted, but there will still be 
the greatest single factor of development, that 
which has been here from the start, agriculture, 
and this industry, he said, has the sympathetic 
support of lumbermen, who are lending their 
best efforts in the development of cut-over 
lands. 

He stressed the fact that present laws are 
unfavorable to projects of conservation, as 
under the present system of taxation lumber- 
men are practically compelled to remove timber 
as fast, as possible to escape the almost pro- 
hibitive burden of taxation on standing timber. 
Intelligent revision of the present laws is now 
engaging the attention of those having the wel- 
fare of the people now and of the future at 
heart, he said. Mr. Jeter said laws on severance 
tax on timber should be modified as well as on 
other resources. 

After hearing the address by Mr. Jeter, the 
club passed a resolution to memorialize the 





meeting resolved itself into roundtable discus- 
sions of general sawmilling problems. Of par- 
ticular interest to all millmen was the matter 
of competent labor and the care of mill labor- 
ers. It was brought out very forcibly in the 
discussion that labor conditions in this part 
of the South had greatly improved during the 
last few years; that greater interest was being 
shown by executives in the housing and general 
health of employees and that as a result of this 
situation negro laborers employed in most of 
the southern mills were enjoying greater pros- 
perity and were unquestionably cognizant of 
the interest being shown in their welfare. This 
condition was therefore assigned as the basic 
reason why no labor disturbances had taken 
place during the last few years in this terri- 
tory. 

The importance and necessity for the manu- 
facturing department of the lumber industry 
to codperate with and thoroly understand the 
plans and problems of the sales department, in 
the new method of merchandising lumber, was 
emphasized by H. C. Berckes, secretary-manager 
of the Southern Pine Association. Mr. Berckes 
mentioned that the question uppermost im the 
minds of persons connected with the southern 
pine industry is: How long will the industry 
continue as a consequential factor in the na- 
tion’s lumber supply? ‘‘I do not believe that 
any of us here today,’’ said Mr. Berckes, ‘‘ will 
see the time when southern pine is not an im- 
portant factor, both as to volume of production 
and demand, as a construction material and as 
a largely used wood for industrial and other 
purposes. ’’ 

Rodney E. Browne, market research expert 
of the Southern Pine Association, spoke on 
the question of conservation of material. In 


the course of his remarks he pointed out that 
too little attention was being paid by manu- 
facturers of southern pine to the importance of 
standardizing the manufacture of lumber to a 
point where there was no waste of material. 
‘‘The rapidity with which we are exhausting 
our timber supply makes it imperative that 
more attention be given to the utilization of 
short cuts and such material as is commonly 
rejected,’’ the speaker said. 

U. A. Bell, of the law firm of Pujo & Bell, 
delivered an interesting talk on ‘‘Conserva- 
tion,’’ his discussion concerning itself pri- 
marily with the question of taxation and the 
legal phases of our present tax system. 

Following the business session a luncheon 
was served the lumbermen and thirty guests. 
The afternoon was given over to golf. 

The committee of arrangements for the meet- 
ing was composed of J. W. Lewis, manager of 
the Caleasieu Long Leaf Lumber Co., and 
George Law, manager of the Lock-Moore Lum- 
ber Co., of Westlake, La. 

Chosen Illinois Representative 

NAPERVILLE, IuLu., Nov. 13.—Charles L. 
Schwartz, of this city, was chosen to represent 
the Illinois Lumber Merchants’ Association at 
the meeting and trip sponsored by the National 
Lumber Manufacturers’ Association to Laurel, 
Miss. In selecting Mr. Schwartz as the Illinois 
representative, President Gauen said that Mr. 
Schwartz’ able work along the lines of stan- 
dardization on the Consulting Committee, as 
well as his position on the directorate of the 
National Retail Lumber Dealers’ Association, 
made him a fitting choice to represent the in- 
terests of Illinois lumbermen on this special 
occasion. 


Clubs and Exchanges 


legislature on the subject at its next session, 
and seek to use its influence in getting the 
changes that appear necessary for the welfare 
of the public. 

A motion presented by W. A. Anderson, presi- 
dent of the Shreveport Lumber Co., endorsing 
the movement to raise a fund of $500,000 
for establishing a modern Y. M. C. A. at. Shreve- 
port, was unanimously passed. 


CRABB ZaAAaa. 


Discusses Eastern Timber Situation 


New York, Nov. 12.—Prof. R. C. Bryant of 
Yale was the speaker at the weekly meeting 
last Friday of the Nylta Club, held in the 
association rooms, 17 West Forty-sixth Street. 
The subject of Prof. Bryant’s talk was ‘‘A 
View of the Timber Situation in the East.’’ 
A dinner at the Wentworth Hotel preceded the 
meeting. 

All officers of Nylta will attend the annual 
meeting on Wednesday of the New York Lum- 
ber Trade Association. 


Club Will Hold Dinner 


PaxTON, Iuu., Nov. 13.—The Central Illinois 
Lumbermen’s Club will enjoy a 6:30 dinner 
here the evening of Nov. 21. The president of 
this club is George Preston, manager of the 
Guy S. Krum Lumber Co.’s yard at Elliott, 
Tll.; the vice president is W. E. Morgan, of the 
Andrews Lumber & Mill Co., of this city, and 
the secretary-treasurer is F. A. Miller, of the 
F. A. Miller Lumber Co., Gibson City, Ill. 


Club’s Special Program and Dinner 


Dixon, Iuu., Nov. 14. The Rock River 
Valley Lumbermen’s Club will meet here on 
Nov. 27 and a feature of the assembly wjll be 
a fine dinner at the Dixon Inn at 6:30. D. L. 
Berry, of the Jones-Berry Lumber Co., Amboy, 
Ill., has the program in his charge, as this 
meeting will be something special. He is also 
president of the club. A. T. Powelson, of the 
Simpson-Powelson Lumber Co., Sterling, IIL, 
is vice president, and Dement Schuler, of the 
Home Lumber Co., of this city, is secretary- 
treasurer. 





Birmingham Wholesalers Elect 


BIRMINGHAM, ALA., Nov. 12.—At a meeting 
of the Wholesale Lumbermen’s Club at Bir- 
mingham held last week, officers for the ensu- 
ing year were elected, as follows: 


President—J. W. Oden, Oden-Elliott Lumber Co. 

First vice president—T. H. Johnston, American 
Lumber & Export Co. 

Second vice president—P. B. Brown, Kirkpatrick 
Lumber & Timber Corporation. 


Secretary-treasurer—A. J. Ribe. 


As is customary with this club, the officers 
will be installed at the annual banquet which 
will be held at the Tutwiler Hotel on Dec. 13, 
instead of on Dec. 7, as previously announced. 


Memphis Club’s Activities 

MEMPHIS, TENN., Nov. 13.—The Lumber- 
men’s Club of Memphis is going to ‘‘ pull off’’ 
another dinner-dance or some other form of en- 
tertainment in the near future. This was de- 
cided at the regular semi-monthly meeting of 
this organization on Nov. 10, when the enter- 
tainment committee was instructed, on motion 
of Frank T. Dooley, of the F. T. Dooley Lum- 
ber Co., to govern itself accordingly. 


The club also voted unanimously to accept 
the report of the law and insurance committee 
recommending adoption of seven out of eight 
sections of Referendum 42 of the Chamber of 
Commerce of the United States in connection 
with the national reforestation problem. Sec- 
tion five was turned down. 

H. J. M. Jorgensen, of the Jorgensen-Bennett 
Manufacturing Co., and a former president of 
the club, regaled the members for quite a while 
with a humorous and philosophical discourse on 
his recent visit to Denmark and Sweden. He 
was born near Copenhagen and he spent more 
than two months in those two countries, during 
which time he viewed them from a Ford auto- 
mobile, averaging approximately 100 miles a 
day. 

Three new members were elected: Phil A. 
Haskin, Mark H. Brown Lumber Co. and O. 
L. Massey and E. J. McGehee, Ayer & Lord Tie 
Co. 
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News From the Nation’s Capital 


Forward Step in Standardization 
{Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Nov. 14.—‘‘The lumber 
industry has taken a forward step in its plan 
for standardization of the industry.’’ 

This statement was made by Secretary of 
Commerce Hoover today in connection with the 
recommendations submitted to him by the Cen- 
tral Committee on Lumber Standards. 

Secretary Hoover added that he expected’ to 
see the standardization plan ratified at the con- 
ference called to meet Dec. 12, which will be 
attended by representatives of all elements of 
the lumber industry and the Government. 


‘“T expect a large representation of all in- 
terests identified with the lumber industry,’’ 
said Mr. Hoover. ‘‘It will be very gratifying if 
we can secure unanimity of action at this con- 
ference, for it is a great advance in industrial 
standardization.’’ 


Representative lumbermen from all sections 
of the country will attend the conference. The 
board of directors of the National Lumber 
Manufacturers’ Association will meet here Dec. 
11, and in this group will be about thirty of 
the country’s leading manufacturers. All other 
branches of the industry likewise will be repre- 
sented, as will the architects and other represen- 
tatives of the consumer. 


Standardization Conference Called 


At the direction of Secretary of Commerce 
Hoover, the following letter has been addressed 
to the National Lumber Manufacturers’ Asso- 
ciation and other organizations participating 
in the lumber standardization movement: 

At the request of the Central Committee on 
Lumber Standards, Secretary Hoover is calling a 
general conference of all interested groups to take 
action on the recommendations for simplified sizes, 
nomenclature, and certain trade practices, pre- 
sented in the accompanying report. The first ses- 
sion will be in Room 704, Commerce Building, 
Pennsylvania Avenue and 19th Street, Washing- 
ton, beginning at 10 o’clock Wednesday morning 
Dee. 12, and the conference will continue until 
all matters in the report are covered. 


The Secretary directs me to ask your association 
to send two or more representatives fully com- 
petent to express your joint views and officially 
authorized to exercise their best judgment as de- 
veloped by the proceedings of the conference in 
casting the association’s vote. 

We believe the action of the conference will be 
of critical importance and that the central com- 
mittee’s report should have the most careful pre- 
liminary consideration of every interest. To this 
end we offer our full coéperation in placing the 
proposed ‘recommendation before your members or 
in any other service which you may suggest as 
helpful to securing the widest understanding and 
fullest expression of the needs and desires of lum- 
ber consumers, distributers, and manufacturers. 

The letter is signed by W. A. Durgin, chief 
of the division of simplified practice, Depart- 
ment of Commerce. : 


Ravages of Southern Pine Beetle 


Investigations recently made by the bureau 
of entomology of the Department of Commerce 
show that the dying of pine timber in consider- 
able areas in Virginia, West Virginia, the Caro- 
linas, Georgia, Alabama, Mississippi, Louisiana, 
Texas and Florida is due to the ravages of the 
southern pine beetle. The insect is found to 
be ranging farther north than in former times 
since 1893 and going farther south than in any 
recent years. 


The southern pine beetle is said by the 
bureau to be the most destructive enemy of 
southern pine, and tho all species are attacked 
by the beetle, loblolly or old field pine appears 
to be the most susceptible and longleaf pine the 
least susceptible to injury. The insect is de- 
seribed as a brownish or black beetle, somewhat 
smaller than a grain of rice. It flies from 
March to December and attacks the middle 
to upper portion of the trunks of healthy trees, 
excavating long winding burrows or egg gal- 
leries thru the inner layers of the living bark. 

In announcing the results of its investigations 


the bureau of entomology states that if given 
assurance that owners of pine stumpage will 
codperate in measures of control, it will send 
one of its most experienced men into the South 
this winter to direct control work. Little ex- 
pense is involved in control methods, as the 
main point is to cut the trees in which the 
beetles are passing the winter and utilize the 
logs before spring. Some experience is required 
to identify infested trees, which often retain 
green foliage; and, as a consequence, much 
money has been wasted in cutting trees from 
which the insects have already flown. Concerted 
effort is required over a considerable area in 
order to control the insects. 


In this connection the bureau of entomology 
desires to receive reports from timber owners 
in localities where groups of trees are dying 
from the attacks of bark beetles. Information 
of this kind will enable the bureau to forestall 
serious inroads of the insect and to prevent 
serious losses to timber owners. Commerce Bul- 
letin No. 1,188, which is supplied free by the 
division of publications of the Department of 
Agriculture, contains valuable information re- 
garding the southern pine beetle. 


'"SREEBERBREEE: 


Senate Forestry Hearing in Southeast 


The select committee on reforestation of the 
Senate will hear many witnesses when it holds 
sessions at Asheville, N. C., Nov. 15. As here- 
tofore announced in the AMERICAN LUMBERMAN, 
from Asheville the committee will go to Har- 
risburg, Pa., for hearings, Nov. 19, after which 
its members will return to Washington, where 
the concluding hearings will be held. 


Since it was organized last spring the com- 
mittee has held eighteen hearings in all timber 
producing sections of the country. A careful 
study has been made of all phases of the avail- 
able timber supply, the extent to which re- 
forestation is possible, the progress of timber 
growing by lumbering operations and related 
matters. Consideration likewise has been given 
to plans for possible public assistance in re- 
forestation. 

The Asheville meeting will be attended by 
representative lumbermen, state foresters, en- 
gineers and others identified with the lumber- 
ing industry in North Carolina, South Carolina, 
eastern Kentucky, Virginia, West Virginia, 
Georgia and northern Alabama. Spokesmen for 
railroads traversing the territory under survey, 
coal mining companies owning large timber 
areas, paper and pulp industries and land and 
timber owners have been invited to attend. 


Recent Exports Make Large Gains 


Preliminary figures for October show that ex- 
ports from the United States during that month 
exceeded $402,000,000. This was the largest 
monthly total since February, 1921. It repre- 
sents a gain of $20,000,000 over the exports for 
September, $91,000,000 over the August figures, 
— $31,000,000 over the exports for October, 

922. 


For the 10 months ending with October ex- 
ports totaled $3,343,000,000, an increase of 
$235,000,000 over the exports for the same 
period of last year. The exports for the 10- 
month period this year exceeded imports by 
$135,000,000. 


Imports for October had a total value of 
$303,000,000, compared with $253,000,000 in 
September. While this figure is above that of 
July and August, it is below the figures for 
each month of the first half of 1923, and $94,- 
000,000 below March, 1923, the month of peak 
imports, but greater than any month in 1922, 

In making this announcement, the Depart- 
ment of Commerce states that the general level 
of prices has varied but little during the last 
two years and the above figures reflect not only 
an increased value but also a greater volume of 
goods. 


Fir and Cedar Contracts Awarded 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Nov. 14.—Ambassador 
Hanihara today advised the National Lumber 
Manufacturers’ Association that the Japanese 
Government has awarded contracts for 97,150, 
000 feet of lumber as a result of its announce. 
ment that bids would be received for a total] 
of 120,000,000 feet for temporary construction 
to relieve the needs of earthquake sufferers iy 
Japan. 


Of the total awarded, 96,400,000 feet went 
to the Douglas Fir Exploitation & Export Co, 
representing 108 west Coast mills. This quan. 
tity will be furnished mostly in Douglas fir, 
with some western hemlock. 

A contract also has been awarded to the 
Bratlie Bros. Mill Co., Ridgefield, Wash., for 
750,000 feet of red cedar. 

The embassy stated that no information could 
be given at this time concerning the amounts of 
money involved in the two contracts. 

In making this announcement, the National 
association said: 

The successful bidders have given assurances 
that the lumber called for by the contracts will 
be moved to Japan as speedily as possible. This 
will depend in large measure upon the ability of 
the lumber manufacturers to turn out from the 
mills the particular grades and sizes of lumber of 
various kinds, in accordance with the Japanese 
specifications. 

The negotiations between the bidders and the 
Japanese embassy disclosed the fact that Japan's 
insistence upon getting only such supplies of lum- 
ber as may meet the specifications fixed by the 
Japanese Government, may operate for slight de- 
lay in shipment. The manufacturers, however, 
have agreed to expedite the movement with the 
least possible delay. 

The embassy said today that no additional bids 
would be asked for, pending further instructions 
from Tokio. Ambassador Hanihara is understood 
to have communicated further with his government, 
relative to the placing of further orders. He is 
awaiting additional advices of actual lumber re 
quirements, before calling for bids for more 
supplies. 

All of the lumber covered by contracts awarded 
today will be distributed after its delivery at 
Japanese ports, among many thousands of Japan’s 
destitute and suffering, and individuals most in 
need will assume responsibility for rebuilding their 
homes. The embassy again emphasized the point 
that this and other construction of dwellings in 
the wrecked areas is of a temporary character. 

No definite plan yet has been evolved by the 
Japanese Board of Reconstruction, according to 
embassy officials, concerning plans for permanent 
rebuilding. This phase of Japan’s reconstruction 
program is moving slowly. Much research work 
and study will be required before the board's 
recommendations are transmitted to the Japanese 
diet for approval. 


Organizing for Japanese Building 


A report received by the Far Eastern Divi- 
sion, Department of Commerce, states that 4 
huge building construction company is being 
organized in Tokyo for the purpose of under- 
taking the construction of commercial and in- 
dustrial buildings on the unit basis. 

The company plans to specialize on 4-story 
reinforced concrete buildings designed to with- 
stand earthquake shocks. Such material as 
can not be obtained locally or which can not 
be supplied in standard specifications will be 
obtained abroad, according to the announced 
plans. 

The company is to be financed in large part 
by the Japanese Government at a low interest 
rate. For the present its officers are marking 
time awaiting the announcement of the capital 
restoration board as to the areas set aside for 
industrial and business purposes. 

The announcement of the Department of 
Commerce says further: 

The announcement of the general plans for re 
construction as worked cut by the reconstruction 
board are expected any day. Meanwhile temporary 
construction is in progress in a big way in Tokyo 
and Yokohama, but permanent building, is, of 
course, being delayed until after promulgation of 
regulations designing industrial and commercial 


—, height of buildings, materials to be used 
ete. 

It appears at present that in addition to secur- 
ing abroad a large part of the iron and steel and 
lumber that goes into the permanent reconstruc 
tion, considerable quantities of cement will have to 
be imported as well. Ordinarily Japan exports 


considerable cement but the enormous demand that 
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js bound to come with the commencement of per- 
manent building activies, coupled wtih the de- 
struction of about 8 percent of Japan’s cement 
production, will be greater than the industry can 


a 
merhe annual capacity of Japan’s cement mills 
was, before the earthquake, in the neighborhood 
of 14,000,000 barrels and plans are under way 
which will, within six months’ time, bring this up 
to 17,000,000 barrels, notwithstanding the losses 
suffered by the earthquake. Until such time as 
this increased output is brought about, it is ex- 

ted that the domestic supply will be inadquate 
gnd that considerable cement will have to be im- 
rted. In anticipation of this need, the Govern- 
ment has placed cement on the free list effective 
yotil March 31, 1924. 

Conservative bankers in Tokyo are advocating a 
rogram of reconstruction spread over a period of 
twenty years and financed in most part thru the 
fotation of domestic loans. In order to keep the 
yen on an even keel, however, they favor the flota- 
tion of foreign loans sufficient to cover all pur- 
chases made abroad. 


Unity Needed to Reclaim Lands 


If the West will codperate with the South 
and the latter formally and aggressively makes 
a demand for Federal aid in.the reclamation 
of its waste lands to provide farm homes former 
Rep. Frank W. Mondell of Wyoming is con- 
vinced that nothing can stop the movement. 

When the national reclamation law was 
passed in 1902 with the aid of the votes of 
southern members Mr. Mondell was a member 
of the House. From the outset he has been 
an ardent supporter of the policy of reclaiming 
arid lands of the West, and believes equally 
in reclaiming the waste lands of the South for 
the same purpose. 

Mr. Mondell was a party to the original 
promise of the West to help the South in return 
for assistance rendered in 1902 and thinks the 
time has come when the West should redeem 
that pledge. 

After a journey which included visits to sev- 
eral irrigation projects, Mr. Mondell, now a 
director of the War Finance Corporation, is 
convinced something must be done to save the 
Government’s reclamation policy. Many set- 
tlers living on Government projects have sought 
to evade their obligations and brought disrepute 
to the Reclamation Service, Mr. Mondell thinks. 
Therefore, he favors a reorganization of the 
entire policy covering reclamation, with expan- 
sion broad enough to include Federal aid in 
developing the swamp, overflowed and cut-over 
lands of the southern States. 

It is Mr. Mondell’s frank opinion that unless 
the West and South join hands and bring about 
the formulation of a new and more comprehen- 
sive reclamation policy, Government irrigation 
in the West will suffer a serious set back, if 
it is not killed outright. 


(SREB G2aS@: 


Trade at Home and Abroad 


The business situation at home and abroad 
1s summarized by the Department of Commerce, 
sng on latest available information, as fol- 
ows: 


DomMEstic—The following preliminary reports 
on business conditions for October have been re- 
ceived by the bureau of the census of the Depart- 
ment of Commerce. Receipts of wool at Boston at 
7,511,000 pounds as compared with 13,907,000 
gr last month and 20,530,000 pounds in Octo- 

Tr, 1922. Sales of two large mail order houses 
totaled $37,743,000 during October as compared 
with $26,052,000 in September and $30,222,000 in 
October, 1922. Sault Sainte Marie Canal traffic 
increased over 12,776,000 short tons to 13,003,000 
in October. This compares with 11,233,000 in 
October, 1922. Cotton ginned thru October totaled 
6,400,582 bales as compared with 8,139,215 bales 
oe the same period last year. Tin consumption 
pereased over 4,540 long tons in September to 
Hee tons in October. This figure compares with 
¥.608 tons in October, 1922. Tin stocks in the 
a uited States at 3,677 long tons compare with 
qb62 —~ tons in September and 2,859 tons in 
etober, 1922. The combined price ‘index of 103 
stocks, relative to par declined from 84.5 in Sep- 
fember to 84.3 in October and compares with 101.7 
or October, 1922. The combined index of 40 bonds 
at 70.6 compares with 70.2 last month and 76 last 
Zeer. Bank clearings, New York City, at $17,730,- 
ss compare with $15,071,000 in September and 
19,668,000 a year ago. Bank clearings outside 
ew York City, increasing over last month and a 
qonr ago at $16,183,000 compared with $13,900,000 
n September and $15,356,000 in October. The gen- 
eral index of foreign exchange relative to par re- 
mains unchanged from last month at 63 and com- 
pares with 67 for October of last year. 


ForEIgn—Cables from Europe to the Depart- 
ment of Commerce report improvement in com- 
Mercial conditions in Great Britain, but not to 





the extent expected, marked financial and some 
industrial improvement in Italy, and dullness in 
Czechoslovakia and Sweden being recorded. Brit- 
ish industry continues to be handicapped by the 
continental situation and unemployment is increas- 
ing. The status of ee is especially un- 
satisfactory. ‘The best news from Italy is_in- 
creased government income, greater bank clearings 
and renewed activity in textile manufacturing. 
Czechoslovakian industries feel keenly the decline 
of German purchases of coal, timber and iron and 
steel products. Trade between Czechoslovakia and 
the United States has been put on a most favored 
nation basis by exchange of notes effective Nov. 5 
pending a definite treaty. Sweden’s foreign trade 
figures for nine months of 1923 show an excess of 
imports over exports four times as great as in the 
same period. of 1922. A delayed cable from Ecua- 
dor, which should have been included with last 
week’s South American reports states that no im- 
provement occurred in the Andean country in Octo- 
ber and that there is no present prospect of im- 
provement. 


National Association in New Offices 


The National Lumber Manufacturers’ <As- 
sociation Monday was comfortably established 
in its new headquarters in the Transportation 
Building, 17th and H streets, N. W. This 
building, a white stone structure recently com- 
pleted, stands on the site of the old Richmond 
Hotel. The national association has a suite of 
rooms on the fourth floor, centering in Room 
402. Officers of the association and its head- 
quarters employees have more room than in the 
quarters vacated Saturday in the International 
Building on F street and at a considerably 
lower rental. 


Wholesalers Not Discriminated Against 


New York, Nov. 13.—The Department of 
Commerce, under date of Oct. 27, issued a 
circular to the effect that the Japanese ambas- 
sador was authorized to purchase certain lum- 
ber. In the specifications appeared this state- 
ment: ‘‘Under instructions from the Japanese 
Government, the ambassador will buy this lum- 
ber from manufacturers only.’’ This informa- 
tion was brought to the attention of the 
executive committee of the National-American 
Wholesale Lumber Association while in session, 
Nov. 2, and for the purpose of taking prompt 
action to remove any discrimination which 
might exist against the lumber wholesaler, a 
committee consisting of Second Vice President 
F. 8. Underhill, Philadelphia, and Ben 8. Wood- 
head, Beaumont, Tex., together with Joseph E. 
Davies, of Davies & Jones, Washington counsel, 
called upon the Japanese ambassador, Nov. 9, 
and has submitted the following report to Presi- 
dent W. H. Schuette of the association: 

Pursuant to appointment, your committee, to- 
gether with Joseph E. Davies, of Davies & Jones, 
Washington counsel, conferred with Massanao 
Hanihara, Japanese ambassador, at the Japanese 
embassy on Friday morning, Nov. 9. 

Your committee pointed out the effects of the dis- 


crimination which this request for bids involved 
at some length. 


The Japanese ambassador advised that the cir- 


cumstances under which this request for bids was 
made were that an emergency existed requiring 
the immediate shipment of lumber, and that he was 
directed by his government to place the order with 
manufacturers; and that there was no intention 
to discriminate against any class in the lumber 
industry. 

The ambassador pointed out that this order was 
practically concluded and that he could not alter 
terms without authority, but requested that the 
committee furnish him with a memorandum which 
would set forth the facts, which he would transmit 
to his government, with the recommendation that 
future requests for bids eliminate this restriction 
as against legitimate and responsible wholesalers 
so as particularly to permit mills represented thru 
wholesalers to bid. 

With the memorandum which we have filed and 
pursuant to the conference had, and which was 
agreeable to the ambassador, we filed with him a 
list of the members of the National-American 
Wholesale Lumber Association. 

Your committee desires to state for the benefit 
of the membership that its reception by the 
Japanese ambassador was most cordial and the con- 
ference was most satisfactory. We wish to assure 
the membership that it is the conviction of your 
committee that there was no intention in this 
situation to discriminate against any class of dis- 
tributers and producers; but the situation about 
which we complained arose from a lack of full 
understanding of the methods of distribution of 
lumber in the United States. 


‘*FarmM Buioc Heaps Will Fight Coolidge,’’ 
says a newspaper head. This is not the first 
time, however, that blockheads have fought 
the President. 









You can get profit- 
able re-modeling 
work by talking 


OAK FLOORS 


Every owner of an old home with softwood 
carpeted floors is interested in a new oak floor, 
which brightens up the home, saves housework, 
adds value to the property, and makes the old 
home new. : 
Tell home owners about the advantages of 
%” oak flooring. Ask us for illustrated post- 
cards, with your name and address imprinted, 
to mail to every prospect. They are FREE. 
Immediate delivery on %” stock carried in our 
Chicago steam-heated warehouse. 

saan “omy, sain 


me Tab atl) 









Close up of %” Flooring 





E. BARTHOLOMEW Harowooo0 Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


Yards:— Chicago, Ill. and Nashville, Tenn. 
11-17-23 











Sell Flooring 
With a Future 


The success Hudson Oak 
Flooring is meeting with in re- 
tail yards where it is being sold 
proves it has a good future 
ahead. And this sales success of 


HUDSON 


Oak Flooring 


is due in large part to the way it 
lays—the perfect manufacture that 
enables one piece to fit so snugly up 
against another and the glass 
smooth surface it has that makes it 
fairly glisten when finish is applied. 


Write for free samples. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 
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PEARSON GRADY & Co. 


Timber Estimating 
Reliable Work 


1106 SPALDING BUILDING, 
PORTLAND, OREGON 








EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P.VAN ORSDEL CO. 


Forest Engineers to Lumbermen 


505 Lowman Building, SEATTLE, WASH. 








ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 








FT. SMITH LUMBER CO. 


PLAINVIEW, ARK. 
Manufacturers 


“Soft Shot Let ¥ @llow Pine 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guid2 to 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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To Allow Further Oral Argument 
[Special telegram to AMERICAN LUMBERMAN ] 


WASHINGTON, D. C., Nov. 14.—The Interstate 
Commerce Commission has issued an order re- 
opening for further oral argument only, In- 
vestigation and Suspension Docket No. 1,802, in- 
volving the proposal of the carriers to cancel 
the rule for constructing combination rates on 
lumber from southern points to Ohio and Mis- 
sissippi River crossings. The date for the argu- 
ment is to be announced later. 


Loadings Again Exceed Million Cars 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Nov. 14.—During the 

week ended Nov. 3, a total of 1,035,776 cars 
was loaded with revenue freight, according to 
reports received by the car service division of 
the American Railway Association. This was a 
decrease of 38,189 cars over the preceding week, 
but an increase of 55,925 cars over the same 
week last year, and 198,200 cars over the cor- 
responding week of 1921. It was the twentieth 
time this year that loadings for one week have 
exceeded a million cars. 

Forest products loadings totaled 75,509 cars, 
or 509 less than the week before, but 15,887 
above the same week last year, and 24,435 more 
than the corresponding week of 1921. 

Coal loadings totaled 179,714 cars, a decrease 
of 15,821 under the preceding week, and a de- 
crease of 11,369 under the corresponding week 
last year, but an increase of 2,708 over the same 
week of 1921. 


Rates on Club Turned Spokes 
|Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Nov. 15.—The Interstate 

Commerce Commission has issued fourth sec- 
tion order No. 8,827, authorizing carriers which 
are parties to Agent J. H. Glenn’s application 
No. 12,454, to establish rates on spokes, club 
turned, carloads, from Cave Springs, Ga., to 
points of destination named in Agent Glenn’s 
tariffs, I. C. C. Nos. A-376, A-391 and A-400, 
and Southern Railway Co.’s I. C. C. No. A-9,517, 
the same as the rates contemporaneously in 
effect on common lumber, without observing 
the long and short haul provision; provided that 
the rates from and to intermediate points af- 
fected shall not exceed the rates contemporane- 
ously in effect on lumber from and to the same 
intermediate points. 


Oral Argument But No Rehearing 


WASHINGTON, D. C., Nov. 12.—The Interstate 
Commerce Commission has denied the petition 
of the Western Pine Manufacturers’ Associa- 
tion for a rehearing in Docket No. 13,211— 
West Coast Lumbermen’s Association, et al. 
vs. Abilene & Southern Railway Co., et all.— 
but announces that the proceeding will be xe- 
opened for oral argument at a date to be later 
announced. 


Allowance for Standards and Strips 


JACKSONVILLE, Fua., Nov. 12.—Traffic Man- 
ager J. S. Farish, of the Georgia-Florida Saw 
Mill Association, has notified members that 
when lumber or logs are loaded on flat, gondola 
or coal ears, shippers will be allowed 500 pounds 
a car to cover weight of standards, strips or 
supports used to secure such lumber or logs 
upon the cars. 

The Southern Freight Association, acting for 
all railroads in the South, has announced under 
its Submittal 11,703 that it is their intention to 
insert in all tariffs the following note: ‘‘The 
shipper shall be required to specify on ship- 
ping order the allowances claimed and the 
actual weight of such standards, strips and 
supports so used; otherwise no allowance will 
be made.’’ 

It is understood from this that if this rule 
goes into effect shipper must in every case 







actually weigh these standards, strips and sup- 
ports, and eertify on the bill of lading that 
this has been done; otherwise he will not re. 
ceive the present 500-pound allowance. 

The Southern Freight Association has been 
asked to postpone the hearing on this subject 
until Nov. 27 at which time Mr. Farish will 
appear to oppose this additional burden. 


Hearings in Two Southern Cases 


WASHINGTON, D. C., Nov. 12—The Interstate 
Commerce Commission has assigned for hearing 
in the United States Court Rooms, Louisville, 
Ky., before Examiner McChord, Dee. 3, Docket 
No. 14,684—Louisvile Cooperage Co. vs. Louis- 
ville & Nashville Railroad Co., et al. 





On Dec. 4 Examiner McChord will hear In- 
vestigation & Suspension Docket No. 1,947— 
Logs from Nashville, Chattanooga & St. Louis 
Railway stations to Buffalo, Pittsburgh and re- 
lated points—in the Federal Court Rooms at 
Nashville, Tenn. 


Interstate Rates in Carolina Territory 


ATLANTA, GA., Nov. 12.—Notice is given by 
Charles Barham, chairman Southern Freight 
Association, here, of a proposed revision of 
rates on forest products between points in 
Carolina territory, interstate. The matter has 
been set for hearing before the standing rate 
committee, 12th floor, 101 Marietta street, 
Atlanta, at 10 a. m., Dee. 11. 

This proposed revision is a part of the gen- 
eral revision, now pending, of rates on lumber 
from southeastern, Mississippi Valley, and 
Carolina points to destinations in Eastern 
Trunk Line, New England and Buffalo-Pitts- 
burgh territories, also from southern points to 
Carolina points and from southern and Carolina 
points to Virginia cities. 

Chairman Barham is prepared to furnish, on 
request, copies of statement showing in detail 
the present and proposed rates. 


Northern Rate Hearing Postponed | 


WASHINGTON, D. C., Nov. 13.—The Interstate 
Commerce Commission has postponed until 
March 15, 1924, the effective date of Fourth 
Section Order No. 8,765—Lumber from Minne- 
sota, Wisconsin and Canada to Chicago and 
group. The original order issued in response 
to Application No. 12,342, filed by Agent E. B. 
Boyd on behalf of carriers parties to his tariff 
I. C. C. No. A-1360, was to have become effec- 
tive Dec. 15. 


New Rates on Logs and Bolts 


MEMPHIS, TENN., Nov. 13.—The Mobile & 
Ohio railroad has published general increases 
in rates on rough materials to manufacturing 
points on its lines south of the Ohio River 
to become effective Dec. 6, according to the 
Southern Hardwood Traffic Association. These 
tariffs carry an advance of 1 cent a hundred 
pounds on logs, bolts, bloéks, and hoop-poles 
moving distances ranging from 5 to 225 miles 
and an advance of 2 cents a hundred pounds 
on all kinds of billets, with the exception of 
spoke billets, sawn heading, rough staves and 
flitches. Spoke billets have been withdrawn 
from the new commodity description. 

The new tariffs show reductions for distances 
in excess of 225 miles but the association points 
out that for all the principal distances the 
rates are ‘‘heavily increased.’? The proposed 
rates are on the same basis as those of the 
Illinois Central, Yazoo & Mississippi Valley and 
other southern lines, which have been very 
largely fixed by the Interstate Commerce Com- 
mission. The association remarks, in this con- 


nection, that the ‘difficulty of successfully 
contesting these 
evident. ’? 

It is gathering data, however, from interested 
members and it will decide later what action, 
if any, shall be taken. 


increases is therefore self 
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Talking Horse 


Remember? On the deacon seat 
We didn’t used to set around 
Engaged in argument profound; 
At night we didn’t used to meet 
And talk about the movie stars 
Or latest makes of certain cars, 
No, nothin’ like it. I suppose 
You’d think our talk a total loss; 
I guess that ev’rybody knows 
That what we talked was mostly hoss. 


Now people talk of other things: 
If 4-wheel brakes are good or bad, 
The Stillman case, the latest fad; 
Each day the daily paper brings 
The world the very latest noos 
Concernin’ autos, jazz and booze. 
But it was different with us; 
The things we tried to figure out, 
The things we used to try discuss, 
Was mostly things we knew about. 


And men knew hosses. For the man 
Who ran the bank he had a pair, 
High-steppers, too, with silky hair, 

And ev’ry farmer had a span, 

And ev’ry decent man alive 
Knew how to doctor, ’tend and drive— 

Yes, men and hosses, weak and strong, 
Was sort of partners, so to speak, 

And helped the old world roll along, 
And worked together, strong and weak. 


Well, now we have the motor-truck, 

And now we have the motor-car; 

The world has moved, moved purty far; 
Yet, there are moments, darn the luck, 

I wish that I could find a place 

Where I could set and work my face, 
Where I could set and talk and chin, 

The way we used to, man and boss— 
Some bunk-house I could happen in 

And set around, just talkin’ hoss. 





Between Trains 


WASHINGTON, D. C.—A visit to Washington, 
to any normal man, is an emotional strain. 
So many memories of the nation’s past, and 
so many thoughts as to the nation’s present 
and future, throng a man’s head that he finds 
himself often on the verge of tears. Perhaps 
the emotions of us outlanders are more deeply 
stirred than usual just now because a great 
and good President three short months ago 
gave up his life in the service of his country. 
From Dec. 9 to 16 that service will be recog- 
nized in Harding Memorial Week, when the 
funds for the erection of the Harding memorial 
at Marion are to be raised. 

We had not, been in Washington since April, 
and we had only three hours here now, but 
Washington thrilled us as it always does. There 
is the capitol, for example, the most imposing 
capitol, so they say who have seen the rest, in 
the world. We honestly believe that every 
father some time in a boy’s life should bring 
him down here and let him look upon it. That 
alone, without the speaking of a word, ought 
to fill any boy’s breast with a love of country 
and a respect for authority that would influence 
his whole life, if he has any imagination; and, 
being a boy, he has. 

Many men come to Washington on political 
missions, on partisan missions; but it seems to 
us, if we ever did, that we would never reach 
the White House or the department for which 
we were bound. The very magnitude of this 
thing we call the Government would overwhelm 
us. An hour after we have reached Washing- 
ton if a stranger should ask us whether we 
were a Republican or a Democrat or an any- 
thing else, we wouldn’t be able to tell him; 
all we would be able to remember would be 
that we were an American. 

More Americans ought to visit Washington. 
Not to pester the President, not to call on their 


congressman, and not to ask some official to do 
something for them, but just to remember that 
here is the Government, and that they are a 
part of it, and that a law, any law, is a holy 
thing, that ought to be as sacred to every man 
as the honor of a woman. 

It is a great thing to be an American, and 
a greater responsibility. 





RICHMOND, VA.—Washington is called the 
city of magnificent distances; Richmond is. 
The distance from the R., F. & P. station to the 
Jefferson, for example, is 80 cents, but it is 
worth it. There are few more beautiful drives 
than Monument. 

John Drinkwater’s new play ‘‘Robert E. 
Lee’’ had its premiere here tonight, and the 
people of Richmond do not like it. The North 
liked his Lincoln, but the South can not be ex- 
pected to like his Lee. In the first place, the 
Confederacy was a much more poetic thing than 
anybody but a southerner can ever understand. 
The war between the States was a conflict be- 
tween northern beliefs and southern emotions. 
The South has accepted those beliefs, but the 
North has not always comprehended those emo- 
tions. Perhaps a visit to Richmond wouldn’t 
be a bad thing for an American, too. 





We See B’ the Papers 


Reduction of armaments has our strong ap- 
proval, but when a reduction of the income tax 
is proposed about the only thing that will ex- 
press our feelings is 3 cheers. 


Of course there may still be a few World War 
veterans who would hooray for the man who 
would like to give them a $300 bonus and then 
take back $450 in the taxation necessary to 
pay it. 

But there are a lot of the dough-boys who 
can think faster than that, and can think 
farther. As far as a bonus is concerned, it 
isn’t the principal of the thing so much, but the 
interest. 


Victor Berger was robbed of $480 in a Chi- 
cago hotel lobby. Perhaps some comrade who 
was waiting for all the wealth to be divided up 
became impatient. 

After all the States have laws to make the 
Klux publish the names of their members, we 
would like to see another to compel the pub- 
lication of the subscription list of Snappy 
Stories. 

Maybe what is the matter with America is 
this: At Chicago an aviator was killed in a 
Sunday exhibition of ‘‘stunt flying;’’ and they 
went on with the show. 


Chancellor Stresemann says that Germany 
is near a breakdown, and France is to blame. 
Evidently Germany has quit passing the bock 
and begun passing the buck. 

France is to blame just the same as the police- 
man is to blame, who lands someone in a neat 
little cell under similar circumstances, for the 
same predicament. 

Japan proposes to send a mission to America 
to thank us for our aid. Personally we would 
prefer that she drop us a postal card and spend 
the difference. 

Perhaps the reason they say Supreme Court 
decisions are ‘‘handed down’’ is because, after 
the Supreme Court gets thru with it, a man’s 
suit looks a good deal like a hand-me-down. 


Speaking about presidential timber, what 
about Andy Mellon? If we gotta have a Presi- 
dent, why not have the best one possible? 

Some wholesalers say they are handling an- 
thracite coal at a loss. Every time we go down 
in the basement we realize that we are. 


The king of Greece has consented to go away 
while the Greeks vote to decide whether they 
want a king or a republic. Generally when a 
country decides in favor of a republic it is a 
good idea for a king to be out of town. 





100,000’ 1x 8” Sel. & Btr., 
100,000’ 1x10” Sel. & Btr., 


100,000’ 14%” Sel. & Btr., 
100,000’ 142x10” No. 1 Com., 
100,000’ 2” Sel. & Btr., 





We Want 
to Move 
at Once: 


5 cars 5/4 x 8” No. 1 Com. 
Yellow Cypress 


10 cars 6/4 x 10” No. 1 Com. 
Yellow Cypress 


This stock is nice and dry, hav- 
ing been on sticks 8 mo. and 
longer and is priced for quick sale. 
It will run 90% or more 14- and 
16-foot lengths, mostly 16-foot. 
It is the product of our own band 
mill at Deering, Mo., and is guar- 
anteed standard grade. 


Our Cypress is from second 
growth timber and contains prac- 
tically no peck or shake, small 
sound knots being the principal 
defect. 


We are in position to surface or 
resaw as desired and will gladly 
quote on this basis. 


Write or wire for quotations. 


Other items which we have 
ready for immediate shipment are 
listed below. 


Yellow Cypress 


100,000’ 1” Sel. & Btr., 6 mo. 8” 80% 
75,000’ 1” No. 1 Shop 4mo. 8” 80% 
35,000’ Ix 6” Sel &. Btr., 10 mo. 65% 


mo. 80% 
mo. 85% 
mo. 8” 15% 
mo. 13” 90% 
mo. 8” 75% 
mo. 90% 
90% 
mo. 8” 15% 
mo. 8” 80% 
mo. 90% 
mo. 85% 
mo, 8” 85% 
mo. 80% 
mo. 80% 


10,000’ 114” Sel. & Btr., 
5,000’ 144”x12” & up Sel., 

45,000’ 114” No, 1 Shop. 

80,000’ 114%4x 8” No. 1 Com., 
2,000’ 1144x12” No. 1 Com., 


30,000’ 144” No. 1 Shop 
30,000’ 144x2” No. 1 Com., 


75,000’ 2x 8” No. 1 Com., 
25,000’ 2x12” No. 1 Com., 


— 
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Each item in above list contains all the 
wide and best boards produced in that grade 
and all our stock is guaranteed to be well manu- 
factured. After each item you will notice first 
the number of months on sticks; second the 
approximate average width; third, the per- 
centage of 14- and 16-foot lengths. 


Can surface or resaw as desired. 


Wisconsin 
Lumber 
Company 


Sales Office: CHICAGO, ILL. 
Band Mill at Deering, Mo. 
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Profits for You in 
THE 


perrect GARAGE DOOR 


A substantially constructed, economical 
garage door that every retail lumberman 
can sell profitably. Sales have quadrupled 
in last three years. Present capacity, 500 
doors every 24 hours. 


Write for sales facts without obligation. 


The Rowe & Giles 
Lumber Co. 


CHAGRIN FALLS, OHIO 




















The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. Ask 
for tab of speci- 
mens; detach 
them one by 
one and observe 
their clean-cut 
edges and gener- 
al excellence. 









OTEEL COMPANY 


9 
PITTSBURGH. PA 
C1SHER GUILOING 
CHICASO 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 


Die Embossers 
CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
600-60! LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 














UH 


WE 


COUPON 
BOOKS 


TTT 





CTT 























WELDON. WILLIAMS & LICK 


THe Coupon Makers 


FORT SMITH, ARK. 
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Company’s Chief Clerk Missing 


SHREVEPORT, LA., Nov. 12.—William Steen, 
general manager of the Long-Bell Lumber Co. 
here, has announced the disappearance of Gus 
Ernest Downs, aged 28, chief clerk of the com- 
pany at Shreveport, who has been missing since 
Oct. 29. Mr. Downs disappeared in Kansas 
City on the date mentioned, after visiting the 
company’s general offices in that city. 

According to W. H. Young, special agent for 
the company, Mr. Downs is believed to have 
suffered a lapse of memory or met with foul 
play. He has a wife and two small children 
here, and the family and friends are very ap- 
prehensive as to his fate. Mr. Downs’ books 
were in splendid shape, Mr. Steen announced, 
and no reason can be assigned as to his disap- 
pearance. 

Mr. Downs is described as being 5 feet, 9 
inches tall, weighs 140 pounds; smooth shaven, 
fair skin, dark hair, brown eyes, one tooth out 
of lower jaw on right side near eye tooth, mole 
on nose toward left side. He carried a Travel- 
er’s Insurance Co. identification card as well 
as a small bank book. He is believed to have 
had not more than $30 with him. When last 
seen he wore a dark blue suit, gray velour hat, 
lightweight, dark overcoat. Anyone with in- 
formation regarding him is asked to report 
same to W. H. Young, special agent of the 
Long-Bell company, at the R. A. Long Build- 
ing, Kansas City, Mo. 


Memphis Firm Elects New Officers 


MeEmpHIs, TENN., Nov. 12.—C. J. Tully, ac- 
tive vice president of the Anderson-Tully Co., 
of this city, for more than a quarter of a 
century, is now chief executive thereof. 

He was elevated to the presidency at the 
annual meeting of the stockholders and direc- 
tors held at the offices of the firm in North 
Memphis last week as successor to Col. S. B. 
Anderson, who some time ago tendered his 
resignation after having served the company 
as official head since 1887. 

B. C. Tully, son of the new president, was 
chosen active vice president as successor to his 
father. . 

O. P. Old is secretary. No one has yet been 
elected to succeed H. B. Anderson, treasurer and 
director. 

The old directors reélected are: S. B. Ander- 
son, C. J. Tully and B. C. Tully, Memphis; 
and N. C. Ward, Chicago; J. G. Carver, De- 
troit, Mich., and J. O. Wells, St. Joseph, Mich. 

The change in the official personnel of the 
company will not bring any alteration in its 
plans or policy. It will continue to manufac- 
ture all kinds of southern hardwoods as well 
as wood containers, including wire-bound, ve- 
neers and built-up stock. 

Unassuming and of rather retiring disposi- 
tion, the new president of the company is 
regarded as one of the most able men connected 
with the hardwood lumber industry of the South. 
He knows the lumber and box business from 
every angle and is thoroly familiar with every 
operation of the company, including the big 
as well as the smaller details. His friends 
are perdicting that, under his direction, this 
company will continue the brilliant career that 
has made it possible, after beginning with a 
capitalization of $153,000, to bring this up to 
$2,400,000, with a surplus of $2,300,000, and 
to pay to its stockholders dividends in the 
sum of $1,750,000. 

Col. S. B. Anderson and his son are both 
known as Colonel. The latter is called ‘‘ Colonel 
Harry’’ by a wide circle of friends, and he ac- 
quired this title thru his splendid war record 
made on the staff of the adjutant general in 
France. They recently acquired a large tract 
of timber land and additional stumpage 
in the vicinity of Plaquemine, La., and 
they are now operating a band mill and 
veneer mill under the name of 8S. B. Ander- 
son & Son (Inc.) [An illustrated article on 
the new plant appeared on page 37 of the Nov. 
10 issue.—EpiTor.] This new enterprise, coup- 
led with other private interests, is responsible 
for the tender of their resignation as officials 


of the Anderson-Tully Co. Mr. Anderson, sr., 
as already noted, is still a director in this firm 
and it is understood that he has recently ac- 
quired additional stock therein. He will con- 
tinue to reside in Memphis. Col. Harry is 
making his home at Plaquemine where he is 
looking after the interests of the newly or- 
ganized firm in that locality. 


Finds Business Exceptionally Brisk 


NEw York, Nov. 12.—Discussing business 
conditions, one of the well known retail lum- 
ber dealers in this territory says: 

In this metropolitan territory, business has been 
exceptionally brisk. There is a great flood of 
plans for new work and a great deal more on the 
architects’ boards for the spring. We believe that 
fundamentally the conditions of this country are 
all right, and that there will be good business 
for a year or two to come. Concerning prices, 
we do not expect any recession until labor costs 
can be reduced. Personally, I don’t see how this 
can come about in the very near future. 


New Line Will Open Up Large Forests 


San FRANcIsco, CAuiF., Nov. 10.—Construc- 
tion of the Southern Pacific’s new 118-mile 
rail line from Kirk to Oakridge, Ore., thru 
Lane and Klamath counties, ,.known as the 
Natron cut-off, has been started and is being 
vigorously prosecuted. It will afford the com- 
pany two main lines between Portland and San 














Driving the first pile for new rail line from 
Kirk to Oakridge, Ore. 


Francisco, and will open up large tracts of 
virgin forests. It is estimated that there is 
63,000,000,000 feet of standing timber in Lane 
County. Altho Douglas fir predominates, there 
is also a plentiful supply of white pine, sugar 
pine, incense cedar and spruce. The fir is the 
result of centuries of growth, and frequently 
attain a height of from two hundred to three 
hundred feet. Oregon contains one-fifth of 
the Nation’s standing merchantable timber and 
Lane County alone contains more of it than 
any other county in the State. 

Construction of the line from Weed was be- 
gun in 1909 and it was built as far north as 
Kirk. From Kirk the line will run for about 
twenty-two miles in a northerly direction thru 
the Klamath Indian reservation; then north 
and northwest for thirty-five miles to the sum- 
mit of the Cascade Mountains, where an ele- 
vation of 4,817 feet above sea level is reached 
at Odell Pass. After crossing the Cascade 
Range, the line descends to Oakridge, forty- 
three miles from Eugene, Ore. The impor- 
tance to Klamath Falls of the branch is that 
the city will now be on a main coast line. 

An accompanying photograph shows the driv- 
ing of the first pile on the Natron cut-off at 
Kirk, Ore. 
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| Selective Logging Sugéestions’ 


[By V. H. Sonderegger, State Forester of Louisiana] 





Coéperation is lacking between the office and 
woods operation in the majority of lumber com- 
panies. Seventy percent of the money spent in 
obtaining the finished product of lumber is used 
from the back end of the mill to the woods, in- 
cluding the stumpage. In return, only 25 percent 
of time and thought of the lumber executive and 
oficer is given to the woods operation. This alone 
gives foundation for carelessness and inefficiency 
in the woods. There is no excuse for this and 
the lumberman can not complain that he is com- 
ing out at the short end or if his stock is on the 
gnwanted list. He alone is to blame because he 
permits a condition like this to exist. Again, 
woods superintendents are not taken into the con- 
fidence of the officials and this reflects on the 
service given by the men in charge of the woods. 
Woods superintendents are human beings like the 
rest of ‘the lumbermen, but they are not mind 
readers and can not anticipate the wants of the 
mills. If they are not taken into the confidence 
of the officials and given codperation they can 
pot have the interest at heart that is necessary 
for them to find ways and means of increasing the 
forest products and improving the quality of the 
logs for the market demands. 

As a rule, the logging department is always 
two to four weeks, and better, ahead of the mill 
and accordingly it works in line with past per- 
formances. The greatest interest that the mill 
dfice gives to the logging supervisors is the 
standing inquiry, “How many cars of logs have 
you sent in today?” or “Will you have enough logs 
to run us thru the rainy spell?’ With the short 
log operators, no thought is given to quality or 
length of logs. The constant query is “What de- 
liveries are you making from the woods?’ but 
very seldom is the question asked “What is being 
left in the woods?” 


I have had the pleasure of holding the positions 
of log scaler, woods foreman and woods super- 
intendent for a few lumber companies in the last 
ten years and I am stating to you the facts as 
they have actually happened to me, and I be- 
lieve that you gentlemen of the logging associa- 
tion have had the same experience. It is true 
that waste has taken place in the woods and 
that the yards are loaded with low grades and 
species of lumber that are not in demand. Care- 
lessness of the operators who have no knowledge 
of the wants of the consuming public; and meth- 
ods of inefficiency and lack of coédperation have 
been the main reasons for this condition. 


The rearrangement of grading rules will not 
help this matter because the stock is in the yards 
and sheds and will stay there. The real correc- 
tion lies in the woods and to the woods we must 
go to correct this matter. The cutting of long 
logs in the last few years has been the means 
of getting more from the timber and better assorted 
stock from the pines and hardwoods. Hardly 
one-third of the operators of the South cut long 
logs and the short log operators will be always 
with us and in the majority. 


Suggestions for Efficient Logging Campaign 


From my ten years’ experience I have the fol- 
lowing suggestions to make that will improve the 
Problem that I have mentioned; namely, ineffi- 
cient logging creating waste, and poor codperation 
from the office, causing an increase of slow mov- 
ing stock in the yards and the inability to fill 
orders for special stock : 


First.—Before you can get started on an efficient 
campaign you must have the full confidence of 
your chief; and the same applies to him, for he 
must rely on your judgment and give you the 
right to work out the problems in the woods 
according to the layout of your work. To get 
both of these ideals, a working plan should show 
in detail the amount of timber in units, or if the 
township survey is not used the estimate should 
be shown in blocks for every square mile. Not 
only are the estimates necessary but also grade 
Classes should be made; such as virgin longleaf, 
8econd-growth longleaf, or mixed stands of short- 
leaf and longleaf. In hardwoods, classes should 
be made showing stands; as oaks, hickories, gums, 
‘ypress etc.; also showing if timber is virgin, part 
cutover or second growth, or uneven age stands. 
With this plan a map should be made showing the 
topography of the country with special reference 
to hills, ridges and waterways. With this work- 
ing plan, you have before you in detail the timber 


that you control, the land formation so that you 
— 


tig 2Per read before Southern Logging Associa- 
on annual convention, Oct. 23, 1923. 








can build your track on good ground and at the 
same time tram to the timber at its best and 
spur out to the balance. In this manner the 
timber along the main lines can be worked upon 
as conditions may warrant, allowing the super- 
intendent to fall back and get such timber as 
may be wanted. 

Second.—The codperation of the sales manager 
and the mill manager is necessary and essential. 
The sales manager should be wide awake enough 
to study the demands of the lumber market, also 
be able to anticipate any wants that may be 
needed 45 days ahead. He should make up a 
weekly sales report showing what was shipped 
and what was left and make up a summary as 
wants for delivery. In this manner the woods 
operator can keep up the supply of logs as the 
mill requires and the mill manager can check back 
on the logs received. The last lumber company 
I worked for gave me the support that I am 
suggesting to you now. The president, who was 
a successful business man, was considered hard- 
boiled. However, I found by approaching him and 
suggesting to him that what I had in mind was 
only a matter of dollars and cents and that as 
long as I was producing a margin of profit he 
should be satisfied, he approved of my plans. 
The sales manager of the same company was a 
young and aggressive man whg was interested in 
his work; sometimes he would criticize me in my 
plans but I was persistent in my efforts. Usually 
we wound up in the woods where I could dem- 
onstrate what I was after. Most of the time I 
was successful altho I will admit I was turned 
down once in awhile. A number of times I found 
it necessary to invite the big boss out in the woods 
to convince him on a practical problem. 

Lay track and cut as you go along has been 
the practice in the past for logging and this has 
been a poor practice to follow. Often I have run 
into poor timber or unwanted timber and I would 
build ahead and leave this timber behind me until 
the market was such as to justify a reasonable 
profit in cutting and manufacturing it. This 
matter of building track ahead of the operations 
costs money, and money that does not earn im- 
mediate profit in logging is hard to get. So to 
get my plans completed I would get the boss to 
come out in the woods and in the timber to 
show him what I was planning to do. And 
gentlemen, I usually had my way as there were 
no arguments against my plans, as the facts were 
standing in the form of trees. 


Woodsmen Should See Logs Cut Up 


Third.—Education in the way logs are worked 
up into lumber is an important factor. I would 
recommend that your saw bosses, log scalers and 
woods foremen be sent to the mill one day out of 
every thirty at least, and two days if possible. 
Let these men spend half of their time with the 
sawyer where they can watch the logs being cut 
into grades and special stock. The balance of the 
day should be spent in the sorting shed, loading 
docks and yard, so they can learn how and what 
is made out of the logs that they send in, also 
how and what kind of logs they must cut in the 
woods to satisfy the bills that the sawyer must 
cut. When you do this you will be surprised to 
find out how many more logs are being cut to 
the acre and also the improved grades being 
manufactured at the mill. 

Fourth.—All lumber companies should make it 
necessary for the superintendent to budget his ex- 
penses ahead; that is, the woods superintendents 
should be able to tell ahead for three months what 
they need in pay rolls, track, equipment ete. This, 
then, gives the company means for financing the 
operation, gives the superintendent an opportunity 
to stay within reasonable cost, and also make a 
saving and profit, if possible. Intensive supervision 
is absolutely necessary in the woods and the budget 
system gives this. You must be fully conversant 
with all phases of your work so that you can 
make the budget, and after you get it you will 
have to hustle to stay within the amount you 
asked for; that is, if no unforeseen circumstances 
enter, such as strikes, layoffs etc. 

Selective Logging Is Not Selective Cutting 


Selective logging is the term I shall use for the 
method that will return the greatest profit. The 
piney woods operator can practice it the same 
as the hardwood operator; in fact, the pine opera- 
tions have developed their work where they are 
logging to good advantage, altho there is room 
for improvement. It is the hardwood operator who 
is losing a great share of his profits, and at the 
same time leaving the woods in bad shape for 
second growth and future logging. Selective log- 
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Accurate Matching Means Money toYou 


You can’t fit poorly side and end 
matched flooring with a crowbar, no mat- 
ter how much you force it. 

The importance of perfectly matched 
flooring is recognized in Bruce manufac- 
ture. That’s why tests are made, right at 
the machine, by expert workmen every 
few minutes; without exaggeration from 
twelve to twenty times every working 
hour. 

It costs money to make perfect flooring, 
but your customers are saved money when 
they lay it, and your reputation for han- 
dling only the best oak flooring is worth 
money to you. 

Your customers, floor-layers and con- 
tractors, have found 
by experience that 
Bruce Oak Flooring 
“LAYS EASILY.” 





Frequent —_ insp 
tion is the secret of 
accurate Bruce 
matching. 

Our service de- 
partment will co-op- 
erate with you in 
preparing sales let- 
ters and literature, 
and in _ providing 
cuts, ads, movie 
slides, and other ma- 
terial. Write for spe- 
cial sales plans. 














Testin a ain E. L. Bruce Company 

g stee’ 

templet Bruce Oak Manufacturers 
Flooring Memphis, Tenn. 











Weaver Brothers 


SHREVEPORT, LOUISIANA 
Manufacturers of 
LONG AND SHORT LEAF 
Yellow Pine and 
Hardwood Lumber 


Mills at: Flora,La. Couchwood,La. Alden 
Bridie, La. _ Neches, Texas. Boyd, Florida 











MANUFACTURERS OF 


Powell “\one tear 
LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, Mills . La., and 
Louisiana son ae deat 





Capacity, 300,000 feet daily. 














America’s 
FINEST 


Flooring 





BIRMINGHAM, ALA. 





WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacrice GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes& Tools 
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PITTSBURGH 

















West Penn Lumber Co. 





Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 








White Pine 


IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











Sam, B.W.Cross Lumber Co. 


~<a 301 Oliver Building 


aaa SS Pittsburgh, - - Pa. 
White Pine, Yellow Pine, Hemlock & Fir 








MICHIGAN 











Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 


17 17 


wooo Gvertasliitg FLOORING. 


114 kinds Maple, Beech, Birch and Oak Shipped in ' 
Mixed Cars with Northern & Southern Hardwoods. 
NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 §8S. 
Dearborn St., Chicago, Ill. 


ging is the method of cutting all timber that will 
run good into upper grades and that is in demand, 
leaving the low grades and unwanted species until 
the selling price justifies the cutting and manu- 
facturing of the same at a profit. Technical for- 
esters who have not had practical training in 
lumbering confuse this method with selective cut- 
ting. 

The general definition of selective cutting from 
various authorities is ‘‘According to the selection 
method the oldest and largest trees in a stand 
are chosen for cutting and the remainder are left, 
the young trees growing up to take their places.” 
In selective logging we disregard the oldest and 
largest but take all the best from 10-inch and up, 
that are wanted in the market and produce high 
grade and will return a reasonable profit. The 
remainder are cut as demand may justify later. 
Selective logging develops a profitable crop and 
leaves seed trees for reforestation. 


Forestry Given Practical Definition 


Every forester has his own definition of forestry. 
The accepted definition is “Forestry is the art of 
raising repeated crops of timber on soils unsuited 
to agriculture for present or future use.” If this 
is true, then forestry is only 15 percent of the 
lumbermen’s trouble, as 85 percent of the cost of 
lumber is from the stump to the consumer; and 
the lumberman, therefore, is 85 percent essential 
and necessary because he must manufacture the 
product that the forester grows. My definition is 
somewhat different and this is obtained thru prac- 
tical experience and observation of the lumber op- 
eration in Europe and the New England States. 
“Forestry consists of any and all work relating 
to virgin and second growth forests, which in- 
cludes logging, lumbering, silviculture and other 
forestry procedure.” 

Selective logging can be successful only if un- 
dertaken by men who have a good knowledge of 
sawmill requirements and who are also capable of 
estimating the grade contents of the standing 
timber. It is a very difficult matter to tell you in 
general how to proceed with this selective logging 
system, as each and every operator has his own 
peculiar types of timber and location. I will, there- 
fore, give you a general idea and suggestions so 
that they can be developed on your own operation 
as the case may fit. 

The main factor is the construction of a main 
line and the number of years that the main line 
will be in existence. Second, consideration must 
be given to the hauling distance from the main 
line, and I would not recommend the practice of 
selective logging beyond one ana a half miles from 
the track. If your main line exists for a period 
of five years or more the following practice can be 
successfully carried on, meaning more timber and 
more profit. In placing your saws in the woods, 
the saw boss and log scaler should work with the 
crews, and see to it that the best grade of timber 
is cut, and any other grade that is in demand ata 
price that will bring full return for the stumpage 
and a reasonable profit for the manufacture of the 
same. Taking gum for example; if this timber 
stands within one and one-half miles of track, I 
would not recommend the cutting of any tree that 
did not run high in No. 1 and better grades, cut- 
ting at least two to three clear 16-foot logs. The 
same applies to the oaks. If the trees are of long 
regular lengths, cut two or more logs free from 
limbs, to at least 14 inches in diameter at the 
stump. If the trees are short-bodied; that is, if 
one short clear log can be cut and the balance 
heavy in limbs, I would leave these trees standing 
until future demands justify their cutting. The 
same applies to the other species. Hickories, for 
example; cut them down to 10 inches if they give 
clear lumber. However, if any of the species are 
rough and will run heavy into Nos. 2 and 3 grades, 
I would leave them. 


Making Profit by Cutting Oak Ties 


I will, however, give you an example of what is 
occurring today. I have noticed on several logging 
operations where red and white oaks have been 
cut, the butt logs are taken out, leaving seconds 
16-inch and up at the small end, which are low 
grade, due to two or three limbs being divided 
along the log. This log, if cut up in the mill, 
would probably produce 75 percent of Nos. 2 and 3 
common lumber; selling at St. Louis point of de- 
livery, No. 2 common at $38.40, and No. 3 common 
at $20. I asked one operator why he could not 
bring in these rough logs and get some No. 1 grade 
out of it and cut the balance into railroad ties. 
I was informed that he did not know where he 
could sell these ties and did not realize there was 
any profit in them.I showed him a statement of 
Oct. 16, quoting the two prices I have mentioned 
and showed him this: White oak ties delivered at 
St. Louis were worth $40.50 a thousand, board 
measure, basing thirty 6x8 ties as a thousand 
board feet. This selling price exceeded No. 2 com- 
mon white oak lumber by $2.10 a thousand feet 
and exceeded No. 3 common white oak lumber 
by $20.50. 


In addition to manufacturing ties a fair amount 
of middle grades can be cut from these logs in 
squaring up for ties. The same condition exists 
in plain red oak. No. 2 common sells for $38 a 
thousand board feet and No. 3 common red oak for 
$21 a thousand board feet, delivered at St. Louis, 
Red oak ties on the St. Louis market were sell- 
ing for $37.50 a thousand board feet, again assum. 
ing thirty 6x8 ties equal a thousand board feet, 
Altho the No. 2 common selling price is 50 cents 
more than net yield of ties, the ties sold for $16.50 
over No. 3 common inch lumber. The demand for 
hardwood ties in the United States is exceedingly 
large and can not be met. 

Tie contractors and others interested are com- 
plaining that the oak tie is disappearing and can 
not be had as in the past. This condition is due 
to the fact that there is no coéperation between 
the sales organization and the woods department, 
the woods department not informing the sales 
office of this material being wasted and the sales 
office not being able to locate the markets for the 
ties and informing the woods operators of the 
demand for the same. Again, hardwood ties are 
accepted as square edge and sound; therefore, 
rough logs squared up into ties will produce more 
revenue than the lumber will. Again, the utiliz- 
ing of the rough logs will produce more income 
in the land and timber account and will assist in 
reimbursing the purchase price of the timbered 
land. During my time I have cut logs first off 
the lands for lumber and sent in my rough logs for 
ties. In places where we did not own the land 
but the timber only, I placed my tie makers behind 
the saws and made enough revenue off this sal- 
vaging to pay for one-half to one-third of the pur- 
chase price of the original timbered stand. In 
fact, after I worked up my hardwood leavings into 
staves, axles etc., I have produced revenue to 
exceed twice the amount I paid for the stand of 
timber. This is not only true in the hardwoods 
but can be done also in the pine timber. 


Found Demand for Oil Rig Timbers 


While conversing with the sales manager, I 
stated to him I was advancing into pine timber 
that contained exceptionally large trees and high 
grade lumber, and that I was not worrying about 
this type much, but I had many acres of short- 
bodied pine which was rough and limby, and inas- 
much as this material was not in demand I did 
not want to send these logs in and overload the 
yards with slow-moving stock. I, therefore, sug- 
gested that he study the market and let me know 
what commodity was in demand and was hard to 
fill. Inasmuch as we were codperating with the 
Shreveport office and in touch with the Texas and 
Oklahoma oil fields we found there was a great 
demand for oil rigs. In checking over the bill of 
materials for oil rigs I found the greater part 
called for square edge and sound timber with knots 
as no defects, and the only clear piece for this oil 
rig set was the walking beam, which called for 
a piece of timber 14x20 inches 24 or 26 feet long, 
clear and free from all defects. This was the only 
choice piece in the set that was making inroads 
on the upper grades. I found the mud sills, two 
in number, called for 14x14 inches square and 28 
feet long and were also square edge and sound and 
would take a certain amount of wane and red 
heart. In checking up the selling price of Nos. 2 
and 3 grades of pine, I found the average selling 
price was around $22 to $24, whereas the oil rig 
sets, completed, sold for $32 to $36. As soon as 
I worked this out our sales manager became in- 
terested and asked how many sets I could furnish. 
I then spent several days in the woods checking up 
our choice and rough timber and reported we could 
furnish seventy-five rigs to begin with. Our sales 
manager became busy.and took up this matter 
with the dealers of these rigs and the result was 
we were swamped with orders for them. 

The point I want to bring out is that in cutting 
we would utilize all rough logs and increase the 
yield per acre about 30 percent. Not only did we 
add income to the land and timber account at the 
rate of $7 a thousand, but also kept the mill sup- 
plied with logs and running full and at the same 
time netted a profit for their manufacture. 

During the war at different periods of the year 
demands were made for special sized stock in the 
hardwoods. I do not know for what purpose they 
were used, but the sales office notified me that 
inquiries were coming in for hardwood timbers 
square edge, sound and rough; worm holes and 
knots being no defects. The timbers wanted were 
2x6 up to 16x6 square, in lengths of 8 to 18 
feet in both white and red oaks. This gave us an 
opportunity to work up our low grade logs in the 
timbers and get $10 to $15 a thousand more for 
this material in timber than we could have got 
in plain saw lumber. 


Log Supply for Switch Ties 


In addition to the above mentioned matters, 
another interesting phase to watch in your logging 
and manufacturing operations is the supply for 
switch ties etc. These call for saquare edge grades 











ent, 
ales 
ales 
the 
the 
are 
ore, 
10re 
iliz- 
ome 
t in 
red 


for 
and 
ind 
sal- 
our- 
In 
into 


| of 
ods 


nar 
the 
ley 
iat 
ers 
nd 
ore 


an 
he 
for 
rot 


rs, 


‘or 
les 


NOVEMBER 17, 1923 


AMERICAN LUMBERMAN 69 








in pine and hardwoods and the price is far in ad- 
vance of Nos. 2 and 8 common grades. All of this, 
as stated previously, is dependent upon the in- 
terest and education of the woods organization as it 
takes the time of both the superintendent and his 
employees; namely, the saw boss and log scaler, 
to keep up with the cutting crews. The sales office 
must keep its employees informed as to the ma- 
terial wanted and the sales offices must be in- 
formed as to the difference in price. If low grade 
hardwoods are selling at a lower price in 1-inch 
and 2-inch stock, and switch ties, railroad ties and 
timbers are selling at an advanced price over these 
two grades, it is then up to the sales manager to 
solicit such orders and notify the woods crew that 
the low grade logs which are cut square edge and 
sound are wanted. 

In cases where the land is not owned by the 
company and a time is set for the removal of the 
timber, I always put the crews to work cutting 
everything possible to make ties, staves, axles and 
other byproducts that we want. I will state 
now that I always found this to be additional profit 
and also realized it was appreciated by the office. 

Recently I visited several operators in northern 
Louisiana and found them complaining about not 
being able to deliver orders. Upon questioning 
them I found that many called for the following 
items: 2x4, 2x6 and 2x8, 18-, 20- and 22-foot long. 
These manufacturers were all short log operators 
cutting all their woods stock into 12-, 14- and 
16-foot lengths. Here, again, is shown the lack 
of interest and codperation between the office and 
the woods. I have been in several of the opera- 




















Unique wooden water wheel near Bakersfield, Calif., 
which supplies power to dreamily flop a system 
of punkas that take the place of electric fans in 
a dance hall 





tions of these manufacturers and found that often 
30 percent of the trees were so cut as to leave 
pieces of the tree two to six feet in length that 
would easily have made these timbers had the 
woods force been notified of the needs and been 
properly instructed as to cutting of same. 


Must Vary Cutting to Meet Demand 


Flatheads or.stock cutters give the greater part 
of time to cutting and felling timber and they ad- 
here to the old custom of cutting everything 12-, 
14- and 16-foot lengths, and if asked to make 18-, 
20- and 22-foot pieces they will cut everything in 
long lengths and fall down on short lengths. The 
woods boss and log scaler should stay on the job 
and see that cutting is properly done. 
of the manufacturers why they did not cut these 
lengths, and instead of answering my question 
they cussed out the idea of these special lengths 
and wanted to know why the buyers wanted 18,- 
20- and 22-foot material. I was rather surprised 
at this lack of knowledge of the public’s demand, 
and asked them if they knew what types of homes 
were being built thruout the country. They an- 
Swered in the negative and wanted to know what 
I was driving at. I stated I asked several archi- 
tects what the prevailing mode of homes would be 
and they all answered the raised bungalow, so that 


I asked two 


18-, 20- and 22-foot sizes for rafters, sills etce., 
would be in demand. 

I am merely mentioning this case to show that it 
pays the office force to keep up with the demands 
of the buying public, and the best way to gage the 
demands of the buying public is to keep up with 
the architects who design the timbers and cause 
demands for the size of timbers to be made. Lum- 
ber merchants are affected by styles the same as 
merchants that sell clothes, hats, shoes etc. Manu- 
facturers of wearing apparel are constantly study- 
ing the public demands and anticipating sales by 
furnishing the styles asked for. The same must be 
observed in the lumber industry, as types of homes 
are constantly changing, and the prevailing type 
at present and the next few years seems to be the 
bungalow—California and airplane types. 

Not only is this true in the pine operations, but 
the same is also true in the hardwoods, for styles 
fh furniture are constantly changing. At present 
our sweet gum is in big demand, especially the red 
heart timber for dining room and bed room sets, 
going under the new name of American walnut, 
which is nothing but plain heart gum stained 
brown. This is one of the many points that I 
want to bring out and substantiate my expression 
that efficiency and codperation do not take place 
between the office and the woods. 


Must Throw Tops Away from Standing Timber 


Getting back to selective logging, care must be 
taken when felling timber that the tops are thrown 
away from the standing timber. This is neces- 
sary so that in going back and getting the remain- 
ing timber additional expense is not incurred, and 
so that the log cutters can get to the trees and 
the removal of tops enables the log haulers 
to get the logs. I have interviewed several 
logging operators and have found that this phase 
of work necessitates an increase of about 40 to 
60 cents an acre, or an average of not less than 
5 to 10 cents a thousand board feet. 


The greatest expense incurred is for the marking 
of trees and supervising the felling of them. As 
a rule, the method of selective logging, especially 
in hardwoods on the first cutting, will take one- 
half to three-fourths of the commercial lumber and 
only one-fourth to probably one-half of all the 
trees that are standing. The refusal of certain 
grades of timber in the open market is never per- 
manent, and I have never yet seen a type of lum- 
ber that did not pick up within two years at a 
profitable selling price. Therefore, selective log- 
ging permits in six months, twelve months, or two 
years, as the case may be, the removal of the 
remainder of the timber if the markets so demand. 

Another point to remember when removing part 
of the standing timber is that the remaining timber 
will put on one-half to one inch in diameter per 
year per tree. 


This about covers the matter of selective log- 
ging in general terms, but I believe that if each 
of you would study the woods operations and con- 
sult with your superior officers, and especially the 
sales department, I can guarantee that you will 
increase your logging yield per acre 15 to 20 per- 
cent over the present basis. 


I have received several rather sharp criticisms 
in suggesting selective logging from lumbermen not 
acquainted with the problems above discussed. 
They wound up with the statement that the first 
cutting was feasible, but that the cost is prohibitive 
to follow up the logging on the second and future 
cuttings. My contention is that it is not pro- 
hibitive, because when you return to get this 
material you are going in with the idea of knowing 
what it will cost to obtain this material, and also 
what it will cost to obtain this material, and know 
that the selling price will cover the cost and yield 
a profit, because if there was no profit in it the tim- 
market demands or at such time as a profit can be 
obtained. It is true that carelessness in the woods 
ean make this prohibitive, and if care is taken, not 
by burning slash, but by placing it away from the 
remaining trees the tops will rot and disappear in 
a short time. 


While I am on this subject I want to say. that 
some theorists have advocated slash burning in 
the South. I want to express my opinion on this 
theory, and claim that it is absolutely impracticable 
and a waste of money. ‘Tree tops, or slashings as 
they are called, should be thrown into open spots 
away from the timber and allowed to decay. Pine 
tops will decay in six to eighteen months to a point 
beyond fire ignition. In a short time the sap will 
disappear and leave the heart only. This also ap- 
plies to hardwoods. 


A GIANT OAK has been found on timber land 
near Bald Knob, Ark., recently purchased by 
the Enterprise Box Co. At four feet above 
the ground the tree measured 36 feet in circum- 
ference. It is stated that the top of a 16-foot 
cut would have a diameter of ten feet; this 
cut would scale out 15,000 feet of lumber. 





DRY 
STOCK 


cars 4/4” No. | Com. & Sel. 
Birch 


car 5/4” Ist & 2nds Birch 


cars 5/4” No. | Com. & Sel. 
Birch 


cars 6/4” No. 2 Com. & Btr. 
Soft Elm 


car 5/4” No. | Com. & Btr. 
Hard Maple 
(Small percentage ist & 2nds) 


i car 5/4” No. { & No. 2 
Com. Hard Maple 


‘The Adams-Thom 
wavs.” Lumber Co. 





Jean LaRue Says: 


**She’s dar-’ good 
mans to deal wid !’’ 











Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS, 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 











White Pine 








We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN. 








We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 
of the following woods: — 


ASH - BASSWOOD 
BIRCH - SOFT ELM 
Try HARD MAPLE- OAK-SPRUCE 
Us WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 
MELLEN 


ELLEN, = T umber Co. 
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Specials: 


6IM’ 4/4” Selects Basswood 

300M’ 4/4” No. | Com. & Btr. Basswood 
30M’ 4/4” No. 2 Common Basswood 
5/4” Selects Basswood 


50M’ 5/4” No. | Com. & Btr. Basswood 
40M’ 6/4” No. | Com. & Btr. Basswood 
SOM’ 4/4” FAS Birch 


100M’ 4/4” Selects Birch 
5/4” FAS Birch 
20M’ 6/4” FAS Birch 


20M’ 8/4” FAS Birch 
300M’ 4/4” No. {-2-3-A Com. H. Maple 
25M’ 5/4” Sel. & Btr. Soft Elm 


60M’ 4/4” No. 
15M’ 4/4” Sel. 
13M’ 5/4” No. 
23M’ 6/4” No. 


2 Com. Rock Elm 
& Btr. Wis. Oak 
2 Com. & Btr. Wis. Oak 
2 Com. & Btr. Wis. Oak 


KILN DRYING FACILITIES 


Let us have your inquiries when in 
the market for Northern Hardwoods 
or Softwoods, 















































a General Motors Bldg., DETROIT, MICH. a 





For Sale: 


We offer the following stock for prompt 
shipment largely from our Fort Wayne, Ind,. 
distributing yard, Write or wire us for 
delivered prices. 


65M’ 4/4 No.2& No3A 

2cars 6/4 No. 1 C. & s. Ash, Med. Texture 
{car 6/4 No. 2 & No. 3 Ash 

(car 8/4 No.1 C. & 8. Ash, Med. Texture 


(car 16/4 No. 2C.& oa Ash, Med. Texture 
{car 10/4 No 2 Com. Soft Elm 

f car 10/4 No. 2 Com. ~4 — Maple 

2 cars 4/4 FAS Pin. Red G 

100M’ 4/4 No. | Com. . Sel. Pin, Red Gum 
2 cars 4/4 FAS Sap Gu 

3 cars 4/4 No. | Com. He Sel. Sap Gum 

2 cars 4/4 FAS White Oak 

{car 4/4 FAS Red Oak 


5 cars 4/4 No. | Com. & Sel. White Oak 

3 cars 4/4 No. | Com. & Sel. Pin. Red Oak 

{ car ea. 4/4 + Se, . “* Pin. White & Red Oak 
75M’ 6/4 No. B. So. Soft Maple 

50M’ 10/4 No. 2 c: & B. So. Soft Maple 


WILSON LUMBER CO. 











SOFT TEXTURED 





“Knox Brand” 
OAK FLOORING 


Two Plants. 


Tenn. Lumber & Mfg. Co. 





- _ KNOXVILLE, TENN. 














LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














Books for Retail Lumbermen 


Work on Planning and Construction 


Books for reference and study occupy an im- 
portant place in the lumber office; and as the 
retail lumberman enlarges and extends his serv- 
ice to his community he recognizes the necessity 
of equipping his service room with books about 
planning and building in all phases. While the 
average dealer may not have occa- 
sion to read all the books he should 
have in his business library, he will 
yet have many occasions to refer 
to them and he will readily see thi: 
importance of -. encouraging his 
younger associates to study the 
books with a view to enlarging their 
knowledge of the business and to 
increasing their ability to serve the 
public. 

There are many single volume 
works that the retailer should have 
in his office library, but if he is t« 
limit his purchases to a few books 
he will likely be disappointed often 
in seeking information not con- 
tained in the particular books he 
has. The single volume work de- 
voted to a particular branch or 
phase of the business has advan- 
tages and a library built up of 
such works may be extremely use- 
ful; but there is always a place for 
an ’ encyclopedic work which con- 
tains a vast amount of information 
in readily accessible form and cov- 
ering the whole field. 

Such an éneyclopedic work _ 
‘‘Carpentry and Contracting,’’ i 
five volumes. This work has bide 
compiled by a staff of professional 
men skilled and trained in the 
fields covered by their contributions 
to the volumes. Blueprint reading, 
mechanical drafting, carpentry, 
metal working, plastering, contract- 
ing, plumbing; in fact every phase 
of construction is covered in the 
work. Even legal relations, building codes and 
forms of contracts are treated. 

No matter how many or how few books the 
lumberman may now have in his library, he 
will find this encyclopedic work useful and valu- 
able because it covers the entire field; and 
whether he wants to inform himself on a single 
point or to cover an entire branch of the con- 
struction industry, he will be able to do so with 
this book before him. The five volumes are in 
fact a series of treatises on the various voca- 
tions or trades comprehended in the construction 
industry; and the treatment is such as to make 
all the information quickly available or as 
little of it as is required at the moment. More 
than fifteen hundred illustrations amplify the 
text. An index to each volume as well as a 
comprehensive index to all the volumes makes 
everything in the books as accessible as if in the 
briefest treatise. The volumes are substantially 
and attractive bound in flexible covers, gold 
stamped, and are sold by the AMERICAN LuUM- 
BERMAN at $19.80 a set. 
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Lumber Shed and Sales Suggestions 


The housing of lumber and other building 
materials has so thoroly demonstrated itself 
as a positive economy of both time and money 
that most modern lumber dealers aim to keep 
all stocks under roof. The housing of building 
materials is also one phase of a development 
in sales methods that are almost revolutionary 
in the lumber business. The modern lumber 
shed resembles in many respects the show win- 
dows of a department store, and when properly 
constructed sheds reduce the costs of doing 
business, making selling plans more effective 
and putting the whole lumber business on a 
higher plane. 

Thruout its history the AMERICAN LUMBER- 
MAN has realized and has emphasized the im- 
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portance of shed plans as factors in good lumber 
merchandising. In its efforts to provide its 
readers with the latest information on shed 
construction, yard’ layout and lumber office 
planning the AMERICAN LUMBERMAN has pub- 
lished numerous articles describing and illus- 
trating the sheds and offices of some of the most 
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Compendium of the Building Trades 





enterprising of retail lumber dealers. 


Numerous requests have been made for shed 
plans and for copies of the articles here re- 
ferred to. With a view to making this mate- 
rial permanently available to retail lumbermen 
the articles have been assembled and published 
in a booklet of thirty-two pages. The articles 
are liberally illustrated; in most cases plans 
of the yards, locations of the offices, arrange- 
ment of the sheds together with dimensions and 
details of construction are given. These sheds 
vary in many respects one from another and 
a number of them represent successful efforts 
to adapt arrangement to unpromising or difficult 
locations. As a consequence the information 
contained in this booklet regarding lumber sheds 
and yard arrangement can not fail to be of 
great value to every retailer who desires to im- 
prove his methods of handling stocks. 


As already intimated, the booklet contains 
also illustrated articles dealing with sales 
methods, special advertising stunts, office ar- 
rangement, show window display and other 
activities and methods related to the efficient 
selling and distributing of lumber and other 
building materials. This booklet is published 
and sold by the AMERICAN LUMBERMAN at 50 
cents a copy postpaid. It is believed that every 
lumberman will derive vast benefit from care- 
ful reading of this little book and will feel 
that the price asked for it is insignificant in 
comparison with its value as an aid in the sell- 
ing of lumber. 


Every American State, county and city would 
be the better for it if tracts now lying unculti- 
vated and wearing away from erosion were put 
out to trees and given the chance to continue 
the work nature was doing when interrupted by 
the hand of man. 
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Demonstrates New Mill Equipment 


COLUMBIANA, OHIO, Nov. 12.—For the purpose 
of demonstrating some new features which the 
Enterprise Co., of this city, manufacturer of port- 
able and stationary engines, sawmills and special 
machinery, has been developing in its sawmill 
equipment, the company recently sent out invita- 
tions to all the lumbermen and sawmill operators 
within a radius of one hundred miles of Colum- 
biana, resulting in a gathering at the Enterprise 
plant on Oct. 27 of about one hundred and twenty- 
five people. On this occasion one of the Enter- 
prise Co.’s mills was set embodying such improve- 
ments as have been worked out and placed in 
operation, being driven by a 65-horsepower gaso- 
line motor. In addition to the demonstration of 
the sawmill, a gasoline motor was placed in op- 
eration, sawing logs into lumber. 

The new model 34 sawmill used for this dem- 
onstration was equipped with a new type of feed 
works, on which the principle of the giant belt 
feed, as has been manufactured by the company 
for many years, was applied in just a little differ- 
ent manner and with the result that a better con- 
trol of the carriage is obtained. The principal 
object that the Enterprise Co. had in mind in the 
designing of this mill was to build a portable saw- 
mill with such principles of accuracy and con- 
venience as are usually embodied in the modern 
stationary mills, yet making the mill strictly port- 
able. The head block knees are equipped with 
machine cut steel rack and pinions and independ- 
ent shove-out arrangement. 

Another feature is the application of either the 
regular Buckeye dog, or the Knight single or 
duplex dog, or the application of a Boss dog 
inside of the knee, all being optional with the 
purchaser. The set works is a new type of double 
acting set works with a receder arrangement by 
which the power is taken from the axles of the 
carriage. The application of the receder is ac- 
complished thru a single lever, which raises the 
pawls of the set works at the same time the re- 
ceder friction is applied. ‘Tee rail is applied to 
both sides of the track, with heavy double flanged 
earriage wheels pressed on the heavy axles, and 
the use of a new design axle bearing which is ad- 
justable and very accessible for oiling. 

A new style sawdust elevator was also dem- 
onstrtated in connection with the mill, which the 
Enterprise Co. states has proved very satisfactory ; 
also a new design of belt tightener running on ball 
bearings for the drive belt, which proved to be 
quite an improvement. 


Explain Features of Gasoline Engine 


Following luncheon, served at the Presbyterian 
Church, an address was made by Mr. Riise, chief 
engineer and designer of the gasoline motor used 
in this demonstration, who endeavored to point 
out that the principal object in view in the design 
of this engine was to obtain a perfect operating 
motor of the most simple design. Another object 
sought was the proper oiling of all moving parts 
within the engine itself, so it would only be neces- 
sary to put the oil in one place. This engine 
also contains removable sleeves for the cylinder ; 
removable cylinder head with the valves in the 
head, water cooled exhaust manifold, and a num- 
ber of other features that will add materially 
to the life and convenient operation of the motor. 
After Mr. Riise’s address a number of questions 
were asked and answered, showing that the mill 
operators were very much interested in this type 
of power for sawmill purposes, due to the fact 
that many of them were confronted with the 
problem of cutting timber that does not lay con- 
venient to a good source of water, making it 
inconvenient to use steam for power. 

An interesting talk on circular saws was given 
by Mr. Barnes, cf the Chicago office of the Simonds 
Saw & Steel Co., who dwelt at some length on 
several of the common ailments or troubles that 
he runs into among mill operators and the remedies 
that he applies. He also gave many useful sug- 
gestions as to the proper operation of saws. 

Robert C. Hopkins, of the Alliance Brass & 
Bronze Co., Alliance, Ohio, related his experience 
in operating an Enterprise sawmill years ago on 
his father’s farm in Pennsylvania. 

H. H. Detwiler, secretary of the Enterprise Co., 
acted as toastmaster during the program, and 
after Mr. Hopkins’ address he introduced his 
father, Jacob Detwiler, president of the company, 
who was well known to many of the older lumber- 
men present, having spent over forty-five years 
in active service with the Enterprise Co. The 
guests were then invited back to the factory for 
an inspection of the plant, where a demonstration 
was made of the method of testing steam engines. 


Various machines were placed on exhibit, also 
several operations shown pertaining to the build- 
ing of Enterprise machinery. 

The demonstration proved a success in every 
way. The Enterprise Co. expects to issue a cata- 
log shortly covering this model 34 mill, and those 
desiring a copy will be able to secure one as soon 
as ready by writing the concern. 


Bulletins on Sawmill Machinery 


The Allis-Chalmers Manufacturing Co., of Mil- 
waukee, Wis., has just issued bulletin No. 1728, 
of twelve pages, entitled ‘Pacific Coast Log 
Turner,” illustrating and describing the new Allis- 
Chalmers log turner, which the company states 
“is the logical successor to the old Simonson log 
turner that for many years was the most success- 
ful machine on the market for turning and hand- 
ling large logs in the sawmills of the Pacific coast,” 
The Simonson log turner was sold exclusively by 
the Allis-Chalmers company, and the knowledge 
of requirements thus gained has been of great ad- 
vantage in bringing out the new machine. In the 
design of this new turner the company has retained 
the operating principles which made the old Simon- 
son turner successful, but all parts have been de- 
signed to overcome the defects in the old turner, 
to which many new and improved features have 
been added. 

“Sawmill Carriages’ is the title of Bulletin No. 
1711B, of thirty-six pages, also published by the 
Allis-Chalmers Manufacturing Co., illustrating and 
describing recent improvements in Reliance car- 
riages, which are listed as follows: Head blocks 
have bearings 30 inches long on front timber next 
to saw line; front timber protected by 6x6-inch 
angle iron; steam feed girt plated top and bottom 
with boiler plate; racks and pinions are hammered 
steel with machined teeth 5-inch face; set shaft 
can be stripped without moving head blocks; all 
truck boxes brass lined with oil pipe extending to 
top of frame; all parts accessible and easily re- 
placed. 


Forestry Service for Members 


New York, Nov. 12.—Another step toward 
the development of a more general practice of 
forestry has been taken by the paper industry, 
thru the establishment of a consulting forestry 
service by the woodlands section of the Ameri- 
can Paper & Pulp Association, which will be 
for the use of members of the section. O. M. 
Porter, himself a technically trained forester, 
secretary of the section, and assistant secretary 
of the parent association, will have charge of 
the service. 

The new service is based on the principle that 
returns on the timber land investments of the 
mills can be assured only by adequately protect- 
ing these lands from fire, and by so logging as 
to provide for a second cut or a reasonable re- 
sale value. 

The forestry service of the section is to be 
along the lines of timber examination, and the 
formulation of management, fire prevention and 
reforestation plans. While the paper industry 
has already given employment to a large num- 
ber of highly trained foresters, nine companies 
in New York State alone having their lands 
under forestry management, many companies 
have insufficient lands to warrant the full time 
service of a technical forester. The service 
will not handle the lands for the paper mills, 
but will make the preliminary plans of manage- 
ment to be followed in some cases by the 
employment of foresters to put these plans into 
effect. 

The new service is not to be commercial in 
type, but will be given to members for actual 
expenses and a reasonable fee to the association 
for the services of the forester who makes the 
examination. 

The development of forestry sentiment in the 
middle West, as evidenced by the formation 
of an association of Wisconsin mills for the 
protection of the forests of that State, has in- 
cluded the suggestion that the woodlands sec- 
tion be established in the West, possibly with a 
Chicago office, to make it more readily avail- 
able for service to the middlewestern mills. 
Such a radical departure, however, is not likely 
to take place at any immediate date. 





































































—the longest 
wearing flooring 


The one place where hard- 
wood flooring is given the “‘acid 
test’’ of durability is in industrial 
plants where heavily loaded 
trucks constantly wear and tear 
the fibres of the wood. 


Michigan Hard Maple has 
been the preferred stock for fac- 
tory purposes for many years. 
We have manufactured more 
flooring than any other manu- 
facturer, in fact, we have furn- 
ished probably 20% or better of 
the flooring sold. We make all 
standard widths, thicknesses and 
grades of 


MAPLE, BEECH, BIRCH 


FLOORING 


Anything required from the 
modest cottage to palatial hotel, 
apartment house, office build- 
ing, store or industrial plant. 


Mail Coupon Today 


and you will then be sure to obtain our 
regular stock lists which contain offer- 
ings worthy of your investigation. 


WILLIAM HORNER 


Grand Rapids Trust Company 
Receivers 
Plant: Sales Office: 


Newberry, Mich. REED CITY, MICH. 























William Horner, 
Reed City, Mich. 
Gentlemen:— 
Please send me your latest stock list 


' of Hardwood Flooring, also see that my 
j name is put on your regular mailing list. 


This does not obligate me in any way. 


a a pr 
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EDGE GRAIN 


Yellow Pine 
FLOORING 







H ERE’S a good sell- 

ing item that every 
dealer should have in 
stock. Big value edge 
grain flooring is our 
specialty. Mills are lo- 
cated on four trunk 
lines insuring you real 
service. 








We invite your 





inquiries and 
orders. 


SOUTHERN 
PINE LUMBER 


BIG 

MILLS 
Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 
Stock, Kiln 








COMP ANY Dried Timbers 
upto 12K12-24" 
TEXARKANA, Big Timbers 
TEXAS For Export 
Daly Capacity Hardwood 
ren Lumber 


























SOUTHERN 
PINE 
HARDWOODS 


HE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfae- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated. 


Beaumont 
Lumber 


Co. 


BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres. 


























JOHN A. McSHANE, former congressman 
from Nebraska, and for twenty years head of ex- 
tensive lumber interests in the West, known as 
the McShane Lumber Co., diedat St. Joseph’s hos- 
pital in Omaha, Neb., Saturday afternoon, Nov. 
10, after an illness of two months. He had been 
ill since early September when he returned from 
a summer spent at Atlantic City. Mr. McShane 
was 73 years old, and was among Omaha’s very 
wealthy citizens. The family has been prominent 
in financial, political, and social circles in that 
city for half a century. In 1894, after Mr. Mc- 
Shane had already accumulated considerable 
wealth in various business ventures, he em- 
barked in the lumber business, establishing the 
McShane Lumber Co. He not only had whole- 
sale and retail yards in Omaha and thruout that 
territory, but bought, and for many years con- 
trolled, 60,000 acres of pine timber in Texas. 
Mr. McShane was the first democratic congress- 
man ever elected from Nebraska. That was in 
1886. He had been a member of the house of 
representatives in the State legislature of 
Nebraska before that and also of the State sen- 
ate. He was a native of Ohio. In 1874 he went 
to Wyoming and engaged in the cattle business. 
His cattle interests continued to grow and in 
1883 he united with the Bay State Cattle Com- 
pany which then owned more than 100,000 head 
of cattle and vast tracts of land. For a number 
of years he was general manager of the company 
and heavy stock holder. 

The Omaha Herald, a daily paper, was owned 
by Mr. McShane for two years. He promoted 
the Omaha Nail Co., was president of the Union 
Stock Yards Co. from 1884 to 1894, a director 
of the South Omaha Land Co., president of the 
Union Stock Yards Bank, and a director of the 
First National Bank of Omaha. 

In 1888 he ran for governor of Nebraska, but 
lost. He never again ran for public office, but 
retained his active interest in politics, and in 
1896 led the democratic wing that bolted William 
Jennings Bryan’s free silver democracy at the 
convention. Mr. McShane has always been 
looked upon in Omaha as the man to whom 
credit is: due for interesting foreign capital in 
the Union Stock Yards Co. and to build it up 
to what it is today. This he did at a time when 
there were as yet no packing interests there, 
and when he felt that Omaha needed a system 
of stock yards to make a market for western 
live stock. He was a nephew of the late John 
A. Creighton, one of Omaha’s leading men, who 
left a hospital, a university, a Working Girls’ 
home, and many other important public bequests 
to Omaha when he died some years ago. 


EDWARD J. HATHORNE, 69 years old, treas- 
urer of the Atlantic Lumber Corporation, New 
York City, died Thursday, Nov. 8, at the Post 
Graduate Hospital in that city after a long ill- 
ness. Mr. Hathorne was for many years treas- 
urer of the United States Tire Company and 
prominently identified with the rubber industry. 
He was born in Boston and spent his youth in 
that city. He at one time served in the Massa- 
chusetts Senate. He was a director of the G. & 
J. Tire Company, Morgan and Wright, the Hart- 
ford Rubber Works, Black River Water Co. and 
the Mechanical Rubber Co., and was vice-presi- 
dent of the National Lighterage Co. The funeral 
was held Saturday afternoon, Nov. 10, at Mr. 
Hathorne’s former home in Hartsdale, N. Y. 
Six men prominent in the lumber and rubber 
industries were honorary pallbearers: Frank J. 
Saxe, George J. Mayo, John D. Carberry, Samuel 
Norris, Wilson H. Blackwell and John W. Ma- 
comb. Mr. Hathorne is survived by his wife, 
Mrs. Georgia M. Hathorne. 








JAMES K. BUCKINGHAM, president of the 
Buckingham & Hair Lumber Co., and former 
mayor of Milford, Ohio, died suddenly on Nov. 
12 at his office in that place. He was stricken 
with paralysis and died within an hour of the 
seizure. Mr. Buckingham had been in the lumber 
business for the last 28 years altho he was only 
48 years old. He was a member of the Lumber- 
men’s Club, of Cincinnati, and was very popular 
among members of the trade. His _ political 
career was part of his earlier years and he had 
devoted most of his time to the business which 
he built up into a highly successful enterprise, 
but at the time of his election about 25 years ago 
as mayor of Milford, Mr. Buckingham had the 
honor of being the youngest man in Ohio to hold 
such an office. He was president of the Milford 
Automobile Club and a prominent member of 
the Masonic Lodge of Milford as well as being 
connected with the Cincinnati Lodge. A widow, 
one son, a mother and two sisters survive him. 
The funeral was held from the residence in 
Milford on Thursday, Nov. 15. Many Cincinnati 
lumbermen attended the services. 





FRANKLIN HUNTINGTON SMITH, second 
president of the National Hardwood Lumber As- 
sociation, chairman of the Association’s commit- 
tee on grades, one-time president of the Lum- 
bermen’s Exchange of St. Louis and one of the 
best known hardwood men in the country died 
at Barnes Hospital in St. Louis on Nov. 9, fol- 
lowing an operation for cancer. Mr. Smith was 
born in New York City on Oct. 31, 1855, and re- 
ceived his education there. He was a clerk in 


a New York bank for nine years. He went to 
St. Louis in 1879 as assistant purchasing agent 
of the St. Louis Iron Mountain & Southern Rail- 
road. He entered the hardwood lumber business 
in 1880, organizing the firm of Smith & Jamaison. 
Mr. Jamaison later retired and P. B, Little suc- 
ceeded him, the firm becoming Smith & Little 
Lumber Co. Mr. Little withdrew in the late 
’80s, the concern then being known as the F. H. 
Smith Lumber Co., which continued until 1903. 
In 1905 Mr. Smith went first with the American 
Hardwood Lumber Co., then with Steele & Hib- 
bard Lumber Co. and finally Arkla Lumber & 
Manufacturing Co. About a year and a half 
ago he organized the Smith & Watsek Lumber 
Co. Mr. Smith was married 20 years ago to 
Ida Leu of Atchison, Kan., and she survives 
him. He was a member of First Presbyterian 
Church and a member of the Tuscan Lodge, 
Masonic order. Burial was in Bellefontaine 
Cemetery on Nov. 11. 





JOHN GRADY, expert timber estimator and 
senior member of the firm of Pearson, Grady & 
Co., forest engineers, surveyors and timber es- 
timators, of Portland, Ore., died at St. Vincent’s 
Hospital on Sunday, Nov. 11. Mr. Grady was 
well known in Pacific Coast lumber circles. 

WILLIAM A. BAKER, who had been promi- 
nently identified with the lumber industry in 
the Southeast for a number of years, and the 
head of the wholesale lumber firm of W. A. 
Baker & Co., with headquarters in the Peters 
building, Atlanta, Ga., died last week at his 
home in Atlanta, 463 Gordon Street, at the age of 
49, following a period of illness of about 
four months. Mr. Baker went to Atlanta about 
six years ago from Irwinton, Ga., where he had 
been engaged in the lumber business, and for 
some time thereafter was connected with vari- 
ous lumber companies in the city. He then or- 
ganized the wholesale firm of W. A. Baker & 
Co., and actively conducted that business until 
his recent serious illness. He is survived by 
his wife, seven daughters, two brothers and one 
sister. Funeral services were held in Atlanta 
with interment in West View Cemetery. 


HERMAN HALSEY JONES, president of the 
Jones Lumber Co., of Portland, Ore., died at the 
Portland Surgical Hospital on Nov. 7 following 
an operation. Mr. Jones was well known in 
Coast lumber circles and was a member of a 
prominent pioneer family. He was the son of 
Herman Halsey Jones, pioneer lumberman who 
settled in Oregon in 1852. H. H. Jones was born 
in Portland 53 years ago. He is survived by a 
js re one son, Morris Halsey Jones, and three 
sisters. 








MILTON J. COLBY, eastern representative 
for the Curtis & Yale Co., at Pittsburgh, Pa., 
died suddenly Sunday morning, Nov. 11, at 
Buffalo, N. Y., of internal injuries received a 
few days previously when he slipped and fell 
in a bath tub while bathing in his room in a 
Buffalo hotel. Mr. Colby in addition to internal 
injuries suffered the fracture of several ribs. 
Mr. Colby was born in 1862 in Raymond, Wis., 
and went to Wausau in 1889, residing there until 
1906 when he moved to Pittsburgh. While in 
Wausau he held executive positions in the office 
of Curtis & Yale Co. He was active in the work 
of the Presbyterian Church and in civic affairs. 
A widow and three daughters, two sisters and a 
brother survive. 





JOHN DAVEY, known as the “father of tree 
surgery’? in the United States, died at Akron, 
Ohio, on Nov. 8 at the age of 77 following two 
days’ illness. Mr. Davey was widely known as 
an authority on forestry and the author of books 
on plant life. 

T. H. McGRAW, engaged in the lumber busi- 
ness at Shreveport, La., died at his home in that 
city on Nov. 11, following an illnes of about one 
week. Mr. McGraw was 42 years old and leaves 
a widow and two sons. 

GEORGE C. COWLES, of the Germain Bros. 
Co., Saginaw, Mich., died at his home in that 
city on Tuesday morning, Oct. 28 at the age of 
74, Mr. Cowles was born in Detroit, Mich. He 
was engaged in the lumber business at the age 
of 18 when he was with the Germain Lumber Co., 
in Saginaw, soon becoming superintendent of 
the plant. He later became general superin- 
tendent of the Hall & Munson Lumber Co., Bay 
Mills, one of the largest mills in the Upper 
Peninsula at that time, and on the destruction 
of the town by fire in 1894, went to Albuquerque, 
N. M., as general manager of the American 
Lumber Co. He returned to Saginaw and be- 
came associated with the Germain Bros. Co. in 
1910 and remained with that concern until his 
death as development engineer. Mr. Cowles was 
an inventor and among other things perfected 
the sectional wood pulley, an anti-stain for lum- 
ber and various types of woodworking machinery. 
He leaves a widow and five children. 


MRS. CHARLES H. TURNER, wife of the 
president of the East Carolina Lumber Co., of 
New Bern, N. C., died suddenly of heart disease 
at her home in that city on the afternoon of 
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Nov. 5. Mrs. Turner was reading in the living 
room, her sister being in an adjoining room, 
when stricken, and died in a few moments. Mr. 
and Mrs. Turner had moved to New Bern from 
New York several years ago, tho the former had 
long had lumber interests in that section. Be- 
sides her husband, two daughters and two sons 
survive. The daughters are Mrs. Hazel Turner 
Day, of New York City and Mrs. Arthur D. 
Lawrence, of Yonkers, N. Y. The sons are Royal 
G. Turner, of New Bern, and Holmes Turner, of 
Utica, N. Y., the former being first vice presi- 
dent of the East Carolina Lumber Co. 





FRED K. HAYCOCK, well known in Chicago 
lumber circles, died suddenly on Nov. 3 at his 
home in this city of acute heart trouble. He 
had been ill only a few hours. Mr. Haycock 
was 55 years old and was born in Calais, Maine. 
He had been connected at various times with 
the Weyerhaeuser interests, the Jeffries Manu- 
facturing Co., the Paine Lumber Co., and the 
Shevlin-Carpenter interests. Until recently he 
was vice president of the Metropolitan Lurnber 
Co., and at the time of his death he was con- 
ducting a commission lumber business in Chi- 
cago under his own name. He leaves a widow, 
one daughter and one son. 





ROBERT M. HANDY, retired lumberman of 
Fort Morgan, Boulder and Denver, Colorado, died 
suddenly at his home in Boulder on Nov. 10. Mr. 
Handy many years ago founded the Handy 
Lumber Co. at Fort Morgan and from that place 
moved to Denver and then to Boulder, having 
interests in all three cities. He was held in great 
esteem by citizens of those places and the funeral, 
held on Tuesday, Nov. 13 at the residence in 
Boulder was attended by many prominent men, 
including ex-Governor Shoup, of Colorado, aud 
the Secretary of the Interior, Dr. Hubert Work, 
who was in Denver at the time of Mr. Handy’s 
death and who had long been a close friend. Mr. 
Handy is survived by a widow and one daughter. 
His son, Robert, was killed in a hunting accident 
about a year ago. 


ALVAH HORACE WHITMASH, general man- 
aegr for William Buchanan for many years, died 
in Texarkana, Ark., on Oct. 11, following quickly 
after the death of Mr. Buchanan on Oct. 25. 
Mr. Whitmarsh’s death was sudden, and it is 
believed to have been to some extent brought 
about by the death of his superior. Mr. Whit- 
marsh was born in Princeton, Ill., October 22, 





1864, the son of Lewis Clark and Julietta Win- 
ship Whitmarsh. He entered the lumber busi- 
ness with the E. P. Cowen Lumber Co. in 1887 
at Parsons, Kan., and went with that company 
when it moved to Kansas City in 1888. He re- 
mained there until 1889, when he went to Tex- 
arkana with Buchanan & Cowen, to which busi- 
ness William Buchanan succeeded. Mr. Whit- 
marsh was married Sept. 16, 1891, to Zella Wade 
Coffey, and the widow and four daughter, Mrs. 
Joseph Holman and Misses Bessie Evelyn, Dor- 
othy Carol and Zella Marion Whitmarsh, survive. 
He is also survived by a brother, Thomas C. 
Whitmarsh, general manager of the W. T. Fer- 
guson Lumber Co., St. Louis, Mo. The funeral 
took place in Texarkana on Oct. 14. 





ERWIN L. FISHER, senior member of the 
Fisher & Wilson Lumber Co., Cleveland, Ohio, 
one of the oldest concerns in the lumber business 
in that vicinity, died at his home in Cleveland 
Heights on Nov. 13. Mr. Fisher established his 
business in Cleveland over thirty-five years ago 
and it is now considered among the largest in 
northern Ohio. He was a member of the Cleve- 
land Board of Lumber Dealers and a meeting of 
the directors of that organization has been called 
to take appropriate action on his death, 





MRS. GLADYS OSBORNE JEFFRIS, president 
of the Manchester Saw Mills, Manchester, Ala., 
died on Oct. 24, at her home in that place. 





TIMBER LAND SALES 


CITRONVILLE, ALA., Nov. 12.—Alex. Pankey & 
Co., of Meridian, Miss., purchased a tract of 1,552 
acres of timber property near here from W. J. 
Walker, and plans immediate construction of a 
mill and other improvements. 


PorRTLAND, Ore., Nov. 10.—From Eugene it is 
announced that the Booth-Kelly Lumber Co. has 
exchanged 3,000 acres of timber located in the 
Cascade Mountains for a similar acreage of timber 
owned by the Drew Timber Co., an eastern cor- 
poration. This land lies adjacent to the upper end 
of Mill Creek and Mohawk River valleys and the 
tracts acquired by the Booth-Kelly Lumber Co., 
are all adjacent to lands already in possession of 
that company. 





Demand for sash, doors and millwork continues 
active, tho hardly up to the proportions that ob- 
tained a few weeks ago. The present activity is 
largely in special work needed for the completion 
of homes, apartment buildings, hotels, institutions 
ete., already under way. As the tendency is 
strongly in the direction of lengthening the build- 
ing season, and projects are being begun much later 
in the year than formerly, this demand may be 
expected to continue without much abatement for 
some time to come. The demand for stock items 
is slack, as retailers are not disposed to stock up 
to any greater extent than they have to just before 
the inventory period. There is a large demand 
for storm sash and doors, which have been aggres- 
sively advertised by retailers thruout the country, 
and the popularity of which has increased in 
direct proportion to the advancing cost of coal, 
as householders are glad to save fuel cost by 
equipping their houses with these cold excluders. 

The general situation at a number of manufac- 
turing and distributing centers is reported by cor- 
respondents of the AMERICAN LUMBERMAN, as fol- 
lows: 


Kansas City (Mo.) plants report that country 
trade is slow, both as regards yard stock and spe- 
cials, but that the cities continue to furnish a 
good seasonable volume of business in specials and 
some standard patterns. Naturally, so late in 
the season prices are on a competitive basis, with- 
out, however, much of a slump in the last six 
weeks. 

Demand for millwork, including doors and sash, 
in Columbus and central Ohio is rather brisk for 
this time of the year. Interior trim mills are espe- 
cially busy in order to furnish stocks for the com- 
pletion of the large number of homes and apart- 
ments started late in the season. Figuring on new 
work is not as active as formerly, but with an 
open winter construction will go forward during 
the early part of the winter. Sash and door fac- 
tories are busy on orders previously booked. Indi- 
cations point to a busy time for the coming three 
months at least. Prices are holding up steadily at 
former levels. 


The Buffalo (N. Y.) door factories and planing 
mills find trade fair this month, tho the amount 
of new business is not as great as that of Octo- 
ber. With the cold weather coming on, a de- 
cline in the building program in the city is looked 


for, altho it is keeping the mills fairly busy at the 
present time. 

The Baltimore (Md.) sash and door men, while 
not rushed, appear to get a sufficient amount of 
business to keep going practically all the time, and 
the outlook is rather encouraging. Construction 
work keeps up quite well, the estimated cost of 
building being rather ahead of previous months, 
tho somewhat under last year, and the local re- 
quirements are large. The tendency of prices to 
go lower, in evidence for a time, appears to have 
been arrested, and confidence in the future is 
being shown. 


Sash and Door Freight Rates Cut 


Freight rates on sash, doors and millwork have 
been cut from 8 to 15 cents per 100 pounds on 
shipments from Duluth, Minn., to points in the 
Hast, according to an order issued by the Inter- 
state Commerce Commission. The reduction will 
have the effect of preserving the freight rate parity 
on those commodities to points east of Buffalo and 
will enable Duluth plants to compete with Wis- 
consin manufacturers. It is estimated that the 
reduction will save Duluth operators approximately 
$40 a car on shipments made to the eastern mar- 
kets. 


Sash and Door Firm Has New Plant 


CeparR RApips, Iowa, Nov. 13.—The new home 
of the Disbrow Sash & Door Co., at Oakland road 
and G Avenue will be formally opened Thursday, 
and the people of this community will be invited 
to inspect one of the most complete and modernly 
equipped Jumber plants in this section of the 
middle West. The plant includes four brick build- 
ings and a steel lumber store shed. The group in- 
cludes an office and warehouse, factory, flooring 
warehouse and dry kiln buildings. The flooring 
warehouse has a steam heating system to prevent 
the flooring from absorbing moisture and to main- 
tain an even temperature at all times. 

Forty men are employed in the plant, and the 
factory thruout is equipped with latest labor sav- 
ing devices. The Disbrow company was organized 
here in 1906 with A. O. Cole, Clinton, Ia., presi- 
dent; L. C. Knolk, secretary-treasurer. Mr. Knolk 
has been the active head of the company since its 
organization and is supervising activities in the 
new plant. 











Disc Head Matcher 


No Knife 
Marks 


The disc-head milling ma- 
chine shown above produces 
a face finish unequalled by 
any other process. 


SUPERIGR St 


“America’s Finest-" 


Superior Brand Oak Floor- 
ing, manufactured on this 
machinery, is the highest 
quality oak flooring to be 
had. It has no knife marks; 
requires virtually no scrap- 
ing or sanding; and main- 
tains a remarkable uniform- 
ity in color and texture. If 
you are not a Superior Deal- 
er write us for samples and 
prices of “America’s Finest” 
oak flooring. 


Superior Oak Flooring 
Company 
Helena, Arkansas 


MAIL COUPON 
FOR FREE 
SAMPLE 


SUPERIOR OAK FLOORING CO., 
Helena, Ark. 


Please send me postpaid a free sample of Supe- 
rior Oak Flooring. 
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Comes toYour 


Yard Bright 


Every retail lumberman 
knows how good, clean, bright 
stock appeals to the builder. 
That is why so many dealers 
like to sell our 


hortleaf P ine 


Stock it in 4-4, 5-4, 6-4 and 
8-4 finish; 3-and 4-inch flat 
grain flooring; No. 117 drop 
siding, boards. Our mill is 
equipped with two bands and 
90 % of our output is kiln dried. 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis. Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager DEEMER, MISS. 
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Laurel Hardwood 


Lumber Co. 
LAUREL, MISS. 


Hardwood Dimension and 








Factory Specials 
POPLAR BEVEL SIDING 


Kiln Drying and Dressing in Transit— 
A modern well equipped plant. 


Poplar en.«Gum 


Trim Moulding Lumber. 











JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Oak and Gum 
MOULDINGS 


From the Heart of the 
Hardwood Country. 


York Lumber & Mfg. Co. 











MEMPHIS, TENN. 

















Yard Standardizes on Semi-Trailers 


BLUE ISLAND, ILL., Nov. 12.—Standardization in 
the busy retail yard of the Rohe Lumber Co., suc- 
cessfully operated by Rohe brothers, Paul W. and 
Elmer M., extends even to motor trucks, as the 
decision has been made to use only one make of 
truck in 2-ton capacity semi-trailer type, because 
this particular make, size and style of truck has 
given the company the best satisfaction when tried 
out in heavy service. No other motor truck has 
given the Rohe Lumber Co. as good results as to 
durability, low cost of up-keep and being always on 
the job. The good service for a long time given 
by this truck has been found the cheapest in the 
end and much more satisfactory all the while. 


In this yard three trucks are used, one of these 
being a 1-ton “Hustler,” but the motor truck at 
last selected, says Paul W. Rohe, president of the 
company, has proved as efficient as the little “sud- 
den service” “Hustler,” and is without its limita- 
tions as to large loads. So the “Hustler” and the 
other truck are to be re- 
placed by the chosen type 
of 2-ton semi-trailer, and 
probably a third truck 
will be needed soon on ac- 
count of the increasing 
business of this “yard of 
satisfaction and service,” 
but all of the fleet of 
motor trucks are to be the 
same size, type and make. 

Over-loading should be 
resorted to only in 
emergencies, but there 
seems to be almost no 
limit to the amount that 
can be hauled on one. of 
these 2-ton, semi-trailer 
trucks. The limit really 
seems to be what can be 
loaded on the truck and 
not how much it weighs. 
One load taken out of the 
Rohe yard on this semi-trailer, 2-ton truck was 
400 pieces 2x4—16-foot, southern pine, weighing 
about ‘2,500 pounds a thousand, or a total weight 
of about 11,000 pounds for the load. Another load 
was 100 pieces 2x4—16-foot and 200 pieces 2x8 
—16-foot, southern pine, a total of 5,300 feet, with 
a weight of about 13,250 pounds. 

Another advantage of the semi-trailer type of 
truck is that much shorter turns can be made 
than with any other type of truck, say the Rohe 
brothers, and this is important in their yard which 
needs more ground room on account of the rapid 
growth of the business. Stacking large amounts 
in this yard, in restricted space, has made 
it impossible to avoid narrow driveways and sharp 
turns, which the semi-trailers take without dif- 
ficulty, but which would be out of the question 
even with any amount of backing and turning for 
any other type of truck, because trucks that can 
haul lumber must have a long wheel base, which 
these semi-trailer type trucks avoid. The semi- 
trailer type truck shown in the accompanying illus- 
tration is to be coupled several feet shorter as 
soon as the rush of business lets up enough to 
permit it being off duty for the necessary time 
required to make the change. 

For a year a fine team of horses has been kept 
at the Rohe yard, just to make sure that the yard 
can successfully operate without horses, but the 
team is to be sold soon. 


Semt-tratler truck which can handle sta times rated capacity 


Plans Employees’. Parking Station 


With the automobile in general use, industrial 
firms. thruout the country are confronted with 
the problem of providing parking facilities for 
machines owned by their employees. Industrial 
managers who are attempting to solve this problem 
will be interested in the plan recently instituted 
by the C. L. Best Tractor Co., of San Leandro, 
Calif., which has purchased property adjacent to 
its plant and is constructing a private parking 
station for the exclusive use of its employees. The 
parking station has an area of 35,000 square feet 
and will accommodate 150 machines. Stalls for 


eighty machines are being erected and wash racks 
installed where employees may clean their ma- 
chines. 

The structure to house the machines encloses 
the station on three sides, while an ornamental 
iron fence and gateway will be built on the fourth 
side. An attendant will be in charge of the 


station for the purpose of directing car owners 
to their proper stalls and protecting machines 
against possible autombile thieves. It has been 
figured that the station will save $50 to $100 a 
year for each car owner, as annual depreciation 
on automobiles standing out of doors in all kinds 
of weather ranges between these amounts. 


Good Market for Trucks in Mexico 


“Conditions in Mexico are improving since the 
recognition,” says W. Ward Mohun, export man- 
ager of the Federal Motor Truck Co., who has 
just returned from a business trip in that coun- 
try. Mr. Mohun was in Mexico City at the time 
that diplomatic relations were reopened with our 
neighboring country in the south. Continuing, 
Mr. Mohun said: 

“There are many reasons why the United States 
will eventually sell a great volume of goods in 
Mexico. At the present time exports from the 
United States to Mexico are low in volume prin- 





cipally because of the lack of discount facilities. 
The Mexican banking system is considered sound; 
there is no paper money in circulation and there 
is a background of four years of stable government 
to generate confidence in business transactions, 
yet the banks have not quite reached the point 
where they will discount paper. 

“Mexico is a country of tremendous resources 
and there are millions of dollars of United States 
money invested there. These concerns have not 
been producing very heavily in the last few years 
but with the recognition and with better financial 
policies which are sure to come, there will be an 
unfolding of a tremendous production. Our soutb- 
ern neighbor needs good roads and is planning to 
build them; it wants more transportation, both 
automobiles and motor trucks, and my prediction 
is that in two years Mexico will be one of the 
best markets for automotive equipment that we 
have outside our own border.” 


Suggests New Name for Truck Driver 


L. R. Fisher, of Rochester, N. Y., is the winner 
of the national contest of the General Motors 
Truck Co., of Pontiac, Mich., for the best sugges- 
tion for a new name for a motor driver. This 
contest was started several months ago with the 
idea of finding a name which would improve the 
morale and fit the man who has charge of a motor 
truck. The name suggested by Mr. Fisher and 
picked as the best of all the suggestions received, 
was “Truck Master.” 

The executives of the General Motors Truck 
Co. feel that the term “Truck Master” expresses 
the position of the operator of a motor truck much 
more clearly than that simply of “driver.” In 
nearly every case the driver of a motor truck is 
in charge of that truck and he has one or more 
assistants working for him. 

In his letter to the company, Mr. Fisher sug- 
gests that the term “Truck Master” be generally 
adopted and that it be given only to the man 
actually in charge of a motor truck; all others 
would be required to work up to the position of 
master before they were given charge of a truck. 
Several hundred letters from all sections of the 
country and from both men and women were re- 
ceived by the company and all sorts of names 
were suggested, many of them being so far remote 
from the result desired that it was impossible to 
consider them. 
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Colombia’s Great Forest Resources 


Correspondence between the AMERICAN LUMBER- 
MAN and Richard Hendrickson, of the Pato Mines 
(Col.) Ltd., Barranquilla, Colombia, 8S. A., has 
elicited some interesting information regarding 
the forest resources and lumber industry in that 
meagerly developed country, which indicates that 
opportunities for American lumber interests might 
exist there. Mr. Hendrickson is a gold miner who 
has spent the last twelve years in Colombia. He 
states that he has studied the woods of the interior 
Colombian jungles thoroly, and has become deeply 
impressed with their commercial values and the 
possibilities for their successful exploitation. “I 
believe there are woods here that are not known in 
the States,’’ Mr. Hendrickson says, ‘‘and I should 
like to get in touch with American hardwood in- 
terests which might be interested. I can easily get 
samples of at least forty different kinds of hard- 
woods and furnish data. Mahogany and tropical 
cedar are not plentiful close to waterways, but 
there is plenty of both of these woods a short dis- 
tance back into the jungle. But what I am most 
interested in is the hardwoods, which will not 
float, and therefore have not been exploited.” 

Mr. Hendrickson continues: 


“There is very little lumbering in Colombia. 
About all being done in this republic by Americans 
is placer and hard rock mining, and a little pastur- 
ing of cattle in the low-lands along the coast. 
Colombia is full of foreign mining capital; it is 
being prospected more and more every year for 
gold, but no one sees or cares much about the tim- 
ber. Colombia is not well known yet. I am sure that 
not over one quarter of the republic has been seen 
by white man, and that few have seen as much of 
its wilderness as have I. In my various explora- 
tion excursions I have interested myself consider- 
ably in the wonderful woods that grow in the 
jungles ; but being a busy miner, I have never taken 
the trouble to investigate the practicability of 
exporting these woods. 

“Labor is plentiful at $1 a day, but can by no 
means be considered cheap, this climate not being 
conducive to hard work. 

“There is only one good-sized sawmill in the 
country, owned d by Salzedo Hermanos in Barran- 
quilla. They supply only local demand, and do no 
exportation either of lumber or logs. "The Emery 
Co. has been operating on the Sinu River for a 
number of years, but they take out only genuine 
mahogany, and that is by no means plentiful here. 
This is the only concern that has ever exported 
timber from Colombia that I know of. 

“While genuine mahogany is scarce, there is a 
good deal of albarco, or bastard mahogany, which 
so closely resembles the genuine article in color, 
grain and texture that it is hard to distinguish it. 
It is a little harder, and chemists say that its pores 
are filled with silicon, a mineral that is hard on 
saws; but it is the most popular wood here for all 
purposes. It is so heavy that it will scarcely 
sustain its own weight in water. It can be rafted 
after a month on the ground drying, but natives 
lash a bamboo pole to either side or between every 
pair of logs to make them float higher. Bamboo 
is found on every stream in the country, so this 
method of floating is not expensive. 

“There is no export duty on round logs. Large 
tracts of land have been bought by oil companies 
in the low-lands, but most of it is owned by the 
Government. It’ would not be hard to get a con- 
cession for exporting timber from here. The Gov- 
ernment is very lenient with any kind of project 
outside of mining. But let me warn any concern 
who might send a representative down here to in- 
vestigate the timber or other natural resources: 
Don’t send any ancient dyspeptics or tenderfoot 
newly- weds to do exploring here. Too many have 
been ‘planted’ here, and if anything is to be accom- 
plished, it will have to be by men with ‘guts.’ ” 


Mr. Hendrickson offers to be of assistance to 
anyone desiring further information regarding the 
forest resources of Colombia. 


Notes on European Timber Industries 


BEAURIVAGE, SWITZERLAND, Nov. 2.—Strange con- 
ditions prevail at present on the European timber 
market. The confused and unsettled political con- 
ditions have a disastrous influence upon market 
conditions. Germany: could at present very well 
make use of considerable quantities of all kinds 
of timber from European and transatlantic coun- 
tries, but the terrible fall of the German mark 
makes those imports absolutely impossible for the 
present. This is especially felt in Scandinavia, 
where business is extremely dull. Only Emgland 
takes some quantities of cut wood at prices vary- 
ing from £19/5 to £21 per standard. In spite of 
these conditions the Scandinavian prices are firm, 
the raw product being expensive. 

Generally speaking, there prevails on the whole 
European market a steadily increasing tendency 
toward higher prices for all kinds of timber and 
assortments. Russia, too, whose timber produc- 


tion is increasing again on account of large 
amounts of foreign capital having been invested of 
late in the Russian lumber industries, can only 
export timber at very high prices. During the last 
few’ months considerable quantities of Russian 
timber were shipped to England, Holland and 
other countries. Esthonia supplied some timber 
to England, Belgium, France and Italy. In the 
Netherlands, which, on account of the French Ruhr 
occupation, are entirely cut off from German im- 
ports, there prevails in timber merchant circles a 
pessimistic perception. 

The imports of timber from Checho-Slowackia, 
which were considerably increasing during the last 
few months, are falling off again, as Checho-Slo- 
wackian exporters are steadily increasing their 
prices, and manipulation and _ transportation 
charges are getting so high that those imports 
do not pay any longer. France, however, has ap- 
peared on the Checho-Slowackian market again. 
This country needs large quantities of timber for 
reconstruction work. The Ruhr occupation has by 
no means supplied the expected quantities of so- 
called “reparation timber’ nor has the exploita- 
tion of the seized German forests shown any profit- 
able success. France therefore has to look around 
for other timber sources. A few contracts have 
been entered upon of late, but French importers, 
too, find the Checho-Slawackian prices too high for 
large imports. Only the most urgent assortments 
are being bought at present. 

In spite of the low German exchange, German 
importers have lately placed quite considerable or- 
ders in Bohemia, whence freight rates are rela- 
tively favorable on account of the short distance 
between the two countries. The Austrian timber 
market is very quiet. Even the new Austro-Italian 
commercial treaty, which is very favorable to tim- 
ber exports, has not had the desired influence on 
the market. Quite a large demand exists in many 
European countries for railway oak sleepers, the 
Yougo-Slavian oak being generally preferred. Swit- 
zerland is at present importing sizable quantities 
of firewood from Checho-Slowackia, also a result of 
the Ruhr occupation, as almost no coal comes from 
the Ruhr district. Coal prices in Switzerland are 
steadily increasing. 

The German “Company for Economical Relations 
with the, East” has just entered into a contract 
with the Soviet Government at Moscow regarding 
a lumber concession in the district of the Moscow- 
Rybinsk Railway line. The company receives a 
forest area of 900,000 hectares (2,223,000 acres), 
on which territory the company may clear off tim- 
ber up to 9,000 hectares a year during a period of 
twenty years. The company is bound to turn to 
account the entire production, and to erect a num- 
ber of powerful sawmills as well as plants for im- 
pregnation of railroad sleepers. After a period of 
ten years the Soviet Government can also demand 
the erection of pulp and paper factories. For 
each tree felled a certain tax has to be paid and 
furthermore a certain percentage of the profits 
have to be paid out to the Russian government. 
The company has to operate under the laws of the 
Soviet Government and to pay the same taxes as 
the Russian State works. Condition sine qua non 
for the concession is that the company must agree 
to construct new railroad lines to a length of 
about 330 kilometers. The company has agreed to 
invest for this purpose the amount to 7,000,000 
gold rubles. The amortisation will take place by 
reckoning up of the freight rates for the trans- 
ports of the company. The head of the company is 
Dr. Ludwig Haas, member of the German Diet. 


Ocean Freight Conditions Reviewed 


The full cargo steamer market was dull and 
featureless thruout the week, there being but a 
very limited inquiry for tonnage and very little 
chartering. Additional freights are comparatively 
scarce in all trades, and, as the supply of avail- 
able boats is sufficient for all known requirements, 
rates are barely sustained, and in most cases they 
are entirely nominal. 

The demand for sailing vessels continued lim- 
ited, and, as in the recent past, the requirements 
are almost wholly for coastwise and West India 
carriers. 
rates show little or no quotable change. 


SMA BAREAAAABEBAaBaEaAB: 


SEEDLINGS grown from tree seeds sent by the 
American Tree Association to France are now 
being set out in the war devastated regions and 
in a few years hence great stretches will be 
verdant with cypress and honey locust, with 
Sitka spruce, Colorado fir and Monterey pine. 


The LUMBER 
Department Store 


Sometimes we have to buy a year 
or more ahead in order to have the 
stock on hand when our customers 
call for it. 


Longleaf Pine, La. Red Cypress, Sitka 
Spruce, Douglas Fir, Washington Red 
Cedar, Tenn. Red Cedar, California 
White and Sugar Pine, Redwood. 


Oak, Maple, Beeclt and Birch Flooring. 
Write—Wire— Phoree 
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Tonnage in ample quantities offers and 





M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY, FLORIDA 











—~ Quick Service - 
On Transit Cars or Mill Shipments of 


Yellow Pine tices tects 


Write us today about your needs. 


A. W. SMITH & CO., s:iouis''ué: 
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The Lumber for 
Shrewd Dealers 


Your customers will like the soft- 
ness, even texture, good color and 
perfect milling of “Nearwhite” 
Shortleaf Pine. You can depend 
on it to win sales. 


Ve , iL be) 
SHORTLEAF-. PINE 


is famed for its fine quality and has 
something really worth while you 
can talk up to builders. Get our 
quotations on finish, ceiling, siding, 
flooring, moulding, lath and boards. 





Nothing over 16 feet. 
The 
Sumter Lumber Co. 


ELECTRIC MILLS, MISS. 


MISSISSIPPI | 





E. E. Hall, Sales Manager J 
You Get the Best 


when you order our Band Sawed, Steam 
Kiln Dried and Soda Dipped lumber. 
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YELLOW PINE | 


Our daily capacity of 125,000 feet insures 
prompt service. Tell us your needs. 


COLUMBUS 


LUMBER COMPANY 


COLUMBUS, MISSISSIPPI 
D. F. McCullough, Vice-President and Manager 





































4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 


3” and 4” Ceiling and 


gxt and Flooring, No. 116 Siding, 
4 to 24 Ft Moulding, etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 











Page & Jones, Mobile, Ala., U.S.A 
Cable Address, ““PAJONES, Mobile”’ 
All leading Codes used 








Ship Brokers & Steamship Agents 








LOUISVILLE, KY. 


Nov. 13.—The hardwood market shows no 
change of importance, demand being fair, while a 
number of operators report that the general situa- 
tion has improved. Veneers as well as lumber are 
moving better. Poplar demand has been fair, while 
walnut, ash, gum, plain oak and elm are moving 
well, Of other items a few sales are being made, 
but they are not especially active. Prices are 
steady. Quotations, in stock: Quartered oak, 
FAS, $130@140; common, $80. Plain oak, $90@ 
95 and $65. Poplar, $105@110 for FAS and $55 
@60 for common; saps and selects, $85. Quar- 
tered or plain gum, $90 and $50; sap, $52 and $42. 
Walnut, $215, $155 and $115. Ash, $97 and $57. 

Edward L. Davis, of the Edward L. Davis Lum- 
ber Co., Mobile, Ala., who makes his home in 
Louisville, is spending a few weeks in England, 
in the interest of export business. 

J. L. Dawson, of the J. L. Dawson Lumber Co., 
expects to move its offices to the new yard about 


Dec. 1. 
MERRILL, WIS. 

Nov. 12.—Demand for hardwoods continues very 
good, altho the market for softwoods has been 
more quiet. Hemlock is selling $2 below the 
Broughton list. The price of birch in straight 
ears is $120 for FAS; $100 for selects; $55 for 
No. 1 common; $32 for No. 2, and $14 for No. 3, 
4/4 stock. Maple continues at $85 to $90 for 
FAS ; $75 to $80 for selects ; $55 to $60 for No. 1; 
$35 to $40 for No. 2, and $12 to $13 for No. 3. 
Elm is selling at $70 to $75 for FAS; $45 to $50 
for No. 1 Common and select; $25 to $27 for No. 
2 common, and $17 to $18 for No. 3. Basswood 
continues at $75 to $80 for FAS; $65 to $70 for 
selects ; $50 to $55 for No. 1 common; $33 to $35 
for No. 2, and $26 to $28 for No. 3. Ash sells at 
$110 to $115 for FAS; $95 to $100 for selects; 
$65 to $70 for No. 1 common; $38 to $40 for No. 
2, and $16 to $17 for No. 3 common, all 4/4 inch 
stock. Lath prices have dropped. No. 1, in 4- 
foot length, sell at $8.50 to $8.75; No. 2 at $7 
to $7.50, and No. 3 at $4.50 to $5. The 32-inch 
lath sell at $3.75, mill. 

Dry lumber stocks are comparatively low con- 
sidering the large production this year, and there 
has been no apparent let-up in demand. Prices 
in some lines have tightened and lumbermen are 
looking into the immediate future with optimism. 

J. A. Peterson, of Frederic, Wis., has succeeded 
E. C. Coombs as manager of the Midland Lumber 
Co., at Waupaca. 


MEMPHIS, TENN. 


Nov. 13.—The hardwood market continues in 
healthy condition, with a steady flow of orders 
sufficiently large to keep all members of the trade 
pretty fully engaged. Some rather large sales of 
plain and quartered white oak, as well as plain red 
oak, have been made during the last few days. The 
quartered white, in No. 1 common and better, has 
gone to the furniture and building trades, while 
the plain red and white, in Nos. 1 and 2 common, 
have been sold to flooring interests. There is a 
good demand from the automobile trade for sap 
gum, ash, elm, maple and other woods, and this 
group is easily the largest buyer at the moment. 
The railroads, however, are absorbing cross and 
switch ties, as well as car stock, in considerable 
volume, while box interests are buying the lower 
grades of most woods in a substantial way. Fur- 
niture interests are credited with buying in slightly 
larger volume, but their doing so is believed to be 
due to an increase in their more immediate needs 
rather than to any change of policy on their part. 
Foreign demand is well maintained at about the 
peak for several years. The United Kingdom is 
furnishing the bulk of the orders, despite the rather 
pronounced weakness in exchange rates. 

Weather conditions are quite favorable for log- 
ging. The latter is making very good progress. 
The Valley Log Loading Co. estimates that the 
quantity of logs awaiting loading is now approxi- 
mately 12,000,000 feet, compared with an average 
of about 15,000,000 feet at this time of year, and 
compared with only about 5,000,000 to 6,000,000 
feet a few weeks ago. It is quite apparent that 
there is likely to be a shortage of log reserves 


against the winter and early spring needs of south-, 


ern manufacturers, but that it is not going to be 
as serious as recently threatened. 

Ten of the Federal barge line boats will make 
the Memphis harbor each month in the future. 
Towboats will leave New Orleans for Memphis on 
the 6th, 12th, 18th, 24th and 30th. Those south- 
bound will leave Cairo for Memphis and New 
Orleans on the 2nd, 8th, 14th, 20th and 26th, ar- 


riving in Memphis 48 hours after leaving that port. 

Max Sondheimer, dean of the hardwood lumber 
fraternity here and president of the E. Sondheimer 
Co., is taking the first step looking to a big deer 
and bear hunt on the properties of this firm in the 
vicinity of Bear Lake, near Sondheimer and Roose- 
velt, La., early in December. 


COLUMBUS, OHIO 


Nov. 12.—Hardwood trade is holding up remark- 
ably well in all parts of central Ohio territory. 
Buying to replenish retail stocks is pretty heavy, 
and dealers still do a good business. Factories 
making automobiles, furniture and musical instru- 
ments are still in the market, while railroads are 
also buying better than formerly. On the whole 
the tone of the trade is good and buying is steady. 
A large majority of the orders call for immediate 
delivery. F. B. Pryor, sales manager W. M. Ritter 
Lumber Co., says trade is steady and prices are 
unchanged from the previous levels. The Ameri- 
can Column & Lumber Co., of which L. C. Bonner 
is sales manager, reports a steady demand, with 
dry stocks not heavy. There is considerable trou- 
ble in getting together mixed cars. 

Dealers show some hesitation in placing orders 
for southern pine because of the approach of the 
semiannual inventory period. They are buying 
only what is necessary. Prices are irregular and 
there is tendency to weaken in certain items. L. B. 
Schneider, sales manager John R. Gobey Lumber 
Co., says trade is quiet and prices are somewhat 
irregular. Buying after the first of the year is 
expected to be rather brisk, as stocks are not large. 
A. C. Davis, of the A. C. Davis Lumber Co., reports 
only a fair demand for southern pine. The Sowers- 
Benbow Lumber Co., a retail concern, is still rather 
busy making deliveries altho figuring on new work 
is not as brisk as formerly. The Andrew Lumber 
Co. reports a fair demand for southern pine stocks. 


DETROIT, MICH. 


Nov. 12.—There are practically no soft spots in 
the wholesale market. ‘Transit cars have been 
cleared up, being absorbed without effecting any 
marked changes in prices. While there has been a 
slight tendency toward a slowing up in the retail 
business, there has been no curtailment of the 
extensive building program in Detroit. Construc- 
tion of dwellings and apartment houses still con- 
tinues especially active. 

Demand from automobile factories has increased 
quite rapidly in preparation for capacity produc- 
tion in 1924. <A decided impetus has been fur- 
nished in this connection by announcements from 
several of the larger companies that production of 
cars will be doubled at the earliest possible moment, 
and for the further reason that practically all the 
plants are entering the winter season on a full 
schedule. Marked activity in the furniture indus- 
try is also reported. 

At a meeting of the special committee on refor- 
estation of the Detroit Board of Commerce last 
Friday practically all of the recommendations sub- 
mitted by the National Chamber of Commerce were 
approved. The following lumber dealers and tim- 
ber owners are members of this committee: Orrin 
S. Hawes, John J. Comerford, Joseph A. Braun, 
J. H. Emmert, Waldo Avery, Frank Weber, Ray E. 
Danaher, H. N. Hovey, William E. Brownley and 
George H. Howenstein. 

John C, Lodge, vice president Dwight Lumber 
Co. was reélected one of the nine members of the 
Detroit council last Tuesday. 

The Lansing Co. is completing plans whereby 
five mills will be operated within a radius of fifty 
miles of Lansing, Mich. This company, which has 
been in business for forty-one years, carries about 
7,000,000 feet of hardwood in stock. 

A forestry substation, which will be a branch of 
the Great Lakes regional station in St. Paul, will 
be established in the Upper Peninsula next spring, 
according to J. A. Mitchell, of St. Paul, Minn., who 
states that he will be in charge of the branch. It 
probably will be located between Munising and 
Marquette on a tract of forest land which, it is 
understood, will be donated to the Government. 

Following charges, particularly by J. E. Orr, of 
the Lake Independence Lumber Co., Big Bay, Mich., 
that the State department of conservation is fail- 
ing in its efforts to prevent and control forest fires 
in the Upper Peninsula, the congress of the Michi- 
gan Game Associations, in annual convention at 
Marquette last week, adopted a resolution recom- 
mending appointment of a committee to investigate 
forest fire protection systems used in Minnesota, 
New York and other States. 

Announcement has been made by the Ford Motor 
Co. that before navigation closes 7,000,000 feet of 
hemlock and 3,000,000 feet of hardwood will be 
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shipped to River Rouge from the Ford mills in 
northern Michigan. A steamer arrived at the 
Rouge docks last week with more than 800,000 feet 
of hemlock which will be used for crating, export 
boxes and other shipping purposes. This consign- 
ment supplies only two days’ requirements at the 
Rouge and Highland Park plants. 

Herman Holmes, a prominent lumberman of 
Crystal Falls, Mich., has returned from a Euro- 
pean tour, during which he studied reforestation 
and timber conservation. 


EVANSVILLE, IND. 


Nov. 12.—Hardwood trade last week was very 
good. The automobile industry continues the most 
important factor. Its demand has been for good 
grades of ash, elm and oak and it is buying ahead. 
Furniture factories have been liberal in their buy- 
ing and have not confined their orders to the best 
grades of lumber, taking No. 1 common and lower 
grades in considerable quantities. Dealers say 
that a number of the medium and lower grade 
items are growing scarcer every day but an ordi- 
nary order can be filled without undue delay. 
Prices are holding well. Retailers say that their 
trade is holding up very well. The sash and door 
dealers and planing mill owners express the belief 
that trade is going to continue very good until the 
setting in of cold weather. Wagon and carriage 
manufacturers report fair trade in the South and 


Southwest. 
BUFFALO, N. Y. 


Nov. 13.—At the recent regular meeting of the 
Buffalo Lumber Exchange an address was given to 
the members by Congressman Clarence McGregor, 
on the subject of “The Relation of Congress to 
National Events.” 

The American Railway Association has appointed 
C. R. Megee commissioner for Buffalo territory, 
with office at 41 Erie Street. This is the result of 
lengthy agitation on the part of local shippers who 
found that sending complaints to the regional 
offices in Toledo or Washington subjected them to 
long delays. This appointment was promised at a 
meeting held here with the commissioners early in 
October, at which Donald D. Conn, the commis- 
sioner, agreed that Buffalo was entitled to recog- 
nition in this way. The lumber group has agreed 
upon the appointment of H. J. Bryan, of Taylor 
& Crate, as local chairman, and Henry Adema, 
secretary of the Tonawanda White Pine Associa- 
tion, as vice chairman, thru whom complaints are 
to be made. 

The Niagara Box Co. has received its second 
white pine cargo of the season on the steamer 
Niko. 

Harry Walker and Reuben Sherwood, of Canis- 
teo, N. Y., have purchased the Pierce Hstate at 
Castile and expect to pay for the entire place by 
a removal of the timber upon it. 

Raymond J. Colvin has gone into the wholesale 
hardwood and veneer trade here with office at 
Fillmore and North Parade avenues. He has lately 
disposed of his interest in the Colvin-Fleming 
Lumber Co., Rochester, N. Y., to Leo C. Fleming, 
who will do business as the Fleming Lumber Co. 

Alfred Klass, vice president of the Holt Lumber 
Co., Oconto, Wis., visited the trade here last week. 

The gift by Charles Lathrop Pack of 1,000 acres 
of forest land at Barber Point, Cranberry Lake, to 
the New York State College of Forestry, has been 
announced. 


MILWAUKEE, WIS. 


Nov. 13.—Hardwood trade in this market is fairly 
well maintained this time of year. Retail yards in 
the city are having good trade, due to the extended 
building season, but they are not heavy buyers. Re- 
tail stocks are well depleted and to meet the demand 
for current requirements the dealers are placing 
smaller orders than usual, but are ordering more 
frequently. In the country districts activity is 
slight. In the wood consuming industries the 
wood box manufacturers are among the most active 
buyers, taking practically all available supplies of 
low grade hardwoods, such as inch No. 3 common 
birch, maple, beech and basswood. Automobile and 
furniture concerns are also taking a liberal amount 
of hardwood culls for crating purposes. 

Demand for better grades of hardwoods con- 
tinues good from automobile interests, which are 
operating on a large scale, according to jobbers 
in southern hardwoods. The furniture manufac- 
turing trade has not been active for several weeks, 
and wood moving into that channel is for imme- 
diate needs. Flooring and interior finish mills 
are still active factors in the hardwood market, as 
these industries are busy filling orders for con- 
struction now under way and such new building 
as is being started. Stocks all around are light, 
so that the slackening demand has not found any- 
one overstocked. 

Some operators are planning to make record cuts 
this winter, figuring on a basis of using equipment 
to capacity rather than in consideration of next 
year’s needs. In cautioning against overproduc- 
tion a prominent hardwood man points out that 


see-saw prices, up one season and down the next, 
can be avoided largely by preventing large surplus 
stocks to accumulate on the market next year. 
Unstable prices are unhealthy for the lumber trade 
and distasteful to the consumer. 


MARINETTE, WIS. 


Nov. 13.—Local lumber companies are busy with 
preparations for woods operations during the ap- 
proaching winter, and it is expected that the cut 
will be a large one. 

The mill of the Sawyer Goodman Co. that closed 
for repairs will soon resume operations; the other 
mill is operating steadily. 

The flooring and planing mill of the Conner 
Land & Lumber Co. at Laona is undergoing repairs 
and will resume work in about a fortnight. 

Two Iron River (Wis.) logging contractors who 
have been doing business in the northern woods for 
several winters, have secured contracts for the 
coming winter and will employ about one hundred 
men. Pat Chantelois closed a contract with a lum- 
ber company at Thomaston, Mich., and expects to 
put in over 2,000,000 feet of hardwood. Richard 
Laine, of Oulu, has closed a contract for getting 
out 1,500,000 feet of logs and 50,000 railroad ties. 

The Lake Independence Lumber Co., at Big Bay, 
it is announced by J. B. Deutsch, president, has a 
contract with the General Motors Co. to manufac- 
ture wood parts for automobile bodies. As a re- 
sult the Big Bay Co. has constructed a large bat- 
tery of dry kilns and has erected a factory building, 
250 by 150 feet. To operate the new factory the 
company will add about two hundred men to its 
roll, and plans have already been made for the con- 
struction of a hundred modern dwellings at Big 


Bay. 
. TORONTO, ONT. 


Nov. 13.—There is not likely to be an important 
increase in fall trade with Ontario retailers. Busi- 
ness has been fairly steady for some weeks, and 
volume shows a slight increase as compared with 
late summer, but dealers are apparently buying 
for immediate use only. The yards do not appear 
well stocked—in fact, some are running pretty 
close to the line. The market for eastern spruce 
is improving, manufacturers in Quebec reporting 
that the New York and Boston markets are more 
active. ‘The increased business is not very ex- 
tensive but is quite definite, with prices holding 
their own in most lines and a slight improvement 
in some. There are a good many orders coming 
foward for spruce lath, which have advanced a 
little. There has been a fair demand for lumber 
in Montreal in the last few weeks, but this trade 
takes comparatively cheap material. 

S. B. Brown, manager transportation department 
Canadian Manufacturers’ Association, has gone to 
Vancouver to make inquiries into freight rate 
classification in preparation for a joint meeting 
with the eastern and western special freight 
classification committee. 

G. R. Nicholson, of the lumber manufacturing 
firm of Austin & Nicholson (Ltd.), Chapleau, Ont., 
visited Toronto recently to engage men for his 
camps in northern Ontario. The labor scarcity 
was never so bad as at present, and various large 
manufacturing interests are being crippled for 
lack of men. Ile was confident ten thousand men 
could be placed in northern Ontario immediately. 
Wages are now $45 to $50 a month, together with 
the best board end accommodation ever offered 
in northern camps. 

The royal commission investigating the Canadian 
pulp and paper industry has béen holding sessions 
in Montreal and Ottawa and is about to open 
sessions at Toronto. At Ottawa, a delegation of 
lumbermen, operating in the Ottawa Valley, at- 
tended the session on Nov. 8. 


VANCOUVER, B. C. 


Nov. 10.—Of the four hundred shingle machines 
(approximately) in the association in British Co- 
lumbia, approximately 250 are down this week 
and there is a general decision that they will not 
start up again until the shingle market shows 
much stronger symptoms of stability than at pres- 
ent. This action of the shingle men is in close 
harmony with that of the shingle trade in Wash- 
ington, where the same shutdown is in force. 
Only mills cutting for water shipment are now 
running. 

Thru the shutdown of shingle ‘mills the posi- 
tion of cedar logs in the market has been still 
further weakened. Camps in a straight stand of 
cedar are not operating. Logging concerns with 
a percentage of cedar with their fir and hemlock 
are at a disadvantage in proportion to the amount 
of cedar cut. Logging operators are said to be 
seriously considering insisting on buyers taking 
a percentage of cedar in each boom sold to them, 
just as a year or two ago they insisted that a per- 
centage of hemlock had to be taken in all booms 
of fir logs. Today, so far as hemlock is concerned, 
the situation is changed. Hemlock is in demand, 
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enable us to render at 
all times. Our mills 
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Surry Lumber Company 
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and it is no longer necessary to exact a sort of 
penalty purchase in selling this timber. The case 
of cedar would be different if the plan to force 
buying by sawmills were put in effect. Sawing 
cedar is largely a specialty and there are only a few 
mills cutting it. Most of the big mills are equipped 
to saw only fir, hemlock, pine and spruce. A few 
are also equipped to handle cedar. But the major- 
ity of the mills would be distinctly handicapped if 
they had a percentage of cedar logs on their hands. 
They would either have to sell them at a loss, or 


put in equipment especially to cut cedar. 
Under existing conditions, cedar log prices have 
quite naturally become somewhat demoralized. 


Open prices prevail, which means that the loggers 
will take the best offer. Fir and hemlock are 
firm, and the mills are cutting steadily so that 
there is less danger of piling up a surplus of logs 
in the water than for some months. The three 
grades of fir are quoted generally at $14, $20 and 
$27. Hemlock is closely following these figures. 
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Mills at Marion, S.C. 


N.C. 


Pine 


Let us know your needs. 


Camp’sis a stand- 
ard for quality 
and service. A 
trial will convince 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Building 
GEO. W. JONES, Mgr., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg.. 
E. D. WOOD, Manager 

PITTSBURGH: Oliver Building, 

GEORGE L. CAMP, Manager 





DAILY CAPACITY 
Saw Mills - 600,000 feet 
Planing Mills - 400,000 feet 


MILLS : 


Franklin, Va. Arringdale, Va. Wallace, N. C. 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


. Manufacturers of 


KilnDried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 











Sales Representatives: 
L. C. LITCHFIELD, - - ~- ~- 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - + -  Plattsburg, N.Y. 


SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 

















TACOMA, WASH. 


Nov. 10.—As many of the members were absent 
in California, attending the meeting of the Douglas 
Fir Exploitation & Export Co. at San Francisco, 
there was a small attendance at the regular meet- 
ing of the Tacoma Lumbermen’s Club last Wednes- 
day. Ernest Dolge presided in the absence of 
President John E. Manley. The only business 
done was the passage of a resolution, proposed by 
John Dower, president of the John Dower Lumber 
Co., inviting J. H. Richards, Spokane lumber man- 
ufacturer, who is planning to build a mill on the 
Coast, to locate in Tacoma, and offering the as- 
sistance of the club in procuring a site here. 


Mr. Dolge reported for the committee which has 
been working to, get the Northern Pacific railway 
to put on thru sleepers to Tacoma on its trans- 
continental trains. Mr. Dolge said that President 
Charles Donnelly, of the road, is giving the matter 
his personal considetation and apparently favors 
the request. Mr. Dower and Everett G. Griggs are 
the other members of the committee. 


Col. Roland Hartley, Everett lumberman and 
candidate for the Republican nomination for gov- 
ernor, attended the meeting but declined to dis- 
cuss politics. “It is too soon,” said Col. Hartley. 
“Later I will be glad to speak before your organi- 
zation.’””? Col. Hartley spoke on the condition of 
the shingle market which, he said, is due largely to 
the shingle manufacturers themselves. He urged 
that shingle men get together and form an organi- 
zation to protect themselves and obtain a fair price 
for their product. 


A general market discussion closed the meeting. 
It was the consensus that there had been a falling 
off in the demand from both California and Atlan- 
tic coast. markets, but that a recovery should take 
place before the end of the month. In this con- 
nection Mr. Dower declared he could see little hope 
of large buying hy the farmers as long as present 
marketing conditions prevail, and the farmers are 
unable to dispose of their crops at a profit. Busi- 
ness in the middle West is good, and the outlook for 
next year excellent, according to A. D. Laws, gen- 
eral manager of the Union Lumber Co., who re- 
turned this week from a six weeks’ trip. Mr. Laws 
went as far east as Indianapolis. ‘There are a 
few weak spots, but the market for lumber is 
generally strong in the middle West,’’ Mr. Laws 
said. ‘Business should be good for the remainder 
of this year and much better next year.” 


The John Dower Lumber Co. plans the estab- 
lishment of a new retail lumber yard in the north 
end of the city. Announcement of the plan has 
brought out considerable opposition from residents 
of the district. The matter was taken up at a 
meeting of the North End Improvement Club last 
Tuesday night, at which John Dower, president of 
the company, appeared and stated his position. 
Mr. Dower told the club that he wished to do what 
was best for Tacoma, and that if a valid reason 
could be shown why the new yard should be aban- 
doned he would call the matter off. ‘The plan was 
adopted at the request of many of our north end 
customers,’ Mr. Dower said. “If you can show me 
that such a yard would damage property values or 
do harm to the city’s interests, we will give it up.” 
No action was taken and the matter is still unde- 
cided. 


A delegation of prominent Tacoma lumber op- 
erators left for San Francisco last Monday to at- 
tend the meeting of the Douglas Fir Exploitation 
& Export Co. to be held today in that city. Head- 
ing the delegation was Everett G. Griggs, president 
of the St. Paul & Tacoma Lumber Co. and the 
Douglas Fir export company, who will sail for 
Japan Sunday. The party included W. Yale Henry, 
Henry Mill & Timber Co.; Lee Doud, Defiance Lum- 
ber Co.; J. D. Buchanan, North End Lumber Co.; 
John E. Manley, Manley Moore Lumber Co.; EB. W. 
Demorest, Pacific National Lumber Co.; Neal 
Dempsey, Dempsey Lumber Co., and J. T. Gregory, 
Tidewater Mill Co. 


Lease of the plant and equipment of the defunct 
Calef Box Co. has been secured by the newly or- 
ganized Tacoma Box Co. New machinery costing 
$25,000 will be installed, and the company will 


start the manufacture of containers for local con- . 


sumption. The plant is located at 676 East 11th 
Street. N. J. Nist, for many years superintendent 
of the Seattle Box Co., will manage the new plant. 
Mr. Nist will retain his position with the Seattle 
firm, which controls the new organization, but the 
local plant will be operated as a separate unit. 


The company has purchased 1,250,000 feet of 
lumber with which to start operations. 


Suit to nullify the action of the county board of 
equalization which increased timber valuations in 
Pierce County recently, was filed in the superior 
court here last Wednesday by the Weyerhaeuser 
Timber Co. The Weyerhaeuser company complains 
that the valuation on the company’s timber hold- 
ings has been increased by $800,000, and that it 
will increase the taxes by $50,000, which figure is 
claimed to be excessive and unjustified by condi- 
tions. The company also contends that it received 
no notice of the proposed change. 


Tacoma locals of the Loyal Legion of Loggers & 
Lumbermen will send a delegation of 150 to Olym- 
pia tomorrow night to take part in the first joint 
meeting of the Olympia locals of the legion. The 
Tacoma delegation will join the Olympia legionaries 
in a parade, which will be followed by a band con- 
cert given by the Four L band of Tacoma at Odd 
Fellows’ Hall. The Tacoma Four L members will 
put on a vaudeville performance, which will be 
followed by a banquet, and the evening will close 
with a short business session. The committee in 
charge of Tacoma’s share in the entertainment is 
composed of Frank Wilson, W. Emery, Claude Am- 
mons and J. H. Kelley. 


Shingle mill operators from southwest Washing- 
ton met at Olympia last Monday to discuss mar- 
ket conditions and ways and means to benefit the 
trade. The meeting was preliminary to the gath- 
ering of shingle manufacturers from all parts of 
the State held Wednesday at Seattle. It was 
stated at the meeting that the present condition of 
the market has caused nearly 90 percent of the 
shingle mills to close down. 


The third annual lumbermen’s ball will be held 
New Year’s eve at the Scottish Rite cathedral. 
The affair is given by the Loyal Legion of Loggers 
& Lumbermen and a record attendance is expected. 
Details of the arrangements are in the hands of 
committees and will be announced later. 


A falling off in the lumber and shingle shipments 
by rail is shown by the monthly report of the public 
service commission. The October eastbound traf- 
fic showed 12,063 loaded box cars, 2,200 less tnan 
the westbound movement. 


Delays to water shipments of lumber, caused by 
the heavy fogs which have blanketed Puget Sound 
continuously for the last four days, have to some 
extent reduced the week’s shipments from this 
port. Steamer schedules have been badly inter- 
rupted and many vessels, whose captains fear to 
risk navigating the sound in the mist, have de- 
layed their sailings while waiting for a change in 
the weather. 


Lumber carriers at the Tacoma docks during the 
present week include the following: For the 
Atlantic coast, Sudawsonco, at Dickman mill; 
Robert Luckenbach, at St. Paul mill, and K. I. 
Iuckenbach, at Terminal dock. For California, 
Quinault, Brookdale and George Olson, at Port 
dock; Lake Frances, at St. Paul mill; Phyllis, at 
Terminal dock ; Curacao, at Commercial dock, and 
Cadaretta, at Baker dock. For the Orient, 
Meighan Maru, at Port dock, and West Ison, at 
Defiance mill. For the Hswaiian Islands, Lwur- 
line, at Terminal dock. Fof Europe, Lochgoil, at 
Port dock. For Australia, Wolsum, at Port dock, 
and Lima, at Terminal dock. 


A campaign to educate the public to the im- 
portance of owning homes before: buying pleasure 
automobiles was urged by John Dower, president 
John Dower Lumber Co., in an address before the 
Tacoma Real Estate Association last Friday. Mr. 
Dower’s plan goes beyond any similar suggestion 
made in this district, and he presented a concrete 
scheme under which all the interests which bene- 
fit by the building and purchase of homes would 
combine and raise an advertising fund to put the 
matter before the public. Tacoma retail lumber- 
men will put up $2,000 for the fund, Mr. Dower 
told the real estate men. Furniture dealers, build- 
ing material men, contractors and other interests 
will also contribute. ‘The question is the simple 
one of getting the American people back to a sane 
conception of the relative importance of the home 
and the automobile,” Mr. Dower said. “I thoroly 
appreciate the automobile and realize its place in 
modern life, but an investigation has startlingly 
demonstrated that, the pleasure automobile is 
being placed ahead of the family nest.” The real 
estate association referred the matter to its pub- 
licity bureau for investigation and report. 
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PORTLAND, ORE. 


Nov. 10.—Portland will gain the distinction of 
having produced more lumber than any other 
place in the world during 1923. The annual cut 
of the mills within the city boundaries has ranged 
around 700,000,000 feet a year. With practically 
all the mills active, some on double time, the 1923 
cut will far exceed the figure given above. 

The most active trade here is export, which con- 
tinues brisk. Rail business is not what it should 
be but, so far as the Columbia River district is 
concerned, the demand for logs is such that a 
shortage may be faced before the winter is over. 
Exceptionally good weather now is permitting 
operations in the woods to the best advantage. 

J. S. Kelso, supervisor of the Columbia River 
‘district of the Pacific Lumber Inspection Bureau 
(Inc.), is making preparations for handling an 
unusually heavy volume of business this winter. 
He states that the bureau employs 166 inspectors 
in this district, which comprises the Columbia 
River, Willamette Valley and the coast of northern 
Oregon with the exception of Coos Bay, which is a 
separate district in charge of Supervisor A. P. 
Davis, who has about sixty men in the field. “They 
all tell us we are going to be swamped with busi- 
ness between now and the first of the year,” said 
Mr. Kelso today, “and we are preparing to meet 
the situation.” 

Under the name of the Venonia Co., Charles T. 
Early and his son Roy are now operating a log- 
ging camp in the Nehalem country, bringing the 
logs to Portland. 

Manager M. C. Woodard, of the Silver Falls 
Timber Co., operating at Silverton, Ore., is quoted 
by the daily press to the effect that the mill will 
continue to run both day and night shifts at full 


White Pine Co. handles the output of a large 
number of mills in southern Oregon, but Mr. Kes- 
wick and Miss Scheffe will also handle western 
pine from the Inland Empire. Mr. Eccles is de- 
voting his time now principally to the Wind River 
Lumber Co.’s plant at Cascade Locks, which he 
leased a short time ago. 

Following the annual meeting of the Peninsula 
Lumber Co., it was announced that E. C. Sammons, 
vice president of the United States National Bank ; 
L. C. Logan, formerly assistant secretary of the 
Peninsula Shipbuilding Co., and Addison P. Knapp, 
who for the last year has been in charge of out- 
side retail sales of the company, have been added 
to the board of directors. Mr. Sammons was made 
a vice president; William Anderson, formerly sec- 
retary, was advanced to the position of vice presi- 
dent in charge of sales; William R. MeMillan, 
former general superintendent, was made vice 
president in charge of operation; L. Cc. Logan was 
elected treasurer, and Addison P. Knapp, son of 
President F. C. Knapp, was elected secretary. Mr. 
Logan fills the position recently vacated by C. O. 
Rogers, who resigned to become manager of the 
Fenner Manufacturing Co. Mr. Sammons is son- 
in-law of President Knapp. 


BELLINGHAM, WASH. 


Nov. 10.—Shipments from the Saxon camp of 
the Bloedel Donovan Lumber Mills were resumed 
a few days ago and average twenty to twenty-five 
cars daily. They are hauled from the company's 
camp to Park, Lake Whatcom, on fifty new cars 
that cost the company about $80,000. Two sides 
are operating. In this company’s Sylvana camp 
there will be given a test shortly a new Deisel en- 
gine built by the Long-Bell Lumber Co. and A. C. 
Luetgert, mechanical engineer for the Gas Engine 
Co. of California. The 








‘‘Home’’ to the wandering tribes on the great plains of Mongolia 


means a tent like that shown above. 


tryout will be given by 
Bloedel Donovan because 
the Long-Bell company 
had no place on its own 
property ready for the 
test. J. J. Donovan, vice 
president of the Bloede) 
Donovan Lumber Mills, 
says that the steam en- 
gine in the logging indus- 
try will become obsolete 
if the test is successful. 

The Morrison Mill Co.’s 
sawmill will close Dec. 1 
for the installation of a 
new resaw and a new 
edger, and for annual re- 
pairs. The plant is work- 
ing two shifts cutting box 
lumber. C. B. Keyes, su- 
perintendent, has left for 
California on a business 
trip. 

Sedro-Woolley will soon 
have a new sawmill, part- 


Ten families live within its ly thru the enterprise of 


heavy felt walls. The photograph was taken by Ray Andrews, of its business men, who 
the Museum of Natural History, New York, who has just returned SU>scribed $2,000 to help 


from a trip to that little known portion of the globe 


pay for a 7-acre site for 
a sawmill which the Cory 





capacity thruout the winter, except during the cus- 
tomary two weeks’ vacation at Christmas. Sixty 
carloads of logs are brought down daily from the 
camps, where 350 men are employed. One of the 
camps will operate all winter. 

The Stout Lumber Co., which operates two saw- 
mills at North Bend, on Coos Bay, is preparing to 
pen a large area of excellent timber in the Seven 
Bevils district, fifteen miles southwest from North 
Bend. Several miles of logging railroad to the head 
of tidewater on South inlet will be constructed, and 
twe logging camps are to be operated. Some of 
the finest white cedar in Oregon is said to be 
found on this new cutting. 

The St. Helens Creosoting Co. this week began 
operating its new power plant, installed as a result 
of the old one having been damaged by fire some 
months ago. 

Complete electrification of the large mill plant of 
the Eastern & Western Lumber Co., of this city, is 
under way. A steam turbine will furnish 2,500 
horsepower. Six 300-horsepower upright boilers 
will generate this power. The new office building 
measures 64 by 75 feet. 

The steamer Lackawanna, which has been lying 
idle here for some time, has been chartered by the 
Doty Lumber & Shingle Co. to carry a full cargo 
of lumber to San Pedro, and it is probable that the 
vessel will be kept in this trade for some time. 
be Lackawanna has a capacity of about 1,500,000 
eet, 

L. A. Keswick, who has been with the Sugar & 
White Pine Co., has entered the commission busi- 
hess. Associated with Mr. Keswick is Miss Mina 
Sheffe, who knows the pine lumber game from 
A to Z. Miss Sheffe will look after the office while 
Mr. Keswick attends to shipments. The Sugar & 


Lumber Co. recently pur- 
chased in southern Washington. ‘The site is near 
the old Woolley mill location, which has been va- 
cant for years. About fifty men will be employed. 

The steamship Talabot this week finished lifting 
the second cargo of Canadian lumber for Japan and 
within a few days another vessel will call here 
for the same purpose. The Talabot took 613,000 
feet of British Columbia lumber and 449,000 feet 
of Bellingham lumber, also a quantity of cedar 
poles from Everett. The next shipment also will 
include cedar poles. 

This week’s cargo loadings were: E. K. Wood 
Lumber Co., Point Lobos, 2,000,000 feet, San 
Pedro; Puget Sound Sawmill & Shingle Co., Donna 
Lane, 300,000 feet, California; Stanwood, 100,000 
feet, California ; Meigen Maru, 900,000 feet, Japan ; 
Bloedel Donovan Lumber Mills, Mahukona, 500,000 
feet, Honolulu; K. I. Luckenbach, 2,500,000 shin- 
gles, Atlantic coast. The Admiral Curacao lifted 
a few cars of box shook for California at the mu- 
nicipal dock. ‘The box trade has slackened mate- 
rially and most of the shipments are for Washing- 
ton consumption. 

The Campbell River Lumber Co. this week put 
a" feet aboard the George Nelson for San 

edro. 


ABERDEEN-HOQUIAM, WASH. 


Nov. 10.—The Anderson & Middleton Lumber 
Co., of Aberdeen, put on a night shift Nov. 1—the 
first time in many years that this mill has oper- 
ated at night. This makes the seventh mill on 
the Harbor operating two shifts. In Hoquiam 
the Eureka Lumber & Shingle Co. is running three 
shifts of eight hours each. 

The waterfront presents a very busy aspect this 
week, as twelve tramp steamers, eight vessels load- 
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It’s from such trees that we manufacture 


Goldsboro N.C. Pine 


The lumber of universal use for homebuilders 


Telecode Used. 
Johnson & Wimsatt, **"#%s"™- 











|_North Carolina Pine 


‘—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman- Blades Lumber Co. 








ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C.PINE oi S235, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C. 











-Get All the Facts => 


and then you'll see where it 
will pay you to sell our 
Ceiling 


N. dl P ine Roofing 


sesnt Yellow Pine "oust 2x4 
Car and Cargo Shipments. 


Flooring 








| Ellington & Guy, Inc.,""tuiie” Richmond, Va. 











QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,%°¥2: 


Virginia. 
Operating John L. Roper Lumber Co. 
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T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 


Manufacturers and Wholesale Dealers in 


pinemitts: Yellow Pine and 
ubach, - « Ba. 
Dunn, - -” Cs. Hardwood Lumber 


Cheniere,- - L 


Koran, - - La. : 
no End, : co OUR SPECIALTIES: 
South Mansfield, La. Yard Stock and 
Cumberland, Miss. Timbers 

HARDWOOD Shortleaf Steam 

MILLS: Dried Finish 

Dubach, - ~- La. Oak and Pine 
Dunn, - 7 La. 


Rig Timbers 
Annual Shipments 120 Million Feet. 




















HAMMOND,LA. icre 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber | 
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Manufacturers of ROUGH and DRESSED 











Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 





RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 
GANDY, LA. 





Office, 
RUSTON, LA 


( . 


Poitevent & Favre 


Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
** Poitevent’”’ Mandeville. La, 
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Manufacturers 
Short Leaf Pine and Hardwoods 





Collections by Retail Lumber Dealers 4. series 
by subscribers to the American Lumberman, giving their vleWs 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 







ing coastwise, and one schooner were loading at 
yne time on Nov. 6. Five of the tramp steamers 
were Japanese, loading about four million feet of 
lumber each. November shipping will be very 
heavy, as in addition to the vessels now loading 
the charters already announced will set a new 
record for water shipment of lumber from this 
harbor. 

Lumbermen who are acting on the committee to 
establish a community chest to take care of the 
funds contributed by the community to Red Cross, 
Salvation Army, and other worthy charitable in- 
stitutions include Henry Neff Anderson, of the 
Twin Harbors Lumbér Co., E. K. Bishop, of the 
Bishop Lumber Co., and A. L. Davenport, of the 
Pacific Lumber Agency. 

Charles L. Hall, representing the Edward Hines 
Lumber Co., Chicago, who has his headquarters in 
Portland, visited the mills here during the week. 


SAN FRANCISCO, CALIF. 


Nov. 10.—With continued fine weather, building 
is active and a good deal of lumber is moving to 
jobs. The retailers, however, are now buying for 
immediate requirements only. Local commission 
men have found orders a little bit slack this week. 
The mills are holding firm on Douglas fir, redwood 
and California white and sugar pine. Good cargo 
deliveries here are reported, and rail shipments 
from the north are coming thru in good time. 

The export situation is strong, with Japan in 
the market for large quantities of Douglas fir and 
a small proportion of other Pacific coast woods. 
Some good sales have been made already and it 
is expected that large orders will be placed after 
the question of specifications satisfactory to the 
mills and the Japanese authorities has been settled. 
The Douglas Fir Exploitation & Export Co. is tak- 
ing on a few million feet for Japan, each week, 
and is figuring on some big business. About 
9,000,000 feet were sold this week. Australia, the 
west coast of South America and South Africa 
are taking some Douglas fir right along. The 
Redwood Export Co., this city, has good inquiries 
from Australia and, altho the mills have orders 
for all the clears they can deliver during the next 
three months, some business will be placed for the 
coming year. This year’s business has shown a 
gratifying increase. 

Altho the Lassen Lumber & Box Co. quit logging 
two weeks ago, one mill at Susanville is still operat- 
ing double time with a cut of about 165,000 feet 
a day. It is planned to cut up the remaining logs 
and close down for the winter, Nov. 17. The sea- 
son’s cut will be about 45,000,000 feet, principally 
California white pine. Inquiries have increased 
and some orders are being taken for the East and 
middle West. Prices are showing more stability, 
with No. 2 shop about $35 at mill. The box fac- 
tory will operate thru the winter. J. W. Rodgers, 
vice president of the company, who has been travel- 
ing over the State, reports a fair demand for pine 
box shook, with some large orders for orange shook 
taken by manufacturers. 

The Redwood Manufacturers’ Co., this city, has 
not done much redwood pipe business recently. 
Redwood tank business has been good, however, 
and the factory at Pittsburg, Calif., keeps in 
steady operation. Regular shipments of redwood 
are received from the Caspar Lumber Co. and 
other sources, and the rail trade is being taken 
care of promptly. 

The Pacific Lumber Co. continues to make a nor- 
mal cut of redwood at Scotia. Operating with one 
shift the two mills have a combined output of 
about 11,000,000 feet a month. There is a good 
volume of eastern orders on file and California 
business is holding up pretty well. Logging is 
being rushed at the various camps, including one 
on the Freshwater tract, with electrical units. 
P. C. MecNevin, head of the eastern sales organiza- 
tion, is on his way from New York to the San 
Francisco office to look over the redwood situation. 
He returned last month from a tour of Australia 
and New Zealand in the interest of the Redwood 
Export Co. 

Charles F. Flinn, general manager Albion Lum- 
ber Co., who is paying a visit to the San Francisco 
office, finds a steady demand for redwood and is 
keeping the mills at Navarro and Albion in opera- 
tion with one shift. The combined output is 
about 175,000 feet a day. Three steam schooners 
are moving lumber from Albion to California ports. 
There is a good demand for green lumber as well 
as dry. 

F. A. Hart, of the Hart-Wood Lumber Co., with 
headquarters in Portland, is paying a visit to the 
San Francisco office. He looks after the manufac- 
turing at Raymond, Wash., where the Hart-Wood 
and the Quinault mills are making good outputs. 

M. A. Murphy, of the F. S. Murphy Lumber Co., 
this city, states that the white pine mill at Sloat 
closed down for the season Nov. 10, after making 
a good cut. The mill at Quincy will close Nov. 17, 
after a good season’s operations. The combined 
output of the two plants will be 25,000,000 feet, 


and the volume of sales has been very satisfactory, 
The carry-over will be about 3,000,000 feet less 
than last year. President F. S. Murphy is paying 
a visit to his Salt Lake City office. 

The Clover Valley Lumber Co., with offices in 
San Francisco and Reno, and plant at Loyalton, 
has begun work on the log pond, railroad extension 
and other betterments planned since R. H. Down- 
man and H. B. Hewes, of New Orleans, acquired 
a large interest. H. B. Hewes has become presi- 
dent; W. T. Virgin, vice president, and C. D. 
Terwilliger, secretary-treasurer and general man- 
ager. The California white pine mill has a capac- 
ity of 60,000,000 feet a year, operating with double 
shifts. A new planing mill and a large battery 
of dry kilns will facilitate shipments next season. 

Charles R, McCormick & Co., this city, have a 
steady demand for Douglas fir and are keeping all 
of their steam schooner fleet and a number of 
chartered vessels moving with shipments to San 
Francisco and southern California ports. There 
is a good stock at their terminal at Wilmington. 
Two large vessels of the McCormick Steamship 
Co. as well as other steamers, are moving lumber 
to the Atlantic coast via the Panama Canal. 

The Red River Lumber Co. continues to make a 
normal cut of California white and sugar pine at 
Westwood, and fair shipments are being made to 
the Eastern market. Inquiries are numerous and 
the order file is growing. There has been a little 
improvement in the demand for factory lumber. 
Stocks of No. 2 shop and better are moderate and 
not causing any worry. Prices are being well 
maintained. Stocks of dimension are low. Box 
lumber stocks are light. 

H. W. Sinnock, secretary-manager of the Red- 
wood Sales Co., who has returned from a tour of 
the redwood mills, found production being rushed 
so as to provide more stock for drying. Eastern 
orders have held up pretty well and good shipments 
are being made. 


SEATTLE, WASH. 


Nov. 10.—A steady upward tendency in the 
price of Japanese squares, and a tightening in the 
supply of steamer space for lumber shipments to 
the Orient, are two recent developments in the 
export situation. The price of large squares is 
$32, medium squares, $29 and “baby’”’ squares, $33, 
being an advance of $1 to $2. Space, which prior 
to the Yokohama earthquake was easy at $11, is 
now strong at $15.50 a thousand. There is a tem- 
porary shortage of space, due to the fact that the 
Japanese liners are booked up and further that 
other foreign bottoms have been diverted. Close 
students of the situation do not believe that there 
can be a long continued space famine on the Pa- 
cific, since there is an abundance of British and 
Scandinavian tonnage, and with rising freights 
there will soon be relief from the present situa- 
tion. 

The Pacific Lumber Exporters’ Association, the 
membership of which is made up of mills not rep- 
resented in the Douglas Fir Exploitation & Ex- 
port Co., has received the following telegram from 
the Department of Commerce: ‘We can not under- 
take to interfere or intervene with the Japanese 
Government, and this department’s policy is not 
involved.” The foregoing message is the answer 
of Mr. Hoover’s department at Washington, D. C., 
to protests made by the Pacific Lumber Exporters’ 
Association against the plan of the Japanese Gov- 
ernment to place orders for 120,000,000 feet of 
lumber for earthquake and fire relief purposes 
direct with lumber manufacturers in Washington 
and Oregon. ‘The association expressed to Mr. 
Hoover the belief that the placing of such an order 
direct with the mills would be in contravention of 
the policy of the department, and urged him to 
use the efforts of the Department of Commerce to 
have the purchases of lumber made “thru regular 
trade channels’—as a recognition of the assertion 
that the Pacific coast lumber exporters have built 
up a business organization at large cost to them- 
selves and should be assisted by the government in 
maintaining it. 

The shortage of tonnage has resulted in some 
congestion on the wharves. The Port Commission 
docks at Tacoma have placed an embargo on lum- 
ber, the accumulation having become a _ serious 
problem a week ago, and it is entirely probable 
that similar action will be necessary at the great 
terminals of the Seattle Port Commission, whose 
wharves are rapidly becoming congested. 

There is a feeling here that the worst of 
the congestion at San Pedro has passed, and that 
the California ‘ir market will begin to right itself 
within the next few days. Atlantic coast demand 
is slow, the trade apparently not being willing to 
pay the price. The rail trade is featureless. Ex- 
port is extremely active, with higher prices for 
squares, and keen demand both present and pros- 
pective for west Coast lumber in Japan. Fully 


ninety percent of the American red cedar shingle 
mills remain down, and approximately an equal 
number of British Columbia operations have closed. 
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The sympathetic move on the part of the Canadian 
mills is expected to continue until the middle of 
the month. Demand is slack, and the market is 
weak. There is little or no accumulation of stocks. 

Roy A. Dailey, secretary-manager of the Pacific 
Coast Shippers’ Association, will return from New 
York in a few days, following a business trip dur- 
ing which he conferred with the executives of the 
National-American Wholesale Lumber Association. 

Ralph A. Clark, of Seattle, sales manager of the 
Bloedel Donovan Lumber Mills, and J. H. Prentice, 
of Bellingham, secretary of the company, are mak- 
ing a complete swing around the circuit of the 
United States. They are engaged in missionary 
work for west Coast forest products, particularly 
featuring fir in the industrial trade. They are now 
in New York, from which point they will make a 
survey of the Atlantic seaboard. Mr. Clark and 
Mr. Prentice will return by way of California, and 
expect to be home by Thanksgiving. 

Paul C. Hipke, assistant sales manager of the 
Snoqualmie Falls Lumber Co., at Snoqualmie Falls, 
Wash., was guest at Friday’s luncheon of the Se- 
attle Lumbermen’s Club, and gave a short talk in 
which he emphasized the near approach of inven- 
tory time as an explanation of the slowing-up 
process in the rail trade. But he also brought out 
the point that stocks are low, and expressed the 
opinion that trade would be active early in 1924. 

William A. Whitman, president and manager of 
the West Waterway Lumber Co., Seattle, is home 
from an extended trip which took him to New York 
and other industrial and financial centers. His 
vacation was taken for pleasure merely, but Mr. 
Whitman aborbed some definite impressions respect- 
ing west Coast woods. Mr. Whitman remarked the 
activity of construction in the cities, where the 
building program is being kept up, as evidenced by 
a large number of foundations now going in. Sub- 
urban activity also attracted him, due to the ten- 
dency of city people to make their homes in outly- 
ing districts. While there is little sign of building 
in the agricultural districts, there are indications 
that the farmer is slowly but surely getting back 
on his feet, and on the whole Mr. Whitman is con- 
vinced that the lumber business will develop in 
very satisfactory volume during the coming year. 

F. R. Babcock, of the Babcock-Angell Lumber 
Co., New York City, and the Babcock Lumber Co., 
Pittsburgh, Pa., has been in Seattle during the 
last week, — 

John R. Wotring, vice president and sales man- 
ager of the Baird-Harper Lumber Co., operating a 
large plant at Warland, Mont., arrived in Seattle 
Monday. He is optimistic as to the immediate fu- 
ture of the lumber business, and states that the 
Baird-Harper mill will run steadily during the 
winter. 

R. S. Whiting, secretary of the shingle branch, 
West Coast Lumbermen’s Association, is in San 
Francisco, having arrived there from a _ business 
trip to Los Angeles. Mr. Whiting will reach this 
city about Nov. 15, and will at once begin to lay 
plans for the next Red Cedar Shingle Congress, 
which will be held in Seattle Dec. 6 and 7. 

Monte Rich, president of the J. E. Glass Lumber 
Co., Minneapolis, Minn., is in Seattle, perfecting 
his arrangements for the year 1924. He attended 
the Pacific Legging Congress in Spokane, and dur- 
ing the last few days has been making a tour of 
3ritish Columbia mills. Mr. Rich will probably re- 
main in Seattle another fortnight. 


SPOKANE, WASH. 


Nov. 10.—Continued moderate demand is the 
outstanding market feature. Slight price changes 
are expected next week. Part reports to the 
AMERICAN LUMBERMAN representative here, from 
mills making about 90 percent of the Inland Em- 
pire output, show a shortage of Nos. 3 and 4 boards 
in both Idaho and western white pine and of all fir 
and larch items. Totals from twenty-nine mills 
show a shortage of fir and larch on Nov. 1 of more 
than 7,000,000 feet, in comparison with the same 
time last year, despite an increased cut this year. 
The usual competition of Coast fir has been largely 
removed by the offshore demand for that product, 
with the resulting shortage of Coast boards and 
dimension stuff, a shortage which is also seen here. 
Stocks of other items of Idaho and western white 
pine have increased this year over last, and lum- 
bermen are glad to have dry stock for spring 
orders. Drying weather practically ends in Sep- 
tember and not until May is there good drying 
weather again. The result during the last two 
years has been a heavy accumulation of delayed 
orders. Practically all mills are running one shift 
yet, and a few two shifts, but shutting down for 
the winter will start soon now. 

The Daly Bros. mill at Weippe, Idaho, recently 
completed, is one of those operating two shifts. 
This mill is producing 100,000 feet of Idaho white 
pine daily under contract with the E. T. Chapin 
Co., large cedar operator, of Spokane. It is esti- 
mated that the cut will be 2,500,000 feet this year. 

The new mill of the Diamond Match Co., at 
Kusick, Wash., is being pushed rapidly to comple- 


tion. All of the machinery is on the ground and 
the roof is on the mill. This will be equipped with 
two single cut 8-foot band saws from the Diamond 
Iron Works, Minneapolis, and will have a capacity 
for match block plank in excess of 100,000 feet 
daily, double the capacity of the old one. 

Continued good weather is permitting summer 
logging operations later into the fall than usual. 
Reports from the Pende Oreille River region in and 
about Newport indicate an active winter logging 
season. The Dalkena Lumber Co. has completed 
the cutting of a right of way. for six miles of rail- 
road running from a landing on Priest River eight 
miles from Priest Lake westerly toward the West 
Branch country. Three of the four camps which 
the Dalkena company plans to operate this winter 
will be on this railroad. 

Along the lower Pende Oreille River, the Pan- 
handle Lumber Co., the Diamond Match Co. and 
the Ohio Match Co. are planning activities that 
will make a busy winter on Le Clere Creek. In 
the Big Creek country, the Diamond Match Co. has 
been at work on flumes and roads to tap the big 
body of timber bought from the State of Idaho 
last year. Several camps have been established 
which will cut timber for the new mill at Cusick. 

The Newport mill of the Humbird Lumber Co. 


will get its next year’s supply of logs from three. 


camps which the Humbird company will operate 
along Priest River. Also Fred Krauter has a camp 
which is expected to cut about 3,000,000 feet for 
the same mill. 

Excellent progress is being made on the logging 
railroad of the Ohio Match Co. into the Burnt 
Cabin district of the Coeur D’Alene National for- 
est. The roadbed will become the property of the 
Government upon the completion of the contract 
between the Government and the Ohio Match Co. 
for the sale of 70,000,000 feet of timber made last 
spring. 

A large creosoting plant for the treatment of 
cedar products, which is to cost between $75,000 
and $100,000, is to be erected at Newport, Wash., 
by the Bell Lumber Co., according to announcement 
from Newport. Negotiations for the plant have 
been under way for nearly a year by the Settle 
Fir Co., western representatives of the Bell Lum- 
ber Co. The matter of switching charges, which 
has been a stumbling block to the erection of the 
plant, has been satisfactorily adjusted by R. A. 
Bell, president of the lumber company, with the 
Great Northern and Milwaukee railroads. 

The Weyerhaeuser family has been well repre- 
sented in Spokane today. Among those registered 
at the Davenport Hotel were C. A. Weyerhaeuser, 
Carl Weyerhaeuser and Mrs. F. K. Weyerhaeuser, 
all of St. Paul. 

E. H. Van Ostrand, president of the Craig Moun- 
tain Lumber Company, Winchester, Idaho, who has 
been in the East for several weeks, is now in Port- 
land, Ore., and is expected in Spokane Tuesday 
on his way to Winchester. 


CENTRALIA, WASH. 


Nov. 10.—The mills are all cutting up to capac- 
ity, and with continued good weather the small 
tie mills have been able to operate a month longer 
than usual. Local building is good, good weather 
permitting construction later than last year. 
While the demand for dimension and uppers has 
fallen off, prices have held firm. Orders for rough 
cutting are plentiful, and with cargo mills loaded 
up with export orders, the inland mills have busi- 
ness enough to keep going. Stocks as a rule are 
very badly broken. The railroads are the biggest 
buyers, and it looks as if they were stocking up 
against the possibility of increased prices and 
trouble in getting material after the first of the 
year. Shingles continue to be a drug on the mar- 
ket, *A* selling for $2.15 to $2.25 f. o. b. mill. 
The cedar pole business is good; 8-inch, 40-foot are 
firm at 20 cents a lineal foot. Hewn fir ties ad- 
vanced 10 cents a tie the first of the month; the 
new price is 60 cents for the 6- and 7-inch by T- 
to 8-inch and 70 cents each for the 8-inch by T- 
to 8-inch and wider. 

R. A. Long, chairman of the board of directors 
of the Long-Bell Lumber Co., Longview, left for 
Kansas City the first of the week. He will return 
home by the way of San Francisco. M. B. Nelson, 
president; J. D. Tennant, vice president and man- 
ager, and R. P. Combs, treasurer, also departed 
for Kansas City. Mr. Tennant, who has been at 
Longview for several months, will make a tour of 
the Long-Bell company’s southern mills. The 
company last week placed an order for sawmill ma- 
chinery with the Filer-Stowell Co., of Milwaukee, 
Wis. This will include machinery for the West 
Side mill except the hogs and electrical equipment, 
chains and conveyors. The total weight of the 
material ordered is 2,800,000 pounds, and it is 
estimated that it will require eighty cars to trans- 
port it from the East. A contract for the elec- 
trical equipment was placed with the Western 
Electric Manufacturing Co. Equipment for the 
East Side mill is not included in the above. The 
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company also placed orders for several million 
feet of lumber last week for the construction of 
its new plant and buildings. 


LOS ANGELES, CALIF. 


Nov. 10.—The cargo market during the last 
week has been crowded past the point of absorption, 
with the result that prices have considerably weak- 
ened. Henry Riddiford, secretary of the Los An- 
geles Lumbermen’s Exchange, says that “it is 
folly to talk about a buyers’ strike,’’ as the de- 
mand in the local market continues with unabated 
strength and operators have been able to handle 
a tremendous volume of business, but fifty cargoes 
of 60,000,000-foot capacity have been crowded onto 
the market in one week. Los Angeles operators 
so far this year have handled probably 1,500,000,- 
000 feet of lumber, and as a general rule the ship- 
ments are readily absorbed in the orderly course 
of business. ; 

There has been considerable stir in local lumber 
circles during the week over a proposal to intro- 
duce an ordinance in the city council restricting 
the use of wood shingles and prescribing specifica- 
tions for roof coverings, with a view to reducing 
the fire hazard within the city limits. The ordi- 
nance is advocated by the fire department. The 
Highly discriminatory features of the legislation 
stirred the lumber dealers to prompt action, and 
indications are now that the proposed ordinance 
will be forgotten. 

R. S. Whiting, secretary of the shingle branch 
of the West Coast Lumbermen’s Association, Seat- 
tle, visited Los Angeles on his way home from a 
fire chief’s convention at Richmond, Va. 


MACON, GA. 


Noy. 15.—Shortleaf roofer and framing have 
about reached the low mark of the year. Prices 
for both 1- and 2-inch lumber have steadied and 
are nearly uniform. Top roofer prices are $18.50 
for the 6-inch, and $19.50 for the 8- 10- and 
12-inch, with a few reporting $19 and $20. The 
demand for 4-inch is strong; present price is 
$14.50. The 2-inch has held up remarkably well 
for the season, orders and inquiries still coming in. 
Prices are about in line with those of boards. 
The 2x4-inch in random lengths is in about the 
best demand of any item on the list, altho the 
2x8- and 2x10-inch items are moving freely, except 
possibly 2x10-inch 18 foot, which is one of the 
slowest items. Several mills that have been cut- 
ting 2-inch stock intend to cut boards next year. 
Some mills are easing off in their production and 
shipping, and some expect to close down around 
the first of the month, and start again the first 
of the year. 

B&better air dried and kiln dried finish, par- 
ticularly the 4/4 with some 1x5-inch stock, are 
moving freely into Florida and southern cities 
where building is carried on the year around. 
Florida reports are to the effect that the coming 
winter is going to see more building than ever 
before, and many roofer mills have begun to re- 
ceive orders from Florida buyers. Framing is in 
good demand in Florida. 


JACKSONVILLE, FLA. 


Nov. 12.—Southern pine business being offered 
is sufficient to take care of the needs of the man- 
ufacturers, as a number still have orders accepted 
sixty days ago. Their policy is to accept only 
enough new business to continue operating and 
build up a good reserve stock. Shed stock moved 
slowly this week, the principal demand being for 
mixed cars. The demand for longleaf roofers was 
exceedingly light, the same holding true for 
Georgia shortleaf roofers. Air dried pine roofers 
can be bought freely for as low as $17.50 and $18 
for the 6-inch and $18.50 to $19 for 8- to 12-inch. 
Most of the mills in this section are booked ahead 
on practically all classes of railroad material, and 
the price still holds strong. Dimension and timbers 
are fairly active. Several operators who only man- 
ufacture this class of stock report that they have 
considerable on hand, but are holding off selling at 
prices offered. Several small orders for kiln 
dried saps for export were handled by local whole- 
salers. The Cuban trade is still small. Building 
in the southern part of the State continues at a 
good rate, and the retail yards are doing a good 
business, 

Demand for pine shingles continues, 4x18-inch 
No. 2 being mostly called for. Prices have not 
changed. The demand for pine lath is slow. 

There has been very little change in the hard- 
wood market. About the most active item seems 
to be sap gum, which is considerably in demand 
by the furniture trade, altho red gum and tupelo 
are slow. Ash and elm are slightly more active, 
with an increased demand for cottonwood. Oak 
is very hard to move, with prices still weak. 

Cypress has strengthened considerably during the 
last few days, several items making slight ad- 
vances. The mills have very satisfactory stocks, 
and shipments are moving well. 


There seems to be considerable improvement in 
car supply in this territory, and most of the 
Florida and Georgia mills are having very little 
trouble in securing sufficient cars for their needs, 

Approximately forty lumbermen have made 
reservations to attend the meeting of the Georgia- 
Florida Saw Mill Association to be held on board 
steamer Cuba, en route to Havana, on Nov. 16. 
Standardization of grades and sizes is to be the 
principal matter for discussion. 


ELKINS, W. VA. 


Nov. 12.—The lumber market has shown further, 
signs of weakening within the last week or so, 
altho the change has not been marked. Orders do 
not appear to be quite so plentiful as they were, 
but operations in the woods and at the mills have 
not been appreciably affected nor production cut 
down, so that most mills in the State are in full 
operation. There has not been any price change 
as a result of a lessened demand, and it is still 
possible to market the lower grades so that there 
is not much accumulation. 


JACKSON, MISS. 


Nov. 18.—The slight weakening in southern pine 
has been definitely checked, and many mills are 
adopting a ‘‘take it or leave it” attitude. Consid- 
erable demand and inquiry for crating stock has 
developed and a few contracts have been placed. 
It is understood that 4-inch No. 2 and No. 8 strips 
are practically off this market. Large buyers are 
beginning to realize that stocks of specific items 
are small. Quotations have been asked on some 
large blocks of retail yard stocks by farseeing 
buyers who consider that the trend of the market 
is bound to be upward. Producers are undecided 
whether the demand will start in the next week 
or two or be deferred until early in December... It 
is realized that the demand for spring stocks will 
gain such momentum that prices must advance. 

No new requisitions for railroad or car material 
are in evidence, but it is understood that immense 
quantities of this material are needed. The stocks 
of dry decking, siding and lining in the South are 
lower than they have ever been at this time of 
year. Some concessions on longleaf sills have been 
made for particularly desirable cutting, but the 
ruling basis for 9-inch, 36-foot dressed sills is $40, 
f. o. b. cars mill for No. 1 common. 

The chaotic conditions in Europe have reduced 
the buying of lumber to actual necessities, but 
this has been sufficient to take care of the small 
stocks of export lumber and timber which the 
southern pine mills have to offer. The South Amer- 
ican market is slowly gaining momentum and 50-50. 
schedules have been sold in the last week at $45 
to $47.50, port. 

No change in hardwood prices has been noted, 
but the market is firmer. Plain FAS red oak, quar- 
tered sap gum and quartered white oak are in good 
demand. Plain red oak has not moved upward, but 
there is a much heavier demand. The automobile 
factories continue to take all available ash, elm 
and maple, and the furniture factories are buying 
heavier than heretofore. The export market is a 
little better and European demand is especially 
good, considering conditions. 

Car supply is good in this section; logs are com- 
ing in well, and labor, tho high, is in fair supply. 


NEW ORLEANS, LA. 


Nov. 12.—The week’s market developments, as 
reflected in local reports, include a recession of the 
call for southern pine, with hardwood and cypress 
demand about as they were, tho scarcely up to nor- 
mal volume for the season. Southern pine ship- 
ments also registered a slight shrinkage while pro- 
duction increased a little, and there was a reported 
softening of prices on a few items of the list. 
Cypress and hardwood quotations are reported 
well held. Buying continues mainly for current 
needs. Some local observers hold: to the opinion 
that, with open weather permitting building activ- 
ities, the present stride may be continued for some 
weeks longer. Much construction work on the 
cards for the South will only be interrupted by un- 
usually severe weather, The export demand is 
showing symptoms of improvement, notably with 
respect to hardwoods, but the unsettled conditions 
in Europe still operate as a serious handicap. 

Woodward, Wight & Co., a prominent local ship 
chandlery and machinery concern, last week com- 
pleted the purchase of the site formerly occupied 
by the Whitney Iron Works, at Constance and 
St. Joseph streets. The reported consideration 
was $250,000. A modern storage building will be 
erected upon the property to accommodate the com- 
pany’s expanding business. 

Phil Lanier, of the Philip Lanier Lumber Co., 
left a few days ago for a trip to New York. 

The R. L. Mitchell Lumber Co. has purchased 
the land and equipment of the W. T. Castle estate 
near Loakafoma, Miss., according to reports from 
that place. The deal includes 1,000 acres of tim- 
ber land and the standing, timber on another 500° 
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acres, together with a sawmill on the estate, giv- 
jng the Mitchell company, with the timber already 
owned by it, a 10-year run. 


HOUSTON, TEX. 


Nov. 13.—A change for the better in the some- 
what dull southern pine market is expected by 
Houston lumbermen to show itself within a couple 
of weeks at the outside, provided, of course, that 
pad weather does not set in. Yard stocks are 
known to be low thruout the Southwest, and a 
flock of orders should be forthcoming soon. While 
the slackening in building operations in. the North 
has had its effect, there is considerable house con- 
struction going on in various parts of Texas. Hard- 
wood business remains consistently good. 

El Paso announces that plans are already under 
way for the entertainment of the Lumbermen’s 
Association of Texas, which meets there April 8, 
9 and 10. Special coaches will run from Houston 
and Beaumont, and also from Fort Worth and 
Dallas. The prospect for development of a de- 
mand for lumber in Mexico is expected to engage 
a large share of the attention of the delegates. 


NORFOLK, VA. 


Nov. 12.—Millmen expect business during No- 
vember to exceed October if they have the stock to 
sell, There is a determined disposition on the part 
of all buyers to hammer down prices, not at all 
justified by business conditions oz manufacturing 
costs. One or two items have weakened a littl+ 
recently, due largely to air dried competition. Ia 








Inquiries for this item dressed for rail shipment 
are numerous, but many mills are unable to quote. 
Edge 4/4 No. 2 box, rough and dressed, continues 
to improve in demand. Of No. 1 4/4 stock box, 
rough and dressed, several large sales have been 
made; prices vary. No. 2 4/4 stock box has not 
been so active recently. Many mills are unable to 
quote because of lack of 6 and 8-inch widths. 5/4 
and 6/4 edge box continue active, with 5/4 harder 
to buy than 6/4. Some mills have 6/4 to offer, but 
refuse further dressed orders even at their prices, 
and most of this stock is wanted D2S and resawn. 
Sales of 4/4 box bark strips have been a little 
heavier but demand is not active. The price has 
weakened, particularly on rough strips, as most 
strips are wanted dressed or resawn. 

Sales of flooring, except in No. 4 grade, were 
lighter, and same is true regarding No. 2 and better 
partition. Ceiling, %- and y-inch, and No. 3 
}2-inch partition continue to move well. Sales of 
bark strip partition were smaller but inquiries are 
picking up. Prices of dressed lumber show very 
little change, and compare favorably with south- 
western prices. Sales of kiln dried roofers were 
lighter, with prices showing less variation. Air 
dried roofers are in better demand, but prices show 
no improvement. Buyers still prefer air dried, due 
to the difference in cost. Dressed framing has not 
been quite so active recently. There is a slightly 
better demand for pine lath. Many difficult mixed 
car inquiries for flooring etc. are received, difficult 
because 4/4 finish and .5/4 stepping is always 
wanted, and many mills are sold ahead on these 
items and are developing them very slowly. 


WARREN, ARK. 


Nov. 12.—The market this week has been rea- 
sonably active, altho the week’s bookings were 
less than last week’s by a few cars. Prices re- 
main at practically the same levels as last week. 
Inquiries are being received in only fair volume, 
indicating that fall business will not be very active. 
Dealers are buying mostly in mixed cars. Indus- 
trials are buying stock only for immediate require- 
ments, altho some are covered for spring trade. 
Railroad items are moving in fair volume. The 
weather has been somewhat rainy, but production 
has been practically normal. The mills are receiv- 
ing enough empties for their loading. More and 
better class employees are available. 

The hardwood market is more active and seems 
to show quite a strengthening. Prices accordingly 
have stiffened. Hardwood production in this 
vicinity is about normal, as the weather is not 
yet bad. Hardwood flooring is moving in good 
volume, particularly from mills that ship both hard- 
wood and pine. Hardwood prices are reasonably 
good. 
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BEAUMONT, TEX. 


Nov. 12.—While southern pine stocks are badly 
broken, prices are weak. One mill is long on 
some items and short on others, but another mill 
has the situation exactly reversed and pushes the 
long items by price concessions. Retailers are 
buying hand to mouth and demanding immediate 
delivery. Timber orders continue plentiful, except 
for small No. 1 stuff. Cars are fairly plentiful. 
The volume of exports, especially in hardwoods, is 
increasing. Mexican trade has grown by leaps 
and bounds since recognition and exporters predict 
that 1924 will see the biggest movement of south- 
ern pine to Mexico in the history of the industry. 
The West Indies trade is also showing indications 
of increasing, and some South and Central Amer- 
ican orders are coming in. One vessel, which is 
the rest of the list there has been no decided due here this week, will take 750,000 feet to a 
change. Occasional sales at low prices are re- Colombian port. 
ported. Competition from southwestern stock is While only two general cargo vessels have so far 
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not so keen, but these mills report decreased busi- cleared from Beaumont with lumber in November, — 
ness. More destructive competition is originating the month promises to be a good one so far as ies 
among the North Carolina pine mills than any- exports of sawn timbers and pine and hardwood == : — 
where else. lumber is concerned. The Einfeld cleared last | ° ° 
The demand for 4/4 edge No. 2 and better rough week for Newport and West Hartlepool with 1,600,- Fix Your Credit Loss 
has been a little better, some buyers being disposed 000 feet of sawn timbers and lumber, and the . 
to buy in larger lots altho looking for lower prices. Tosto also cleared for Tampico with 200,000 feet In Advance 


Competition is rather keen from circular sawn Of lumber. Hegira is now in the harbor lifting 
stock. No. 2 and better 4/4 stock widths, rough 800,000 feet of timbers and lumber for London, 
and dressed, continue very active with prices still Havre and Antwerp. Vessels listed to lift lumber 
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item in your over-head expense but one— 





your credit loss. That you can only guess 
showing a large variation. Demand for 4/4 edge here the remainder of the month, their destination at. And how often you miss the mark, | 
No. 3 continues to improve slowly. The price has nd amount each will carry, include: Moctezuma, you, only, know! Because of present con- 
not declined any farther. No. 3 4/4 stock widths 500,000 feet, Tampico and Vera Cruz; Southseas, ditions, your credit loss is more of a 
are very active, except 8-inch. Railroads have cir- 300,000 feet, Porto Rico; Lake Slaivi, 500,000 feet, premio then ever. 


. i ) : oe : bs If th ar’s y i 
culated inquiries calling for rather large blocks of | Cuba; schooner William E. Burnham, 750,000 feet, eu 4a anaee pra oe 
No. 5 as well as other items. Prices are being well Colombia; Mercedes de Larrinaga, 1,00,000 feet, percentage of your gross sales, we repay 
maintained. Sales of 5/4 and thicker edge are JLiverpool-Manchester; Laura Skogland, 500,000 |} 


the excess. 
showing more life; 10- and 12-inch continue very feet, Scandinavian ports; Southseas, 300,000 feet, Thus your credit loss for twelve months 











gee and bring good prices due to scarcity. Nos. Porto Rico; schooner Ellice B., 450,000 feet, West | is determined in advance and nothing can 
and 2 bark strips, rough, are more active, in- Indies; Tosto (second November voyage), 200,000 | =m , P 
quiries being received from southern planing mills feet, Tampico. Tentative figures only are ex- | The cost of Credit Insurance is small 


compared to the security afforded. 
Over $9,500,000 paid to our policyholders, 


|The American Credit-Indemnity Co. || 


that intend working strips into partition. There pressed above, but local steamship agents and for- 
18 Zood demand for bark strip partition. No. 2 and warders confidently expect these vessels to lift at 
better miscuts are also showing more life and are least 4,500,000, bring the total for the month to 
bringing good prices. above 7,000,000 feet. 

Sales of 4/4 edge No. 1 box rough were much A large part of the materials and machinery for 
larger, several large cargoes being sold in Balti- the new mill of the W. E. Cline Lumber Co., lo- 
more, Philadelphia and New York at good prices. cated three miles west of Mauriceville and twelve 
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MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 


miles north of Orange, is now on railroad sidings 
at and near Mauriceville. As soon as the private 
spur from the main line to the plant site, now 
building, is completed, work on the new mill will be 
rushed to completion. This makes the fifth mill, 
one pine and four hardwood, to be started within a 
20-mile radius of Beaumont in the last few months. 


ATLANTA, GA. 


Nov. 12.—A slight improvement in business in 
both southern pine and hardwood has been noted 
at the Atlanta market in the last ten days, tho as 
a whole the market is featureless. The principal 
increases noted have been in building lumber, with 
kiln dried finish, roofers, ceiling and flooring in 
better demand than a month ago, and the first ten 
days of November showing quite an improvement 
over the first ten days of October. No further price 
changes of consequence are noted, tho prices all 
along the line appear to be strengthening. Marked 
activity in construction is noted since the first of 
November over the whole Southeast in permits is- 
sued in the principal cities, with the result that 
inquiries for building lumber are improving stead- 
ily. Millwork plants are more active, and are 
buying for immediate needs and fairly well ahead. 

The furniture trade still is showing fair activity, 
buying for its immediate needs in the various hard- 
woods, principally sap and gum items, and doing 
some buying for advance requirements. ‘There is 
also a marked demand from the automobile body 
trades for ash and maple, delivery to be made early 
in the coming year. As a whole, however, hard- 
wood trade is not quite as active as it has been, as 
other consumers are not buying on an active basis. 
Prices, however, are holding stable. 

Production is showing no signs of abatement 
anywhere in the Southeast, except in North Caro- 
lina, where curtailment still is being carried out 
because of hydro-electric power shortage. 

Mill stocks are reported to be exceptionally low 
thruout this district, with most buying hand to 
mouth, but sufficient to keep the mills from accu- 
mulating very large surplus stocks. 

A survey among the larger machinery and ma- 
chine tool distributers of Atlanta also finds quite 
an improvement in sales in the last three or four 
weeks to sawmills and planing mills thruout the 
Southeast, showing the manufacturing end of the 
lumber industry to be on a healthy basis. The im- 
provement over the previous month in such sales 
was about 8 to 10 percent. 


OMAHA, NEB. 


Nov. 15.—Decline in lumber sales followed the 
little flurry of cold weather and snow which Omaha 
and Nebraska had some time ago, according to 
Omaha wholesalers and retailers. Tho warmer 
weather of last week has brought some strengthen- 
ing of the demand again, it is not expected that 
sales will increase to any appreciable extent until 
next year. Much construction is still going on in 
Omaha proper. Contractors here contend that 
building activity will not slump as much this win- 
ter as usual, as winter building is becoming more 
and more general in Omaha, contractors leaving 
for the cold period such work as can be done inside. 
Many local contractors announce that they will 
continue to build thruout the winter, holding their 
building crews together in that way. ‘They are 
eager to complete a lot of residences and have them 
ready for sale in the early spring. 


DULUTH, MINN. 


Nov. 13.—Confidence is gaining in lumber trade 
circles on this market. While northern Minnesota 
and North Dakota retail yards are buying for im- 
mediate requirements only, the total of their orders 
is substantial. A feature that has occasioned com- 
ment is the better inquiry being received from 
farming communities for the lower grades of lum- 
ber. Salesmen have also been impressed by the 
broader inquiry for mine timber from iron mining 
companies on the Minnesota ranges. 

Sawmill companies are occupied with carrying 
out plans for their winter camps. The labor situ- 
ation was asserted to be generally tight but it was 
claimed to be somewhat better than it was. The 
scale for common labor continues at from $50 to 
$55 a month and board. The proportion of gen- 
eral labor in the camps is falling off with more of 
the camps operating on piecework. Buyers for the 
paper mill companies have been active on this 
market during the last ten days and they claimed 
to have made contracts for large quantities of 
pulpwood. 

Quotations in northern pine lumber are un- 
changed, but it is claimed that moderate conces- 
sions are being made by some operavors on a few 
items they happen to be long on. From present 
indications, it is thought that the market tendency 
will be upward after the beginning of the new year 
and the conclusion of inventory taking. 

The last cargo of lumber for the season was 
loaded out from a Duluth dock at the end of last 
week. It was made up of 500,000 feet of No. 3 


and better northern pine and was for Tonawanda 
(N. Y.) delivery. Cargo shipments of lumber from 
Duluth to the eastern markets for this season 
were somewhat below those of 1922, when the total 


was 27,000,000 feet. 
MASS. 


BOSTON, 


Nov. 13.—October building contracts in New 
England amounted to $31,157,000, an increase of 
29 percent over the previous month and of 18 per- 
cent over the corresponding month of last year, 
Construction started in this district in the ten 
months to Nov. 1 amounted to $281,505,000. Con- 
templated new work reported in October amounted 
to $38,397,000, which is 46 percent more than the 
amount of new work reported in September. In- 
cluded in last month’s totals were the following: 
$16,710,000, or 54 percent, for residential build- 
ings; $4,906,000, or 16 percent, for business build- 
ings; $2,957,000, or 9 percent, for educational 
buildings; $2,144,000, or 7 percent, for industrial 
plants ; $1,773,000, or 6 percent, for public works 
and utilities. 

Lumber arrivals here have been as follows: 
Schooner J. W. Comeau, Mulgrave, N. S., 208,098 
feet softwoods, Dunfield Lumber Co., and 137,278 
feet for A. S. Memillan. Schooner Peaceland, 
Parrsboro, N. S8., 215,241 feet spruce and lath for 
Blanchard Lumber Co. Schooner Sarah Eaton, 
Bass River, N. S., 198,598 feet spruce, Dunfield 
Lumber Co. Steamship New Toronto, from South 
Africa, 825 mahogany logs, Palmer & Parker Co. 

The Godfrey Lumber Co., established here a gen- 
eration ago by L. N. Godfrey, is now handling all 
kinds of eastern, western and southern lumber at 
wholesale, by the car or cargo. This company has 
a New York office at 51 East 42d Street. 

The Davenport-Evans Co., 45 Milk Street, reports 
a very healthy growth in the volume of business 
handled last summer and fall. This company is 
operating a southern office at Montgomery, Ala., 
and a Pacific coast office at Seattle, Wash. Rail, 
sail and steamer deliveries of the southern pines 
and cypress are being made by this company at 
New England points. White pines—Tonawanda, 
Idaho, western and California—are being made a 
specialty. Pacific coast stock by water or rail is 
being handled extensively, with steamer deliveries 
of Douglas fir a specialty. 

Final disposition of the dismembered Washing- 
ton Elm, regarded here as the most famous and 
valuable tree in the country, will remain an open 
question until after Jan. 1, according to a decision 
announced by the Cambridge Park Commission. 


NEW YORK, N. Y. 


Nov. 12.—The outstanding feature of the lumber 
trade for the last week is that southern pine is 
fast getting back into an advantageous position. 
An improvement in North Carolina items has also 
been noted, and western and northern pines are 
expected to reflect the improvement during the 
coming week. In southern pine there are already 
indications that an upturn is not far distant. De- 
mand for flooring, in all pine items, has shown 
decided improvement and already there have been 
slight upturns in prices. Eastern spruce also has 
taken a decided turn for the better in the matter 
of demand. It is now moving in fair volume, but 
supplies at the mills are short. Navigation is 
about to close, but car shipments last week were 
heavier than they had been at any time since Sept. 
1 and will continue brisk for the rest of the month. 

The Boyd Sinclair Lumber Co. reports that its 
volume of business in October was larger than for 
any month since it started operations in 1917. 
The company reports stocks in hardwoods plenti- 
ful at the mills, and sees indications that the 
buying movement will continue for an indefinite 
period. William Wenz has recently been taken on 
by the Sinclair company to look after its sales in- 
terests in northern New Jersey territory. Mr. 
Wenz has been working in the Sinclair office for 
the last two years. 

New York representatives of the Major Loomis 
Co., of Hertford, N. C., have been notified that it 
is rushing work in replacing a large dry kiln that 
was recently destroyed by fire. Sawmill operations 
will be resumed full force by Jan. 1. 

Paul F. Scantlebury, of Frost, Davis & Co., Utica, 
N. Y., stopped over in New York a few days last 
week on his way to visit the mill in Hertford. 
Mr. Scantlebury said his object was to keep in 
close touch with the manufacturers and to keep 
track of items in anticipation of an active turn- 
over during the winter. He reported that the 
company has enjoyed a very good business during 
the first days of November. 

Four vessels laden with eastern spruce are on 
the way from castern Canada for Power, Moir & 
Stocking. These are the last boats the company 
will bring down before navigation closes. This 
firm and others have made a big effort of late to 
bring down large supplies of spruce lath in order 
to be prepared for an expected brisk winter de- 
mand. 

An item of interest to lumbermen of the metro- 
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politan district is that W. C. Bower has recently 
been promoted from general passenger agent to 
director of purchase of all lines of the New York 
Central Railroad. S. B. Wight, former director 
of purchases, has been made assistant to the 
president of the road. 

Eben B. Smith, president the Eben B. Smith 
Lumber Co., reports prices on southern pine dressed 
stock as low as they have been for some time, 
altho a great deal of buying is going on in the 
pest metropolitan yards. 

c. L. Lindner, of Henry D. Davis & Co., Port- 
Jand, Ore., is expected to arrive in New York today 
or tomorrow. Mr. Lindner will spend about a 
week in New York. 

R. A. Dailey, of Seattle, secretary-manager of 
the Pacific Coast Shippers’ Association, was in 
town last week. 

George F. Gray left last Friday night for Tupper 
Lake, where the headquarters of the Santa Clara 
Lumber Co. are, to go deer hunting. Mr. Gray 
will visit the lumber mills of Quebec before return- 
ing two weeks hence. 


BALTIMORE, MD. 


Nov. 12.—The city council has passed the ordi- 
nance which increases the rate for the use of the 
municipal docks for the storage of lumber from 
15 to 20 cents 2 thousand feet for every ten days, 
and the increase is being collected since Nov. 1. 
Even this charge is not high enough to meet the 
ideas of the extremists, who would have the rate 
put up to $1 a month instead of 60 cents. Mu- 
nicipal officials are constantly in search of more 
revenues. The great majority of the lumbermen, 
of course, can be counted on to combat any such 
endeavor. 

State Forester F. W. Besley, of Maryland, will 
read a paper at the fourth annual meeting of the 
Association of State Foresters to be held in Harris- 
burg, Pa., beginning tomorrow and continuing three 
days. The subject of the paper is “Reaching the 
Woodlot Owner.’’ Assistant Foresters J. A. Cope 
and Karl E. Pfeiffer will also attend the sessions. 
Chapin Jones, State forester of Virginia, who was 
formerly connected with the Maryland service, is 
secretary of the association. 

Various hardwood men of this city entertained 
last week BE. W. Rayment, representative of the 
widely known London timber firm of C. Leary & 
Co. Mr. Rayment stopped in the course of a 
business trip which will take him to Cincinnati, 
Memphis, and other lumber centers and will in- 
clude the southern producing section. 


MINNEAPOLIS, MINN. 


13.—The Minneapolis lumber market is 
slow. All yards were closed Monday, Armistice 
Day. The rural demand is somewhat slow, due 
to low grain prices. Local demand for storm sash 
continues in about the same volume as last week. 
Northern pine buying is well maintained. Local 
lumber interests are preparing for a heavy winter’s 
work in the woods. Demand for red cedar posts 
continues below seasonal normal. 


PHILADELPHIA, PA. , 


Nov. 12.—Prices here are lower proportionately 
than those prevailing in the New York and middle- 
western markets, for the great volume of business 
booked in the Philadelphia territory during August, 
September and October has brought somewhat of 
a slump in quotations, regardless of the fact that 
business is fair. Reports from the South indicate 
that the market turning point has been reached, 
and that prices kere will have to increase if ma- 
terial is to be obtained from the South. Produc- 
tion there during the next three months is sure 
to decline. Many of the big mills refuse to make 
further concessions, for they would be losing 
money by selling at today’s Philadelphia prices. 
A demoralizing feature is the auctioning of transit 
cars, aS many yards seem to think that special 
prices made on them represent true market value. 
The retail yards in Philadelphia proper continue 
busy, altho their buying is not as heavy as it was 
several weeks ago. They are receiving many new 
orders. Suburban yards also keep busy. In many 
cases the yards specify immediate shipment, in- 
dicating low stocks. 

Roofers are a trifle weaker, being sold on a 
Philadelphia water competitive rate as follows: 
1x6-inch (%x5%4-inch), $27.50; 1x8-inch, $28.50; 
1x10- and 1x12-inch, $29. A few transits are being 
offered for less. Framing, D4S, %-inch scant, 
is: 2x3-inch, $30; 2x4-inch, $30.50; 2x6-inch, $29 ; 
2x8-inch, $30; 2x10-inch, $30.50, and 2x12-inch, 
$31. Rough dimension sells for about the same 
as dressed stock.. Flooring, 1x3-inch, is quoted: 
B&better, $65; No. 1 common, $55; No. 2 common, 
$27.70, and No. 3 common, $20.50 to $21.50. 
Hemlock is firm at $39 base; many mills are short 
of certain items and are holding prices firm. 
Hardwood business seems fair; there is not much 
dry stock of the desirable grades on hand at the 
Mills. Spruce lath, 4-foot, are $8.75 to $9 and 
seem firm. 


Nov. 


SHREVEPORT, LA. 


Nov. 12.—Southern pine demand continues slow. 
Already some of the small plants are closing down 
rather than operate at a loss, which they are doing 
with prices so unattractive. Other small mills are 
operating on a limited basis, being careful not to 
pile up too much stock. The larger mills are not 
counting on material improvement this season and 
are paying particular attention to special cuttings, 
railroad materials and export business. Some re- 
port fairly good sized order files, and those in 
position to handle mixed. car orders are getting 
better results than those not in position to take 
care of these orders. The fact that prices are at 
the bottom will probably cause a movement toward 
stocking up on the part of some of the buyers, but 
at present the buying is principally for immediate 
requirements. The impression in mill circles is that 
prices are as low as they will go. The weather 
and labor conditions are good, and the ear supply 
is also favorable. 

The hardwood market continues good, with buy- 
ers finding it difficult to get all the stock they 
wish. Prices are holding rather firm. 


TUSCALOOSA, ALA. 


Nov. 12.—It seems that buyers have made up 
their minds that it would be good business to buy 
at this time, at prices which they are pleased to 
term market value. Of course there is some cheap 
business being placed, but the stronger mills are 
holding for better prices and only accepting an 
order here and there for a small amount of stock 
where prices are a little better than usual. The 
2-inch framing market is especially quiet, and 
prices are below cost of production; this situation 
ean not be maintained for any great length of 
time. Production is low and most small mills are 
making no effort to accumulate any stock. They 
are running on short time and selling just enough 
lumber to meet payrolls. The stocks at small mills 
are extremely low. 


WINNIPEG, MAN. 


Nov. 12.—The last two weeks has seen nothing 
new started in construction in the city. Work 
already under way is being rushed to completion. 
Local dealers are kept rather busy furnishing lum- 
ber for contracts that have been under way. There 
is also a great amount of repair work. Country 
retailers report business as very quiet and are or- 
dering only small local shipments of each item. 
Retailers buy sparingly regardless of whether prices 
will increase later. A transient Coast car finds its 
way to Winnipeg now and then, but is not easily 
disposed of. Nearly every yard in the West has 
its stocks cut right down to the minimum. 

Harry Pearce, of Pearce & Edgworthy, who 
operate a small native spruce mill at Peesane, 
Sask., was a visitor in the city last week. Mr. 
Pearce has just purchased equipment for a new 
mill which will then double the firm’s capacity. 
He expects a big demand for native spruce next 


HATTIESBURG, MISS. 


Nov. 12.—-The weather has been ideal for manu- 
facturing, and mills are going ahead with woods 
work. Many small mills are not running up to 
full capacity, because they are unable to get a 
variety of orders to fit their timber and they 
do not have the equipment to work up the logs 
as the larger mills do. The average large mill 
earries normally a well assorted stock and some 
such mills are now running full capacity to build 
up their assortments. To do so will take some 
months, should demand continue as now, for it can 
hardly be said that production exceeds demand in 
this section. While hardwood is not as strong as 
it was a few months ago, demand for poplar and 
some grades of gum is still good. 


LAKE CHARLES, LA. 


Nov. 12.—Last week has seen a marked falling 
off in orders for southern pine below both pro- 
duction and shipments. Demand is inactive except 
for mixed cars and railroad orders. The causes 
are said to be approaching cold weather, with a 
decline in building; the fact that wholesalers’ 
stocks are sufficient to tide them over, and the 
approach of inventories. No marked change has 
occurred in price lists, but there has been a 
greater tendency to shave prices, and declines on 
some items have been sharp. That producers feel 
confident of a better market is proved by the fact 
that production is maintained, and mills are mak- 
ing every effort to take care of the strong demand 
for mixed cars. Shipments are going forward in 
exceptionally fine volume, and their total is about 
level with output. 

J. R. L. Kilgore, for the last four years asso- 
ciated with the J. A. Bel Lumber Co. as assistant 
sales manager, has become sales manager for the 
Frost & Davis Lumber Co. 


(Concluded on page 98) 





alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


“LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
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WILLAPA LUMBER COMPANY 
OLD GROWTH 


Fir Spruce Hemlock 
Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 


Mills: - = RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 


Now’s the Time to Try | 


H. J. Anderson 
Lumber Co. 


OUR SPECIALTIES: 

Pacific Coast Hemlock 
Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 

Main Office: 
No. 1106-1107 Northwestern Bank Building, 
PORTLAND, ORE. 


Mail Address, Cable Address, 
L P. O. Box 1058 HJAND 
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Geo. T. Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


1400-1-2-3 Yeon Building, 
PORTLAND, OREGON 
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HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Hl. 
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Step and Extension 


—— SPRUCE LADDERS 


BABCOCK 
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Window 


Cleaner 





—Safety Safety — 


Sell safe Ladders and Step Ladders. 
Don’t sell accidents. 
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Close Top 


Taper Single Extension 
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Close Top 
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We Pay Freight. 


Postal card will bring price and booklet. 





BATH, N. Y. 





W. W. Babcock Co. 











J. R. May, of the Tustin Hardwood Lumber Co., 
Memphis, Tenn., called on a number of his friends 
in the local trade this week. 


C. I. Millard, president of the Chicago Lumber 
& Coal Co., St. Louis, Mo., was in Chicago last 
week in the interests of his concern. 


J. R. McQuillan, secretary and general manager 
of the Langlade Lumber Co., Antigo, Wis., called 
on the local trade during the last week. 


G. W. Atwood, of the Atwood Lumber Co., Grand 
Rapids, Mich., passed thru Chicago this week on 
his return from a business trip thru Tennessee, 
Arkansas and Louisiana. 


Dwight H. Davis, of the Dwight Davis Lumber 
Co., was in New York City last week, calling on 
the trade and making a first-hand study of con- 
ditions in the lumber trade. 


William Petrie, sales manager of the Gulf Red 
Cypress Co., Savannah, Ga., spent a few days of 
this week in Chicago, conferring with J. W. Ball, 
who represents that company in this territory. 


Franklin T. Turner, president of the Turner- 
Farber-Love Co., Memphis, Tenn., was in the city 
this week, conferring with E. N. Beard, who rep- 
resents the company in this territory, with offices 
in the Marquette Building. 


Thomas R. Kerr, special representative of the 
trade extension department of the Southern Cy- 
press Manufacturers’ Association, of New Orleans, 
La., was in the city this week, and called on a num- 
ber of the local concerns handling cypress. 


William M. Bray, president of the Sprague River 
Co., Chiloquin, Ore., passed thru Chicago the latter 
part of last week on his way East, where he ex- 
pected to spend several days looking over current 
and prospective conditions in the lumber market. 


Roy V. Norbeck, of Minneapolis, Minn., retiring 
secretary of the Northern Logging Association, 
paid a short business visit to Chicago on Thursday 
of this week, following the special reorganization 
meeting held by thé association at Milwaukee, Wis. 

William S. Bennet and M. L. Hudson, of the 
Edward Hines Lumber Co., spent last week in 
Mississippi, where they visited the operations of 
the Edward Hines Yellow Pine Trustees at Lum- 
berton and Kiln, as well as several other lumber 
manufacturing centers. 


H. H. Heineman, of the Heineman Lumber Co., 
Merrill, Wis., while in Chicago this week on a busi- 
ness visit stated that northern lumbermen find 
no reason to complain regarding the hardwood 
market, which remains active and strong, with 
excellent prospects ahead. 

W. J. Whyte, secretary of the Gregertsen Bros. 
Co., returned this week from an eastern business 
trip which took him to New York City and other 
important lumber distributing centers. He re- 
ported good prospects for cypress, and an excep- 
tionally heavy demand for moldings. 

Philip Lanier, of the Philip Lanier Lumber Co., 
New Orleans, La., accompanied by Mrs. Lanier, 


‘passed thru Chicago last Wednesday en route 


Suuth, following a pleasure and business trip in 
the East. He expressed himself as very much 
pleased with prospects for winter and spring busi- 
ness. 


W. W. Buck, of the Mississippi Valley Hardwood 
Co., Memphis, Tenn., while calling on the local 
trade this week, reported that the market for 
southern hardwoods maintains its strength even 
tho there has been a temporary decrease in demand, 
which has been very satisfactory thruout the fall. 
He regarded the future as most promising. 


W. E. Wherity, manager of the Chicago district 
offices of the Southern Hardwood Traffic Associa- 
tion, located in the Conway Building, has gone to 
the Memphis (Tenn.) headquarters for the pur- 
pose of assisting in the preparation of a lumber 
freight rate book, which will shortly be off the 
press for distribution among members of the asso- 
ciation. 

W. M. Buchanan, of the Buchanan-Daley Co., 
prominent retail dealer at Joliet, Ill., passed thru 
Chicago this week on his return home from an ex- 
tended business trip on the west Coast, where he 
visited most of the large lumber manufacturing 
centers and made a thoro study of present and 
prospective stock manufacturing conditions. He 
found the mills busy, and that the market had 
lost little of its previous great strength. 


Hy. W. Haynes, treasurer and general manager 
of the Trenton Lumber Co., Jackson, Miss., looked 


over Chicago lumber trade conditions this week, 
He had already visited the Memphis (Tenn.) and 
St. Louis (Mo.) markets, and was well impressed 
with the outlook. He expected to visit also Mil- 
waukee, Wis.; Detroit, Mich., and other northern 
points before returning to the South. 


J. W. Cisar, who heretofore has been engaged ip 
the wholesale and commission lumber business at 
Pekin, Ill., has removed to Chicago, where he jg 
now located at 4318 Cullerton Street. Mr. Cisar 
states that he mas moved to Chicago in order to be 
better able to care for his trade, which is largely 
in this city, and that he will continue to handle a 
general line of hardwoods, specializing in walnut 
and cherry. 

In connection with the obituary notice of O. B. 
Johnston appearing on page 63 of the Nov. 10 issue 
of the AMERICAN LUMBERMAN, it was stated that 
he was associated with the Hayden & Westcott 
Lumber Co. as manager of the white pine depart- 
ment. Mr. Hayden calls attention to the fact that 
Mr. Johnston was connected with the white pine 
department of that company as traveling sales- 
man under R. V. Squires, manager of that depart- 
ment. 


A. F. Deneke, sales manager of the Himmelber- 
ger-ilarrison Lumber Co., Cape Girardeau, Mo., 
stopped off in Chicago this week, en route home 
from an eastern business trip. Mr. Deneke stated 
that he had found business materially slower, due, 
he believed, to the approaching inventories and 
holidays. However, nearly all buyers appeared to 
be carrying very low stocks which would have to 
be replenished, and he expected a good trade in 
the spring. 

M. C. West, sales manager of the Wisconsin 
Lumber Co., left last week for St. Louis, Mo., and 
the company’s operations at Deering, Mo. This 
company reports a continued excellent demand for 
hardwoods, with low mill stocks. Upper grade 
yellow cypress moves slowly, but the lower grades 
are in big demand, especially for crating purposes. 
Glass producers are on the market for large quan- 
tities of this material, and prices have strength- 
ened somewhat of late. 


Ben S. Woodhead, of the Beaumont Lumber Co., 
Beaumont, Tex., passed thru Chicago this week on 
his return South following an eastern business 
trip. He expressed himself as very optimistic 
regarding the future. He said that the outlook 
in Texas, and in the South generally, was very 
good, especially as a result of the high prices being 
obtained for cotton and the recent improvement in 
the agricultural situation. Mr. Woodhead also 
looked forward to a good trade with Mexico. 


W. T. Mullican, sales manager of the MecMinn- 
ville Manufacturing Co., McMinnville, Tenn., 
called on that concern’s local connections during 
the week. He stated that there is a véry satis- 
factory demand for oak flooring, of which product 
his company is a large producer. The market is 
strong, and the outlook is good. He said that 
flooring manufacturers are being offered plenty of 
business for early spring delivery, at advanced 
prices, but that few are disposed to book such 
business. 


BE. 8S. Davidson, who for the last eight years has 
represented the J. J. Newman Lumber Co. and 
the Homochitto Lumber Co., of Hattiesburg, Miss., 
in the Pennsylvania and New York territory, with 
headquarters in Rochester, N. Y., has been trans- 
ferred to the North and South Carolina territory. 
He will make his headquarters at the Mecklen- 
burg Hotel, Charlotte, N. C. The companies which 
he represents are well known southern pine pro- 
ducers, operating mills at Hattiesburg, Sumrall and 
Bude, Miss., and have an annual capacity of 250,- 
000,000 feet. 


F. W. Long, sales manager of the Wisconsin & 
Michigan Lumber Co., Eagle River, Wis., called 
on the local trade this week. He believed that 
the market for northern hardwoods would retain 
its present strength indefinitely. Demand is good, 
especially from the automobile, interior trim and 
sash and door trades, while stocks are in very 
poor condition. He pointed out that little new 
dry stock will be available until next May, and 
believed that a real shortage of desirable stock 
would develop before then. Northern lumbermen 
are generally preparing for the winter logging op- 
erations, and Mr. Long expected a large log input 
if weather and labor conditions do not interfere 
too seriously. The labor outlook, however, is much 
better than it was last year. 


N. EB. Holden, president of the N. E. Holden 
Lumber Co., Danville, Ill., was in Chicago this: 
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week. Mr. Holden has also been president of the 
Fidelity Investment & Building Association, Dan- 
ville, Iil., for many years, and is an ex-president 
of the Illinois Lumber & Building Supply Dealers’ 
Association, now the Illinois Lumber Merchants’ 
Association. Mr. Holden owns a tract of about 
ten acres—about 600 feet square—on a paved 
street and adjoining the built-up part of Dan- 
ville, which he has platted into some sixty resi- 
dence lots. The first house has already been built 
on this tract. So many inquiries are being re- 
ceived about these lots, that Mr. Holden expects 
a considerable number of them will be sold next 
spring, but, being in the lumber business, he 
naturally prefers to build on the lots himself and 
thus sell a nice Jumber bill along with the lot. 


Another Bunch of Keys 


A bunch of keys on an AMERICAN LUMBERMAN 
key ring has been picked up near Parsons, Kan., 
and sent in to the AMERICAN LUMBERMAN by O. E. 
Woods Lumber Co. The owner of these keys failed 
to register them with the AMERICAN LUMBERMAN, 
but if this notice comes to his attention, he can 
secure the keys by addressing this office. The 
number of the key ring is 4,346. 


Celebrates Ninety-Second Birthday 


TORONTO, ONT., Nov. 12.—The lumbering indus- 
try is noted for the large number of men who have 
lived to a ripe old age and have passed thru a 
great many years of experience in the great variety 
of activities that have characterized the industry 
up to the present day. One of these men is Mar- 
tin Bailey, now living in Toronto, who has passed 
his ninety-second year and looks back upon a career 
in the lumbering industry which began when he 
was fourteen years of age. 

In Mr. Bailey’s honor, about thirty-five of his 
children, grandchildren, great-grandchildren and 
other relatives gathered at the home of his daugh- 
ter in Toronto recently to celebrate his ninety- 
second birthday, which occurred on Oct. 23. 

In the early forties, Mr. Bailey began lumbering 
on the Ottawa River and its tributaries. When 
he was fourteen years old, his father was drowned 
and he had to start in to make a living. He and 
his comrades spent the winters on the Nation 
River, a tributary of the Ottawa, cutting and 
squaring timber. In the spring, they bound it into 
cribs with withes. In making these withes, they 
used birch or blue beech saplings a little over one 
inch thick. These were twisted in a machine until 
they were like rope. The timbers were squared 
and holes were bored in the ends, thru which the 
withes were slipped to bind them together. A 
stick of timber was often 100 feet long and the 
crib would be from 40 to 60 feet wide. The Nation 
was a small river and the cribs were floated one 
ahead of the other until they reached the Ottawa. 
Then the raft would be widened out by putting the 
cribs side by side. The timber would be taken on 
to Quebec for export to Europe. Mr. Bailey 
made the trip with the timber cribs to Quebec nine 
times. F 

Mr. Bailey tells many interesting stories of these 











early operations and of the political events of 
those days. His mind is still keen and he recalls 
the picturesque incidents of the early lumbering 
operations most vividly. 


(REE aaeaeaen. 


To Cover Southeast Texas 


Houston, Tex., Nov. 12.—The Boykin Lumber 
Co., with headquarters in the Carter Building here, 
announces that’E. D. Jef- 
fries has recently joined 
its sales staff, and will 
cover southeastern Texas, 
from Houston to San An- 
tonio. Mr. Jeffries is a 
lumberman of long ex- 
perience. He has for seven 
or eight years been con- 
nected with the W. R. 








E. D. JEFFRIES, 
of Houston, Tex. ; 


Covering Southeastern 
Texas for Boykin 
Lumber Co. 





Pickering Lumber Co., of 
Kansas City, Mo., and 
has spent the last six 
years at this concern’s 
various sawmills. 

The Boykin Lumber 
Co. is one of the best 
known manufacturing and 
wholesaling concerns in the State. It is the ex- 
clusive agent for the Gulf Lumber Co., of Fuller- 
ton, La. 








Appointed Philadelphia Agent 


Announcement is made by the Mercury Manu- 
facturing Co., of Chicago, of the granting to Ed- 
mund Herbert Jahnz the agency for its tractors 
and trailers in Philadelphia, Pa., territory, with 
office at 2009 Market street. Mr. Jahnz graduated 
from Newberry College in 1912, with the degree 
of bachelor of science in mechanical and electrical 
engineering. During the war he served as assist- 
ant electrical engineer in the construction depart- 
ment of the United States Army base at Charles- 
ton, S. C., being later appointed general superin- 
tendent, in which position he had under his care 
all electrical transportation equipment, including 
a large number of tractors. Since the war Mr. 
Jahnz has represented the Lakewood Engineering 
Co., first in Virginia and later in Chicago. 


Wood Barrier a Work of Art 


“Art in business means making necessary, useful 
things at the same time beautiful,” said Lorado 
Taft, the sculptor of “The Fountain of Time,” one 
of Chicago’s most famous works of art, to a repre- 
sentative of the AMERICAN LUMBERMAN, at his 
studio here. ‘“The bar- 
rier of the new Straus 
Building is a splendid ex- 
ample of combining the 
useful with the beautiful, 
which it is to be hoped 
will set a new and higher 
standard.” 

This structure is pic- 
tured on this page and it 


men everywhere because 
it is of wood construction 
thruout. Usually the bar- 
rier put up to protect 
pedestrians where large 
buildings are in course of 
construction, is just 
rough timbers and lum- 
ber, because they are only 
temporary. The officials 
of S. W. Straus & Co. felt 
that on such a prominent 
location as the corner of 
Michigan Avenue and 
Jackson Boulevard where 
they are erecting their 
new, 32-story office build- 
ing, they had no moral 
right to put up an eye- 
sore such as the usual 
erude barrier to stand a 
year or more while the 
building is being com- 
pleted, so they spent sev- 
eral thousand dollars 








Classic lines replace the usual rough barrier and use more lumber 


more than necessary, and 
instead have put up the 


is of interest to lumber-, 


handsome eolonnade here represented, which has 
been compared to the Rue de Rivoli in Paris. 

Those who appreciate artistic architecture value 
this beautiful structure the more because it is 
across Michigan Avenue from the Art Institute. 
The colonnade extends also along Jackson Boule- 
vard, as the new building occupies a corner loca- 
tion 

The general contract for the lumber on the new 
Straus Building was secured by the Edward Hines 
Lumber Co. and above the bank floor, the interior 
trim will be American black walnut. Even a fire- 
proof office building requires an immense amount 
of lumber in its construction. 

Moving pictures are being taken daily of the 
progress made and work of the building proceeds 
days, nights and Sundays without stop, so when 
eonstruction finally is finished the film will show 
a 32-story ‘“sky-scraper” apparently rising out of 
the ground like Aladdin’s magic palace, in fewer 
minutes than it actually took months to build. 


(SEAL AGAAaa: 


Displays Economic Wood Products 


Museums used to be considered places where 
various freak objects were exhibited to a curious 
public, but this is no lomger the ease, at least 
not in such institutions as the Field Museum of 
Natural History, Chicago, where a great deal of 
space is devoted to plant economics of all kinds. 
One large hall or seetion is filled with exhibits of 
North American trees in monographic display of 
native trees, showing first the trunks in size ratio 
thruout, the tree in summer and winter, wood in 
plain, quartered and figured boards, a branch in 
leaf and flower, a map, colored to show the area 
of distribution, and a descriptive label giving such 
other information of each species as the speci- 
mens themselves fail to convey. There is great 
practical value to such exhibits for manufacturers, 
dealers and consumers. 


Another large hall is given over to exhibits of 
foreign woods, which are grouped geographically 
and contain specimens of the woods and timbers 
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Rope and Cordage Made from Buri Palm Tree 


of Russia, Korea, Japan, Formosa, Australia, 
Philippines, Ceylon, India, Johore, Jamaica, Trini- 
dad and various countries of Central and South 
America. The specimens are so prepared as to 
give as full an idea as possible of their character 
and grain. The Japanese series is the most valu- 
able and comprehensive ever brought together. 

Stress is placed upon the practical uses of trees, 
for instance as indicated in the accompany illus- 
tration, showing a case or exhibit devoted to the 
products of the Buri palm (Corypha elata) of Cey- 
lon, a tall, straight stemmed palm similar in 
appearance to the Tallpot palm. The leaves all 
issue at the top of the stem, have leaf stems ten 
to twelve feet long. and spread out like a more 
or less circular fan from eight to ten feet in 
diameter. The fiber of the leaf stems, cuticle of 
the leaves and the leaf tissue are largely utilized 
for rope, cordage and weaving under the native 
names of Buri, Buntal and Calasiao. 


(PEER GEABBBBAAAZZES 


THE TUNG TREE, a native of China and Japan, 
will thrive better in Florida than in its native 
home, so it is claimed, and 50,000 of these 
trees are to be planted on waste lands there. 
This tree produces chinawood oil; and paint 
oil and varnish experts believe that this prod- 
uct can be produced of better quality in Plori- 
da at a saving of about $1 a gallon, which is 
an important item in view of the fact that 
the United States imports approximately 10,- 
000,000 gallons of this oil each year. 
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Latest Reports on Lumber Prices q 





MICHIGAN HARDWOODS 


Buyers are conservative and the volume of business has declined somewhat. 


Michigan mills: 





FAS Selects No. 1 com. No.2com. No. 3com. 
Bass woop— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 55.00 $30.00@33.00 $26.00@28.00 
6/4 80.00@ 85.00 65.00@ 70.00 55.00@ 60.00 32.00@35.00 28.00@30.00 
6/4 85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 35.00@38.00 28.00@30.00 
8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 .....@..... 
10/4 105.00@110.00  90.00@ 95.00 80.00@ 85.00 45.00@50.00 .....@..... 
BEECH— 
5/8 2 common and better $35.00@40.00 $12.00@14.00 
4/4 $ 70.00 Te. 00 $ 60.00@ 65.00 $ 45.00@ 50.00 30.00@33.00 16.00@18.00 
6/4 75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 32.00@35.00 18.00@20.00 
6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 35.00@38.00 18.00@20.00 
8/4 85.00@ 90.00 75.00@ 80.00 60.00@ 65.00 40.00@45.00 18.00@20.00 
BircH— 
4/4 $120.00@125.00 $100.00@105.00 $ 55.00@ > 4 oe ° 35.00 $16.00@18.00 
5/4 125.00@130.00 105.00@110.00 60.00 38.00 18.00@20.00 
6/4 130.00@135.00 110.00@115.00 70.00 78. 00 $0. 00 45.00 ~ ae ow" 
8/4 130.00@135.00 110.00@115.00  80.00@ 85.00 45.00@50.00 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 650.00@55.00 .....@..... 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 50.00@55.00 ... = eet 
Sorr Him 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $30.00@32.00 $20.00@22.00 
6/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00 oy 00 22.00@24.00 
6/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 37.00@40.00 22.00@24.00 
8/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 40.00 rs D0 .ccwsthyosws> 


Prices remain strong, the following list representing values f.o.h, 


FAS Selects No. 1 com. No.2com. No. 3 com, 

Sorr ELmM— 
10/4 110.00@115.00 95.00 a. 4 bay De ss. rf 45.00@50.00 ... ~. ree 
12/4 115.00@120.00 100.00 50.00@55.00 .....@...., 
16/4 135.00@140.00 120.00 13S $0 108 00 110: 00 55.00@60.00 .....@.... 
Harp MaPLe— 

4/4 $ 90.00@100.00 $ 75.00 + po $ * pe 60.00 $30.00@33.00 $14.00@16.00 

5/4 100.00 ery 00 a = 70.00 35.00@38.00 16.00@18.09 

6/4 105.00@115.00 100. 00 40; 00 br = 40.00@45.00 16.00@18.0 

8/4 110.00@120.00 oe 00 100.00 980.00 45.00@50.00 18.00@20.0 
10/4 115.00@125.00 100.00@105.00 85.00 $0: 00 50.00@55.00 20.00@22.% 
12/4 120.00@130.00 105.00@110.00 90.00@ 95.00 60.00@55.00 20.00@22.0 
14/4 1380.00@140.00 115.00@120.00 100.00@105.00 55.00@60.00 .....@...., 
16/4 140.00@150.00 125.00@130.00 110.00@115.00 55.00@60.00 .....@...., 





Sorr MaPpLe— 
4/4 $ 85.00@ 90.00 $ 70.00@ 75. 4 $ 50.00@ 55.00 $30.00@33.00 $16.00@18.0 
5/4 90.00@ 95.00 75.00@ 80.0 55.00@ 60.00 32.00@35.00 18.00@20.0 
6/4 95. ‘0g100: 00 80.00@ 85. 00 60.00@ 65.00 35.00@38.00 18.00@20.0 
8/4 100.00@105.00 85.00@ 90.00 65.00@ 70.00 40.00@45.00 18.00@20.0 
END DRIED WHITE MAPLE— 
A $120.00@135.00 ......@...... ‘on 7. pod pvieeaeeaces Te ree 
5/4 125.00@140.00 ......@...... oe decals ee ee 
6/4 130.00@145.00 ......@. 100. 00 is: 00 | eee eee 
8/4 135.00@150.00 ......@...... 105.00@120.00 .....@..... sawesccoa 





WISCONSIN HARDWOODS AND HEMLOCK 


While building continues very active, retailers are inclined to reduce 
all orders calling for rush shipment. 


FAS 


ies Selects No. 1 com, No.2com. No. 3com. 
4/4 strat Sty .00 $ ry 5 OOm oe 90. 14 $ 65. att 4 70.00 $32.00@35.00 $16.00@18.00 
6/4 115.00@120.00 70.00 35.00@40.00 18.00@20.00 
6/4 120.00@125.00 95. 00 100. 00 10. 00@ 75.00 38.00@42.00 18.00@20.00 
8/4 125.00@130.00 105.00@110.00  80.00@ 85.00 45.00@50.00 18.00@20.00 
Bass woop— 

4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 48.00@ 50.00 $32.00@35.00 $25.00@27.00 
5/4 80.00@ 85.00 65.00@ 70.00 55.00@ 60.00 35.00@38.60 28.00@30.00 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 36.00@40.00 28.00@30.00 
8/4 90.00@ 95.00 75.00@ 80.00 65.00@ 70.00 40.00@42.00 28.00@30.00 


BirRcH— 
v4 $120.00@125.00 $ 95.00@100.00 $ 55. pod -* 4 $30.00@35.00 $14.00@16.00 
120.00@125.00 100.00@105.00 65.0 40.00@42.00 16.00@18.00 
e/a 125.00@130.00 105.00@110.00 70:00 75.00 42.00@45.00 16.00@18.00 
8/4 130.00@135.00 110.00@115.00  80.00@ 85.00 48.00@52.00 16.00@18.00 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 60.00@65.00 .....@..... 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 65.00@70.00 .....@..... 
Sorr ELmM— 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ Heed apt $25.00@28.00 $18.00@20.00 
6/4 80.00@ 85.00  60.00@ 65.00 000 68 30.00@35.00 20.00@22.00 
6/4 85.00@ 90.00 70.00@ 75.00 ee. 00 oe $0 35.00@40.00 20.00@22.00 
8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 20.00@22.00 
10/4 110.00@115.00 95.00@100.00  85.00@ 90.00 55.00@55.00 .....@..... 
12/4 115.00@120.00 100.00@105.00  90.00@ 95.00 55.00@60.00 
Rock HLuM— 
4/4 $ 75.00@ 80.00 ...... | Se $ 0@ ay ra 7: poe bay 00 $15.00@17.00 
5/ 80.00@ 85.00 ...... a 2.00 16.00@18.00 
6/4 85.00@ 90.00 ...... ee 25:00 80-00 38. 00 32. 00 16.00@18.00 
8/4 85.00@ 90.00 ...... |) 55.00@ 60.00 30.00@35.00 16.00@18.00 
10/4 90.00 DOD) «esse “ ee 65.00@ 70.00 45.00@50.00 .....@..... 
12/4 95.00@100.00 ...... | 70. 00@ 75.00 45.00@50.00 .....@..... 


their stocks and are buying only items needed for immediate use, practically 


The market is steady and prices are firm, quotations f.o.b. Wisconsin mills being: 


FAS Selects No. 1 com. No.2com. No.3 com 

na. 9 90.000 $ 50.00@ 60.00 $30.00@35.00 $12.00014.0 

4/4 80.00: Rng $ 65.00@ 70.00 $ 5 s 

5/4 + OO, 00 5.00 85.00@ 90.00 65.00 40.00 14.00@16.00 

6/4 105. oop it0, 00 90.00@ 95.00 75.00 45°00 ‘0. 00 45.00 16.00@18. r 

8/4 110.00@115.00  95.00@100.00  80.00@ 90.00 45.00 ey m4 16.00@18.0 
10/4 115.00@125.00 100.00@105.00 90.00@ 95.00 ée. 00 ee aa 
12/4 120.00@130.00 105.00@110.00 95.00@100.00 60.00 6S. 00 owe celbrenes 
Sorr MAPLE— 

4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@30.00 $14.00@16.00 

5/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@35.00 16.00@18.00 

6/4 an.00@ 95.00 70.00@ 75.00  60.00@ 65.00 40.00@45.00 16.00@18.00 

8/4 95.00@100.00 80.00@ 85.00 75.00@ 80.00 45.00@50.00 16.00@18.00 
OaK— 

4/4 $115.00@120.00 $ Hatt 4 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 

5/4 120.00@125.00  95.00@100.00  65.00@ 70.00 37.00@40.00 17.00@19.00 

6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 

8/4 1380.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 

HEMLOCK, No. 1, 81S1E— 

8’ 10-14’ 16’ 18-20’ 22-24’ 
2x 4” $33.00@35.00 $32.00@34.00 $33.00@35.00 $38.50@40.50 $40.50@42.50 
2x 6” . wee 50 29.50@31.50 32.00@34.00  37.50@39.50  39.50@41.50 
2x 8” 2.00@34.00  31.00@33.00  32.50@34.50  37.50@39.50  39.50@41.50 
2x10” 33 00G34.00 33.00@35.00  33.00@35.00 37.50@39.50  39.50@41.50 
2x12” 33.00@35.00  34.00@36.00  35.00@37.00  38.50@40.50  40.50@42.50 


From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
No. 1 a Boarbs, rr an? 9.16" 


16’ 18- 
30.00 $29. 00@31. 00 $31. ogee 00 $35.50@37.50 


1x 4” $28. 00 $30.00@32.00 
1x 6” 30.50@32.50  31.50@33.50  33.00@35.00  37.50@39.50  32.00@34.00 
a= 6° 32.50@34.50  33.50@35.50  35.00@37.00 39.50@41.50 34.00@37.00 
1x10”  33.50@35.50  34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
1x12” 34.50@36.50  35.50@37.50  37.00@39.00  41.50@43.50  36.00@38.00 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
From prices of No. 1 boards, for merchantable deduct $3 and for No. 2 


ee “7 
hemlock = 6’ and longer: 2x4” and wider, $16@18; 1x4’ 





on yes $17@19 





SOUTHERN HARDWOODS 


St. Louis, Mo., Nov. 13.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


MAPLE FLOORING 


Current prices on maple flooring f.o.b. mills are 








as follows: 
GumM— 4/4 5/4@6/4 ° 8/4 4/4 5/4@6/4 8/4.. Face— Clear ° No.1 Factory 
Qtrd. red: QUARTERED RED OAK— perk, Ge ccscccee COUO $45. 00 35°00 
| ee $ 88@ 90 $ 95@100 $ 98@100 eae $110@115 $125@135 $135@145 2 5, or 85.00 73.00 $39. 
No. 1 com... isa 50 Bea ST . B20 64 No. 1 com..... asa 70° 74@ Tt * ta 78 tS aaa 90.00 80.00 40.38 
No. 2com... 30@ 82 34@ 86 40@ 43 No. 2 coms... 46 50@ 63 57@ 60 | ENR, tt se 
Qtrd. red, S.N.D.: PLAIN WHITE OAK— 1x21” 0.1 III 10000 90.00 45.00 
ern $ 57@ 58 $ 60@ 62 $ 62@ 64 e...jicy scgae $ S8@ 90 $118@120 $123@126 | 1rsx3%” .......--- 95.00 85.00 50.00 
No sete and 47@ 48 50@ 52 No. 1 com. and 60 68 7 aici ain 
MS nee a's 4 D5 52@ 54 ___i sel. ........ 56 0 5@ 77 e6, 
No. 2 com.:: 29@ 30 30@ 32 32@ 34 No. 2com..... 38@ 40 45@ 47 ia > | tan unre eh ee ae ek 
lai ais No. 3 com..... 20@... 24@ 26 24@ 26 ser . - ‘ how! 
Sound wormy.. 35 38 48 50 50@ 52 maple flooring during the week ended as shown, 
PAS 5% eatin $ 80@ 83 $ - 100 $ 98@100 as reported by the Maple Flooring Manufac- 
No. 1 com... 45@ 48 57 62 64 PLAIN RED OAK— turers’ Association: 
No. 2 com 30@ 32 34 40@ 42 RAG) xcceee $ 88@90 $115@118 $120@125 Clear No.1 Factory 
Plain sap: No. ?, com. and BOs Oils chown $92.82 $82.37 » $46.18 
Pe edee ina 43 is ° ue <a 0d [c wo 3 40 48Q 47 Gas 
‘ bias D ie ar 
No. 2 com.. 24 25 27@ 28 27@ 28 PorLan— BLACK WALNUT 
CoTTron woop— Cincinnati, Ohio, Nov. 12.—The following are 
7 55@ 56 $ 58@ 60 ...@.. ee $108@110 $115@118 $125@130 : ob. 
Hosp coms? ABQ 20 * 208 Sse: Reon, Had Sls og te akg ae” ar@ oe | tates prloes on American Diack walnut, £0 
No. 2 com..... 35@ 37 39@ 41 :!@: cianki: woe aoe wea "4 5/4 6/4 8/4 
QuarTereD WuHITe OaK— No. 2 com. B.. 28@ 20 32@ 34 38@ 34 | FAS $216, $200) $nab@230 $235 
age ens $135@140 $140@150 $150@155 ‘ Selects 2: :°150 160 
No. 1 com. a Sorr MaPLE— No. 1 .... 110@115 120@125 125@130 140@146 
eter iia 75@ 78 80@ 85 95@100 Log run ......$47 $60 $65 No. 2.... 50 55 55 60 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Nov. 12.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 











4/4 5/4x6/4 8/4 MarLe— 4/4 5/4&G/4 8/4 10&12/4 16/4 
QUARTERED WHITE Oak— ong eee eereereeseees eereee eeeeeree $ 55 s $9 5 100 $ 95 100 $1 ae 115 
Seay $125@135 $135@145 $145@160 No LCOM. +. 6 eee eeeeeeeeeeeeseees 38 8 = by BS > Ee 
Selects seesees 95@100 109 105 105 ee i 
a 3 a = bi bs = FAS +: ‘end ‘eel $ 90 95 $105 115 $115 120 $125 180 "95 
Sound wormy.. 40@ 45 50 80 65 No. 1 Glvwasaeea ditieeeendecadees Se 55 69 65 70 7 80 56 
TERED R — 0. COM...-+. ee 
— = ™ Hickory— 4/4 6 /486/4 8/4 BEECH— 4/4 f oa 
og hoe ag “ se gs: FAS cgi tt g: ag 70 95 105 FAS “sogtttt $ sg 75 $ 506 55 ‘80 $ is 
No. 2 com..... 40@ 45 coe cee @.. No. 2 com..... ... ... 85@ 40 85@ 40 No. 2 com..... 28@ 33 
PLAIN WHITD AND Rep OakK— 
FAS .----+++-$100@110 $110@115 8H 120 VALLEY HARDWOODS 
_ 2 com. ; : “6 a5 br = i. Cincinnati, Nov. 12.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
to: oe + Be —— 4/4 5/4@6/4 8/8 Corron woop— 4/4 ytonyh 8/4 
Sd. wormy.... 46@ 48 57@ 60 vA 7 FAS, 6” & war. & - 60 ° 
li BAS... 4.8 a8 8 go $ a5@100 § 95@100 | Noi com.-... $ 436 47 47 $ i3@ 33 rg: 
> 75@ 80$ 8 Qtrd, red, -~: N.D pai rie Se 
$ 0 $ 85@ 95 $ 95@100 
No. 1 com..... 50@ 55 55@ 60 60@ 65 FAS 30 62 68 QUARTERED WHITE ‘hie 
No. 2 com.....: 32@ 34 387@ 42 40@ 45 .. =. com... 43 45 52 ee -$125@120 *To0 135 $135@140 
CHESTNUT— FAS ....... 85@ 90 95@100 100@110 | Sclects------ Sean og 1 1G 80 
BAS woe eeeees “ea ait it geo t com... 45@ 50 60@ 65 10@ 75 og Babee 42@ 47 52 57 
o. 1 com..... ap: aires A 
No. 3 com..... 18 2 21 20@ 21 Bxbds., 13-17” 55@ 60 QUARTERED RED OAK— 
Sd. wormy and Pin. FAS, 6” i |. ae re $110@115.. 
No. 2 com... 26@ 28 30@ 32 31@ 33 & wider... 48@ 50 50@ 52 538@ 55 nS eee. ing fe 
-. om os and No. l com... 88@ 40 40@ 42 43@ 45 No. 2 com..... 88@ 43... 
and better... 38@ 85 85@ 87 38@ 40 | Marin OG 25 -28@ BF 26@ 28 | praiw Ware AND Rup Oax— 
BIRCH— Spot worms N. rae eeeccecos -$ 2 .—" ois 1 a“ 4 
FAS ......+..$115@120 $120@125 $130@135 | sopr pee 700. -§ - 5/4 $ 55 oa $ Fon No. d ‘on... 4s 3 g5 6 55 60 
sel. ........ 70@ 75 75@ 80 75@ 80 ag Re BS *80 75 +35 7 No. 3 4 30 22 22 25 25@ 28 
No. 2 con. neem. ae 38 38 43 40 45 No. 2 com... 26 28 30 80@32 Sound wormy.. 36 38 45 50 
Cincinnati, Ohio, Nov. 12.—The following are 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Nov. 3, as reported by the Oak Flooring Manu- 
facturers’ Association : 


{§x114” *. 36x114” 3% x2” 

Or, Gtd. WHE. .cuce $1: $ 93.53 $102.58 
Orr: OG. FCG. wees 108. ‘3 Cahn, .ieda&ers 
Sel. qtd. wkr. ..... 94.17 (200 “eee 
Clr, pln. wht.$ 87.80 95.02 66.44 67.33 
Clr. pin. red.. 76.46 87.43 60.21 62.70 
Sel. pln. wht. 69.63 79.56 52.50 56.22 
Sel. pln. red.. 64.53 78.75 50.69 53.17 
No.1 common. 55.00 57.29 39.02 39.71 
No. 2 common. ..... ek “wacea.. “xeaaa 
X1144"” Y%x2"” fexl4” fex2” 

Clr. qtd. wht. sits pt 7 ae er 
Clr. qtd. red. CMG Sueas «antes ‘ssanne 
Sel. qtd. wkr. 82. 00 I, adic wang 
Clr. pln. wht. 83.00 Co ere $ 86.05 
or, Pit, FOG. .  ve es | Ce 77.95 
Sel. pln. wht. 71.41 ; 3) ee 70.00 
Sel. pln. red.. 68.00 Gnee <ceics. eaves 
No.1 common. ..... GESG sete “aawe 





OAK FLOORING STRIPS : 


Chicago, Nov. 13.—The following are carload 
prices, f.o.b. Chicago on 7;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





— te Red. 
Qtrd. Plain Qtrd. Plain 
BE cece ceasing $134.50 $90.50 $109.50 $84.50 
a. COME ciccos BRIE dcbdee <heene <caesus 
BOG Aivaewase 108.50 75.50 103. 60 at 
oO. 
MOTOR: iba Se cvcedde ces ueiicoslcanecsaceuns $53.50 





HARDWOOD LOGS 


Memphis, Tenn., Nov. 12.—Following are aver- 
age quotations on logs in Memphis, and at points 
in the Memphis territory, based on average 
dimensions, 14-inch and up in diameter, and 12- 
to 16-foot in length: 


F.o.b. cars 
Delivered Memphis 

Memphis territory 

Variety— Per M Per M 
Red and white oak........ $35 to $40 $25 to $30 
| REESE SR Asani ieee 25 to 35 22to 25 
Poplar JPR CCCARER CRU CR 40 to 45 30to 40 
ee ee ere 22 to 25 
Ash (12” and UD) ececccoee 50 to 60 40 to 650 

Hickory (12” and up)..... 42.50 30 


Logs are classified by buyers here roughly as - 


Nos. 1 and 2, and the foregoing price range is 
— to cover the average prices paid for 
Oth. 


The différence in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 
wider distances; while gum, poplar and elm can 
be profitably drawn into Memphis only from 
nearby points. 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
io 


‘actory 
FAS ae Shop 


Tank Box 
4/4....$118.50 $108.50 $ 76.50 $51. 20 $33.50 sor 7 
5/4.... 123.50 113.50 86.50 63.50 35.50 29.50 
6/4.... 126.50 116.50 89.50 66.50 35.50 29.50 
8/4.... 185.25 124.25 97.25 74.50 34.25 30.25 

10/4. 141.25 130.25 103.25 80.25 ..... aake 

a°** « 241.36 186.36 06.26 GEER .ccce cesses 

16/4.... 146.25 185.25 108.25 85.25 .. 42.50 
Boards 


No.1 No.2 No.3 
1x4 to 12”, random lengths. .$53.50 $44.50 $34.50 
Finish, S2S, Random Lengths 


Cir.heart A B Cc D 
1x6 2 ite" -$109.00 $104.00 $ 94.00 $84.00 $74.00 
spec. waths. bry 00 104.00 94.00 84.00 74.00 
p>: —es 6.00 112.00 102.00 93.00 = He 


For 5/4, arr $5 to above as for 6/4, 
$8; for 8/4, add $16; for 5/4 and 6/4 “‘D” > 
ada $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
¥4”x4, 5 or 6”, std. Igths.$51.75 $48.75 $43.75 $28.75 
Bungalow Siding 


B 
4x8”, from 1” stock........$57.75 $48.75 CR 3 


%x8”, from 1%” stock...... 75.75 66.75 64.25 
For 1l-inch, add $10 
Lath 
No.1 No.2 
MEE kkctewcscocuves Perr eer ee -. -$9.40 $8.90 
RED CYPRESS, Old Grades 
Factory 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4.. a 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4.... 110.00 95.00 70.00 50.00 40.00 
6/4.... 112.00 95.00 70.00 50.00 40.00 
8/4... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 TSE 
16/4.... 145.00 180.00 100.00 .....  ceoco 
Boards 
No. 1 com. No. 2 com. Peck 
1x4, 6, Waae ashieas $55.00 $45.00 due 
REE “akans cawsacenes 65.00 08 = sxe 
Ee SO dxavcacdewwkecs ‘auction $28.50 
YELLOW CYPRESS— 
ieee 
0.1 No.1 No. 2 
FAS Selects shop com. com. 
CL Sere $ 90.00 $70.00 $44. Bo $38.00 $34.00 
OD are 100.00 76.00 59.00 41.00 36.00 
Ok eee 100.00 76.00 59.00 41.00 36.00 
ie re 105.00 $2.00 68.00 44.00 37.00 
Boards 
Selects No. 1 com. No. 2 gem. ~—_ 
WMG, “sustsacecs $75.00 $43.00 $36.0 
Dee acetucuee 75.00 43.00 36. 00 
EMG dwdeduace 76.00 44.00 38.00 
a rr ee 82.00 54.00 Ct errs 
PO eweccatce “aadud eae $29.00 





average prices today f.o.b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 





Factory 
Selects, rough can ks 
GiB cdcddcetedwcteukndiadadanes $74.25 
G 61.25 
A 64.25 
95. 72.00 
Common Grades, Rough 
No. 1 com. No. 2 com 
EL” “sedededadccnaaeasdededeesanan 1.25 $42.25 
Finish, S18 or S2S 
Clear 
Heart Cc D 
554 46 397s ccc $107.50 $103.50 $9250 $87.50 $72.60 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50 
YELLOW CYPRESS— 
Factory 
_. . Rand. widths 


‘AS No. 1 No. 2 
1¢ Sereeer $ as 95 10075 $10 45 $35 $30 
5&6/4 . 90@95 85 565@60 40 32 
To Laer 95@100 30 95 60@65 43 35 
Boards 
No. 1 com. No. 2 com. 
TG Be Os vecccecccacsncidans $40.00 $33.00 
ENO GUESS e dddccsdwseadesseuns 47.00 38.00 
St. Louis, Mo., Nov. 14.—The. following are 


current quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 





New Grades Factory 
Facto 
Tank Selec Shop Box 
$121.75 73.75 8.75 $28.75 
eee 126.75 83.7 0.75 29.75 
129.75 86.75 63.75 29.76 
ee 137.75 94.50 71.50 29.50 
- 142.75 104.75 Tie dese 
142.75 04.7 17.25 aces 
147.75 109.75 $2.25 aaae 
diedasdenddannedeaddteaaee $24.75 
ommon Grades, Rou 
o. No. 3 
1x4—10” ........ oiwuwawe $50.75 $41. 15 $29.75 
C05n | ddésdndadecnennaens 57.75 46.75 29.75 
Add $2 for noe ~~. hs on common grades. 
Finish, SiS or S2S 
Bn 
B Cc 
1x4—10” $108 30 $102. 40 $ 92.00 $ 82.00 $ 7 00 
See “adaena 4.00 110.00 110.00 90.00 = 00 
to” ane iat 00 122.00 112.00 104.00 ...... 
See” “cuwdae 137.00 132.00 122.00 115.00 ...... 
Bungalow Bevel Siding 
A B Cé&btr. 
2f > Tt are stdesawaanes - ++ $74.75 $65.75 $63.25 
RING dntaduntnanakecanaune 84.75 75.75 73.26 
YELLOW dabthesaen > 
Factory 
No.1 No.1 No.2 
FAS Select shop com. com. 
OIE i xcusueuks $ 8 $65 $42 $35 $28 
LL ere 92 73 55 39 31 
i, I 92 72 55 39 31 
a - : 65 43 32 
NOPE Tadacaceus 112 82 74 aa BS 
Boards 
No. 1 com. No. 2com. 1” random 
Be ce sctesccatawa $31.00 aennna 
Re vétdicawe $40.00 Se 8 8=— hens 
=, wewndwaea ee ee aedd 
OM gadwcads 1 \ ecee 
Otis Eee kee decas dade $20.00 
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SOUTHERN PINE 


Jacksonville, Fla., Nov. 12.—Following is a recapitulation of the prices obtained in this territory during the two weeks ended Nov. 10: 
































Week ended— Nov. 10 Nov. 3 Week ended— Nov. 10 Nov. 3 Week ended— Nov. 10 Nov. 3 Week ended— iia Oct. 27 Nov. 3 
ing Siding Boards No. 2 common— 
1x4 B&better ....... $44.44 $44.79 ss B&better— ee 
No. 1 —_ 40.03 39.06 ay 1x6”— 42.61 42.68 i a 0: 8ieie\wi ose. wiei viele 49.00 rope eas her ewe 86 coveese's bape be 
te) ee ; : Ms, 909 910 991989 2)9/0'0'9 , awe x eee eee 4 JES seecececcecees . , 
No. 3 com....... 11.31 11.76 a ; COM... esse eeeee gt ores 2 = Beeeerverrscty 42.23 48.33 = eas Sie a oe 00 3.03 
1x3 B&btr. sap rift ....... 81.25 No 3 COM... sereeeeeee 13°00 11.43 | 1X8 D4S- ee eee eee eeeee sees oer | oo eee 22°50 29°19 
$e. 1 BONES SER... oun, ROE | ee Oss oor ewenas . I is aacia aint 55:00 50.00 | TAS SRIND «+++ +r 0000s . 22.1 
ge lee 7.25 53.74 | . Bevel— 07.09 | 1%12, D&B wo... se see eee ee SOO) ee a oo oo 
No. 1 com. flat... 42.45 46.01 | No, 1 soage TAREE ES See Spies . 156°40 42 DAS onosicsaee 52.00 wee | S39 Dag MP sieisie'e'e 2 0m. a wisiee 3B 0 
No. 2 com. flat. wee. 19.00 B Square edge, %x6”— 27.67 1x6 to 22 Rough ois... er rat» lalallala $1.66 83 
No. 3 com. flat... 12.00 —T" stn ee ee eeeeeees 55°00 gaigo | 2/4%10 D4S .......-4-- esse 63.50 Maly toon . ies 
5/4x3, No. 1 com....... ..... ES od Be eebiebiontac 22.0) 1300 | 5/4x12 DAS .....-..+6 68.33 67.00 | | NO 8 11.00 
5/4x4 No. 1 COM.....6. 47.00 “08 No.  Bbntaepeene stead . 775 No. } common— ix6 D48 ; i esau is'68 . 
S 2 OO .«. +00 en 4 lo D evecceeeeeeveeees eves . 1x3 D iis ee oe Have erate 17. earns 
5/4x6 No. 1 com....... 47.50... Ceiling aetna scot i | oe ee ee 
ix$ No. 1 com....... 43.00 35.00 ixéBabtr, ...... 44.00 60.07 | 155 DAS ..........0.. 45.11 | 1x6 to 12 D4S......... 15.22 
No. 2 com....... 21.09 21.76 = 1 ‘com pe 41.12 41.50 1x6 D4S ...... eee eeee 42.20 No. 4 common— 
No. 3 com....... 15.68... 2 com.... 19.69 19.40 | 1x8 D4S .............. 43.00 | 1x6 to 12 D4S......... 
Lath, Std. 4-foot 9/16x3% Bair ceed 35.57 37.47 | 1x10 D4S 46.60 Partition 
No. 1 kiln dried ieee ee 4.25 4.27 No 0. com.... 33.50 32.73 Se AO ais bc kewindes 50.33 | 154 B&btr. ....... cece 48.00 
NO. ROO. 6 ck avesseed ween 3.18 | 16.80 17.10 Pes toe bie 2 | ere, | ee No. 1 com......... 42 
om... 6/4x12 D4S 57.00 -50 
Shingles 7/16x3% Baber. tmnt 37.50 26.83 | 5/4x . EE ego 20.00 
4x18 No. 1 heart pine. ..... 5.10 0. 1 com.... 22.00 22.90 No. 2 common— Roofers 
4xi8 No. 2 pine....... 2.15 2.33 No ; com.... 11.00 12.00 BED Fe: ira c008cw orcs 21.00 21.00 | 1x6 No. 2 com......... 23.00 
The following f.o.b. mill prices are taken from sales made during the week ended Nov. 10 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sag 
andria, ham, burg, City, andria, nw burg, City, andria, ham, burg, City, 
- Ala. Miss. Mo. La. Ala. Miss. Mo. _— Lath a. iss. Mo. 
ooring Boar aster 
1x8” EG B&better ..... ... 78.63 82.77 76.84 1x10”, 14 and poe, ee — a Oe ee ee eee 4.00 4.03 3.90 
WD) oss eqawieave sess ‘whee. ese 1 aDNTOS Other lengths eae =O EE Oe | ay 2.60 FG Baga ee 
eg : sete eeees 59.00 si'é6 58.25 ..... 1x12”, 14 and 16’ 50.00 ..... 533 49.82 Byrkit Lath 
FG B&better 11.1 58.69 55.00 58.11 68:16 | No, 2, Cher eneee cbiibiivicniane |  . ““gatmadiseonn 18.68 inst 
=. . 2 tee eeeeee eee 45.18 42°83 44.16 ae SD | aa eae sete panes poged ay 13” ad LOSE 20.0 cies di ctatocd 13.12 
. / 2B eee seve e 5 cove eae 21. 21. . 3 
oe ane, NO 2 oo sevens. 21.41 19.92 31.72 | ences 21.75 21.79 28.82 2255 | canasaanae”):; “ Material 
Ix” EG Babetier 1.) 74.70 20+. 74.84 NE Sian see 25.00 23.40 24.51 24.46 Bé&better, 9 and 18’ 50.00 
Cc tee : No. 8, (all lengths): wen _ ret er eee ‘i 34.00 
eoceeeve eee ov. eoee 
agen 17-71 2 jiw_—mm~éZ ae 
RENO Siepiswoa ais 17.10 17.75 16.50 17.18 No. 1, 2% to 3”, 9, 10 
> lll 73 18.33 17.59 18 or 20’ : ‘ 40 00 
No. 4, all widths and Ment fone, 24 ts ; 
lengths er ee 7.85 6.50 9, 10, 18 or 20’ .... eee 40.00 
Roofers: 
No. 2, 1x6” ............ 22.47 20.00 848, 8q.E&S: Car Sills 
x6 banat — mei ao 2 i eT 
No. 1, 1x8”, 14 & 16’ Sina 32.31 37° 38.50 
Other lengths ... aes 32.00 32.93 Up to 9”, 34 to 36’ . eccce woeee grees 42.54 
1x10” 14 & 16’ 37 00 37 oe 38.50 40.51 
Other lengths ... ..... ..... 37.00 Up to 10” bo - i reo oe 
No. 2, (10, to 20): a a oe ey 48 38 
"Ot a oS eee 20.91 20.60 21.76 21.43 woe mau aes Gla 
t x10" 5 Ry 21.62 21.20 21.50 22.26 pee , ° 37°. : 54.00 
t No. 8, (all lengths): sin: iinan “hilt 38 to 40’.. lll 8295 
Pies 26.25 110" Seerereen or . 17.90 18.50 Up to 14”, 34 to 36° ite 62.00 
Partition, Jimens mm ase oe . 
1x4 & 6” B&better ..... 9.56 48.75 47.58 | No. 1, 2x 4”, 10 ...... 20.00 23.70 27-61 | ireart, S48: 38 to 40 54.51 66.75 
Eee pe ee 4 16° 1.1/1) 25.66 25.94 26.01 Up to 9”, 84 to 36’. teres 53.75 
1x6” beeen a+ sce 18 & 20’.. 27.90 27.17 29.62 Car Framing 
: 10’ to 20’ 30.40 Aer ee ane 8” & und., 20’ & und ‘ 31.72 
6” Baret Bevel Siding 2x 6”, 10’ ...... . 18.50 24.18 10” & over, 20’6” to 24’ a 34.50 
x No. peter cr i eaphdllinooned Oe cacuals 24.50 21.98 23.74 Stringers 
a: (éuas 18.00 cree vee Me <caeues 24.68 21.91 23.91 90% heart , 7x16 & 8x16” 
% x6” 54 A see F essa. °°" 18 & 20’ 26.86 23.95 27.86 -: Fiveenapencnllt 66.86 
0. op Siding aed gg — ba to 20’ 27.57 mrs eee 7 ., up to 20’...... 56.00 
1x4 or 6” B&better > 46.19 48.75 40.86 45.51 wis Naber 21°36 cae See oa eeeeeerere ..» 58.00 
No. 1 See ae 43. 90 41. m0 88.58 41.82 16’ ‘ : : : : ‘ 25.78 23.29 26.05 ee ee eat’ nae 58.00 
0 ee 
vib beake steamers , . 18 & 20’ 80.21 24.97 29.45 ” 90" 
No. ADS ee Finish e oes 14.87 cove — 29" to 20’ 26.75 ae aaas No. 1, 14”, 20’ & under. 47. 00 
2x10”, ci - Gre tewte ar Paes Y 
peer soma dies WB) ees, 27.35 25.00 27.08 DETROIT F. O. B. PRICES 
Sy, SR RE PRS PROT ES one . Aree b x - 7 .0' ae " 
1x6” eis he ee aapona sites 48. 00 "48185 18 & 30°). (24-75 25:72 30.54 gee — Nov. 12.—The following bot 
paisog grteeeeeeee & D -ashvm  dhebes 10’ to 20’ 31:50 6S | sale car prices on southern pine f.o.b. Detro' 
ins and 10” ......... 6 DIOO! ences’ ee 2x12”, 10° ...... 38 00 21.75 25.83 were reported today: 
eoeceeserececveore cove ° 12’ Be as . 23.5 0. 
1Ke4 NEE wy pic Rink ernie 60.00 75.37 a 33.00 24.54 31.58 om ‘ Sones, ~~ 2 and Better 
hated & Be Hea, Be cos RR | get ge oS ae 1 te ss ae 
Bé&better surfaced: " tcomeen 2 et esl. 2x10" 10 to 14’ ; 29.00 
No. 2, 2x 4, Dy ecnanece i 3. 2. : a . ° g 
ne a o 12” 53.75 65.24 tee ai noe et 20.64 ..... 22.25 19.75 2x4”, 14 to 16’ .. 33.00 2x10", 16 rr | 
hee 65. 25 62.25 55.00 53.55 ae 20.88 21.75 19.28 21.90 | 2x4”, 18 to 20’ .. 34.00 2x10", 18. to 20’ . 34.00 
ele ae ate baae cease 18 & 20’., 23.50 ..... 22.75 25.00 | 2x6", 9 to 10’ .. 26.00 2x12”, 10’ ....... 33.00 
1x8 and Yo" 22.2: 84.25 64.41 59.21 65:00 7 Swindinn © Oo gt Sta ee. Be Se. 
: e817 O6%6 ‘bees Saee 2x 6", 10’, -..:++ ss.» 28.00 28.25 18.87 | 2x6", 18 to 20° .. 32.00 2x12", 18 to 20’ . 36.00 
L4xd io = siea ceeiegs 72.50 ..... 59.00 77.16 Tee 19.73 19.25 1877 19.62 Flooring, 1x4 1.15 
ot | ar aes = saan 18 & 20’ 18.60 ..... 19.59 19.59 BS ptr, at... $51.75 No. 2 com.......$3 
6/4 & 8/428” eee poses . 160’ to 20’ 21.00 ..... 20.00 ..... No: 1 COR: ..0cc0 Ghore | = NO. 3 COMi.66c06 SAG 
6/4 & 8/4x5 & 10”. seas 68.00 SS", 20. ascews 20.50 20.50 ore Baee Boards and Shiplap Random Lengths 
6/4 & 8/4x12” wee 71.00 ie aewees 20:50 40.0». 2050 2684 1x8 & 10”, B&btr.$65.00 : 1x8 & 10”, No. 2 
C surfaced: isa wae FS sice | tae. eeee..... ae cane saan Oe 
= $ Siete eves acs, iia emcee 43.19 an. 46500" OR °c ae a A J com. 30.00 1x6 to 1x10”, No. 27.00 
1% aa” pe - pacrtttttee 43.0 Bei0";-40". cisco dite eee 21.06 x. e oO. com. 33.00 GOR. ccccecse . 
Renee tee sabi tie\cinie tee -00 SOP S8e 18.00 20.27 20.00 Boards: Roof 
Casing and Base P anaes 23.35 ATEOS: BETO! | IOS MG cos. 5 cic cs: caress. sem siernorciansie rT 
ee and 6” 54.75 68.89 ee a 30:25 32.23 
sniedas phcatbuoe .15 : DRAGUMAN Ciiantss! cutee (cence 125 123 
8 and 10” .......... 5, 64.96 71.21 12° hyena rs pags 19.90 21.88 CROSS TIES 
ambs Pie eiceie:e cove 3.25 A ’ is 7 " — i oss 
B&better: 18 &°30')) 3400 1... 2401 27.57 | 4 St tag — ype = a - 
6 Cee 70.00 66.80 10° to 36° SOAS0 ...... .0:., ers © prices prevall, 1.0.D. St. Louis: 
1%,1% & 2x4 & 6”. 68.00 64.76 | No. 3, 2x4” ..........., 15.83 12.75 15.00 ..... Untreated 
= 5 Fencing, sis WE Saisie errieeshtauns TB sess eins site White Southern 
ae |) ee | ae BO25 asi 33.95 axe” seinen eum’ 14.00 Rees Oak Sap Pine 
Other lengths ... ..... 40.00 84.26 SP ra ee i DED ssese | Geewe Senne No. 5, 7 a 8’, 9-inch face.....$1.70 $1.45 
1x6”, 16’ "........ S886 2. ..:: 87.78 DEF 0) 12" os occ. ins 14.09 | No. 4,7 8’, 8- inch face..... 1.50 13 
Other WORBTHE 265 ocee 40.00 37.53 Longleaf Timbers’ No. 3. a 8, 8-inch face..... 1. 40 1.07 
No. 2, ood lengths): No. 1 Sq.E&S S4S, 20’ and —* ~ No. 2, 6x7”, ‘ ’ q-inch face 1.30 97 
1x af $+ ese enna — 2 ge ss ea 1$ennborengeebeb es aR 7. No. 7 6x6”, ;. 6-inch 1066... 1.20 at 
No. 8, (all lengths): OP sexsenvaxdvaeis ane, [) 4250 87.64 Rg ‘and heart cypress ties, 15 gents less 
anrrerercrrrr 14.00 16. 50 ..... 12.00 Shortleaf Timbers than white oak; sap cypress, 20 cents less 
Be Uke lien isns 50 15.57 14.91 | No. 1 S48, 20’ & under: white oak. 
‘Boards, $18 or S28" ar  castumamnne iis wok a Switch Bridge 
No. 1, 1x6 to 12”....... aa | ae | ERT LRRD SE 22.82 .... Ties Plank 
1x8”, 14 and 16’.. 32.00 ares JgRIBs RS OOS 24.59 «1 ER ORE oi. 0.06. no0cecnccccessicceeee $47.50 
Other lengths... ..... 44.96 32.65 Bs SE ee ee 28.69 ser MOREAU TOMEG wis 01s 5:8 0.4 Sereroaisiblaicik are aD 45.50 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Nov. 2: 





Dimension—S&E 


Fencing and Boards 





Flooring Ceiling and Partition 
Bdge grain— 1x3 | itt, 4” - . = No. 1 No. 2 7 No. No. 2 d ° * 
We Eas veteiieereeed ‘ 12,14, 10,18, 12,14, 10,18 BAe eeudegua tae 5 $18.25 $15. 
GREE i ciccscocsas $81.25 °77.75 Cig. Ce. Clg. Part. 16 20 i6 ee ef Aapetnesqes 50 21.2 “50 
ebidnanlanuees ne TAGe | Bebetter . 2 066 25 $40.50 $61.25 | 527.50 $80.00 2x 4” $25.00 $27.00 1x 8” ........-.-- 36.00 23.25 18.75 
Ml” senarcveneaane +++ 68.00 61.50) No.1...... 6.50 41.00 44.00 | "94:00 “26.50 2x 6” - Te LE pepe 37.00 23.00 19.00 
Flat grain— 4 Sabie 19.25 20.50 25.00 27-50 ax 8” 21 > 22.25 __tonapietanerct 49.00 24.50 20.00 
27. . 2x10” 5 6.25 
oy pepbeeceseeseee: He Finish—Dressed 28.25 31.00 2x12” 26.00 28.00 aes wet mx’ 
PROS pteo teen cnee eas 25.75 24.50 B&better C maton: ee eee $4.15 $3.50 
Casi d Dr Secdccccuucecuawane $62.50 $51.25 Moldings 
asing and Base EGBG onc ccgecsces .-. 65.75 63.00 o.3 | 1% and under..... 22 percent discount 
B&better Se SOP Me cactaenceeess 71.50 63. 00 BMG waceucseants $30 2 $21. 0 811.75 1% and over....... 17 percent discount 
1 ok eT Ee EOE Tne $76.00 | 1%, 1%, 2"x4 to 8”.... 74.00 BRO vecicaneedas 36.50 23.50 — 
ES ee eRe iis Sa Rees nae o 1%, 1%, 2”x5, 10, 12”.. 75.75 ce BE vwccaccates 26.00 28.25 19.00 **None sold. 








Norfolk, Va., Nov. 1 


NORTH CAROLINA PINE 





2.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 





























Ed h— No.2& bett No. 3 B wh bat gett cng § 
ge, rougn— oO. etter oO. Ox re ear ” ” 3 
Oe eresecnaay $51.00@53.00 $32.60@33.50 $25.00@26.00 $21.00@22.00 | Mth, No. 1-86.00@ 6.25 Roofers, 6” .$27.50@28.50 —D4S, 6”. .$57.00@61.00 
Benen ; 58-0010 reyes ey MMB GME Sa Factory, 2” 27:00@31.00 10°. 28. ‘38. 00 10”. 61.00@64.50 
neltn ype 62,00G64.00 45.00 47.00... eQeere, veces @aree. | Sis 2°----21.00@25.00 as .. 3 
oug’ — i = ’ 
_ gta ... 59.00@61.00  40.00@42.00 —27.50@28.50 23.00@24.00 | Finished widths Ha 3 Getter No. 3 No. ¢ 
a” aewaameas «+. 61.00@63.00 42.00@44.00 28.00@29.00 24.00@ 25.00 Flooring, 18x2% -_ ih are a = 00@90.00 uma eceeaQedane 
Ue | hse hanees 67.00@69.00 47.00@49.00 28.50@29.50 25.00@26.00 SONG Oe 6 scccuede 1.00@61.00 $43.50 49. "00 $24.00@28.00 
Bark strips, Nos. 1 & 2. = rt tr 00 Bark strip partition, Ceiling, %”" Ldidatdudcdcndudadat 35:50 36.50 26.00@27.50 16.50@17.50 
1 ee 00@18.00 bo pre $44.00@48.00 %. aaene écacennaeeue «+. 36.00@39.00 27.60@30.00 3 00g 28.00 
Cull red heart..2222221. 11.00@11.50 | Partition, #8” 22.2... cece cece eee 51.00@61.00 43.50@49.00 — 24.00@ 28.00 
Duluth, Minn., Nov. 13.—Quotations on northern pine lumber are unchanged. Operators generally are looking for a stiffening in the market after 
the beginning of the new year. Prices f.o.b. Duluth follow: 
ComMON Boarps, RovuecH— FENCING, RouGH— : , ; 
6’ 8’ 10’ 12’ 14816’ 18° 20’ . 6 8 10,12&14 16’ — 
a eee $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00} 6”, a : wees e eee eeeeees = 2 ae ones oen0e 
oe ocee Che 63.00 69.00 71.00 66.00 71.0 71.00 ° -—aicaebabae cae 27.00 29. 30.00 31.00 31.60 
Wes ceweaear - 65.00 68.00 75.00 75.00 0.00 75.00 715.00 4” No ee ee 50. 00 53.00 55.00 61.00 63.00 
a eurperorrne: | 1.00 8.00 50.00 48.00 54.00 56.00 o < ss eREhhessndee * 32°00 35.00 39:00 45.00 : 
Oe ccccceccese Que 44.00 51.00 61.00 48.00 54.00 56.00 N 7 hada apeseiiegetoiaets 28.00 28,00 30.00 31.00 Hy +4 
No. 3, 8" IIL $280 BESO Sebo Beco | Ses0 | S680 $6.50 ieaieimadaie in 
(1) Ww ecccee eee 82, \. . , 5 ; 5 No. 4, 6- l , mi , 4”, $29; 6”, $80. 
gh Aarne — ae oe oe oe oe oe ee ee ee 
EE viuaccaus - 34.50 35.50 87.50 37.50 37.50 37.50 37.50 encing same as . 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. S1 or 2S, add 75 cents; S1S1E, add $1. 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- and %-inch me ye beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.60. Drop siding yo tte ioe . ce . 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $3. 
No. 1 Piece Storr, S18i1B— SIDING, 4 AND 6”, 4 TO 20’— 
6’ 8’ 10’ 12° 14’ 16 - ese ee one 4” 6” 4” — 
tx 4”......$29.00 $31.00 $33.00 $33.00 $32.00 $34.0 6 .00 B&ebetter ..-..-+. 0+. ei QI ii cieticcnnnien 22.00 $22.00 
ax 6”....5.°29:00 "30:00 "32:00 "82:00 "81.00 "88.00 85.00 85.00] Gunetter ---+--00-r: ‘ie 4(‘Ud Mauis Gitte ae “Ee 
| ree 30.00 32.00 34.00 36.00 35.00 35.00 37.00 37.00 S SR RRS TAR ERNE a SAKE 35.00 35.00 
SE véeces 34.00 35.00 38.00 40.00 38.00 37.00 39.00 39.00 
 ~ RS . re - i. as es ae =o ped oe Siding may contain not to exceed 20 percent of 4- and 9-foot. 
earns 3 i . 7 . Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
No. 2 piece stuff, 1 than No. 1; pine, rough, deduct 75 cents; D&M 
or S48, be a $3. ateeniiaes ™ _ Beaded ceiling, %-inch, $1.50 more than same grade of siding. : 
CALIFORNIA PINES WESTERN PINES ) 
San Francisco, Calif., Nov. 10.—The following {Special telegram to AMmRICAN LUMBERMAN] . Dap ager gl peas regent -—- 
are average prices of California pines f.o.b. mill, Portiand, Ore., Nov. 14.—The following are | jows- 
those on common being for 1-inch stock only | £-0-b- mill, and va oe alan cneeae WeEsTERN WHITE PIN», 16-Foor, INcH— 
and including no other thicknesses: on No.2 No.3 * No.1 No.2 No.3 No.4 No.5 
com. com. 4” sdedadeawad $41.50 $31.00 rye 
California White Pine Douglas Fir SO ITE cvs vervessivssaenes $29.50 $21.00 ge. Tiscescnese SR Se ee 
Nos. 1 & 2 clr...$108.30  Cébtr. --....... $ 48.45 | 1% ©. 38 to 16 ie | MMO occeeceees 40.50 26.00 23.50 
Cs ~* io Re 2 ee ” 4.00 
WOOO. cccincc Com,.,.2f4 «vse 18.80 1x12”, 10 to 16’ ott tgssseee 44.00 27.00 24, 
ED Select 2.6660 73.80 Com., 5/4 Pree 21.60 1x13” and wider, 10 to 16 GC Ge Wes cade. Saeae, “eee $19.00 $9.50 
eee se": bog Ties & timbers. 28.35 WESTERN PINE SHOP, S28S— 
a E  oaee er r ee: POR 1x4” and wider.........00....0eees $19.00 $9.00 PT os ee ee 
No. 3shop...... 20.60 “Noy. $ 46.35 Selects, 7 6/4 & 6/4....$66.50 $41.50 $31.50 $21.50 
Panel stock, 14", No. : : “ip ; ? : 31.60 “ “ 8/4 .50 1.50 41.50 21.50 $30.00 
all widths .... 87.85 BCE ctaraats 23.10 | 1x 4”, 6” and 8”, 10 to 20’..... “$19. 00 $67. 09 $53. 00 eooee ceuse . esees , 
No. 3 clr., stnd. 40.90 WU © isssaens SE BME hievidakans nachccenaekens 62. 
Shop, stnd. ..... 30.10 eS idee 2 BE gebtoeeinaieneinans 94.00 $9.00 72:00 $39.00 $28.00 
No. 1 dimen.... 20.25 | 1x13” and wider.............. 9.00 94.00 77.00 40.00 32.00 
White Fir Form stock . 22.65 | 6/4, 6/4x4” and war, 10 to 20’ 97. 00 92.00 80.00 36.00 32.00 ! 
ie. $ 51.80  Timbers....:.: 28.60 | 8/4 and wider..............065 99.00 94.00 82.00 86.00 32.00 
No. 3 co & Beveled siding— .0.b. I 38.00 33. 
a 22.65  B&btr. ....... $ 41-10 Soap: Se Fe yy 09 wo g |e & Wide. rene cece sates 21.00 9.50 
Oo. 4common.. 17.40 C eccccccceces -70 " ae 
No. 1 dimen. 19.95 OD cdncvacnaees 28.90 | 5/4 and 6/4........6.+++++00. $58 00 $48. 00 $38.00 | Wire Fin, 6- Bei 8§€§=— 
No. 2 dimen.... 17.15 OP sacctacasaes BAO 'l CFE tcaciccdncascséscneceksnes 68.00 58.00 39.00 4 6 8&10 12” 4"&wdr 
is prices are for PEER of No. 3 and 1 ae Sere $25.00 $27.00 $28.00 9.00 
Cedar Export better shop. For straight cars of specified ~ ; Wienwdae 20.00 22.00 23.00 24.00 $16.00 
ae ina 3 25.10 Australian weneee 79.95 grades, add $5. o. eecéeede canse ecece cecce eecce le 
Sugar Pine Box 
Nos. 1 & 2 clr..$133.60 Mix. pine, 4/4..$ 31.00 WEST COAST LOGS 
5 on: lah : oa +“ Bae 1 an [Special telegram to AMERICAN LUMBERMAN] Ri oe Nov. 10.—The market has not 
0, 8 clears... 88:65 apres changed. " Quotations: 
Inch shop «2... 42.05 Lath Pie 
1] BNO .ccice 66.45 AV. Price “4 : £ tainin shin le lo o x 
No. 2 shop...... 40.65 No.1 mix. pine.$ 6.00 Cedar: $16 to $20. $20 ‘base; 2 pp for ¢ ach 1 percent of 
0. 8 shop...... 22.90 No. 2 mix. pine. 65.50 toler ae: oo 50, $21 and $16. lumber logs. 
B&btr., stnd. 81.75 No. 3 mix. pine. 2.50 d fir: + 19. Hemlock: No. 2, $19; No. 3, $14 
3 clr., stnd. 65.70 32” mix. pine... 2.00 Spruce: 25 and $15. emiock: oO. 4, + NO. 3, . 
Shon, ee 9.95 No. 1 white fir.. 4.75 miock: a to $16. Spruce: No. 1, $28; No. 2, $21; No. 3, $15. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Nov. 10.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended today: 

DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
C&btr. C&btr. C&btr. C&btr. 
| 3 $55.50 $45.00 11%4x3”....$58.50 $47.50 
LS 51.00 45.00 1%x4”.... 55.50 47.50 
ae 54.50 47.00 1%x6”.... 57.50 47.50 
Slash Grain Flooring 
se $40.00 $37.00 1%x3”....$48.50 $37.50 
RE 40.00 37.00 1%x4”.... 45.50 37.50 
ee 43.00 41.00 1%x6”.... 47.50 37.50 
Vertical Grain Stepping 
Se Be Oe) ees $65.00 $55.00 
B5e eae ee 6 00-88"... cdsdenesewes 67.00 57.00 
Finish No. 2 Clear and Better, S2S or S4S 
SRC ssecenseosssesreasenanareen $54.00 $48.00 
SIT san e863 >os0n .5eoer ee eeoodiesear 55.00 49.00 
ef 3 DE bi indeeessieeab ete ee 56.00 650.00 
Ghbesieese Senden sense ae eeewt 58.00 52.00 
1. Tes By OP AS isuscdsceaner 59.00 53.00 
 MELETSS Obes bask oeeseeeanw med 58.00 62.00 
mM ate Bt, 6 ON 12 oi cssceesesees 6.00 60.00 
Celling C&EV and C&EB and Partition 
SP woe $34.00 ka eet 50 $37.50 
ae 1.00 35.50 5 x6”..... 50 39.00 
ae 39. 50 34.50 exGe owen 43 00 38.00 
Pe” issue 42.00 39.00 i1x6”...... 45.50 42.60 
Drop Siding, Rustic 
SS ee $39.00 $36.50 1x6”...... $43.00 $40.50 
|. 41.00 38.00 1x8”...... 50.00 47.00 
Fir Battens 
eee $0.70 ie ee $0.85 
Ae: rn .80 2” oO :  abauewes 9 
Lath 
et || a eee ea $4.50 
Common Boards and Shiplap 

No.1 No.2 

com. com 

ixd, BRR AE ARID” oo oscsssvccdeaee $20.00 $17.00 
bse O4u 64d 060400 —s Ge keep <u nace 18.00 15.00 

1x6” Reba nGsesennbwateehettweekewo 18.50 15.50 
1x8 1x10” (S564 S46o0gaeCsuwebeoaeeere 19.50 16.50 
MhURaUN SU SewswewesocesbuRceRen 20.00 17.00 
oes. DA” 65 0s5cs00nesbseeacenion 21.50 18.50 
Leb d esa sess N60 Caneseeesaarer 20.50 17.60 

exe RTE vs 6ewasGuaesaeeasacgnee 21,50 18.50 

Common Planks and Small Timbers 
DCE dose siedvianaescoeseusuuie $22.00 $19.00 
3x6, 4x4, De isa vessustianenssancwe 21.50 18.50 
OO eae 22.00 19.00 
3x10, BEIw MNO BEI” 58 vvsvieves varicose 23.00 20.00 
Common Dimension, S1S1E, 12’ 

No.1 No. 2 No.1 No. 2 

com. com, com com. 
2x3, 2x4”..$18.50 $15.50 2x14”..... $21.00 $18.00 
2x6, 2x8”.. 18.00 15.00 2x16”..... 22.00 19.00 
BELO’ o000% 19.00 16.00 2x18”..... 24.00 21.00 
ok 19.50 16.50 2E20" . 060 26.00 23.00 

Common Dimension, 2x4”, S1S1E 

Bi owwacteee $17.50 $14.50 | eee. $20.50 $17.50 
| 18.50 15.50 Oe Necesnn 21.50 18.50 
kar eee 19.50 16.50 Be” x nsieene 23.50 20.50 

Common Timbers, Rough, 32’ and Under 

No.1 Sel. No.1 Sel. 

com. com. com. com. 
Se sb xee $24.00 $27.00 18x18”. “A 00 $31.00 
10x10” 25.00 28.00 20x10". 9.50 32.50 
14x14”.... 25.50 28.60 22x22”. x 50 34.50 
16x16”.... 26. 00, 29.00 24x24”.... 34.00 37.00 

Common Timbers 
34 to 40’..$26.00 $29.00 72to 80’. =. 00 $54.00 
42 to 50’.. 30.00 33.00 82to 90’. 00 64.00 
52 to 60’.. 36.00 39.00 92to0100’. 13. 00 76.00 
62 to 70’.. 42.00 45.00 
Ties, Rough 
Seer PIG G0 99EO so Gisdcwouwner $20.00 
BES. Sbasccossecee BUD MOS 8 aiksawiwsnns 11.25 
HEMLOCK— 
Boards, S1S or Shiplap 
stad | paved 2 No.1 No.2 
com. com. 

1x2 & 3”. $20, 06 s11. 06 1% & 1% 

i 8.0 Sere $20.00 $17.00 
a ig 50 ~<a 20.50 17.50 
1x8 & 10”. 19.50 16.50 x8 & 10” 21.50 18.50 
1x12”..... 20.00 17.00 xi2”. 22.00 19.00 

14%4x2 & 3” 22.00 19.00 
RED CEDAR— 

Common Boards and Shiplap 
1x4”......$16.50 $11.50 1x10”.....$19.00 $14.00 
BES wcccce 21:00 18:00 RIS vcvee 20.00 15.00 
1x8”...... 18.00 13.00 

Flume Stock 
Os ere $22.00 $17.00 1x10”..... $24.00 $19.00 
EEO wines - 23.00 18.00 1x12”..... 25.00 20.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Nov. 14.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 
Mat” NO: 3 GUORe <siiisevese $55.00 $50.00 
DIOS © 405560 absns sas 41.00 39.50 
Slash Grain Flooring 
1x4” No. 2 and better .... 40.00 29.00 
INO. 56sa set oles Siabieee 9.00 cea 
1x6” No. 2 and better .... 39.00 33.00 
INDE DS GS se okans venues 30.00 28.00 
Stepping 
No. 2 and better clear... 67.75 
Finish 
Re ES | 65.00 
Casing and DAC: ...:scs< 72.00 
Ceiling 
54x4” No. 2 and better ... 34.00 28.00 
SMOG BE hae aicnan ds oectes 25.50 21.50 
1x4” No. 2 and better 31.00 ee 
PGCR. Axnesesas cans 28.50 28.00 
Drop Siding 
1x6” No. 2 and better .... 39.00 31.00 
WE -sontdncuwiees 28.50 
No. 1 Common Boards and Shiplap 
IES ONG: IO i 6cisGswvecesews 18.50 
EAS” Scadhouccaensoeeeteas 19.00 18.50 
Dimension, No. 1 Common S4S 
exe” 42 One) 10" oiisasess 18.50 16.00 $17.50 
Plank and Small Timbers 
ax8”, 12 to 10° StS. is cic.v'c 23.50 20.50 
Timbers, 32’ and Under 
CEG” TUS) ineecswse secon 27.00 25.00 
Vertical Grain Fir Shop 
By SetOs D. cieewuneeseacaoles 45.00 
BIRO; 2.6 kasd Rw wis es veces Onn 
By FINO a aikecheasenaweaas 26.00 


[Special telegram to AMBRICAN LUMBBERMAN]) 


Portland, Ore., Nov. 14.—Fir prices today, f.o.b. 
mills, are as follows: 


Vertical Grain Flooring 


BRE BH AOD «6 0585s ohh cbs sen deseweeaeuas $57.00 
DEG: ENE” Wein pio cinoiein es sds saw oo eeeae 55.00 
INO. DIE: bs 5 54GbGs6sese saan eesesiee 40.00 
1x3 and 14%x4” No. 2 clear and better .... 53.50 
Bis SIDA 5665%6000wseses 43.00 
Slash Grain Flooring 
ixé” No. 2 CleArraNd DSUEr ocsccccce cece - 33.00 
ENOL BORE 6-vin4 sie esate acer piewailaeiis oeee BOlO0 
1x6” No. 2 clear and better ...... POET E 
IND: OME .-<\vinn ange sicsaw soudis cee asuiee 32.00 
Vertical Grain Stepping 
14% and 14% No. 2 clear and better.......... 68.00 
Finish 
INO: 2 -CIGAT BH WOE s oi6oss vsceaeecies ccs 57.00 
Celling 
54x4” No. 2 clear and better ......ccccccee 32.50 
SN BICIOOR, ose sh culos ss nase cssnusbwe 25.50 
1x4” No. 2 clear and better .....-ccccccee 33.00 


NO Ce RE 65 aie ss anh dias ks wises 28.00 
Drop Siding and Rustic 


1x6” No. 2 clear and Detter ..cccscccswccce 36.00 

PNG 'S MOOD” sees sioe ans Os och ocannnae® 31.00 
Boards 

MOS esate CARD bRisN wea STE Sedeosee eda List 

DOSE HSN onie verse eeu aeTe Neo Roa cl GRnesaae $16.00 
Dimension 

DEPEODE GOP MINOR? i655 iin skins 6.6 hoe eesceewns List 

SD BIO a 5a vo lao ds 0601 S198 <a Bee List plus $ 1.00 

22-foot and longer....... sivtsawnene List plus $ 4.00 

DNDED 62s<Gagenen soos sian easeutiae eee $15.00 
Timbers 

PRN 5 wrsssnesic CaS seebuee cena aee List plus $ 2.00 

BRO Bel MAIER 6s vive sve seccccass List plus $ 2.00 

Miscellaneous Items 
TROPA PATIGOM, ..s.0:0 0300-066 seas eseeacves . $23.00 
Pie IRN, OEP onc ckcees ee eee oe $ 4.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 14.—The following are 
prices prevailing here today: 


oe aS |< | i errr 
BR NE UID o.oo stowk 6 s00ss.0medone 68.00 

eo eT ee eee 35.00 
Wiis ra tal are sarees eis oleae eieeCa ets - 36.00 

RAD 65s dale e aie haere duisleAleawksieaeoauwes 5.50 
DiCUOry MURINE, Bao. caccnweucsceamuntics 32.00 
Picaieus i ietaci¥as- 6 pip Glass ov ate 40.00 

BN eis HS ERE Gs VO Be 40.00 

RE en ener ne 40.00 

PEMD jie wb haw 6 o50s eae 45.00 


Common rough dimension.. 
SOK TUM OP TEMBON: sine e060 4-0 6% aeawb 6d 
Air dried 


Come errors eeeesesere 











REDWOOD 


The following are the prevailing redwood 
prices, f.o.b. Chicago (72-cent freight allow- 
ance): : 


Bevel Siding, Y2-Inch, SiS1E 


-—Clear—, —"*A"—_7 5 4 
$°-7 -7’ $" -20" -20’ 3°-7' 8'-20’ 3’-2 
OE LE ‘ya = 1. = ve = “. 4 $29. 25 
DO” scgieeiseaace . 34. 34.25 
BS” ~ase-ooun oe . 38. 3 43° rH 31. 36 rh 38 33.25 
Bunagiow Siding, S1S1E 
-——Clear——_, a, a 
8’°-7' §=8'-20’ §=3’-7’ = 88." -20’ 
SCC eee. $55.25 $58.25 $53.25 $56.25 
Me vececseseee ae 62.2 57.2 60.25 
Re cacewep aioe a. 76.75 71.75 74.765 
GEES” secevccesss 78.75 73.75 76.75 
SEMIS” 600980 i "6 80.75 75.75 78.75 


Random chem una or S2S, 5” and up, 8’-20’ - 


” ” ” ” ” ” ” 5 ” 


% 2% 3 4 -6" 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish, Rough S2S or S4S 





Clear. “6p = 
l-inch— 3- 44%’ 5-7’ 8- 20’ 8 3-444 5-7’ 8-20’ 
ee wanres - $52. 4 $62.50 $88.50 $47.50 $57.50 $83.50 
BP SSicacigts 52. 62.50 94.50 47.50 57.50 89.50 
Dr caisnaies 29:80 69.50 96.50 54.50 64.50 91.50 
BP Seawase 54.50 64.50 94.50 49.50 59.50 89.50 
8. to 6” 52.50 62.50 ..... 47.50 57.60 ..... 
atk teiaiaiecs 74.50 74.50 94.50 69.50 69.50 89.50 
We crxctacwe 85.50 85.50 98.50 80.50 80.50 93.50 
Me 87.50 87.50 98.50 82.50 82.50 93.50 
Om OO EE cc caccs é00¥% BEBO sects acdeeo 89.50 
1% & 1%4"— 
Ol <cien $59.50 $69.50 $95.00 $54.50 $64.50 $90.50 
Mr Jesioaaies 59.50 69.50 101.50 54.50 64.50 96.50 
Be assess ein 66.50 76.50 103.50 63.50 73.50 100.50 
De. cavalacatene 61.50 71.50 101 56.50 66.50 96.50 
3 to 6” 59.60. 69.50 ..... 56.50 66.50 ..... 
eet . 81.50 81.50 101.50 78.50 78.50 98.50 
De sesceiate 92.50 92.50 105.50 89.50 89.50 102.50 
Ee” ec sinpecete 94.50 94.50 105.50 91.50 91.50 102.50 
4 to 12” See: ep eore 101.50 wen 8 97.50 
2-inch— 
i ..-- $57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
Bee cscs eae 57.5 50 99.50 52.50 62.50 94.50 
Go. cc scaies 64.50 74.50 101.50 61.50 71.50 98.50 
geerereee 59.50 69.50 99.50 54.50 64.50 94.50 
3 to 6” 67.50 C700 wcccc 54.50 64.50 ..... 
eer 79.50 79.50 99 76.50 76.50 96 
NOP. sercew 90.50 90.50 103.50 87.50 87.50 100.50 
Be" sseamers 92.50 92.50 103.50 89.560 89.50 100.50 
GRO TIE iacvsiccn succes OR Sécew <coce ROO 


Pr tal 22’ and 24’, add $6 to 8’-20’; 26’-32’, add 


Wide Clear Finish, Rough or S2S, Random, 8’ -20’ 


1” 14%- 14%” ” 3” 4” 5” 

«S117. nny = ty 50 ue 8 = i. 00 $134.50 

16". . 122. 129 127.50 132. 136.00 139.50 

18”... 137'60 134. 50 132.50 137. 00 141.00 144.50 

20”... 132.50 139.50 1387.50 142.00 146.00 149.50 

22” 137.50 144.50 142.50 147.00 151.00 154.50 

24” 142.50 149.50 147.50 152.00 156.00 159.50 

26”... 147.50 154.50 152.50 157.00 161.00 164.50 

28”....152.50 159.50 157.50 162.00 166.00 169.50 

30” 157.50 164.50 162.50 167.00 171.00 174.50 
Clear and Tank, Rough or S2S, 8 to 20’ 

Width— 6” 8” 10” 12” 6-12” 

en 
SHOn en $112 $112 $113 $114 $112 
rt ose ia lavst alae eebie CUES 116 #117 #+%«118 #119 117 


Add, for 22-26’, $6; for 26-32’, $14. 





RED CEDAR SHINGLES 


Seattle, Wash., Nov. 10.—Eastern prices f.o.b. 
mill, are: 


First Grades, Standard Stock 


Per square Per M 
4 Looe 4 or 5 bunches 
Bxtra atare, 6/72... 00060 he 7@1.91 $2.35 @2.40 
Extra stars, 5/2........ 2) 2.65 2 
TUCO: ClOBTS 6 06:5.0:40 60.0%.6 * 2:329@2.36 2.90@2.95 
POreOCts, B/S occcccccvcs 2.81 : 
Soe Pere ere 2.55@2.59 3.50@3.55 
Perfections ....... pcavecnnie 4 4.10 
First Grades, Rite-Grade Inspected Stock 
Bxtra stars, 6/2.....006 $1.95@1.99 $2.45@2.50 
WURCTA Stars, 9/ os.0 0600000 2.19 2 
MUEUrS CIGATS oc icseseces 2.48@2.56 3.10@3.20 
POPTOCUN, “OS civ nareevice 2.89 3.60 
POUTORES o.5p ne 5ie ccs cvs 2.63@2.66 3.60@3.65 
POPOGHONS 00660ss0seee 1 4.20 
Second Grades, Standard Stock 
Common stars, 6/2...... $0.79@0.83 $1.00@1.05 
Common stars, 5/2...... .87 1.10 
Common clears ..ccccecs 1.56 1.95 
British Columbia Stock, Seattle Market 
Bee MORMROIBD): 60 ceeeccseeswins $3.20@3.35 
Pee Se, ee 8 ST epee $2. 97@3. 01 3.70@3.75 
SEN 6.5 enisibcieeGeu ewan 3.13@3.20 4.30@4.40 
POPlOCtiORsS o.0ikicccseccne 3.36@3.40 4. So. 60 
XX 6/2, 16” (Canadian ere 1.7 
mm O72, 10" CU. BJ cicnee 1.51@1.63 1'50@2.05 
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CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Nov. 12.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 

Best Primes Economies 
YP wccoee ede ciseomectceeee $2.70 ere 
ak wake Kccnecewevesn MES 4.85 $3.70 
i ckene Raembiac ee 5.45 4.80 
EEE RKeReeOORnane Cee 5.45 4.80 


Lath, 4-Foot, 3¢x1/2-Inch 
WO, Bevicsis cocsocc@nGsOo NO. 2.cccccccccee e955 


~ POPLAR BEVEL SIDING 


Cincinnati, Ohio, Nov. 12.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 





No. 1 No. 2 

Clear Select com. com. 

Dia iatscé ii ... $60.00 $50.00 $30.00 $20.00 
SP re ee 60.00 50.00 30.00 20.00 
PREP coos GOOG 48.00 25.00 19.00 
Louisville, Ky., Nov. 13.—The poplar siding 


demand is easing a little, altho present consump- 
tion is good and a fair assortment of small 
orders are coming thru. Prices are steady: 


Clear Select No. 1 com. No. 2 com. 
ere $62.90 $52.00 $34.00 $24.00 
eee 60.00 50.00 30.00 22.00 
| SBR rera se 50.00 47.00 24.00 18.00 





POPLAR 


Cincinnati, Ohio, Nov. 12.—The following are 
average prices, Cincinnati base, on “soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY — 4/4 5/4&6/4 8/4 
ee a. ééee eee 110 $110@115 $115@120 
Saps & selects. 75 80 680 85 85 
No. 1 com..... 53 58 58 63 63 68 


No. 2 com. A:. 32@ 35 35@ 38 38@ 40 
No. 2 com. B.. 25@ 27 27@ 29 30@ 32 


Sort THXTURE— 
PAS. veccccensQ@e 125 $125@130 
Saps & select. 85@ 90 90@ 95 95@100 
No. 1 com..... 65@ 70 T70@ 75 75@ 80 
No. 2 com. A.. 35@ 40 40@ 45 43@ 46 
No. 2 com. B.. 25@ 27 27@ 29 30@ 32 


For Editorial Review of Current Market Con- 
ditions See Page 39 


'"SReeaeaeaaaani 


NORTHERN PINE 


Buffalo, N. Y., Nov. 13.—Northern pine trade 
is not very active. Competition from some 
western woods is quite keen, but in the upper 
grades a fair amount of business is being placed. 
In the common grades trade is quiet, owing 
partly to the curtailment of buying for the build- 
ing industry. Low grades hold firm. 


o 
oI 





North Tonawanda, N. Y., Nov. 13.—With prices 
stiffening on western pines, dealers in northern 
pine are of the belief that a better demand will 
assert itself for their supplies. Some strength 
has been noted in this direction during the last 
week. Lake supplies are on the decrease, but 
the close of navigation will find yards with a 
normal supply. Prices remain unchanged. 


Boston, Mass., Nov. 12.—Demand for northern 
pine holds about even. There is no quotable 
change in prices but the market looks somewhat 
stronger than a month ago. Low grade stock 
for boxing and crating purposes is in active 
request, while supplies of dry lumber in first 
hands are comparatively light. Retail dealers 
are buying sparingly, but industrial buyers are 
coming into the market freely. Insistence on 
prompt delivery is a feature of most orders now 
being placed. 


EASTERN SPRUCE 


New York, Nov. 12.—Eastern spruce is moving 
in fair volume with no recession in prices. Mod- 
erate supplies are on the market, but they are 
more than enough to take care of all expected 
demands. Car shipments are coming in well. 
A few boatloads arrived last week and another 
week is expected to see the last cargoes of the 
fall. Smaller sizes of random spruce sell on 
Long Island at $41 to $42 and $1 less on New 
York track. 


Boston, Mass., Nov. 12.—The market for east- 
ern spruce looks firm thruout. Demand for di- 
mension is only moderate but the season is now 
well advanced and production is getting on to a 
more or less restricted basis. Frames are held 
firm at $48 base. The building situation is very 





encouraging, and retailers are buying conserva- 
tively to take care of this business. Random 
prices have stiffened somewhat the last few 
days. Boards also are firm despite the moderate 
demand ‘and the strong competition of cheaper 
southern roofers. Quotations: Dimension, rail 
shipments, 8-inch and under, $48; 9-inch, $49; 
10-inch, $50; 12-inch, $52. Provincial random, 
2x3 and 2x4, $38 to $39; 2x6 and 2x7, $37 to $39; 
2x8, $44 to $45; 2x10, $45.50 to $46. New England 
random, 2x3 to 2x7, $39 to $40; 2x8, $43 to $45; 
2x10, $46; 2x12, $48. Covering boards, 5-inch and 
up wide, 8-foot and up long, D1S, $38; matched, 
clipped, 10- to 16-foot, $40 to $42.50. 


HARDWOODS 


Chicago, Nov. 14.—While demand for hard- 
woods is somewhat slower, due, it is thought, 
to the approaching inventories and the dislike 
of customers to buy beyond current necessities, 
the market holds firm, with no weakness in 
prices being evident. Distributers look for good 
trade immediately following the inventories and 
holidays, as few consumers have anything like 
adequate stocks. They also expect a continued 
strong market, because of the low supplies at 
the mills. 





New Orleans, La., Nov. 12.—Aside from reports 
of improved export call, the market is un- 
changed. There is steady request of fair tho 
not of heavy proportions for sap gum, ash, elm, 
quartered oak. Quotations on some other items 
are said to have been notched up a little. Box 
grades continue to move fairly well. Bad 
weather is reported here and there over the 
hardwood belt, foreshadowing reduced produc- 
tion. Car supply appears ample for present 
needs. 


Buffalo, N. Y., Nov. 13.—Hardwood demand is 
not as active as a few weeks ago and industrial 
plants in numerous cases are curtailing their 
purchases to immediate requirements. Not much 
is doing in the furniture trade, and automobile 
concerns are not generally buying on any large 
scale, tho early improvement is looked for. 


North Tonawanda, N. Y., Nov. 13.—Hardwood 
sales hold up well and prices are being main- 
tained. Mills are offering more stock than a 
year ago, which is credited to the newly manu- 
factured stock being placed on the market soon 
after leaving the saw, a condition created by a 
heavy demand earlier in the season. 


Kansas City, Mo., Nov. 13.—Steadiness is a 
characteristic of the hardwood market at the 
present time. There appear to be few soft 
spots now and the tendency of consumers to buy 
a little at a time and often has resulted in 
keeping prices on a firmer basis. The motor 
trade continues a heavy buyer and furniture 
manufacturers are close behind them. There is 
a good call for fine cabinet and furniture woods 
and for small dimension stock. Demand for 
hickory has improved a little. 

Houston, Tex., Nov. 13.—There was a fair de- 
mand this week for practically all items of hard- 
woods. Common grades of oak perhaps were 
in greatest demand with sap gum next. There 
is more fluctuation in price than usual, quota- 
tions depending to some extent upon the de- 
mand for any particular item. 


St. Louis, Mo., Nov. 13.—Inquiries and orders 
for southern hardwoods are still light, and their 
is no disposition by mills to make reductions. 
Buying is spotted, and practically all orders are 
for small cars. There is a shortage of loading 
equipment, particularly on branch lines. White 
oak and red oak, 5/4 and 6/4, FAS, have been 
somewhat scarcer’ during the week and are 
quoted at slight advances. This item in white 
oak is raised from $115-$120 to $118-$120; 5/4 
and 6/4 red oak advanced from $110-$115 to 
$115-$118. 


Cincinnati, Ohio, Nov. 13.—Dealers in hard- 
woods regard the market in this territory as 
about as low as it is going to be. The general 
impression is that a little stiffening will be 
noted soon. Buyers are holding off, as this is 
inventory time. Prices rule steady with no 
changes in the general list. The little buying 
passing is conservative and of a hand-to-mouth 
character. 


Boston, Mass., Nov. 12.—There is a fair volume 
of hardwood business being booked. Quotations 
are steady to tirm. Some improvement is noted 
in the call for plain white oak FAS and prices 
look a shade stronger. The firmness of maple 
continues a feature. The flooring market looks 
steadier. Quotations, FAS, inch: Ash, white, 
$115 to $125. Basswood, $95 to $100. Beech, $80 
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Manufacturers of i | 
LOGGING MACHINERY 
PORTLAND, OREGON 

U.S.A. 




















Dependable Wire 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 














Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 


San Francisco 


No. 2 




















A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 

sand, mud, bad roads or soft ground. More 

freight with less power. Will carry capacity 

1 wherever animals or tractors can work. 
ents direct from Chicago factory. 
‘ormation and prices on request. 

ATHEY TRUSS WHEEL CO., 130 N. Wells St., Chicago, U.S.A. 

Cable Address “‘Trusswheel Chicago” 
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--and San Francisco 
and Los Angeles 


Ernst & Ernst, having opened offices in San 
Francisco and Los Angeles, now extend from 
coast to coast. 


The scope of the organization, with successful 
offices in forty-two principal cities throughout 
the country, measures the value of Ernst & 
Ernst service to modern American business. 


Ernst & Ernst come to the Pacific Coast with 
the specialized knowledge and experience, the 
broad viewpoint as a national institution— 
desired by business there. 


They will make available the best plans for 
executive control thru facts and figures; suggest 
the economies, improvements and stimulus of 
better methods. 


They will serve banker and borrower by advis- 
ing the well-planned Business Budget and Certi- 
fied Balance Sheet. 


Briefly—the addition of offices in San Fran- 
cisco and Los Angeles means that the service 
of Ernst & Ernst now reaches from coast to 
coast—a service devoted whole-heartedly to 
the development of better business. 


ERNST & ERNST 


AUDITS — SYSTEMS 
TAX SERVICE 


SAN FRANCISCO: 887 To 693 MILLS BUILDING 
LOS ANGELES: 634 To 638 CITIZENS BANK BUILDING 


NEW YORK - CLEVELAND DETROIT MINNEAPOLIS ATLANTA 
BUFFALO CINCINNATI GRAND RAPIDS ST. PAUL NEW ORLEANS 
ROCHESTER TOLEDO KALAMAZOO DAVENPORT DALLAS 
BOSTON COLUMBUS PITTSBURGH INDIANAPOLIS HOUSTON 
PROVIDENCE YOUNGSTOWN WHEELING sT. Louis FORT WORTH 
PHILADELPHIA AKRON ERIE KANSAS CITY SAN ANTONIO 
BALTIMORE = CANTON CHICAGO OMAHA WACO 
RICHMOND DAYTON MILWAUKEE DENVER 


FEDERAL TAX OFFICE: 910 To 918 MUNSEY BLDG., WASHINGTON, D. C. 


























Tipler Lumber Co. “Dry” 


30M 1” End Dried W. Maple 40M 8/4 No. 1 C&B Basswood 
a of 4 as 2 be — 300M 1” Maple Flooring Stock 
13M 7/4 End Drie - pee 300M 1” No. 3 Com. Maple 
100M 1” Sel. & Bet. Basswood 30M 7/4 Good No. 3 Com. Maple 
60M 1” No. 1 Common Basswood 2 
SOE 1” Me. & Cannes Besseeed 30M 6/4 No. 1 Com. & Bet. Birch 
100M 1” No. 3 Common Basswood 40M 8/4 Sel. & Bet. Birch 
50M 6/4 No. 1 C&B Basswood 25M 10/4 Sel. & Bet. Birch 


Send Your Inquiries to Us at 


TIPLER, WISCONSIN 














as hig’ 
to $90. Birch, red, $145 to $150; sap, $125 tomes hold 
$130. Maple, $100 to $115. Oak, white, plain, 
$115 to $120; quartered, $155 to $160. Poplar joston, 
$125 to $130. Western flooring, 13/16x2% cleay.prth Carol 
Beech, $93.50 to $96.50; birch, $90 to $96,59.poed are 
maple, $100 to $103.50; oak, white, plain, giggpentorles 
and up. gs are Si 
—__ ere are C 
Columbus, Ohio, Nov. 12.—Demand for harg.}inch, for 
woods holds up well. Factory demand is the best} $60 to $6 
feature. Retailers are buying to replenish stocks: A rift, 
Concerns making furniture, musical instruments} fat, $53. 
and automobiles are the best customers among FI 
factories. Prices of oak at the Ohio River: 
No. 1 No. 2 No.3 
FAS com. com. com, 
Quartered .$150 $80 $60 eS 
PIRIR 0266 110 70 58 $20 





chicago, r 
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New York, Nov. 12.—Hardwoods will close out 
the fall in fairly good condition. Nos. 1 and 2 
in oak are slow, however, and the price is not 
very strong. Oak flooring is in fair demand, Ff 
Common basswood is rather scarce. Common 
poplar is in good demand. Gum is about at aq ‘ 
standstill, with No. 1 common probably in better 
demand than any other grade. 


Baltimore, Md., Nov. 12.—Hardwood trade ig 
rather quiet. Prices remain about as they have 
been. Stocks are apparently not brought out 
in such volume as would result in a piling up of 
lumber, and the situation is free from conditions 
that might exert a hampering effect if some- 
thing were to occur to speed up inquiry. Ex. 
ports continue unsatisfactory, all advices from 
abroad telling of large stocks and pressure upon 


prices. 
HEMLOCK 


Buffalo, N. Y., Nov. 13.—Hemlock trade is }h@"sas 
quiet and prices show an easier tendency. Re- pf ¥e@ker 
tailers are not willing to buy in any large pt mixed 
quantity, as they expect the building trade to 
be smaller during the remainder of the year. F® 1 
Mills have no heavy stocks, it is said, but they 8 °” 
are obliged to meet a good deal of competition [@'Y- 
from southern pine. 


North Tonawanda, N. Y., Nov. 13.—A season- ff “Tived 
able trade is reported in hemlock. Dealers find fi of - 
consumers inclined to order more freely since f° % th 
quotations on southern pine and other com- Fillers t 
petitive woods began to show increasing price pach bet 
tendencies. Retail yards have been ordering f° °ve? 
more frequently of late. Prices hold steady. : 


New York, Nov. 12.—Mixed carloads of west | poston, 
Coast lumber have contained large consignments faterja) | 
of hemlock of late. Prices are very firm, but barket fc 
there has been no upturn in recent days. The bye jg t 
tenor of the market is considerably better than hye more 
last fall at this time. titude « 


Boston, Mass., Nov. 12.—Demand for hemlock 
is quiet. Prices are practically unchanged. 
Eastern hemlock, if anything, is a shade firmer, 
while western hemlock looks about steady. 
Some New England distributers predict advances 
on western hemlock as soon as cargoes now on 
the way here are off the market. An ordinary 
schedule of western hemlock is quoted at $39 
to $40, ship’s tackle, Boston. Stocks of dry 
eastern hemlock in first hands are light. Clipped ff west 
boards, 10- to 16-foot are very scarce. There are fF 
chances to pick up 12-foot eastern boards at $40. 
Random boards sell at $36 to $38. Provincial Ft 
mills are doing a fair business in plank. Indus- fing w 
trial demand for boxing and crating stock is WW $2 h 
good. 


NORTH CAROLINA PINE Ee Cali 


Buffalo, N. Y., Nov. 13.—North Carolina pine pme of 
demand is confined to immediate needs and a fittty 
good deal of caution is shown, because of the pring 
weaker trend of prices. A larger amount of fF not 
stock is now being offered and dealers can pick fers 
up transit cars more readily than several weeks tased 





ago. Six-inch roofers are quoted here at $29, 0. 2 
which is the lowest in a number of weeks. _ 
New York, Nov. 12.—Large buyers of roofers » * 
have not been coming into the market very n 
freely, but small retailers are continuing to buy Kan 
in fair quantities. The market outlook is con- at s 
siderably better than a week ago and further oe 
improvement is expected immediately. Prices \. 
hold very firm with a decided upward tendency. wag 
Baltimore, Md., Nov. 12.—Trade in North Bost 


Carolina pine is quiet. Assortments are not 80 arke 
big as to create a desire to sell regardless of 
the returns, and real pressure upon the list is mnfid 
avoided. The needs of the box makers, however, 
have shown no important expansion, while re- 
quirements of builders are maintained at per- 
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f 199; 
«as high a level as could well be expected. 
125 toices hold up well. 
plain, 
oplar, 
Clear: 
$96.50; 
1, $100 














lagston, Mass., Nov. 12.—Wholesale trade in 
ith Carolina pine is quiet. Orders now being 
ed are mostly to piece out stocks until after 
entories are taken. Retail yards and finish 
g are still busy. Prices are about steady. 
ere are chances to buy rough edge, 4/4 under 
hardg.finch, for $57, but the majority of sales are 
e best} $60 to $62. Low range on shortleaf flooring, 
stocks p: A rift, $90; B rift, $83.50; C rift, $69; B&bet- 
ments flat, $53. Partition, B&better, }j-inch, $54.25. 


mong} ~—-« FIR, SPRUCE, CEDAR 
No. 3 


com chicago, Nov. 14.—Not much trade in Douglas 


is being transacted locally, but distributers 
do a country trade state that this remains 
ily good. The west Coast mills show no great 
grness for rail business, and while some low 
ies are sometimes being made in order to 
ve out certain classes of stuff quickly, the 





















































$20 
se out, 
and 2 





meal wket generally is strong and unchanged. 
MMOn Issn Francisco, Calif., Nov. 10.—There is con- 
t atafiud strength to the fir market with the 
better pnese demand for rebuilding purposes a 
mg factor in the situation and practically all 
ade is P in the Northwest making good outputs. 
> have ith orders and shipments holding up well and 
t out msiderable off-shore and Atlantic coast busi- 
up of mills are maintaining prices. Some Cal- 
lition wmia buyers are inclined to hold off for lower 
a ices, Dut there is a good volume of building 
E " Ii stocks will have to be replenished. Heavy 
Pree ipments have been made to San Pedro by 
' ater. San Francisco retailers are making fair 
upon Bi. Rail shipments are coming thru in good 
ine, but some rail mills are sold ahead and not 
wer to take on business. 
ide ig | Kansas City, Mo., Nov. 13.—The fir market 
. Re- p Weaker and demand is slack, being mostly 
large mixed cars with quick shipments specified. 
de to wme of the larger yards have been picking up 
year, urgains in special cars, but smaller yards are 
- they wing Only necessary buying until after in- 
tition Ftory- 

New York, Nov. 12.—Several large cargoes of 
ason- P4rived last week and it is said that not one 
s find ick of it is awaiting takers. Other shipments 
since ton the way. Fir is being eagerly sought by 
com- tlailers thruout the district and they are paying 
price buch better prices than a month or six weeks 
lering 6% even tho the market in the last two weeks 

asdone nothing more than hold its own. Stocks 

frin the yards are large. 
west [Boston, Mass., Nov. 12.—There has been no 
nents faterial change this week in the New England 
» but Barket for Pacific coast lumber, but the general 
The bre is thought to be a shade firmer. This is 
than fhe more to the confidence of sellers and the 
titude of mills than to any effort by retailers 
nie ad industrial consumers here to buy. Cargo 
nged ivals have been moderate and little lumber 
mig 4a been arriving unsold except that intended 
eady. regular stock in the wholesale yards. Or- 
nani hary schedules of Douglas fir are quoted at 
- a to $40, ship’s tackle, Boston. 
inary WESTERN PINES 
f dry § Chicago, Nov. 14.—No changes in the market 
ipped "western pines have been noted by local dis- 
re are buters. Demand in this territory both for 
t $40. [td and factory items remains slow, tho an 
incial fly revival in shop is looked for. Prices are 
ndus- fing well held, tho No. 1 shop is being shaded 


ck is [$2 here and there. 


San Francisco, Calif., Nov. 10.—Conditions in 
he California white and sugar pine industry are 
ncouraging. There are numerous inquiries, 
pine fe of which lead to business. Prices are being 
ind a retty Well maintained, as mill owners are pre- 
f the fing to close down early for the winter and 
nt of #¢ not worrying unduly about the carry-over. 








pick ers in the East and middle West show in- 

yveeks tased interest and are making some purchases. 

+ $29, 2 shop is stronger. There is not a great 
"plus of box lumber, and, with a normal de- 
‘nd for pine box shook, winter operations 

ofers ll take nearly all of it. Four mills closed 

very Wn for the season this week. 

» buy —___—_—_-_ 

con- [Kansas City, Mo., Nov. 13.—All grades of 


rther [tern pines are weak and western white pine 
rrices frecially so. There is very little call for yard 
ency. tock, factory buyers being the only ones who 
ow much interest. 

North 8 a 
ot so oston, Mass., Nov. 12.—The New England 
ss of arket for western pines looks steadier today 
ist is fan only one month ago. Buyers show more 
ever, nfidence in prices and do not hesitate to place 
pe re- fiers for moderate assortments needed to carry 
per- 
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Satisfy Builders 


WITH BRITISH COLUMBIA 


Red Cedar Siding 


The natural preservative qualities of this 
wood appeal to builders seeking the most 
durable siding for their homes. 


Its beauty, in either bevel or bungalow 
patterns, adds selling value to all styles 
of homes. 

Our Red Cedar Siding is a specialty not 
a side-line, and is unexcelled for quality or 
milling. 

Right now we would like to hear from a 
few more dealers who would be interested in 


4” to 8” Clear “A” Bevel Siding 
10” to 12” Bungalow Sidiug 
In Straight Cars. 


Our name is stamped on our products for your protection. 
Order direct, or specify siding with our name on it to be ship- 
ped in mixed cars with shingles from other British Columbia 
shingle mills. 


THURSTON - FLAVELLE, Lro. 


PORT MOODY, B. C. 
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THE DIXIE TWO SAW TRIMMER 


With crank on transfer beam, saves from one-half to two-thirds the distance your operator 


would travel if operating the usual style of trimmer with crank at end or center and that 
certainly means increased capacity. 








Write for descriptive bulletin giving features that spell profit. 


HILL-CURTIS CO. “2 Kalamazoo, Mich. 
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GOOD WILL 


SSSWHE clever dealer is he who allows LONG LIFE 
Dy oe, Oak Flooring to carry the burden of advertising 
fs Vax his unbranded and unseen building products. 
te ke) | He knows full well that an enthusiastic woman 
————" will laud new hardwood floors to all visitors and 
then allow the praise of her rafters to go unsung. @ Shop 
if you will on all of the other items with which you supply 
your trade, but always remember that a dealer is best known 
by the Oak Flooring he keeps. @ The difference in profit 
on our flooring as compared with that of cheaper brands is 
slight, yet the returns which it will bring through increased 
confidence and its ability to incite great enthusiasm on the 
part of the Housewife in explaining where the lumber for 
her home was purchased, will make our LONG LIFE your 
most potent advertiser. 


LONG(\o«) LIFE 
FLOORING 


Ln Sn AO 
THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 


FOURTH IN AN ADVERTISING SERIES PRODUCED IN OUR OWN OFFICES 
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Investigate This Cheap 
~Method of Logging 


Every mile you can save building logging 
roads to log your upland timber will be money 
added to your profits this winter. You not 
only save the cost of building roads, but your 
crew will do more work and you can handle 
larger loads by using the 


Barienger Brake 


It makes logging on steep grades as safe and easy as on the level 
and in addition makes easy of access a lot of timber you cannot 
afford to cut by present methods. 

__The Barienger Brake will hold a 30,000 Ib. load on a 45% grade 
with one man handling the brake. Can you do the same thing with 
your present methods? If not, then don’t delay longer—mail the 
coupon below and get complete information, catalog, etc. 


RYTHER & PRINGLE 
COMPANY 



















Ryther & Pringle Co. 
Carthage, N.Y. 
Gentlemen:—Please place my name on your 

mailing list and send me by return mail free literature on 





the Barienger Brake, list of users, etc. It is understood that this 
] does not obligate me in any way. 








Name Addres 
| Wood Supt. for (Name of Company) 
| Mills located at Date 192... 
- 
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them over the first of the year. An effort is 
being made to advance quotations $1 on No, 2 
common Idaho white pine, but prices actually 
taken this week are: 

1x4 1x6 1x8 1x10 1x12 
No. 2 com....$55.50 $56.50 $54.00 $54.50  ..,,, 
No. 3 com.... 44.50 48.00 49.50 49.50 $50.59 


New York, Nov. 12.—Western pines continue q 
little weak, but a general improvement is ex. 
pected immediately, since the gradual tighten- 
ing up in all other grades of pine has started, 
Shipments have not been as heavy this fall as 
they were last and there is no reason to expect 
any material increase in arrivals for the next 


few weeks. 
REDWOOD 


Buffalo, N. Y., Nov. 13.—Redwood trade has 
slowed up somewhat lately, owing to the late- 
ness of the season. This wood has had a good 
deal of competition from red cedar, which has 
shown a declining tendency, and brought red- 
wood siding down about $4. Retailers have no 
large stocks on hand. 


San Francisco, Calif., Nov. 10.—Redwood mills 
are not curtailing production and are taking ad- 
vantage of the long dry season to increase their 
stocks of dry lumher, which had become de- 
pleted. A good export demand has taken a 
great deal of clear. There has been a normal 
California demand and eastern business holds up 
well. Prices are pretty well stabilized. 


Kansas City, Mo., Nov. 13.—A somewhat petter 
demand for shop grades and cut stock has fol- 
lowed recent reductions in prices. Factory buy- 
ers, however, have not responded to the market 
as heavily as was expected. Yard demand is 
very slow. 


Boston, Mass., Nov. 12.—Retail dealers and 
finish mills are moving quite a little redwood, 
but they are buying moderate assortments only, 
in the effort to hold down their stocks for inven- 
tory time. Wholesale yards are fairly success- 
ful in holding quotations firm on spot lumber, 
but Coast mills have shown a tendency to modify 
their views of value. Siding can be picked up 
now at moderate concessions and prices on some 
other items look rather easier. 


CYPRESS 


Chicago, Nov. 14.—The cypress market in this 
territory remains dull, both retailers and factory 
consumers buying with the utmost caution. 
There have been no price changes on red cy- 
press, tho a few are expected shortly. No. 1 
common is reported to be very scarce and tend- 
ing upward. Some declines have occurred in 
yellow cypress, but also a few advances on 
lower grades, which are in heavy demand for 
crating purposes, especially from the glass 
manufacturers. 


New Orleans, La., Nov. 12.—No featureable 
change in volume or character of demand, nor 
in prices, is reported, but current business does 
not quite measure up to normal volume for this 
time of year, apparently due to the trade’s dis- 
inclination to stock up. With production nor- 
mal, mill assortments are slowly working into 
better shape. Car supply is easy and shipments 
prompt. 


Cincinnati, Ohio, Nov. 13.—No material change 
was noted this week in the cypress market. 
Price inducements failed to stimulate selling, it 
was said, and business in sight was not re- 
garded as encouraging as cooler weather has 
slowed down building somewhat, tho residence 
construction is still progressing. 


Buffalo, N. Y., Nov. 13.—A little business is 
being done in cypress, but the market does not 
show much animation. Most buyers are holding 
off on their purchases. Prices are easy and 
somewhat lower than a few weeks ago. 


Kansas City, Mo., Nov. 13.—Cypress men Tre- 
port that demand last week held up well with 
previous weeks and a satisfactory inquiry com- 
ing in, with some inquiry for special items of 
low grade stock. 


New York, Nov. 12.—The cypress market 1s 
quieter than it has been at any time since last 
spring and no decided change is looked for before 
the first of the year. Distributers are going 
ahead on a fairly good basis and hold prices at 
levels that have prevailed since early September. 


Boston, Mass., Nov. 12.—Cypress demand is 
not very active. With the end of the year 
drawing near, retailers and millmen are orde!- 
ing only for actual needs. Quotations: FAS, 
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4/4, $98 to $105; 5/4 and 6/4, $103 to $110; 8/4, 
$108 to $121; 12/4, $180 to $136. Selects, 4/4, 
$83 to $93; 5/4 and 6/4, $88 to $98; 8/4, $95 to 
$101. Shop, 4/4, $53 to $63; 5/4 and 6/4, $65 
to $71; 8/4, $75 to $85. 


Baltimore, Md., Nov. 12.—Cypress stocks con- 
tinue in fair demand. Producers are out looking 
for business, but manifest no disposition to 
offer special inducements as a means of stimu- 
lating the movement of lumber. Yard stocks are 
not heavy. 


SOUTHERN PINE 


Chicago, Nov. 14.—Demand for southern pine 
is relatively dull, tho some distributers claim 
that business is slightly better than last week, 
and believe that some buying for stock is going 
to be done immediately. The general view is 
that trade will remain slow at least until Dec. 
15, and possible until after the holidays, where- 
after business should be good. There have been 
many transit cars afield lately, but it is notice- 
able that their number is being steadily reduced. 
Prices are weak, but are not expected to decline 
any further. 


New Orleans, La., Nov. 12.—Mill reports indi- 
cate a decline in bookings and shipments for 
the week, with a slight increase of production, 
which holds leading place for the week, ship- 
ments ranking second and bookings third. Cur- 
rent buying is largely for immediate needs. 
Prices on some items have softened a bit, sales 
being reported at concessions of $1 to $2, but it 
is insisted that quotations over the list as a 
whole are fairly well held. Car supply is ade- 
quate. 


Cincinnati, Ohio, Nov. 13.—Little change was 
noted in the demand for southern pine this week 
in this territory. Prices were easing off, tho 
no regular changes were made in the list. Deal- 
ers were inclined to make concessions to induce 
trading but little opportunity was given as buy- 
ing is extremely light. 


Buffalo, N. Y., Nov. 13.—The southern pine 
demand has been slow lately, being confined 
to small lots as a rule. A sagging tendency has 
been manifested in prices, which are off $1 or 
more. Even the good grades of flooring are 
lower to some extent, tho not so much so as 
dimension and finish. The intention of the re- 
tailers is to keep their stocks down during the 
remainder of the year, altho they are not carry- 
ing any large amount of lumber. 


Kansas City, Mo., Nov. 13.—With fine weather 
prevailing for the last week, demand for southern 
pine showed some improvement, the increase 
coming largely from local and southwestern re- 
tail yards. Eastern demand has tended to fall 
off a little. Sales managers say that, if any- 
thing, the market has shown less strength in, 
the same period. Mill stocks have shown some 
slight improvement in the last week. Retail 
stocks being iow, purchases are still entirely 
for immediate requirements and straight car 
orders are scarce. 


Houston, Tex., Nov. 13.—Southern pine orders 
show a slight increase and shipments are heavier 
than usual. Continued good weather is expected 
to substantially increase demand thruout the 
Southwest. Production continues on a good 
scale. Price changes are slight. 


St. Louis, Mo., Nov. 13.—Southern pine con- 
tinues to be generally inactive, with a decline 
on some items since last week reported. Few 
inquiries have been received, and orders for mill 
shipments have been lighter than at any time 
during the year. Retail yard stocks are not 
heavy, but dealers are buying only what is ab- 
solutely necessary to balance up their stocks. 
Transit cars are hard to move, and prices are 
low. The market has weakened considerably 
during the last two weeks on 6-inch No. 2 S2S 
& CM; 8-inch No. 2 shiplap, and 12-inch No. 2 
boards, on which heavy cuts have been made by 
the larger manufacturers. Flooring, ceiling, par- 
tition and drop siding seem to be holding their 
own, with the exception of 4-inch No. 2 flooring, 
which is still very hard to sell. A feature of the 
week has been the decline of B&better edge 
grain flooring, which up to this time had been 
very firm. : - 

Boston, Mass., Nov. 12.—Southern pine orders 
now being secured from retail yards are largely 
of the filling in sort. B and B&better flooring 
are getting more attention than other grades at 
fairly strong prices, but occasional concessions 
on C rift are reported. B&better partition 
quotations also look rather stronger. Roofers 
have weakened and there is considerable selling 





On Small, Scattered Tracts 


For small as well as large tracts, the “Caterpillar’* 
Logger provides the equivalent of a logging railroad, 
but possesses additional advantages of great importance. 
Outlying, scattered tracts of timber not served by a rail- 
road, or too small or too distant to justify the expendi- 
ture of putting in a railroad, are made accessible by 
the “Caterpillar,” which does its own swamping, and 
hauls with equal success over common snow roads or 
specially built ice-logging roads. 


Contractors and owners of such tracts accordingly have 
at their command a dependable, all-purpose year-round 
power capable of producing the same economical and 
satisfying results as on the operations of large lumber 
and pulpwood manufacturers operating large fleets of 
“Caterpillars.” 


The Langlade Lumber Company, Pearson, Wisconsin, 
purchased two “Caterpillars” four years ago and say: 
“After four years of hard work, our tractors are in good 
condition and will last a number of years. We feel the 
“Caterpillar” is in a class by itself without any com- 
petition.” 


The Langlade Lumber Company has purchased an ad- 
ditional “Caterpillar” Logger for operations this winter. 
Write us now about your 1923-24 operations. We can 
give you important facts about “Caterpillar” logging. 


*There is but one “Caterpillar”—Holt builds it 


THE HOLT MANUFACTURING CO., Inc. 
PEORIA, ILLINOIS 
STOCKTON, CALIFORNIA SPOKANE, WASHINGTON 


Export Division: 50 Church St., New York 
Complete service stocks is all principal lumbering districts 


CATERPILLAR 
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pressure; air dried, 1x6, are offered at $29. De- 
mand for longleaf timbers and plank is fairly 
good. High range of quotations on longleaf 
flooring, 1x4: A rift, $100; B rift, $92.50; C rift, 
$87.50; B&better flat, $60. Partition, B&better, 
t4-inch, $60. 


New York, Nov. 12.—Southern pine prices have 
ceased to sag and the general impression pre- 
vails that the period of recession is at an end. 
Prices in nearly all grades hold at the low levels 
of last week with tenacity and a firming up in 
quotations is expected. Flooring sells fairly well 
at prices ranging from $28.50 to $30. 


SHINGLES AND LATH 


New Orleans, La., Nov. 12,—Demand for cy- 
press shingles continues fair, with prices un- 
changed. Cypress lath have found slower call 
the last two or three weeks, and there has been 
some accumulation, permitting acceptance of 
straight car orders. Quotations are held un- 
changed. 





Buffalo, N. Y., Nov. 13.—Shingles are slgihtly 
easier, with prices off about 5 cents from a week 
ago. Extra clears are quoted at $4.61 and stars 


at $3.96, with British Columbia XXXXX at $5.26. 
Demand is on a light basis. The output of the 
mills has been greatly curtailed, so that transit 
cars are not at all numerous. Lath are in good 
demand, with spruce quoted at $8.50. 


Kansas City, Mo., Nov. 13.—While higher 
prices are quoted, sales of shingles generally are 
made at $2.30 for stars and $2.80 for clears, mill 
basis. Demand is light and not a great deal of 
buying is expected in the next month. The de- 
mand for siding is light and prices have gone 
down to about $37.50, mill basis, for 6-inch clear. 
Demand for lath is slow and there have been no 
changes in price in the last week. 


St. Louis, Mo., Nov. 13.—Prevailing shingle 
prices are $2.80 for clears and $2.30 for stars, 
Pacific coast base. The market is inactive. Lath 
prices are $5.20 for No. 1 and $3.90 for No. 2. 
The lath market is also very quiet. 


Columbus, Ohio, Nov. 12.—Shingle trade is 
rather quiet. Rural dealers are about the only 
purchasers and they are replenishing broken 
stocks. City dealers are not buying to any ex- 
tent as they do not want to increase their in- 
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ventories. Prices are steady with red cedar 
extra clears selling around $4.35 and extra stars 
at $3.85, Columbus. Other varieties are not in 
good demand. Lath trade is quiet but prices 
are unchanged. 


Houston, Tex., Nov. 13.—Shingles are slow. 
Clears are quoted $2.85 at the mill and stars 
at $2.35. Lath are moving somewhat slower than 
last week, but there is no surplus accumulating. 
No. 1 kiln dried lath are quoted at $3.75 and 
No. 2 at $2.75. 


New York, Nov. 12.—No change has occurred 
in the week so far as lath are concerned, ex- 
cept that there has been an improvement in de- 
mand, especially on Long Island. The price is 
$8.50 on cars in New York and $9 at Long Island 
points. Stocks are fair. Recent heavy additions 
have been made to stocks of red cedar shingles. 
but they have not served to decrease prices in 
the least degree. ° 


Boston, Mass., Nov. 12.—Shingles are quiet. 
Prices are somewhat erratic. A well known 
brand of white cedar extras recently offered at 
$5.65 is now quoted at $6. The full range on 
extras is now $5.60 to $6 and the bulk of current 
busines is at $5.75. Clears are $4.90 to $5.50. 
Some very nice British Columbia red cedar shin- 
gles, XXXXX, sell at $5.56 to $5.61 in moderate 
quantites. Spruce lath appear to be slipping; 
local orders are being put thru at $8 to $8.25 for 
14-inch and $1 more for 15-inch. Furring sells 
moderately well at $38 to $40 for 1x2. Spruce 
and pine clapboards are quiet at steady prices. 


MAHOGANY 


Boston, Mass., Nov. 12.—Mahogany distributers 
have well filled order books and are receiving 
inquiries which indicate demand is likely to hold 
up well for some little time to come. The call 
for mahogany finish and paneling has been es- 
pecially good this season. Prices are firmly held 
on a steady basis. Wholesale quotations on 
plain and fancy figured air dried mahogany, 
f.o.b. Boston: 

4/4 5/4,6/4&8/4 10/4&12/4 


SO $210@220 $215@225  $220@230 

No. 1 com..... 175@190  175@190 +: 185@190 

No. 2 com..... 110@120 115@125 +: 130@140 
BOXBOARDS 


Boston, Mass., Nov. 12.—Demand for packing 
lumber is sufficiently active to prevent any ac- 
cumulation of dry stock at the boxboard and 
shook mills and to hold prices on firm levels. 
Native white pine stock of desirable quality is 
especially strong. The request for packing case 
stock from the shoe factories is well sustained. 
Inch pine boxboards are quoted at $34 to $40 
according to quality, and mixed lots at $25 to 
$30. 


News Letters 


(Continued from page 85) 
KANSAS CITY, MO. 


Nov. 18.—The lumber market has reached the 
between-seasons state where prices have very lit- 
tle effect on demand, but where the weather has. 
Prices may be said to be weak on all building 
items outside of cypress and a good buyer might 
get a concession even out of that line. Yard stocks 
have been permitted to run down, so that frequent 
orders are necessary to meet current requirements. 
Southern pine sales managers say that few straight 
car orders are being placed. There‘is only a small 
line of transit cars on the market, and unless 
loaded to the needs of retailers they are hard to 
sell. Wholesalers have begun to look over the 
market and size up stocks at the mills, and prob- 
ably will begin placing orders a jump or two ahead 
of retailers. 

The committee of the Chamber of Commerce 
which has been working for nearly three years on 
a new building code has practically completed its 
work, and as soon as the present rough draft is 
revised it will be presented to the directors for 
approval, after which it will go to the city for 
adoption. Lumbermen here are watching the code 
with a great deal of interest, particularly the roof- 
ing section. What action has been taken on that 


_ section is not known as yet, and will not be known 


until the code goes to the council. 

H. C. Wildgen, of Hoisington, Kan., secretary 
Central Kansas Lumber Dealer’s Association, 
was here last Friday on his way home from the 
State convention of fire chiefs at Leavenworth, 
Kan. Mr. Wildgen formerly was fire chief at 
Hoisington and still keeps in close touch with fire 
fighting activities. 


NOovE 





holdi1 

ID/ 
sawir 
to Sa 

Ida 
the I 
ber C 

ILI 
eight 
Lum 
Wha 


esese & 


um ww ADH FO @ 





ed 
xX~- 
e- 


nd 
ns 


in 


m 
at 
n 
it 


hee 
te 
+ 
r 
Is 


et om ee 


—— EEE 





NOVEMBER 17, 1923 


AMERICAN LUMBERMAN 99 








BUSINESS CHANGES 


GEORGIA. Raymond—Tredaway Cooperage 
Co., of Jacksonville, Ala., has leased for ten years 
the heading mill of R. F. Sheddon and D. H. 
Kirkland here, starting operations at full capac- 
ity after making improvements to the plant. 
The Tredaway company recently acquired timber 
holdings in this section. 

IDAHO. Bonners Ferry—Polzin Bros. sold 
oy mill to J. J. Shields, who will move machinery 

to Sandpoint, Idaho. 

Idaho Falls—W. B. Royse, former manager for 
the Idaho Falls yard of the Boise-Payette Lum- 
ber Co. purchased the Train-Martens Lumber Co. 

ILLINOIS. Aledo—S. S. Nesbit, for the last 
eight years employed by the Edwards & Wharton 
Lumber Co., purchased the interests of Willard 
Wharton in the firm and has assumed active 
management. John W. Edwards, son of Isaac 
Edwards, who established the firm in 1869, con- 
tinues as a senior member. 

Chicago—Jones-Kavana Co., wholesale crating 
lumber and box shooks, moved offices from 3633 
8. Morgan St. to 1310 Conway Building. 

IOWA. St. Marys—Herman Limke sold to St. 
Marys Lumber Co. 

KANSAS. Vermillion—Andrew Johnson & Son 
succeeded by A. Johnson & Son Lumber Co. 

MICHIGAN. Jones—Jones Lumber & Coal Co. 
succeeded C. D. McKinley. 

MINNESOTA. Minneapolis—Bovey, Shute & 
Jackson (Inc.), moving headquarters to Devils 
Lake, N. D. 

Minneapolis—Thompson Yards (Inc.) moving 
headquarters to St. Paul. 

MISSISSIPPI. Waynesboro—Muse Lumber 
Co. changing name to Cochran-Graves Lumber 
Co. 

NEBRASKA.  Fairbury—Joslin Lumber Co. 
sold Fairbury wholesale and retail yard to com- 


pany composed of John Heasty, D. E. Bone, 
Frank Rain and Fred Jacquis. 
Uehling—Bowman-Kranz Lumber Co. suc- 


ceeded by Paul H. Roberts. 


NEW YORK. Collins Center—Johengen & 
Schmitz succeeded by Frank Schmitz. 

Freeport—Jacob Post succeeded by Post & 
Whittaker (Inc.). 

Penn Yan—Penn Yan Lumber Co. 
Walker Bin Co. 

Rochester—Colvin Fleming Lumber Co. suc- 
ceeded by Fleming Lumber Co. 

NORTH CAROLINA. Siler City—Elder Lum- 
ber Co. sold to Allred Lumber Co. 

OHIO. Dayton—Jack G. Tucker succeeded by 
J. G. Tucker Lumber Co. 

Dover—Valentine Pretorius, formerly associ- 
ated with the Wentz Lumber Co., heads a com- 
pany organized to take over that business, ac- 
cording: to report. The change is caused by the 
withdrawal of J. G. Hammond who has become 
associated with the Sugarcreek Brick Co. 

OREGON. Clatskanie—Brock Bros. 
Snider & Sons. 


sold to 


sold to 


PENNSYLVANIA. Ambridge—Economy Lum~ 


ber & Building Co. succeeds Charles Kristufek. 


TEXAS. Beaumont—American Lumber & 
Commission Sales Co. succeeded by American 
Commission Co. 

Dallas—Varner Bros. succeeded by Varner 
Bros. Lumber & Shingle Co. 

Wharton—C. H. Westeman succeeded by Al- 
bert Steves, jr., Walter Steves and Curtis 
Vaughan. 

WASHINGTON. Pe Ell—Midway Lumber Co. 
sold to C. E. McCoy and Carl P. Staeger. 


WEST VIRGINIA. Honey Dew—Raine Lum- 
ber Co. has finished operations at this point 
and will begin new operation at Clover Lick, 
W. Va., where main office is now located. 

WISCONSIN. Hawkins—Kennan lumber yards 
have been sold by Northern Lumber & Supply 
Co. to the Hotz Lumber Co., of Hawkins, John 
Peterson to continue as manager. 

Milwaukee—W. C. Morehead Co. 
name to Morehead Golf Co. 

Valders—August H. Voigt, of Brillion, Wis., 
has bought out the Valders Lumber Co. and will 
take posession Jan. 1 


INCORPORATIONS 


changing 


ALABAMA. Birmingham—Morgan Lumber 
Co., of Detroit, Mich., has been incorporated 
under Alabama laws with $50,000 capital, of 


which $25,000 has been paid in by Fred J. Stone 
and associates; will conduct a general lumber 
business in southeastern territory with headquar- 
ters in Birmingham. 

Greenville—Lattimer 
rated; capital,. $50,000. 

Kimbrough--Kimbrough Mill & Lumber Co., 
incorporated; capital, $100,000; F. W. Silver- 
thorne and T. F. Sowell, of Kimbrough, and 
H. G. Able, of Whaley, Ga., incorporators; gen- 
eral lumber manufacturing. 

CALIFORNIA. Glendale—Glendale Sash & 
Door Co., incorporated; capital, $16,000. 

Los Angeles—Quality Made Furniture Manu- 
facturing Co., incorporated. 


Lumber Co., incorpo- 


Sebastopol—Henry ess Co., increasing 
capital from $500,000 to sia 000,000; will add sev- 
eral new yards to line. 
COLORADO. Denver—Chenault Lumber & 
Supply Co., incorporated; capital, $75,000. 
Englewood (P.O. Denver)—Englewood Lumber 
Co., incorporated; capital, $50,000. 


Shelbyville—Townsend Lumber Co., incorpo- 
rated; capital, $100,000. 
FLORIDA. Evergreen—Wightman Lumber 


Co., incorporated; capital, $10,000. 

GEORGIA. Atlanta—Tennessee Lumber Co., 
incorporated; capital, $5,000; wholesale. 

IDAHO. Laclede—Dover Lumber Co. de- 
creased capital to $50,000. 

ILLINOIS. Chicago—Edgewater Sash & Door 
Co., incorporated. 

Chicago—White Door Bed Co., incorporated; 
capital, $100,000. 


KENTUCKY. Barbourville — Rathfon - Scent 
Co., incorporated; capital, $25,000 

MASSACHUSETTS. Boston—Perry & Whit- 
ney Co. re-incorporated under Massachusetts 
laws; capital, $25,000. 

Boston—Lawrence Plywood Corporation, incor- 
porated. 

Falmouth—H. C. Randall Co., 
capital, $6,000. 

MINNESOTA. Duluth—Campbell Lumber & 
Supply Co., incorporated; capital, $50,000. Head- 
quarters at Superior, Wis. Joseph H. Campbell, 
Bruce M. Campbell and Clarence J. Hartley, in- 
corporators. 


MISSOURI. Kansas City—W. L. Hulett Lum- 
ber Co., incorporated; capital, $20,000. 

Kansas City—Grand Coal & Lumber Co., in- 
corporated; capital, $13,000. 

St. Louis—Southern Hardwood Lumber Co., 
incorporated; wholesale; Syndicate Trust Build- 
ing 

Redesie-~ Gold Lumber Co., incorporated; capi- 
tal, $15,600. 

NORTH CAROLINA. Lenoir — Combination 
Furniture Co., incorporated; capital, $125,000; to 
manufacture furniture. 

Raleigh—Howard White Lumber Co 
rated; capital, $1,000,000. 

OREGON. Grants Pass—Marble Mountain Co., 
incorporated; capital, $25,000; to engage in the 
lumber business; E. V. Smith, G. F. Smith and 
Cc. C. Howard, incorporators. 

Portland—Firland Lumber Co., incorporated; 
capital, $5,000. Will take over a mill located 
east of the Hillsboro branch of the Southern 
Pacific. A. T. Lewis, Arthur M. Lewis and J. M. 
Withycombe, incorporators. 

Portland—Bear Creek Logging Co., 
rated; capital, $100,000. 

SOUTH CAROLINA. Pamlico — Hardwood 
Manufacturing Co., incorporated; capital, $25,000. 

TENNESSEE. Knoxville—Tennessee Lumber 
& Manufacturing Co., increasing capital from 
$75,000 to $225,000. 

Kingsport—Goodwin-Shoun Furniture Co., in- 
corporated; capital, $20,000; to manufacture fur- 
niture. 

TEXAS. Colorado—Barry-Fee Lumber Co., in- 
corporated; capital, $25,000. 

WASHINGTON, Colville—Diehl & Sons, in- 
corporated; capital, $10,000. 

Kelso—Frank Swager Logging Co., incorpo- 
rated; capital, $5,000. 

Tacoma—Tacoma Box Co., 
tal, $30,000. 

Wollz Wollachet Bay Lumber Co., in- 
creasing capital to $11,000. 

WEST VIRGINIA. Kanawha City—Lobnitz 
Lumber Co., incorporated; capital, $5,000. 

WISCONSIN. Milwaukee—Great Lakes Boat 
suilding Corporation reérganized and increasing 
capital from $200,000 to $1,000,000. 

Underhill—Underhill Lumber Co., incorporated. 


NEW MILLS and EQUIPMENT 


ALABAMA. Homewood—Homewood Timber 
Co., recently incorporated at Uriah, Ala., with 
capital of $25,000; will erect lumber plant of 
60,000 feet daily capacity; cost, $60.000, and will 
also operate a logging line; machinery has been 
purchased, according to announcement by Cyril 


Louiselle, president. 

Marion Junction—Pioneer Spoke, Shaft & Hub 
Manufacturing Co., Memphis, Tenn., has com- 
pleted erection of plant here as branch to main 
plant; daily production, 60,000 pieces; company 
recently acquired timber properties near here. 

Selma—Establishment of hardwood mill and 
export company is a possibility for Selma; Cham- 
ber of Commerce negotiating with Brown Bros. 
Co., of New York and Florida. 

York—E. S. Evans & Co. (Inc.), of Detroit, 
Mich., manufacturing export blocks for automo- 
biles, has taken over under contract the plant 
of the Rumley Lumber Co. at York for the pro- 
duction of Evans blocks, having a capacity of 
30,000 blocks daily. New machinery and equip- 
ment being installed; a fifteen-year supply of 
timber in the vicinity has been secured. 


ARKANSAS, Little Rock—W. T. Hale Lumber 
Co. will make improvements to its plant. 


incorporated; 


., incorpo- 


incorpo- 


incorporated; capi- 





CALIFORNIA. Alhambra—Alhambra Planing 
Mill Co. building $3,000 factory building. 

Blue Lake—William Field will erect a small 
sawmill. 

Huntington Park—Pursell Cabinet Co. erect- 
ing $15,000 factory.” 

Los Angeles—W. E. Cooper Lumber Co. will 
erect lumber shed; cost, $4,500. 

Los Angeles—C. Ganahl Lumber Co. will build 
distributing and retail yard on 12-acre tract at 
Slauson and South Park, replacing yard recently 
burned. 

Los Angeles—Robinson Furniture Manufactur- 
ing Co. erecting 100 x 220 ft. factory building at 
cost of $35,000. 

Santa Ana—Barr Lumber Co. octane lumber 
shed at 1020 E. 4th St.; cost, $2,500 


FLORIDA. Howey—E. B. Crackle will build 
lumber warehouse and establish a mill. 


GEORGIA. Ray City—Jackson Lumber Co. 
will rebuild planing mill and dry kiln destroyed 
by fire; investment of $60,000 planned, including 
equipment. 

Cordele—Crisp County Lumber Co. rebuilding 
planing mill recently destroyed by fire; new 
plant will be larger and new machinery will be 
installed. 

INDIANA. Newcastle—Bowyer Construction 
Co. erecting planing mill to replace one recently 
destroyed by fire; cost, $25,000. 

MICHIGAN. Grand Rapids—Quigley Bros. 
Lumber Co. erecting addition to cost $1,000. 

NORTH CAROLINA. Jonesboro — Jonesboro 
Sash & Blind Co. increasing capital from $10,000 
to $100,000; plans construction of new mill build- 





ing, 100 x 3¢€ ft., according to J. N. Gunter, 
manager, 
Sylvia—Carolina Pole Co. making progress on 


new plant which. will probably begin operation 
in December. Capacity, 30,000 poles daily; ma- 
chinery being installed; cost, $75,000. 


OHIO. Bridgeport—Tentative plans for a 
larger and better plant to replace the one de- 
stroyed by fire have been formulated by di- 
rectors of the Scott Lumber Co. 

OREGON. Salem—Charles K. Spaulding Log- 
ging Co. will enlarge sawmill; cost, $20,000. 

Vernonia—Oregon-American Lumber Co. saw- 
mill nearing completion; plant will cut 250,000 
feet in 8 hours; planing mill one of two largest 
in Pacific Northwest, it is reported. 

TENNESSEE, Paris—Paris Veneer Co. will 
rebuild lumber storage shed recently destroyed 
by fire with loss of $7,000. 

WEST VIRGINIA. Kanawha City—Lobnitz 
Lumber Co., recently organized with capital of 
$50,000, will install mill on Chesapeake & Ohio; 
75 x 100 ft.; will produce lumber and woodwork 
of all kinds. Howard Lobnitz, manager. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—A $200,090 
mill is said to be contemplated by Don Hartnell, 
now manager of the Hammond Cedar Co.’s mill 
on the Fraser River. Mr. Hartnell has pur- 
chased 160 acres of waterfront land, suitable for 
a millsite, and it is said he will erect a plant 
employing more than 100 men, with capacity of 
about 200,000 ft. in 24 hours. 


NEW VENTURES 


CALIFORNIA. Burbank—Mullin interests in 
the Burbank Lumber Co., and the Mullin Lumber 
Co., of Los Angeles, will open a yard at Uni- 
versal City. 

Long Beach—McDonald & Fraser are engag- 
ing in the lumber and building material business 
on the Anaheim Road between Long Beach and 
Wilmington. 

Los Angeles—C. M. Clark recently began a 
commission hardwood lumber business. 

Los Angeles—Johnson & Koch opened a whole- 
sale lumber office at 1202 Hollingsworth Building 
with R. I. Koch in charge. 

Los Angeles—George Bb. Maxwell and George 
Wilkinson are opening offices here to handle the 
L. B. Menefee Lumber Co.’s product. 

FLORIDA. Brooklyn—Keystone Heights Lum- 
ber Co., recently began. 

GEORGIA. Grangeville—H. F. Baxter recently 
began; shingle mill. 

Marietta—James N. Clark 
sawmill. 


ILLINOIS. Chicago—N. C. Wilkinson Lumber 
Co., recently began; commission. 

Parkersburg—Bailey Lumber Co., recently be- 
gan; manufacture and wholesale. 

INDIANA. Decatur—Gerber Ladder Factory 
has opened plant; manufactures washing ma- 
chines, ladders and other products made of wood; 
will later make screen doors. 

Indianapolis—Long-Knight Lumber Co., manu- 
facturer and wholesaler of hardwood lumber ard 
veneers, formerly located at 1025 Lewis Street, 
now has offices and yard at 3760 E. St. Clair St. 
The Builders’ Lumber & Material Co., a recent 
organization, occupies the former site at 1025 
Lewis St. 

Indianapolis — Gribler- Carr Co. established 
shops at 410 S. Meridian St., to manufacture 
window fixtures. 

New Palestine—New Palestine Manufacturing 
Co. has installed complete woodworking equip- 
ment and will manufacture furniture in addition 
to its regular line of bent rims and sawed felloes, 


IOWA. Algoma—Thompson Yards (Inc.) open- 
ing general office here for lowa yards; headquar- 
ters, St. Paul. 


MASSACHUSETTS. 


recently began; 


Boston—Chicago Lumber 
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& Coal Co., one of the largest wholesalers and 
manufacturers of long and short leaf yellow pine, 
North Carolina pine roofers, southern hardwoods 
and western white pine, with general office in the 
Arcade Building, St. Louis, Mo., has established 
an office at Room 320, 185 Devonshire Street, 
Boston, in order to facilitate the handling of an 
increasing volume of business in the New Eng- 
land territory. The office will be in charge of 
A. H. Kierce, for several years connected with 
large mills in the South. 

MICHIGAN. Marine City—M. & D. Lumber 
Yard, recently began; retail. 

Rosebush—Rosebush Lumber Co., recently be- 
gan. 

MISSISSIPPI. Cleveland—Cleveland Lumber 
Co., recently began. 

Fulton—J. L. Smith Lumber Co., recently be- 

an. 
oiteern—Pask F. Allen Lumber Co., re- 
cently began; wholesale. 

MISSOURI. Kansas City—Grand Coal & Lum- 
ber Co., recently began. 

NEW YORK. New York—Swanee Lumber Co., 
recently began at 154 Nassau St.; wholesale. 

OHIO. Cincinnati—Evanston Lumber & Sup- 
ply Co., recently began. 

OREGON. Portland—John Fresinger and J. 
H. Kelly engaged in cabinet manufacturing busi- 
ness at 6425 92nd St., S.E., under name of Lenta 
Cabinet Shop. f 

Portland—L. A. Keswick opening commission 
lumber business in Porter Building. 

TEXAS. San Antonio—Uvalde Cedar Co., re- 
cently began. 

VIRGINIA. Alexandria—Folding Box Corpora- 
tion has begun operations here, manufacturing 
a wooden box that will withstand the jolts of 
shipping, and can then be folded and shipped 
back to manufacturer. Box is invention of Adam 
Schleumbach, president of the company. 

WASHINGTON. Orting — Pacific Northern 
Lumber Co., name of partnership formed by B. 
Gerber and Geo. L. Knapp, who have leased and 
will operate the sawmill of Wade Hampton & 
Son. 

WISCONSIN. 3arron—A. J. 
open lumber business. 


CASUALTIES 


ARKANSAS. Wesson—Edgar Lumber Co. suf- 
fered loss by fire of $150,000; pine sawmill de- 
stroyed; hardwood mill saved; company will re- 
build with plant of 50,000 feet daily capacity. 

Stephens—W. W. Drake, loss by fire in saw- 
mill, $18,000. 

GEORGIA. Ray City—Jackson Lumber Co., 
loss by fire, $50,000; dry kiln, planing mill, about 
150,000 feet of lumber and several cottages of 
employees destroyed; main plant saved. Joss 
covered by insurance; company will rebuild. 


KENTUCKY. Madisonville—Madisonville Ice 
& Lumber Co., loss by fire, $100,000. 


MASSACHUSETTS. Boston—A large quan- 
tity of finished lumber for doors, windows and 
flooring was destroyed by fire at Shawsheen Vil- 
lage when the lumber storehouse of the Shaw- 
sheen Brush Co. was burned. The estimate of 
the total loss is $100,000; plant was used as wood 
turning plant and lumber finishing mill. 


MINNESOTA. Cloquet—Northern Lumber Co., 
loss by fire; $250,000; over 2,000,000 feet of lum- 
ber destroyed; loss covered by insurance; cause 
reported as sparks from railroad locomotive. 


MISSOURI. Waco—Coyne Lumber Co., loss by 
fire, $8,000; covered by insurance. 


WISCONSIN. Bowler—Bowler Lumber Co., 
loss by fire, $30,000; sawmill and planing mill 
destroyed. 

Jeffris—Larsen Lumber Co., loss by fire be- 
tween $25,000 and $50,000. 

Tomahawk—Mohr Lumber Co.'s office de- 
stroyed by fire; loss $2,000. 

Wausaw—B. Heinemann Lumber Co., loss by 
fire, $7,000; covered by insurance; dry lumber 
shed destroyed. 


TROUBLE AND LITIGATION 


MADISON, W1s., Nov. 12.—Holding that a man 
coming to his death at his place of employment 
during his working hours indicates that he was 
killed while at work, the Wisconsin Industrial 
Commission ordered compensation paid to the wife 
of a man who was found drowned in a tank at the 
plant of the Menasha Woodenware Co. The com- 
pany claimed that the man had committed suicide. 
The Industrial Commission held that the fact that 
he came to his death during working hours indi- 
cated that he was killed while at his work. The 
widow was awarded $2,715. 


Osborne will 


BALTIMORE, Mp., Nov. 13.—The makeup of the 
committee named by creditors of the Mercantile 
Finance Co., the lumber distributing end of the 
private banking firm of Samuel Blaustein, Bro. & 
Co., which recently went into the hands of a re- 
ceiver, has undergone a change. It now includes 
five members, among them Turner W. Isaac, presi- 
dent of Ryland & Brooks Lumber Co., and Clarence 
Luken. he instructions of the committee remain 
unchanged. The liabilities of the company are 
estimated at about $36,000, with the nominal as- 
sets considerably smaller. Just what the actual 
assets are remains to be determined. 








Advertisements will be inserted in this de- 
partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
-— words of ordinary length make one 

ne. Count in signature. 
Heading counts as two lines, 
No Giepey except the heading can be ad- 
m . 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 














CHICAGO RETAILERS! 
Want a man December 1 who can handle phone and desk 
sales, lumber estimates, shipping, wait on customers, 
all rapidly, pleasantly and efficiently? Might leave city. 
Familiar with ordinary millwork, but not blueprints. 
Could run branch yard. Clean record. 


Address “Pp. 27,’’ care American Lumberman. 





WANT TO SELL LOCOMOTIVES, CARS, RAILS? 
Place your advertisement in the paper that reaches buy- 
ers. AMERICAN LUMBERMAN, 431 So. Dearborn St., 
Chicago, Ill. 





LUMBER YARD HELP 
Wanted workingmen to handle lumber in yard, who can 
also grade and tally crating and boxing lumber. 
ACORN LUMBER CO,, 4500 W. Chicago Ave., Chicago. 





WANTED—MAN 
With general office experience to look after purchases 
and sales in hardwood office, located in a northern city, 
advising in reply experience and giving reference. 
Address “Pp, 41,”’ care American Lumberman. 


WANTED—AN ESTIMATOR AND 
detailer familiar with ‘‘Cost Book A.’’ State age, 
reference and salary wanted. 
Address, “P. 30,’’ care American Lumberman. 


WANTED—ESTIMATOR AND SALESMAN 
For large retail yard in Indiana; must be experienced 
and accurate; steady work. State all particulars in 
first letter. 

Address “Pp, 28,’’ care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
For retail yard in Indiana, employing from ten to fifteen 
men; must be thoroughly experienced; steady work. 
State all particulars in first letter. 

ddress “Pp. 29,’’ care American Lumberman. 


WANTED—COMPETENT INSPECTOR 
Of southern hardwoods, familiar with National Hard- 
wood Lumber Association grading rules. Permanent 
position with good future. 
Address “Pp. 26,"’ care American Lumberman. 


WANTED—SHIPPING CLERK AND 
Foreman for Chicago retail Pine Yard. Good chance 
for the right man. Write giving experience. 

Address “Pp, 22,”" care American Lumberman. 


WANTED—EXPERIENCED MACHINE MAN 
—_ 4 make mouldings; state age, reference, salary 
wanted, 

GREGERTSEN BROTHERS COMPANY, Cairo, Ills. 


SAWMILL FOREMAN 
We require the services of a competent sawmill foreman 
to operate southern mill of 125,000 ft. daily capacity, 
cutting long leaf yellow pine for both interior and ex- 
port trade. Health and living conditions excellent. 
Good sehools and churches. Please state experience, 
age, salary required and give references. Give all par- 
ticulars necessary for consideration of application in 
first letter. 
Address “Pp. 12,’’ care American Lumberman. 


WANTED—MAN, AGE 25 TO 35 
Married, who knows the selling end of the millwcrk game 
to dealers thoroughly. Must have personality, character 
and ability to take charge of advertising and sales pro- 
motion, also handle two or three salesmen on the road. 
State fully experience, success attained, references as to 
character and ability, and salary expected, in first letter. 
Address “Pp. 7,’? care American Lumberman. 


WANTED—YOUNG MAN STENOGRAPHER 
In sales department of pine mill. Give age, married or 
single, experience and salary wanted. 
ddress “Pp. 1,’ care American Lumberman. 
































WANTED—A YOUNG MAN 
Experienced in general millwork and cabinet work. One 
who can route, systematize and follow orders thru mill 
and expedite completion. Splendid opportunity for ad- 


vancement. Permanent position. References must ac- 
company application. 
Address “Pp. 3," care American Lumberman. 





WANTED—AN EXPERIENCED 
Combination detailer and biller for plan work. State 
salary, experience and reference first letter. Position 
permanent with future. 

Address “M. 27,’’ care American Lumberman. 


WANTED—LATH MILL FOREMAN, ALSO 
—_ sorter. Must handle ten men and save stock and 
ath, 

Address “M. 8,”’ care American Lumberman. 


WANTED EXPERIENCED FOREMAN 
To operate stock window frame factory in Western City. 
Plant and equipment modern. Please give references, 
HEDLUND BOX AND LUMBER COMPANY, 
Spokane, Wash. 


WANTED A YOUNG MAN 
In our Boston wholesale office, with a knowledge of west- 
ern white pine grades, accounting and general office work. 
Stenography not necessary; but one who is a typist pre- 
ferred. Salary must be moderate to start, but position 
offers exceptional opportunity for advancement. State 
fully experience, references and salary expected. 
Address “M. 1,’ care American Lumberman. 


WANTED HIGH GRADE MANAGER 
For retail lumber department, building supply yard. 
Located in Western New York. State age, experience, 
— expected and references. 
ddress eas ** care American Lumberman. 


WANTED—BOOKKEEPER 
If you are a young man between the ages of 22 and 30, 
are an experienced bookkeeper and typist, a hustler and 
want to learn the retail lumber business, we have an 
opening in our Seattle, Washington, office. Salary for 
first three months $100.00; for second three months 
$112.50; for next six months $125.00. A good opportu- 
nity for the right party. Reply in own handwriting, giv- 
ing yualifications and references. 
KNEISLEY LUMBER COMPANY, 

5015 Rainter Avenue. Seattle, Washington, 


WANTED—PLAN BILLER 
Who has had experience on variety of buildings to bill 
frames, windows, doors, etc., into mill and price bill 
accurately the trim and cabinet work. An opportunity 
to work into a much better position. 
HICAGO & RIVERDALE LBR. CO., 
Riverdale, Chicago, IIl. 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best of prospects, 
sitnated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high school and churches. 























Give qualifications and references in first letter. 
ddress “%. 12," 


eare American Lumberman. 





WANTED VENEER SAWYERS 
To work at our plant, Carteret, New Jersey. Apply our 
New York office, 220 Eleventh Ave., New York City. 
State salary wanted and experience. 
ICHABOD T. WILLIAMS & SONS. 





WANT A JOB? 


Advertise in the Wanted—Employement columns AMER- 
ICAN LUMBERMAN, 431 So. Deaborn St., Chicago, Il. 





WANTED—SASH AND DOOR SALESMAN 


For Cleveland-city sales, no traveling, by retail concern 


handling high-class millwork. This position carries a 
good future with a live and growing organization and 
will pay in proportion to results. Familiarity with 
Curtis woodwork desirable but not absolutely essential. 
Address “Pp, 40,’’ care American Lumberman. 


POSITION AS MANAGER OR 
Superintendent. Experienced logger and _ understand 
marketing and manufacturing both pine and_ hard- 
woods. Address ‘‘P. 36,’’ care American Lumberman. 


WANTED—SNAPPY HARDWOOD SALESMAN 
for Michigan. Must know his business and be a trade 
builder, good personality and honest. A chance for 
the right party to secure working interest without 
investment. 

Address, 








“Pp. 31,’’ care American Lumberman. 


WANTED—REPRESENTATIVES 
To handle Stained Red Cedar Shingles on commission 
basis in Illinois, Iowa and Minnesota, Will give right 
parties good proposition. 
Address ‘‘T. A. B.,’’ care American Lumberman. 








WANTED—PLANING MILL FOREMAN 
To take charge of small mill in connection with pine 
operation. Must be able to do high class mill work and 
handle men. Give age. experience, whether married or 
single, and salary wamed. 

dress “P. 2,’ care American Lumberman. 





WANTED—REAL LUMBER SALESMAN 
Acquainted with Ohio trade Cleveland West to handle 
Yellow Pine, Cypress, Inland Empire and West Coast 
products. Fine opportunity for capable salesman. 


Correspondence confidential. 
Address ‘“‘CLEVELAND,”’ care American Lumberman. 
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SALESMAN WANTED 


We are needing a practical lumberman familiar with 
the consuming trade in Eastern States and thoroughly 
familiar with the wholesale hardwood industry. Give 
age, experience, references and salary would expect and 
when could report for work in first letter. 

Address “Pp. 15,’’ care American Lumberman. 





WANTED—MILLWORK SALESMEN 
Increasing sales force. Require several experienced and 
capable salesmen for established territories in Illinois, 
Ohio and Southeastern States. Give full particulars re- 
garding age, extent of your experience, married or sin- 
gle, salary expected. 

MORGAN SASH & DOOR CO., 
Blue Island Ave. and Wood St., Chicago, IIl. 





SALESMAN TO SELL BOXING AND CRATING 
lumber in wagon load lots at retail in Chicago. Give 
age, experience and salary wanted. 

Address ““M. 25,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
To cover Northern Indiana and Southern Michigan, 
selling direct retail yards, by large Yellow Pine manu- 
facturer, cutting about fifty million annually. Give 
references and state salary expected in first letter. 
Address “M. 17,’’ care American Lumberman. 


AN OLD ESTABLISHED, WELL RATED 
Wholesale company needs a salesman for Chicago and 
vicinity to call on industrial trade; specializing in box- 
ing, crating, pattern lumber, etc. This position is open 
to an experienced sulesman, also bright young man with 
knowledge of western and northern softwoods who wants 
fine opportunity to break into selling game. 

Address “M. 10,’ care American Lumberman. 


WANTED—SALESMAN 
Young man with retail yard experience to sell carload 
lots direct to contractor and manufacturer. Give quali- 
fications in own handwriting. 
Address “L. 37.’’ care American Lumberman. 


LUMBER SALESMAN WANTED FOR CHICAGO 
Industrial trade by wholesale house handling yellow pine, 
northern ard western lumber; must have some lumber 
experience and acquaintance in Chicago; salary and 
commission, State age and experience. 

Address “K. 33,"" care American Lumberman. 


WANTED CLEAN CUT YOUNG MAN 
With practical mill and office experience for traveling 
salesman handling dimension and roofers. Moderate 
salary to start. 
THE DIMENSION CO., Lockhart, Ala. 




















ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS 


With patented Zelco process save gasoline, oil, increases 
capacity, prevent cylinders from wearing out of round, 
lessen carbon. After using, make an arrangement with 
us to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used in 
locomotives, boats, engines, compressors, ice machines, 
pumps, trucks, tractors, etc. A real oportunity. All 
or part time. EVER-TYTE, St. Louis. 





WANTED—SALESMEN 
To sell southern pine lumber on commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C 


DO YOU WANT TO MAKE MONEY? 
A good retail salesman, having an established trade in 
Chicago, can get the chance of a lifetime, selling box- 
ing and crating to the industrial trade. Salary, commis- 
sion and bonus. Splendid opportunity. 
Address “H. 4,’’ care American Lumberman. 


ARE YOU WANTING A BETTER SITUATION? 
Advertise in the WANTED-EMPLOYMENT columns. 
AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago. 
























































POSITION AS PLANT MANAGER WANTED 
By experienced mill man in sash, door and general mill- 
work factory; understand the business from the ground 
up; have executive ability; can put system in produc- 


tion, and try to use common sense in all things. Please 
address ‘‘NO. 16,’’ 2112 Myrtle Ave., El Paso, Texas. 


FILER WANTS JOB 
Ten years in South in hardwood and pine; entire satis- 
faction guaranteed or no pay; on present job three 
years; company cutting out. 
Address “Pp, 38,’’ care American Lumberman. 


BAND SAWYER 
desires position with good firm at good location on 
right or left hand rig Jan. 1st; pine or hardwood 
job considered. Married, sober-minded and steady. 
Address, “Pp, 35,’’ care American Lumberman. 


EXPERIENCED HARDWOOD MAN 
wants position as sales manager for southern manu- 
facturer or buyer for large wholesaler. 
P. M. ANDERSON, Texarkana, Ark. 


I AM OPEN FOR A POSITION 
As Ply Mill Foreman. Have had twenty-one years’ ex- 
rience and am a first-class machine and moulder man. 
refer Southern location. 
Address “Pp, 25,’ care American Lumberman. 


OFFICE EXECUTIVE, BOOKKEEPER, AUDITOR 
With ability. Married man, age 35; fifteen years in 
Tetail trade. Prefer Detroit or vicinity in large or- 
8anization offering opportunity for advancement. Ref- 
erences. 
Address 

















‘Pp, 24,’’ care American Lumberman. 


<= 





A NO. 1 BAND SAWYER WANTS POSITION 
Right hand mill, finest references. Address 
ELMER DE REMER, Keystone, W. Va. 


LUMBER SALESMAN 
Acquainted with New Jersey territory desires to con- 
nect with wholesaler; commission or salary. 
Address “Pp, 19,”’ care American Lumberman. 








STENOGRAPHER 

experieuce in the Sales department, 
desires change the list of the year, thoroughly conver- 
sant with the game from the stump to the consumer. 


With 10 years’ 


expert timekeeper, invoice and order clerk, best 0: 
references, and handle correspondence with or without 
dictation. 

Address ““L. 22,’? care American Lumberman. 





WANTED—BY EXPERIENCED SALESMAN 
Situation to represent southern or West Coast manu- 
facturer. Have established eastern trade with large 
volume of business. 

Address “Pp, 21,’’ care American Lumberman. 


MARRIED MAN EXPERIENCED IN LUMBER 
Grain coal and all farm lines wants position with good 
firm at once. Have office and outside experience. 

Address “Pp, 16,’ care American Lumberman. 
LIVE WIRE SALESMAN 
Open for proposition from West Coast or Southern 
Manufacturer, exclusive representation Pennsylvania 
and New Jersey. 
Address “Pp, 20,’’ care American Lumberman. 


MILLWORK ESTIMATOR AND SALESMAN 
Young man seeks permanent connection with growing 











organization; can take complete lumber and millwork 
off plans. 
Address “Pp. 17,’’ care American Lumberman. 





BEST FILER IN THE U. S. WANTS JOB 
a on receipt of wire. F. B. FRENCH, Swanquarter, 





DO YOU WANT EMPLOYEES? 
The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement. 

AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Il. 


WANTED—POSITION AS MANAGER 
Successfully managed retail yards in 2 and 3 yard 
points 16 years. Can report soon. 

Address P. O. BOX 16, Mansfield, S. D. 


BOOKKEEPER AND STENOGRAPHER 











Wants situation in Chicago. Lady. 15 years’ expe- 
rience. Best references. 
Address “Pp. 8,’? care American Lumberman. 
WANTED—POSITION AS BOOKKEEPER 
Ten years’ experience as general office man, being both 
bookkeeper and stenographer. Single. Willing to go 
anywhere. References gladly submitted. 
Address “Pp. 5,’’ care American Lumberman. 





LOGGING SUPERINTENDENT 
Location for next year, pine or hardwood. Let me call on 
you at my expense and talk matter over with you, or can 
furnish reference if preferred. 
L. H. ARMISTEAD, Biloxi, Miss. 

WANTED—POSITION AS YARD FOREMAN 
18 years’ experience inspector and foreman, California 
white and sugar pine. 

Address ““M. 28,’’ care American Lumberman. 


EXPERIENCED HARDWOOD BUYER 
Inspector wants road position with reliable company 


Jan. Ist. 
M. G., 3506 W. 22nd St., Chicago. 








Address 


WANTED—POSITION AS ACCOUNTANT OR 
Bookkeeper. Ten years’ experience in lumber with same 





concern. Best of reference; moderate salary; any loca- 
tion. 
Address “M. 20,’’ care American Lumberman. 





BAND SAWYER WANTS JOB 
Pine or hardwood. Right or left. Prefer single band. 
Use push nigger. Would accept millwrighting. A No. 1. 
J. ©. HUNNICUTT, Monroe, La 


DRY KILN OPERATOR 
Wants position. Graduate U. S. Forest Products Labo- 
ratory; two years’ practical experience. References, 
dress “M. 18,’’ care American Lumberman. 


THOROUGHLY COMPETENT MILLWRIGHT AND 
And Engineer desires position as Superintendent of Con- 
struction either new work or repairs. 

Address “M. 6,’ care American Lumberman. 


WANTED POSITION AS COST MAN 
With sash and door firm. Have had lot of experience. 
Address “M, 4,’’ care American Lumberman. 


SUPERINTENDENT FLOORING OR PLANING 
Mill. Competent man wants position with good firm. 
Have also had 10 years’ experience in sash and door 
interior trim mill. Good references. 

G. KOPF, 1147 S. Warren, Saginaw, Mich. 


I WANT TO REPRESENT 
A first-class manufacturer of yellow pine in Central and 
Eastern Ohio or some live-wire wholesaler who can guar- 
antee satisfaction to my customers. Reference gladly 
furnished upon request. Also state terms given. 
Address “LL. 36,’’ care American Lumberman. 


FIRST CLASS BAND SAWYER WANTS 
Position on right-hand mill. Can give good reference. 
Address “L. 33,’’ care American Lumberman. 


SALES-MANAGER 
Now employed, desires change, the first of the year, 
14 years experience in the buying and selling of Hard- 
woods, best of references from past and present em- 
ployers, guarantee to incerase your sales and prices. 
Address “L. 23,’’ care American Lumberman. 


POSITION AS BUYER ANYWHERE OR 
Salesman in this territory by Experienced Manufacturer. 
—Hardwood or Pine. 

Address bad 


























18,”’ care American Lumberman. 


WANT CONNECTION WITH 
Good line yard concern as general manager or assistant 
or buyer or superintendent. Long experience with con- 
servative firms 
Address 





“«T,, 21,"" care American Lumberman: 








LOGGING SUPERINTENDENT 
Wants position. A practical railroad surveyor and log- 
ger from stump to mills, familiar with every detail of 
logging, with steam skidders and loaders, also with 
teams, any kind of timber or any kind of ground. 
job is not too big. 
Address “L. 14," care American Lumberman. 


WHAT HAVE YOU TO OFFER? 
To experienced lumberman, 17 years in lumber game, 38 
years of age—accounting, estimating, office manager, 
sales, plan service, building experience. Good mixer, 
can hold customers. Want in good city to make home. 
Address “L. 12,’’ care American Lumberman. 


SALES MANAGER 
We have been over the road from the country retail 
yard to the Railroad Purchasing Agent’s office. From 
the Stenographer’s desk to the Sales Manager’s desk. 
If you want a man who knows the game from produc- 
tion to consumption, we can make your investment in 
our services pay. Open December Ist. 

Address “L. 3,’’ care American Lumberman, 


WANTED. 
Experienced lumber or coal man desires position in any 
capacity from bookkeeper to manager. Age 34, have 
always been connected with the lumber and coal indus- 
try. Would like to connect in or near New York City, 
but will consider elsewhere. 
Address “L. 6,’’ care American Lumberman. 


TIMBER DEPARTMENT MANAGER 
Do you have a special Railroad and Timber Department? 
If not, and you have sufficient production, we know 
it would puy. We have estublished and profitably man- 
aged such a department for one of the bigger Yellow 
Pine Organizations. Let us give you our references, 


Your 

















Address “L. 4,’° care American Lumberman. 
BATiID SAW FILER WANTS JOB 
Twelve years’ experience, best references. 


Address “G. 16,’’ care American Lumberman. 


WANTED—A POSITION IN RETAIL LUMBER 
Yard, southern states preferred; five years’ experience. 
Address “K. 39,’’ care American Lumberman, 


ATTENTION, MANUFACTURERS AND 
WHOLESALERS WEST COAST LUMBER 
Married man, 36, now manager sales large Coast lumber 
department, desires to make change about December 1. 
Have five years’ mill experience in Idaho, Oregon, Wash- 
ington and California, also eight years’ eastern sales 
experience, selling all industrial, factory, yard and rail- 
roads Mississippi river east to Atlantic coast; fir, spruce 
and white pine. Annual average sales twenty-five 
million. Can go anywhere. Prefer Chicago or eastern 

city branch sales office. 
Address “K. 37,’’ care American Lumberman. 


SITUATION WANTED—BY YOUNG LADY 
Typist, general office work; lumber experience in Chicago. 
Address ““*K, 32,’’ care American Lumberman. 














DID YOU EVER TRY 
Advertising in the classified department? Quick re- 
turns at a small cost. Send your ad to the AMERICAN 
LUMBERMAN, 431 8S. Dearborn 8t., Chicago, Ill. 





SALESMAN WANTS TO REPRESENT 
Southern manufacturers. 16 years experience in South 
wholesale and mills Y P and hardwood. Prefer Buffalo 
or Toronto vicinity. Best references. 

Address “K. 26,’ care American Lumberman. 


OFFICE MANAGER, ASST. GEN’L MANAGER 
Or sales office. Expert account specializing on costs, 
good correspondent. 20 years experience sawmill, whole- 
sale, factory, outside supt., and pur. agent. Y. P. 
hardwood and Northern woods, large operations. Best 





— furnish bond. Employed but operation 
closing. 
Address *“K, 25,’’ care American Lumberman. 





WANTED POSITION BY HIGH CLASS 
Thoroughly experienced lumber salesman, with a proven 
sales record; possessing a fine established trade in 
Cleveland and Northern Ohio and North-Eastern Penna. 
Thoroughly conversant with the manufacturing of and 
grades in Hardwoods, White and Yellow Pine and West 
Coast Products. Solicits propositions from high class 
Wholesaler or Manufacturer. 

Address “K, 19,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
12 years’ experience, both teams and skidders; locate 
and stake R. R.; good organizer, and can hold crew; am’ 
now employed; best of reference; can report in 15 days. 
Address “FE. 24,’ care American Lumberman. 


EXPERIENCED ACCOUTANT 
Auditor and typist, familiar with wholesale, retail and 
mfg. wishes connection with good firm. Moderate salary. 
Address “F. 19,’ care American Lumberman. 











WANTED—LUMBER AND SHINGLE 


Wanted on commission basis for Indiana, one or two 
good yellow pine accounts. Fifteen years’ acquaintance 
with the retail yard and industrial trade. Address 
W. H. BULTMAN, 1507 Merchants Bank Bldg., Indian- 
apolis, Ind. 


CAR MATERIAL AND CROSSING PLANKS 
Want responsible mills to cut red and white oak car 
material and crossing planks. Write for sizes. ROBERT 
D. McLEAN LUMBER CO., INC., 590 Ellicott Square, 
Buffalo, N. Y. 








AMERICAN LUMBERMAN 


NOVEMBER 17, 1923 














SOUTHERN PINE 
SHORT DIMENSION MANUFACTURER 
Producing this class of lumber, with facilities for double- 
end trimming and properly grading, is invited to write 
the undersigned relative to commission arrangement for 
selling transits and mill shipments in the Detroit and 
Toledo territory. We have ample facilities for storing 
any unsoid transits. 
BOYD & HORINE LUMBER COMPANY, 
8341 Epworth Bivd., Detroit, Mich. 


WANTED—LUMBER 
A large, responsible wholesaler and manufacturer of 
hardwood and cypress lumber desires to make further 
mili connections and market lumber on cominission basis. 
Willing to render financial assistance where conditions 
warrant. Write us for particulars. 
Address ““K., 29,’’ care American Lumberman. 


AN EX-HARDWOOD SALES MANAGER 
With successful record selling the consuming trade is 
in position to handle output of mill on a percentage 
basis. Could assist financially. 

Address “K, 16.’ care American Lumberman. 


A MANUFACTURER OF 
RED CEDAR SHINGLES AND SIDING 
Who desires a responsible commission connection for 
Detroit, Toledo and surrounding towns, with ample stor- 
age facilities for handling unsold transits, is invited to 
address 
BOYD & HORINE LUMBER COMPANY, 
8341 Epworth Blvd., Detroit, Mich. 


LOCUST 6/4 AND 7/4 FULL THICKNESS 
Sound mill run, flitched or square edged, dry or green, 
in carload lots. If possible, quote a prices or 
name freight rate with f. o. b. price 

Bes ae es. Be GRAVELY, Martinsville, Va. 


WANTED—WALNUT LOGS 10” and UP 
In diameter—8’ and up long. Will inspect at shipping 
point and pay full market price. 
Address GEO. W. HARTZELL. Piqua. Ohio. 


WANTED—TO BUY HARDWOODS 
Want to purchase cut of good mill manufacturing gum, 
oak, ash, etc. Under favorable conditions will advance 
reasonabie amount as lumber goes on sticks. Band mill 
preferred, but not necessary. 
Address “HA. 2,’’ care American Lumberman. 


WANTED—TO CONTRACT 
Large responsible Memphis concern selling consuming 
trade, will contract for output one or two band mills 
cutting Hardwoods or Cypress, either as outright pur- 
chase or on commission basis and render liberal finan- 
cial assistance. 
Address “FR, 16,"° care American Lumberman. 


WANTED—2%" x29," —40 


Second growth Northern White ash squares. 
Address E. E. HOLMES LUMBER CO., Lima, Ohio. 


| Wanted: Tint 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’’ by Douglas 
Malloch, ‘‘The Lumberman Poet.’’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 















































WANTED-—GOOD CIRCULAR SAWMILL 


Preferably 
Address 


in Indiana, Michigan or Ohio. 
“Vv. J. R,, care American Lumberman, 





WANTED—TO BUY 

One ten foot aoe. Veneer Machine, second hand. 
BAKER LUMBER CO., 
Coffeyville, Kansas. 








WANTED—LOCOMOTIVES 
Two twenty to twenty-five ton, rod or geared locomo- 
tives; give full particulars in first letter. 
PHIN KIMBALL, Wilmot, Ark. 


WANTED—TO LEASE OR RENT 
For about three months, thirty to fifty ton geared loco- 
motive. ALARKA LUMBER COMPANY, Alarka, N. C. 








ONE 10 TON HOLT TRACTOR, GOOD CONDITION 
One 55-60-ton Rod Engine, 
dition. 

Quantity 56-60 lb, relay rail. 
9 . ee for handling log grapple. 


fated: 


Mogul Type, in good con- 


Locomotive Crane, 


Address care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago. 











WIDELY EXPERIENCED AND CAPABLE 
Lumberman desires to locate in Saint Louis and will 





invest with services up to twenty thousand dollars in 
wholesale, retail, planing mill or door company. Re- 
plies confidential. 

Address “P.18,’’ care American Lumberman. 

FOR EXCHANGE—800 ACRES 

Of choice wheat land in Phillips County, Colorado., 550 
acres under cultivation. For lumber yards. 

Address “Pp, 14,’ care American Lumbermar. 





WANTED—TO BUY ONE OR TWO GOOD 
emai retail yards in Southern Michigan or Northern 

0. 

Address “AH. 119,”’ care American Lumberman. 


WANT TO BUY FOR CASH, FROM OWNER 
A good retail lumber yard that will profitably employ 
from $75,000 to $100,000 in merchandise, book accounts, 
plant and equipment. No planing mill considered. 
Would consider good county seat point with smaller in- 
vestment. Address “OLD RETAILER,’’ care American 
Lumberman, 








REMILLING 

AT ATLANTA 
We are able to handle all kinds of milling in transit 
up to 16x24. Write us for rates. 


WILLINGHAM-TIFT LUMBER CO., 
Atlanta, Georgia. 





WANTED TO BUY 
Well located hardwood mill with large amount of hard. 
wood timber. 
Address JOHN C. DALK, New Washington, O. 


YELLOW PINE SAW MILL MAN 
If you < , legitimate operation, preferably mill y 
ting 45 to 60 M ft. per day, I would invest $20,000 
operation. Would assume management of both nm Raa 
and sales if necessary. Have a clean, successful rec- 
ord in both sales and operation of mill. Do not answer 
if your proposition will not bear scrutiny. Please out- 
line fully in replying, giving location, amount of tim- 
ber and investment. 
Address “M. 2,’ care American Lumberman. 


WILL EXTEND 
Financial assistance of from thirty to fifty thousand 
dollars on equitable profit sharing basis in going sawmill 
operation or to wholesale firm composed of—or to be 
organized of ambitious young men of experience. 
Address “L. 16,’’ care American Lumberman. 


WANTED REPRESENTATIVE TO HANDLE 
Oak flooring on commission in Detroit territory. Will 
give right party exclusive sale. 

APPALACHIAN FLOORING CO., Knoxville, Tenn. 














WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. 8. S. & A. Rys. State your wants and we will 
help you find a location. Address 


H. 8S. FUNSTON, 


Land Commissioner, Soo Line Ry., Minneapolis, Minn. 











STURTEVANT DRY KILN OUTFIT 
Heated dry kiln 120x40x10. 
H. R. WILSON MACHY. CO., 415 Pine St., 


St. Louis, 





HOW ABOUT THAT MACHINERY 


You would like to sell? Put ad in For Sale Second Hand 
Machinery columns. We reach the buyers. AMERICAN 
LUMBERMAN, 481 S. Dearborn St., Chicago, Il. 





FOR SALE—RETAIL LUMBER YARD AND 


Feed mill. New York State. A bargain. 
Address “G. 119.’° care American Lumberman. 





FOR SALE—RETAIL LUMBER YARD 
In southwest Wisconsin, one yard town. 
Address “D. 26,’ care American Lumberman. 





FOR SALE—PART INTEREST 
In good paying retail yard, thriving community, suburb of 


Chicago. Address ‘‘P. 37,’’ care American Lumberman, 


IF YOU WANT A SNUG LITTLE YARD 
In Southern Michigan town of 700, where you can clean 
up $5,000 or $6,000 yearly with little effort and no worry, 
write us. Require about $14,000 to handle. Good reason 
for selling. Don’t answer unless mean business. 
Address “M. 14,’’ care American Lumberman, 


FOR SALE—OLD ESTABLISHED 

Retail lumber yard in best city in Northern Indiana, 
Thoroughly equipped planing mill in connection, plent 
of sheds, dry kiln and garage. Very well located. 
About seventy-five thousand required to handle. Owner 
wishes to retire. Terms might be arranged for part. 
For full particulars, 

Address “L. 29,’’ care American Lumberman. 


FOR SALE RETAIL LUMBER AND 
Building Su upply Business, established 35 years, within 
one block of business district of city of 4000 population 
on railroad and state road. Stock all under cover, g 
sheds and warehouses. Industries, factories and farm- 
ing, located central western Indiana on the ‘‘Banks of 


the Wabash.’’ 
“EB. 15,’’ care American Lumberman. 


Address 
FOR SALE 
Retail lumber yard at Webster, Pa.. $50,000.00 or 
more business per year; 90% cash inside 8 months. 
WEBSTER LUMBER CO., Webster, Pa. 


RETAIL LUMBER YARD 
In Idaho for sale. Established in 1911. 

















Only yard in 


county. Rich farming and orchard land. Average sales 
Very promising pros- 
Good reasons for selling. 
care American Lumberman. 


for past four years $27,000.00. 
pects. Price reasonable. | 
ddress “D.. 28," 








$10,000.00 
Will buy best location and dressing plant, including kiln, 
we know of in Alabama. Big bargain. Address 
“CAR MATERIAL,’’ care American Lumberman. 


SOUTHERN INVESEMENTS 
Timberlands, coal lands, mineral lands, mines, quarries, 
sawmills, woodworking plants, public utilities, ice plants, 
industrial plants, etc. Write us. 

HODGSON INVESTMENT CO., Knoxville, Tenn. 


RETAIL MILL AND YARD 
Western New York, a going proposition since 1868. 
About $175,000; terms can be arranged. Someone will 
get a bargain. 
Address “P. 39,’’ care American Lumberman. 


EXPERIENCED, CAPABLE YOUNG MAN 
Thirty years of age, in successful wholesale lumber busi- 
ness past three years, small town, good location, good 
buying and selling connections, needs five thousand dol- 
lars; can convince anyone wanting safe, conservative, 
money-making proposition. Yellow pine boards and 
dimension. Located in Georgia. 

Address ‘‘EQUITABLE,’’ care American Lumberman. 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 


$6.00 and $75.00 a thousand feet. Seventh edition. A 
hook every lumberman can use. Price postpaid, bound 
in Jeather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers 431 8S. Dearborn St., Chicago, III. 





SAW MILL LOCATION 
$9,000 buys large tract of land suitable for sawmill cut- 
ting mahogany; now a truck farm with small house. 
Fronts Mississippi river and railroad. 
Address “P. 4,’’ care American Lumberman. 


YELLOW PINE MILL AND TIMBER FOR SALE 
Mill cutting fifteen miliion feet yellow pine per year with 
150 million feet good short leaf pine on cutting con- 
tract, pay for as sold. More timber can be added to this 





contract. Mill located in oil field town and runs every 
=. Address OWNERS, ‘‘M. 29,’’ care American Lum- 
erman. 





WANTED—CAPITAL FOR PAY ROLL & SUPPLIES 
To the amount of one-half value of our western white 
pine in pile. About $15 per thousand. Will give 8 per 
cent interest, security on lumber and additional half of 


all profits. 
P. O. BOX 264, Joseph, Ore. 


STAVE MANUFACTURER WANTED 
We desire to get in touch with a reliable party who has 
the necessary equipment and will contract to manufac- 
ture slack barrel staves and headings from pine and 
=. Timber will be delivered to mill. Eastern loca- 
ion, 
Address 





“M. 12,’° care American Lumberman. 


UNUSUAL OPPORTUNITY 
Woul sell half interest in going saw-mill operation. 
Twenty-five thousand capacity saw-mill and planer with 
twelve million feet good short-leaf pine timber, located 
in East Texas on S. P Ry. Prefer selling to parties in 
position to handle sales of entire output. Full details 
and price given to any one interested. 
Address “L. 30,’’ care American Lumberman. 


FOR SALE—SAWMILL COMPLETE 
8’ band and band resaw mill, with 12,000 acres of land 
and 75,000,000’ of standing timber, located in Eastern 
North Carolina. Sawmill modern, fully equipped, with 
10 miles standard railroad and woods equipment. Oper- 
ating two years. Timber consists of pine, gum, tupelo, 
soft maple and cypress, and possibly 100,000,000’ addi- 
tional available within a radius of 15 miles. Advan- 
tageous shipping rates by rail and water. This property 








for sale by owners and may be inspected at any time, 
Address a 


care American Lumberman. 
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LATH CONTRACT TO LET 

Reliable party wanted to contract for output of approxi- 
mately two carloads per week of Red Cedar and Spruce 
Laths. A. MANSON, Avola, B. C 

FOR SALE 
Going Oregon lumber and shook manufacturing plant 
operating in Western White Pine. Choice timber hold- 
ings and mill properties. Excellently located on main 








line approximately $400,000.00 proposition. Address 

owner, ‘“‘L. 2,’’ care American Lumberman. 
FURNITURE FACTORY 

For sale or rent. Modern in every respect. Address 


communications to 
THB MECHANICVILLE FURNITURB COMPANY, 
Mechanicville, N. Y. 


FOR SALE 
Stave heading and lumber mill and one million feet of 
hardwood. Standing timber all located in Marine City. 
S. BAKER & SON, Marine City, Mich. 


FOR SALE 
80,000,000 feet long leaf pine on 5,500 acres land. Log- 
ing conditions ideal, on railroad and navigable stream. 
mplete modern sawmill, dry kilns, planing mill, 40, 
feet daily capacity. $50,000 cash payment required, 
balance can be arranged. Also have 8,000,000 feet choice 
shortleaf location, separate proposition from above, close 
to railroad, excellent portable operation. Both proper- 
ties priced right. Complete information on request. 
We are owners, not agents. 
Address “KE. 26,’’ care American Lumberman. 


HARDWOOD DIMENSION STOCK PLANT 
At Grenada, Miss. About six acres on principal high- 
way; good engines, hoilers, sawmill and machinery. 
Switch on Y. & M. V. main line. Good warehouses. 
Bargain for prompt cash. Apply ANCHOR SAWMILLS 
00., 705 Carondelet Bldg., New Orleans, La 

















FOR SALE 
l car 4/4 F. A. S. poplar. 
¥% car 4/4 select poplar. 
% car 4/4 clear sap poplar. 
¥% car 5/4 F. A. S. select and sap (mixed) poplar. 
1 car 6/4 F. A. S. select and sap (mixed) poplar. 
¥% car 8/4 F. A. S. select and sap (mixed) poplar. 
GAMBLE BROS., INC., Highland Park, Ky. 


CAN FURNISH 3 TO 4 CARS 
6/16x2 Select and Clear Plain Red and White Oak 
Strips S4S. 
OWENSBORO PLANING MILL CO., INC., 
Owensboro, Ky. 


MIXED JACK PINE AND SPRUCE 
500,000’ 2x4—10 to 16 No. 1 grade. 
100,000’ 2x4—10 to 16 No. 2 grade. 
100,000’ 2x4—10 to 16 No. 3 grade. 
60,000’ 2x6—10 to 16 No. 1 grade. 
For prices, wire or write THE NEW ONTARIO CON- 
TRACTING CO., LTD., Port Arthur, Canada. 


WANTED—ORDERS FOR 3/4 & 7/8” ROUND 
Wood rods. Can make to your requirements of clear 
and sound air dry beech and maple % and %” round 
wood rods, 20 to 60” length. Inquiries solicited for other 
sizes and lengths. 

W. S. HALLENBECK, Greene, N. Y. 














FOR SALE—ASH POLES 


From 14 in. down which can cut or saw as wanted. 
L. A. BLACK, De Witt, Ark. 





FOR SALE—FIFTEEN CARS 4/4 
Sound wormy chestnut. Good widths and lengths, dry 
and well manufactured. 
WHITEHURST & WILLARD, Charleston, W. Va. 


FOR SALE 
30,000 ft. 1” basswood, No. 1, 2 and 3 com. 
5,000 ft. 1144” basswood, No. 1 and 2 com. 
50,000 ft. 1” red and white oak 1 and 2 No. 1 and 2 com. 
12,000 ft. 1” soft maple, No. 1 and 2 com. 
Description of stock given to all inquiries. ‘The stock 


is 90 days and older. 
J. W. BUTZ, Angola, Ind. 


FOR SALE 
Flitch cut white oak and dimension in lengths up to 40’. 
Address D. W. DOWNS, Hobgood, N. C. 


FOR SALE 
One car Oak Squares, 4x4, 4x6, 4x8, 8 to 16 ft. long. 
Address BOX 83, Dumont, Iowa. 


WESTERN PINE BOX LUMBER 
5,000,000 ft.; thoroughly dry; about 2,000 Ibs. ae 
Kansas City, $31.50; Chicago, $34; New York, $39; 
D2 S. Also resawing and shooks. J. H. CRUI 
SHANK, 3136 Wheeling St., El Paso, Texas. 


FOR SALE—OAK LUMBER 
8,000 ft. 4/4” Random width 10 to 16 ft. 
8,000 ft. 8/4” Random width 10 to 16 ft. 
8,000 ft. 12/4” Random width 10 to 16 ft. 
8,000 ft. 16/4” Random width 10 to 16 ft. 
10 M 1144x114”-28-30 and 32” Turned Oak Stair Balusters 
The oak stock is thoroughly air dried having been on 
sticks for three years and will grade No. 1 Com. and 
better. *  W. R. LEWIS, Rockford, O. 


FOR SALE—PILING 50 CARLOADS WHITE OAK 
And mixed hardwood piling. 
EDW. G. ANDERSON, Kane, Pa. 


LOOK AROUND AND SEE 
If you have some second-hand machinery, wee, equip- 
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ment or anything used in the lumber wor ant to 
sell it? dvertise in the classified section of the 
AMERICAN LUMBERMAN, . Dearborn 8t., - 


cago, Il. 











8,000,000 BIRCH, HEMLOCK 1,000 ACRES WIS. 
56,000,000 White Birch, Pine, Vermont; railroad. 
200,000,000 Near Bonners Ferry, in Canada. 

96,000,999 Michigan, for $6.00 per M. 

HOBART LAND CO., Phoenix Building, Minneapolis. 


TIMBER FOR SALE 
1,600,000 ft. on 320 Acres near Tipler, Wisconsin. 
1,000,000 ft. on 120 Acres near Florence, Wisconsin. 
2,000,000 ft. on 320 Acres near Wakefield, Michigan. 
Address BOX 174, Oshkosh, Wisconsin. 








FOR SALE 4,063 ACRES OF TIMBERLAND 
Chestnut, oak, poplar, wild cherry etc. Located near 
Uniontown, in Fayette County, Pa. Address ANDREW 
STEWART, 1442 Clifton St., N. W., Washington, D. OC. 





1000 ACRES TIMBER ABOUT 
4,000 feet per acre, mostly oak, some gum, on hard 
road, three miles from Railroad, Southeast Arkansas. 
Address ‘‘M. 19,’ care American Lumberman. 





FOR SALE—6000 ACRES VIRGIN TIMBER 
In Ontario, hemlock, birch, ash, elm, basswood and pine. 
WARREN ROSS LUMBER CO., Jamestown, N. Y. 


Timte 
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FOR SALE—25 TO 30 THOUSAND ACRES 
of hardwood timber land in East Tennessee, near lines 
of the Southern Railway. This is good white oak, 
poplar, hickory, etc. For sale by owner. For particu- 
lars address ‘‘E. 16,’’ care American Lumberman. 


3,000 ACRES VIRGIN HARDWOOD 
In southwest Arkansas, cruising 16,000,000 ft. White 
Oak, Red Oak, Gum, Hickory, Ash. Write to 
WM. B. DORMON, Owner, Nashville, Arkansas, 








FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’’ by Dougla¢ 

Malloch, ‘‘The Lumberman poet.’’ Illustrated in color, 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St,, Chicago. 





BOUNDARY OF FINE HARDWOOD TIMBER 
WELL LOCATED FOR LOGGING 
And | aati of lumber. Description and price on re- 
quest. 
Address 


“"M, 15,’’ care American Lumberman. 








CALIFORNIA SUGAR AND WHITE PINE 
Nine Million—Fir and Cedar, Four Million. Two miles 
from Blinzig. Siding on the Western Pac. Ry., Butte 
County, Calif. For price and terms, F. C. DESMOND, 
Owner, Box 72, Hollywood, California. 


CALIFORNIA WHITE AND SUGAR PINE 
, AND REDWOOD TIMBER LANDS 
Desire to get in touch with prospective buyers for oper- 
ating or investment. In writing, state character and 
size of property desired. 
ALBERT G. DUHME, 
440 Geary St., San Francisco, Calif. 


FOR SALE—ATTRACTIVE PRICES 
400 million feet redwood timber, 200 million feet white 
and yellow pine timber, making 600 million feet, located 
central California, near railroad. 
8. F. WILES, 1315 West 9th St., Los Angeles, Calif. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATE, 1026-27 Standard Bank Bldg., 
Vancouver, B. O. 


B. C. TIMBER FOR SALE 
Pulp proposition of about 4 billion feet, mainly spruce, 
on tidewater. Price $3,500,000. Full particulars from 














CANADIAN FINANCIERS TRUST COMPANY, 
839 Hastings St. W., Vancouver, B.. C. 











TIMBER TRACT 
ABOUT 48,000 ACRES IN GEORGIA 


With water and rail transportation. Estimated to cut 
one hundred and sixty million feet of lumber. 
60,000,000 feet of oak, gum and other hardwoods. Bal- 
ance principally long leaf pine of medium size. Must 
be sold. Price $10 per acre in fee simple. 


R. B. CHAFFIN & CO., INC., 
Richmond, Va. 





FOR SALE CHEAP 30 MILLION FEET 
Pine timber in Central Alabama, 10, 5 and 15 million 
feet tracts, separate or all together, near railroad. 
BOX 186, Bridgeport, Ala. 





ABOUT 30,000 ACRES IN NORTH CENTRAL 


Miss., near two railroads. Estimated 200,000,000 ft. 
S. L. Pine and hardwoods. Bargain. 
Address **P, 23,’’ care American Lumberman,. 


A SMALL TRACT CONSISTING OF 
600,000 ft. So. Yellow Pine, 500,000 ft. Gum, 500,000 
ft. Oak and Hickory, 2% miles from shipping point. 
Write to 
WM. B. DORMON, Owner, Nashville, Arkansas. 








HAVE YOU TIMBERLANDS 
To sell? Advertise 
AMERICAN LUMB 


our timber and timberlands in the 
RMAN, 431 S, Dearborn St., Chi- 





GENERATOR AND ENGINE 
80 K. W. Bullock Generator with Allis-Chalmers 
Corliss engine. Complete with all electrical equip- 
ment and connections. Good condition and decided 


bargain. 
“Pp, 32,’? care American Lumberman. 


Address, 
A. C. MOTOR BARGAINS 

2—200 HP, 450 RPM, 8 Ph, 440 V, 60 Cy, new G. B. 
2—150 HP, 500 RPM, 3 Ph, 440 V, 25 Cy, Used. 
1— 50 HP, 1200 RPM, 3 Ph, 2200 V, 60 Cy, G. B. 
16— 50 HP, All Speeds, 3 Ph, 60 and 25 Cy. 
9— 30 HP, All Speeds, 3 Ph, 60 and 25 Cy. 
Many Other Sizes, Motors and Generators. 

Vv. M. NUSSBAUM & CO., FT. WAYNE, IND. 








A. C.—GENERATORS—D. C. 


1—625 KVA, Allis-Chalmers, Bullock type, 3 phase, 60 
cycle, 220 volts, 120 RPM, direct connected to a 24x 
42 Allis-Chalmers simple heavy duty Corliss Engine. 

1—80 KVA, Allis-Chalmers, 3 phase, 60 cycle, 220 volts, 
900 RPM Belted Type Generator, with direct con- 
nected exciter. 

1—625 KVA Westinghouse 8 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 
pound Condensing Engine. 

1—500 KW General Electric, 8 phase, 60 cycle, 480 volts, 
3600 RPM Turbo Generator Set. 

1—400 KW each General Electric, 3 phase, 60 cycle, 240 
volts, 1800 RPM Horizontal non-condensing Turbo 
Generator Sets. 

1—300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 
Generator, direct connected to a 20x20 Ball Auto- 
matic Engine. 

1—125 KW General Electric, 8 phase, 60 cycle, 480 
volts, direct connected to a 16x15 Skinner Automatio 


Engine. 

1—175 KVA Burke Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x16 Ball Automatic 
Engine. 

1-94 KVA ny me eee, 8 phase, 60 cycle, 240 volts 
belted type nerator. 

1—62% KW Lincoln, 8 phase, 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 


Engine. 

1—150 KW OCrocker-Wheeler, 250 volts, direct current 
Generator direct connected to an 18x18 Skinner Auto- 
matic Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
direct connected to an 18x18 Skinner Automatic En- 


ne. 

200 KW each Western Blectric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatic Engine. 

1—75 KW General Electric, 250 volts, direct connected 
to a 14x14 Ideal Automatic Engine. 

1—75 AA Ft. bg em: 250 volts, t connected to a 
14x16 Skinner Engine. 

1—75 KW General Dlectric, 125 volts, Turbo Generator 


Set. 
1—50 KW Triumph, 125 volts, direct connected to 
an 11x12 Skinner Engine. 
1—221% KW Allis-Chalmers, 125 volts belted type. 
1—1714%4 KW Triumph, 125 volts, direct connected to an 
8x8 Troy Vertical Engine. 
Also ae oe sizes and types, including beth A. O. 
and D. O. Motors and Boilers and Engines. 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, 0. 
Established 87 Years. 


HOW ABOUT THAT MACHINERY 
You would like to sell? Put ad in For Sale Second-hand 
Machinery columns. We reach the buyers. AMERICAN 
LUMBERMAN. 431 8. Dearborn St.. Chicago. 


USED ELECTRIC MOTORS 
RECONDITIONED LIKE NEW 
Enormous stock; all kinds; direct current; alternating 
current; all —- makes. We par —_ repair, rent 
e. e us your requirements. 
= oa PHASE 60. CYCLE MOTORS 
220 OR 440 VOLTS 








H.P. 8 
50 G. B., form Se ee en caccoocuclll 
BO G. Bi, £09 Bu ccccccccccccccccceccsccecce Se 
50 Westinghouse, CS........ssssececeeceecees S10 
50 Allis-Chalmers, type AN, 2200 v..........-- 865 
50 Westinghouse, type F, slip-ring........++++ = 
50 . Be, form K...cccccccccccsccccvcccceses 

60 Westinghouse, type MW, slip-ring........- 680 
G. E., form M., slip-ring....-essseseeeees 

G. B., form K, 2800 V...cccccccccccccccccl eee 
75 Allis-Chalmers, type ANY, slip-ring........ 870 
75 Fairbanks-Morse, type BV, slip-ring...... 690 
100 G. B., form EK... cccccccee hnnae ee 
100 G. B., type I, form M, slip-ring...... oece ae 
125 Westinghouse, rev. field synchronous motor 900 
150 G. B., type I, form M.....cccccccsccccees 600 
200 Westinghouse, type CW..... dicacdéawedeoss Gam 
Fairbanks-Morse, slip-ring........+-seeee+++ 600 
800 Westinghouse, type CW..... sidaenae eesacnan ee 
New and used generators, motors, meters, switchboards 
and transformers. Every article under the regular price. 

GREGORY BLECTRIO CO., 
Telephone Canal 1690. 16th and Lincoln Sts. 
Chicago, Ill. 
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FOR SALE—8& FT. BAND SAW MILL 
complete with saws, ae and filing room equip- 


ment and dry kilns. ne complete set of slack bar- 
rel heading machinery. All in good order and at a 
bargain. Address, FRENCH LUMBER & MFG. CO., 
Battle Creek, Mich. 





MACHINERY BARGAINS 


1—250 H. P. Marine Boiler 

2—200 H. P. Marine Boilers 

1—100 KW. Generator 

38—14-ton, 36” gauge Locomotives 
1—10-ton, 42” gauge Locomotive 
1—254 cu. ft. Belted Air Compressor 


DECKARD STEEL & IRON COMPANY, 
Pittsburg, Kansas. 





FOR SALE—6 FT. CLARK BROTHERS BAND 
Sawmill complete with carriage. 
Address “Pp. 9,’* care American Lumberman. 


FOR SALE—SAW MILL 
Near Chicago, with 56” circular saw, edger, ripsaw table, 
buzz saw, etc., with or without traction engine. 
Address “Pp, 10,’’ care American Lumberman. 


FOR SALE—ONE 2 INCH 4 SIDED 
Egan planer and matcher. This machine is in first-class 
condition in every way and can be shipped at once. 
Price $400 f. o. b. Bath, N. Y. THE W. W. BAB- 
COCK COMPANY, Bath, N. Y. 


FOR SALE 
One large Cliff Williams mill with slab chain, edger and 
cut-off saw, all in good condition. Will sell cheap. 
Address “P. 6,"’ care American Lumberman. 


FOR SALE—HOWELL NO. 
Sawmill complete with edger, trimmer, belts, lumber 
trucks and Case 75 H. P. steam tractor in first-class 
shape, used four seasons. 
Address CARL BRANDT, Denham, Minn. 

















FOR SALE 
Complete lath mill in first class condition. 
LOCK BO 





Address 
X 84, Baraga, Mich. 
FOR SALE—15 M. CAPACITY 
Sawmill fully equipped. Boiler, Engine, Husk, Car- 


riage, Edger, Live Rollers, Slasher, Saws, Belts, etc. 
HARRY G. DOERING, Doering, Wis. 


ONE COMPLETE CIRCULAR SAW-MILL WITH 
With 30 H. P. compound traction engine, 10M ca- 
pacity, located near Chicago. 

dress “M. 5,’’ care American Lumberman. 


FOR SALE 
Fay & Egan 333 matcher in fine condition. One Model No. 
1 American log loader, all steel cab with ditcher drum. 
For use on standard flat or skeleton cars. In A 1 con- 
dition. Write for list and price—we are cut out. 
DAMASCUS LUMBER COMPANY, Damascus, Va. 


BARGAIN 
Two 12x7x12 boiler feed pumps in good condition. Suit- 
able for sawmills. Very reasonable price. Write us for 
full description. 
CORNELL WOOD PRODUCTS CO., 
Cornell, Wis. 


FOR SALE 
One electric light plant complete, generator with switch- 
board and instruments complete, 11% K.W.-110 volt 
D. ©. with extra armature. Manufactured by Jas. Clark, 
Jr., Electric Co., Louisville, Ky. One 9x11 Center crank 
a engine with two flywheels. Price Mobile, 


Also one Yates 8x4 C 4 Moulder complete with heads, 
practically new. Price Mobile $1,000.00. 
STOVER LUMBER Co., 
City Bank Bldg., Mobile, Ala. 

















WAYNE REBUILT MACHINERY 
“‘Known by every user for its Quality, 
And to be Invariably as represented.”’ 





Around 1400 machines in stock. 


Know our Distinctive Sales Plan and the sort of re- 
building methods that make it possible. 


WOODWORKING MACHINERY 
For every Purpose. 


WAYNE MACHINERY CO., 
Fort Wayne, Ind. 





SAW MILL FOR SALE 
Having cut all our timber, we offer for sale our mill 
which is good as new 
8 ft. Garland Band Mill. 
60” Mershon Resaw 
18x42 Hamilton Corliss Engine. 
If interested, write for price, and further details. 
THE ‘HA ANSON LAND & LUMBDR CO 
Grayling, Michigan. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by adver- 
tising in the ‘‘Want-Columns”’ of the AMERICAN LUM- 
BERMAN, Manhattan Bldg., Chicago, Il. 
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FOR SALE 


THE LARGEST AND MOST COMPLETE LINE OF 
USED MACHINERY IN THE UNITED STATES 


EACH MACHINE GUARANTEED AS REPRESENTED 
IN QUOTATION OR FULL PURCHASE 
PRICE REFUNDED 


WRITE FOR DETAIL DESCRIPTION, GUARANTEE 
AND LOWEST CASH PRICE 


DOUBLE SURFACERS 


Berlin No. 175—30”x12” Six Roll, triangular heads, di- 
vided rolls; rebuilt. 

Berlin No. 177—30"x12” with round heads, divided rolls; 
rebuilt by Yates Co. 

American No. 64%4—30”x7” Cabinet, with round heads, 
divided rolls, 

Berlin No. 160—30”x6” Cabinet, with square heads, sec- 
tional rolls. 

a 80’x7” Cabinet, with square heads, sectional 
rolls. 

American No. 145—30”x6” Six Roll, with square heads, 
sectional rolls. 

— No. 4—24”x6” light Double Planer, square 
1eadas8,. 


SINGLE PLANERS 


Buss 80”x6” Cabinet with square head, sectional roll. 
Buss 36”x6” Cabinet with square head, sectional roll. 
Whitney 36x6” Cabinet with round head, sectional roll. 
Berlin 42”x6” Cabinet with square head, solid roll. 
Yates No. 152—24”x8” with round head, divided roll. 
Smith 24”x6” Pony Planer with countershaft. 


RIP SAWS AND EDGING SAWS 


Jenkins Chain Feed Edging Saw, direct motor drive, 
complete. 

Fay & Egan No. 386 Edging Saw without countershaft. 

bap oF Side Iron Works No. 65 Edging Saw with counter- 
shaft. 

—* No. 205 Chain Feed Edging Saw, direct motor 

rive 

Fay & Egan No. 110 Self Feed Circular Rip Saw. 

Towsley Hand Feed Rip Saw, iron frame. 

West Side Chain Feed Band Rip and Edging Saw. 

Yates C-3A Latest Model 4” Fast Feed Moulder, slip-on 
heads, 98 per cent new. 

Yates C-4—8” Fast Feed Moulder, slip-on heads. 

Yates No. 108 Openside 10” Moulder, with 25 HP motor. 

American 14” Inside Moulder and Matcher. 


BAND SCROLL AND RESAWS 


Silver Mfg. Co. 26” Band Scroll Saw. 

McDonough 44” Band Resaw, used less than 30 days. 
Fischer No. 3—60” Band Resaw. 

Yates Late Type VV—4 Twin Band Resaw, fine shape. 
Berlin No. 287—54” Horizontal Band Resaw. 


DOUBLE END ne yaad DOUBLE CUTOFF 


American Double End Tenoner. 
Hayes Double End Tenoner, gear driven copes. 
Fay & Co., Double Cutoff Saw. 


SANDERS 


Moore No. 5 Automatic Stoke Belt Sander. 

Yates S-3 Oscillating Edge Sander. 

Berlin No. 431—31” Triple Drum Sander. 

Fay & Egan No, 225—30” Triple Drum Sander. 

Berlin Invincible 30” Triple Drum Sander. 

— Invincible 36”. Triple Drum Sander, with 15 HP 
motor. 

Fay & Co. 36” Triple Drum Sander. 

Fay & Co. 42” Triple Drum Sander. 

Fay & Egan No. 225 Late Type 42” Triple Drum Sander. 

Berlin 60” Royal Invincible Triple Drum Sander. 

Berlin 102” Triple Drum Sander. 

L. G. McKnight Spindle Sander. 


MISCELLANEOUS 


Veneer Mchry Co. Veneer Jointer. 
Mattison No. 55-B 30” Automatic Turning and Shaping 


the. 
Berlin No. 201 Double Spindle Shaper. 
Six Spindle Multiple Dovetailer. 
Mattison No. 9 Variety Turning Lathe. 
Andrews 30” Boring Machine. 
American 12” Hand Jointer. 
Porter Style ‘‘B’’ 12” Hand Jointer. 
Meyers Rebuilt Continuous Feed Glue Jointer. 
Wilce End Matchers, complete, 98 per cent new. 


COMPETITORS ae pea OUR PRICES ON 
———-A QUOTATION WILL CONVINCE YOU-———— 
WOOD-WORKING MACHINERY SALES 


ORGANIZATION 


140 South Dearborn Street, Chicago. Phone State 7477 








COMPLETE BAND AND CIRCULAR SAW MILL 
With power pent and buildings. 
BSTANDARD MA MPANY, Owosso, Mich. 


JUST A FEW PLANERS 
Hermance 24x8” No. 8, Four-side. 
‘‘Happy Thought’’ 24x6”, Four-side. 
Woods 8x6” No. 28, Four-side Floorer. 
Rogers 26x12” No. "999 ang SO Two-side. 
American 80x8” No. 51, Two-side. 
American, 26x8” No. 50, Two-side, 
L. Power 26x10” No. 16, Two-side. 
Buss 36”, ~_ le Cabinet. 
Pryibil 82”, ngle Planer. 
L. Power does” No. 8 Single. 
Several Pony Planers 18 to 24”, and hundreds of other 
wood working machines. Write for full list. 
HERMANCE MACHINE CO., 
Williamsport, Pa. 
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FOR SALE 
14x36 heavy duty and 16x42 semi-heavy duty Corliss 
engines. Heavy duty double steam engine, car puller, 
steam pumps. Good condition. — purchase outside 
power account insufficient water supply. 
AVISTON MILLING CO. ‘Aviston, Tllinois. 


NEW BOILERS AT BARGAIN PRICES 
Locomotive type Fire Box Boilers, 40 H. P. with 56 
8-inch tubes, 11 feet long, 45 H. P. with 56 3-inch 
tubes, 12 feet long. Fire Box dimensions on both sizes, 
length 54144 inches, height 44 inches, width 44 inches, 
In stock for immediate ——. Senses or wire today 
for complete details and low p 

NITED IRON WORKS, INC., 
Ridge Arcade Bldg., 
Kansas City, Mo. 


ENGINES—BOILERS 
12x30 Cor. 11x12 Ideal. 2—60x16, 5—500 HP Heine. 
14x36 Cor. 14x15 Ideal. 1—60x18, 1—408 a. Heine. 
20x42 Cor., 14x20 Erie. 1—72x16, 2—400 HP B&W. 
24x48 Cor. 20x24 Erie. 10—72x18, 8—200 Ep Stir. 
Other Sizes. 

Air Compressors, Motors, Generators, Pumps, etc. 

H. R. WILSON MAC’Y CO., 415 Pine St., St. Louis. 


ONE—300 H. P. TWIN ENGINE 
(Michigan shipment. aa Very cheap. 
Address ““M, 26,’’ care Aamentonn Lumberman. 


72x18 BUTT STRAP TRIPLE 
Riveted peter, 125 pounds working pressure 
PFANNMUBLLER ENGINEERING COMPANY, 
503 1st National Bank Bldg., Chicago. 


FOR SALE 
Two Scotch swag boilers, 200 H. P., 150 lbs. steam 
pressure. Boilers in good condition 
PADUCAH WATEBR COMPANY, Paducah, Ky. 


FOR SALE 

One 54x14 high pressure boiler. 

One 11x14 Chandler-Taylor engine. 

All complete and in good shape. Will sell cheap. 
GATES & SONS, Eminence, Mo. 


FOR SALE 
16” x 86” Corliss Engine. A most attractive 2 ae will 
be named. B. A. 8S, PUR. AGENT, M. C. B.R. 
Co., Detroit, Michigan. 


FOR SALE 
One Horizontal Water Tube Boller, 9’x16’x18’ with 
stack, Aultman & Taylor, 500 H.P. 150 Pounds Pressure. 
At present in service. NATIONAL BOX COMPANY, 
88th St. and So. Racine Ave., Chicago, Ill. 





























MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department’”’ of the AMBRICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 





FOR =. A BARGAIN 
1 Marine F. B. Boile 
1 Atlas Engine 18x2, * official rating 250 Horse Power. 
Boiler and Engine now in actual service, operating 
our plant and as we are finding it necessary to install 
a much larger unit, we will sell our present equipment 
at a real bargain. 

Cc. W. KOTCHER LUMBER CO., 

2137 Gratiot ‘Avenue, Detroit, Mich. 


TWO 72x18 FT. HIGH PRESSURE BOILERS 
Two 150 H. P. High Pressure Boilers. Two 150 H. P. 
internally fired High Pressure Boilers. One 100 H. P.. 
one 150 H. P., one 250 H. P., and one 450 H. P. 
heavy duty Corliss Engine. One 75 K. W. direct con- 
nected Generator, 115 volts. One new all steel stiff-leg 
derrick, 80 ft. Boom, clam shell operating. 

MERTES MACHINERY COMPANY, 
246 Oregon St., Milwaukee, Wisconsin. 








BOILERS 
4—525 HP B. & W. be J Tube, —_ Ibs. 
8—150 HP 72x18 H. R. 125 1 

1— 50 HP Firebox ai Aan 100 Ibs. 
1— 30 HP Firebox Locomotive Type, = Ibs. 
8—440 HP B. & W. Water Tube, 

2—400 HP Edgemore Water Tube, 7 Ibs. 
8—330 HP Heine Water Tube, 1 180 1 

2—207 HP Geary Water Tube, 170 i. 
2—175 HP Atlas Water Tube, 150 Ibs. 
1—200 HP Fire Box Locomotive type, 100 lbs. 
1—150 HP Fire Box Locomotive type, 100 lbs. 
2—125 HP 72x16 H. R. T., 125 Ibs. 

2—100 HP 66x16 H. R. T., 125 lbs. 

2—100 HP eee ar H. = T., 100 lbs. 


Also ma ye ot sizes and t 


THE RANDLI MACHINERY © PANY, 


1820 rere 8t., Cincinnati, O. 
Betablished 37 years. 





Two m 
Eight 


good q 


| 


Many 
adver 
ber, | 
tunit 
ways 
want 
very 


2 bh» 











other 





Sorliss 
puller, 
utside 


ois. 


——. 


ith 56 
3-inch 
sizes, 
nches, 
today 


te, 
Louis, 





iteam 
Ky. 


wer. 
ting 
stall 
nent 





NOVEMBER 17, 1923 


AMERICAN LUMBERMAN 














FOR SALE 
RELAYING RAILS 
Two miles 45 lb. 
Eight miles 56 Ib. 
F. o. b. Artex, Ark., on St. L. 8S. W. Ry. Exceptionally 
good quality of rails at a low price to move quickly. 
STANDARD RAIL & STEEL CO., 
217 Cass Ave., St. Louis, Mo. 





QUANTITY 50-35 LB. RELAY RAIL. 
Address ““M. 24,’ care American Lumberman. 


LOW RAIL PRICES 
200 Tons—New 25 





250 Tons 20% Relay. 1500 Tons 567 Relay. 
435 cr) 30 hy 70 iri 607 ii) 
370 “* 35 ee 300 * 657% — 
500 ‘* 40% bia 400 ‘* 5H = 
225 * 462 ms 325 * 85 ae 
Immediate Shipment. 
WALTER A. ZELNICKER, SUPPLY CO., 
St. Louis. 

Locomotives, Cars, Log Loaders, Skidders, Btc. 





THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





RELAYING RAILS 
566, 60s, 65s, 67s, — 75s, 80s, 90s, with angle bars, 
locomotives and ca 
©. SHERWOOD, 50 Church St., New York. 





RAILS 
New and Relaying. 
All sections and weights. 
Write 


NATIONAL STEEL RAIL CO., 
Phone Olive 563. 1006-9 Planters Building. 


St. Louis, Mo. 





RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 
Switches, frogs, 2nd-hand locomotives. 
ROBINSON & ORR, 419 Wood S8t., Pittsburgh, Pa. 


IN STOCK IMMEDIATE SHIPMENT 
200 tons of 30 lb. serviceable relayers; 250 tons of 25 
Ib. Also other sections of heavy rail, 60 lb. and over. 
ong M. K. FRANK, Union Trust Bldg., Pitts- 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, setaviog 722. 

CHARLES A. RI Y CO., 
1605 Old Colony Bldg., Chicago. 


RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 











FOR SALE 
2 Lidgerwood four-line combination steam skidders com- 
plete, with separate water tender with 8,000 gal. steel 
tank; one 10x10 four-drum engine with 60x180” vertical 
boiler mounted on engine frame, one 10x10 double drum 
engine, one 9x10 three-drum boom engine mounted on 
turntable. Each machine squipped with two hydraulic 
pump steam water pumps, eight 20 ton hydraulic jacks, 
piping, etc. Will be sold entire or in part at a bargain. 
GREAT SOUTHERN LUMBER COMPANY, 
Purchasing Department, Bogalusa, La. 


FOR SALE 

1—19x24” Panama Mogul, 180 lbs. steam, 48” W. CO. 
2—18x26” American 10-wheelers, 185 lbs. steam. 
1—42-ton Baldwin Consolidation, 180 lbs. steam. 
1—50-ton Baldwin 10-wheeler, built 1911. 
1—60-ton Shay geared locomotive, modern cylinders. 
1—28-ton Shay geared locomotive, modern cylinders. 
1+-23-ton, 2-truck Heisler, standard gauge. 
1—30-ton McMyler, 8-wheel locomotive crane. 
20—Miles 60-lb. relayers, with angles. 
7—Miles 35 lb. relayers, Canton, Miss 

BIRMINGHAM RAIL & LOCOMOTIVE co., 

Birmingham, Ala. 


3 STANDARD GAUGE LOCOMOTIVES 
In good service condition. Will sell or rent. 
M. K. FRANK, Frick Bidg., Pittsburgh, Pa. 


FOR SALE ONE CLYDE GROUND SKIDDER 
Three drum, mule outhaul. Good for logging or land 
clearing. Address E. M. ALLEN, Helena, Ark. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard 
rod and geared types. Rebuilt in our own shops. 
diate shipment from stock. 

RN IRON & EQUIPMENT COMPANY, 
Atlanta, Ga. New Orleans, La. 


SPECIAL SKIDDER BARGAINS 
1—10x10 Lidgerwood Overhead Tilting Spar Skidder. 
1—10x12 Clyde Overhead Skidder. 

First-class condition. 
Address SUNCREST LUMBER COMPANY, 
Sunburst, N. ©. 
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BRIDGES AND TURNTABLES 


J. NORMAN JENSEN, 342 Plymouth Ct., 
Chicago, Ill. 





FOR SALE 
Locomotives, Log, Flat, Gondola and Dump Oars. 
Skidders, Locomotive Cranes, and Relaying Rail. 
PETER E. MEAG 


829-331 West Michigan St., 
Duluth, Minn. 


SIXTY 36” GAUGE RUSSELL LOGGING CARS 
In good operating condition and price right. HARRY 
P. BOURKD, Escanaba, Mich. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Manhattan Bldg., Chicago, Il. 











35,000 TONS OF RAILS 
RELAYING—NEW—ACCESSORIES 


80 percent to 50 percent below price of new rails. 
po een subject to inspection 
and approval at destination. 


1 ton or 1000 
L. B. FOSTER COMPANY, INC., 
623 Park Bldg., Pittsburgh, Pa. 
154 Nassau St., New York, N. Y. 





Warehouses—Pittsburgh, Philadelphia, Jersey City. 
Hamilton, O. 
SPECIAL 
FOR 


SPOT DELIVERY 
80 Ib. to 85 Ib. Relaying Rails. 
Any part of 4,000 tons complete with angle bars, bolts, 
spikes, tie plates, rail braces, frogs, switches, etc. 
Attractive  eineee 
Write. Phon Wire. 
CENTRAL IRON & METAL COMPANY, 
8650 8S. Rockwell St., Chicago. 





STEAM LOG HAULERS 
Several good Phoenix outfits at very low prices. 
Address “‘H. 10,’’ care American Lumberman. 





1—10 TON HOLT TRACTOR . 
In good condition. 1 5-ton Holt Tractor, practically 
new. Address ‘‘P. 34,’’ care American Lumberman. 





ONE AMERICAN DITCHER, WITH SHOVEL AND 

Clam shell boom, practically new. 

One McGiffert Log Loader, standard gauge, swing boom. 
Address ““M. 22,’ care American Lumberman. 





40 ALL STEEL, 4 M. CAPACITY 
Standard gauge Russell logging cars, 28-in. 
automatic couplers, air equipped, trip pockets. 


wheels, 
Fine 





condition. Priced to sell. 
Address “Pp. 33,’’ care American Lumberman. 
SWITCHING LOCOMOTIVE 
Brooks, Standard Gauge, pressure 140 lbs.; splendid 


write KOLB COAL COM- 


condition. For particulars, 
Louis, Mo. 


PANY, Boatmens Bank Building, St. 





FOR SALE—LOCOMOTIVE 
45 ton Baldwin Mogul, cylinders 16x24, wheel base 9’ 
11”. Equipped for main line service. Wonderful log- 
ging engine at low price. 
STANDARD RAIL & STEEL CO., 
217 Cass Ave., St. Louis, Mo. 





BARGAIN FOR QUICK SALE 

1—90 ton ‘‘Shay’’ geared engine, standard gauge. Boil- 
er I. C. C. test, 200-lb. pressure. All I. C. C. and A. 
R. A. safety appliances. Perfect condition, immediate 
delivery. Built in 1912. Automatic couplers, electric 
lighted. Location, Rainelle, W. Va. Address I. K. 
DYE, Box 612 Elkins, W. Va., Dealer in Locomotives, 
Rails, Etc. 





FOR SALE 
2—18x26” Roger 64-ton 10-wheelers; 
butt strap boilers; 180 lb. steam. 
1—Standard gauge 15x24” 36-ton Lima Saddle Tank, 

four-wheel switcher; 160 lbs. steam pressure. 
All ees with modern improvements and at attrac- 


tive ces. 
$0. 80. 000 Ibs. capacity y om! aay Seay. 
237 Railway Exchange, Chicago. 


50-ton on drivers; 





ONE MOGUL ROD LOCOMOTIVE 70-TON 


Standard gauge. 
One Mogul Rod Locomotive, 55-ton, 
(needs repairs). 
One Switcher Rod Locomotive, 60-ton, 6 wheeler. 
One Rod Locomotive, 12-ton, narrow gauge. 
Several Shay Geared Locomotives, various weights aad 
prices, standard gauge. 
20 Russell Logging Cars, 
couplers, standard gauge. 
All above Michigan and Wisconsin shipment except nar 
row gauge locomotives. 

Address “M. 21,’’ care American Lumberman. 


standard gauge 


air equipped, automatie 





RAILROAD CARS 


600 sets Car Trucks—60,000 Ib. capacity. 
25—4,500 Gal. Tank Cars. 
80,000 Ib. capacity flat cars—new bodies. 
100—80,000 Ib. capacity box cars—rebuilt. 
HOUSTON RAILWAY CAR CO., Houston, Texas. 





GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 


Standard Trucks for Logging 
Repair Parts for Cars and Locemotives 





RUSSELL LOGGING CARS 
40 Standard Gauge Logging Cars with 24” wheels. In 
first-class condition and price right. 
HARRY P. BOURKH, Escanaba, Mich. 





MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘*‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 








DOUGLAS MALLOCH 


“Pack Barre things” and “come on 
home” to “church and Mother and 
Home Bos Dad, the grassy road and 
the village school. a 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: ; 


American Lumberman 
431 South Dearborn Street, CHICAGO 














eeeeEaL SS 


106 


AMERICAN LUMBERMAN 


NOVEMBER 17, 1923 











The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings. 
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A—NORTHERN PINE Alexander-Sinclair Lbr. Co. . 32 - - 
8—SPRUCE AlgeSulivan Pie, Co.---8 75] aw Cy-APPALACHIAN | Worestr Co, CHL dl 
mi r 
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ohn ray apap = Ay aly pew whe ove e 4 —. Lbr. Sy 9 —— 68} J—HARDWOOD FLOORING 
Bissell Lumber Co... aci [Boykin Lumber Co... 9| Rumley Lbr.Co.,Inc.,M.C.e 75) Hines Lbr. Co., Edw.. .achls emcees: a Hardwood Flootin 
Boyne City Lumber Co....ci 12|/Bradley Lumber Co. of rig Seidel Lbr. Co., Julius. .eh3j 75} Hutchins Lbr. & Stor. Co..eh 3]|Andrews-Early Co. ee . 96 
Bradley Miller & Co...... ae | Brinks Sonicn Garg: a2d3eij Shepherd Lbr.Co., Inc. W.L..e Hutchinson Ibe. Oo, of lAcemmn tek Pemies Gn) lamer tie & ils Gs. ‘sceijk 68 
Brooks & Ross Lbr. Co. . 70| Brooks-Scanlon Corp...... & Smith-Thomas Lumber Co..e 32| Californis............ lo Atlantic Lumber Co.. “ig 10] Arkansas Oak Flooring Co. .ij 
Cherry Riv. Boom & Lbr. Go Burton-Swarts Cypress Co. of Smith Lbr. Co., E. B..... efi 77] Johnson Tbr, Co.,C.D..b1-4-5 Barlett Lbr. Co., W. C......1. 14| Bartholomew Hardwood Co, 
EOC re, fF 14 vig ag oe Meee 20| Smith & Co., A. W........€ Lf Knudeon & Mercer Lbr. Co. me oe eng, a Si iy ij 63 
Cleveland-Cliffs Iron Co. a C. & R. Lumber Co........ Southern Pine Lumber Co.ei 72| ..........-----0@fbI4-8 | Bue. cee ceeee aeons .d3i) 63|Bradley Lumber Co. of Pe 
Lumber Co., Thos. E. __|Cady Lbr. Co.. Inc., W. M. “e 17| Southern Pine Association. .e Los Angeles Lumber Products Beaumont Lumber Co...... —_RapPenamertipa a2d3eij 
Seer abeefght-4iko 12 Carnahan & Company... ..¢ Bo. ni, Prank ee rrr 26/Birch Valley Lbr Co......i 14|Bruce Com pany, E. L. dai 67 
Collins Libr. Go. C.€..abciz. |Carney Mill Co., W V,M....¢ Spangler, Frank --....- a2ef | Louisiana Red Bissell Lumber Co.....-..aci |Cobbe & Mitchell...) 3 
Lbr. Co., B. W..abeefh1 68] Carter-Kell Lbr. Co...... ard Lumber Co...... — ee RRR 1-2-4 16 Blakeslee, Perrin & Darling. . 10| DeSoto Hdwd. Flooring Go, 
Elias & Brother, G....abceij 10)Central Coal & Coke Co.. Standard Lumber Go eee e 128 oe ae C. “.% 1 23) Boyne City Lumber Co.. 2 ee 
Loe. Co. . W... t — |Shicago Lumber & Coai'Co, _| Stark & Co., Inc., James £.f} 2] McCormick Lbr R. — |Boynton Lumber Co.,AL.a2i  |East Jordan Lbr. Co..... ay 34 
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Griffith & Co., Geo. D.. .acei Clanton Lbr. Co., Inc.,T.C.ei 80] Stover Lumber Co......... 7 81] Mickle hag Co., Geo. T.ehlo 85/Bruce Company, I EI .. .d3ij 67 Planner Sieger Land and Lb 
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Co., Edw. . seb is Columbus Lumber Co...... e 76| Swift-Hunter Lbr. Co...... e 77| Pacific Ti, Agency .h1-2-4-6 Case-Fowler Lumber Co.. .ik Seater iaiins Lbr. Co.. scij 69 
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Kinsel Lumber Co........ Cross Lbr. CoB W..abcefh] 68] Thornton-Claney Lumber Co. at h3mns 14|Hodge- Hunt Lumber Co 
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Park eal Lumber Co..... ci 33] Enterprise Lumber Co... .. 32] Weyerhaeuser Sales RNR acme Ee d2hm(1)nos 30 Delphi es cot Riasianed < 1 Mason-Donaldson Lb. Goaed 3 
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Resiihainthnatnsaten’ 23| Homochitto Lbr. Co.......¢ urry Lumber Co., — 7 AND B. C. PINE 
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Lbr Co., The......abedijs — |Jackson Lumber Co., B. i..e ctee Miter tae te aac 1, | Boynton Lbr. Co., A. L...a2i 
Tacoma Lumbermen’s Club __|James Lumber Co......... e 32} | CREOSOTING WORKS __ | Anaconda Copper a we Creek Lumber Co........ 82i 
ace d2hm(1)nos 30] Jeffrey’s MeBlreath Co.....6 32 oe eaeecronserseees gj nesnentinee Indian Mile ati 28! Grant Timber & Mig. Co. ent 
Weyerhaeuser Sales Co...... Johns-Carroll Lbr. Co... .. 82| Long-Bell Lbr. Co. .chijos, 24-26 Bock & Wooster'Lbr; Coo'°o 96|Miller, Strum & Miller.....i 10] Hodge - Hunt Lumber Co 
Scale adzeh|-2-4-6-0 18-19] Jones Lbr. Co, J. M. ... afi aul & Tacoma Lbr. Co. Brooks-Seanlon Lbr. Co... MooreStaveCo. ya Ine...........-.,.a2d3eij 
White Lumber Co., A. C. Kaul Lumber Co.......... "ES eS h1-63 Cal. Sugar &White Pine Co.o Moore-Ki eppel Co........ 14] Jones Lbr. Co., J. M....a2f 
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Dierks Lb 4 & Coal Co. ca Mason he i Co eeeeee 32 eer Donovan Lbr. Mills Pickering Lb. Co. .W. Remiijo 13 une Lumber Co...... acim Northwestern Coo! & 
ks Lite, & Con Mi |Mason Lamber Conn, 8 B21 canoe nena 1-22 22| Pine Zone Lumber Co...... 84/Stark & Co. Inc. Jas E. ci Tamber Co., The ahedils 
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aerate Pikes Beak Lumber GSS $3] Demme Lie Co... Bip [Stone erhey<-besaon Weaver rote) neeennna 5 damn n 
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PINE See memory Sr =, 2 ieee? © Wells Lumber Go. J, W,.aci] _.| Vancouver Lumber Co., Ltd. 
F—CYPRESS Poitevant & Favre Lbr. Go. 2 80| F, eb eno ceceeee DIG eyerhaeuser Sales Co... . W. Virginia Timber Co., The. | RES hi-2-4-5-s 
— aker Lbr. Co....... h 82] ..... ee. 1-2-4-5-0 18-19] Wilderness Lumber Co......i 14] Waite Lbr. Co. H. B....hos 
Alcander & Bland... go|prmell lumber Co.........0 67 Grwold Li fede Lae “ White mee ee Wilson Lumber Co... 1... 70|Wendling-Nathan Co.. .b3os 
) Alexander Bros. Lbr. Co....e 32!Roea Lumber Co.......a2efi | Hillman Lbr. Co., Lloyd..bs | Wuichet. Ine. 5 -| Winegar-Gorman ae) | Wheeler & Dusenbury. . .2cs 
Co a2efi | Hillman Lbr. Co., Lloyd..hs —'Wuichet, Ine., Louis......ho 85! Wisconsin Lbr.Co.......a2f1 65] Willeon Bros. Lbr. Co... .ags 
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Andersen Lumber Oo. a . McCray Refrigerator Co.... 
se Oe ee APPRAISERS AND Reynolds Shingle Co. HM. |. FOREIGN BROKER LOG STAMPS ROOFING AND SPECIALTIES 
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Tacoma Lumbermen’s Club Hunt Co., Robert W........ 64 
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KIRK & BLUM SYSTEMS 


Correctly designed and durably constructed by capable engineers 
and erecting men. Suction guaranteed. Stop shut-downs and blower 
trouble—get our recommendations. 

Send for our book on blower engineering 


THE KIRK & BLUM MFG.CO., 2852 Spring Grove Ave., Cincinnati, O 
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The First National Bank 
of Portland, Oregon 


The First National Bank West 


of the Rockies 











E HELP lumber ex- 
porters. We obtain 


credit information, finance 


cargoes, 


make collections. 


Tell us what we can do for 


you. 


Write, wire—or talk 


it over with any officer of 
the bank when you are in 
Portland. 














Portable 





Stationary fe 








\ 
Mills Are 
Reliable 


Year after year they have met the requirements of both large and small 
operators sawing all kinds of wood. Age doesn’t affect their accuracy nor cur- 
tail their output. That’s why there are so many Knight Mills in operation. 


Catalog sent promptly without obligation. 


The Knight Manufacturing Co., 


1700 Market Ave.,S, 
CANTON, OHIO 
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OUR ge oy RULES are popular with lum- 
bermen *- © appreciate a pe ble and well 


made article. e make BOARD RULES to 


measure any ength and thickness of lumber, 

















z a a0 LOG RULES with any scale, diameter or 
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Som and Odd Length Rule 








Cleveland Rule Co., “siio"* 
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Brass and Aluminum 


Trade Checks S 


Automatic Counters for Counting Logs 
Get quotations from 
W. W. Wilcox Mfg. Co. 


564 to 572 W. Randolph St., Chicago 
Established 1872 


Complete Catalogue sent on Application 














Collections by Retail Lumber Dealers 4 *''<s 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 




















